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About CISCO 


Cisco (NASDAQ: CSCO) is the worldwide leader in technology that powers 
the Internet. Discover more at thenetwork.cisco.com and follow us on 
Twitter at Cisco. 


Our purpose 
To power an inclusive future for all 


Our mission 


To inspire new possibilities for our 
customers by reimagining their 
applications, securing their data, 
transforming their infrastructure, 
and empowering their teams 


Our commitment 


To drive the most trusted customer 
experience in the industry with our 
extraordinary people and great 
technologies 


Why Cisco? Fiscal 2020 
summary report 


EQ 5 = : vede 


ws Financial highlights 
Trusted Continuous Technology for fiscal 2020 
partner innovation leadership Strategy 
Leadership 


e 
xe 


Governance and 


[3 0D TI Op 


Global scale Driven by responsibility 
and reach urpose 
pee 1 6 Stakeholder 
engagement 
Forward-looking statements 
| ntrod ctio n to SU m m a r re O rt This report contains projections and 
u y D other forward-looking statements 
regarding future events or the future 
This section provides an overview of Cisco. It does not contain all of financial performance of Cisco, 
: j y P| ] A IR including future operating results. 
the information you should consider. Please review our Annual Report ICONE and sistements 
on Form 10-K, our Proxy Statement for our 2020 Annual Meeting of are only predictions. Actual events or 
; e results may differ materially from those 
Shareholders, and our Corporate Social Responsibility (CSR) Report, all inthe projections ar ote forward? 
available on www.cisco.com. looking statements. See Cisco’s filings 


with the Securities and Exchange 
Commission, including its most recent 
filings on Forms 10-K and 10-Q, for 

a discussion of important risk factors 
that could cause actual events or 
results to differ materially from those 


O N | | n e re D O rt in the projections or other forward- 


looking statements. 
Visit our website to read online versions of this Annual Report, our 
Proxy Statement, and our CSR Report. To see our interactive online 
report, visit our Annual Reports webpage. We welcome any feedback 
you may have. 
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Letter to shareholders 


To our shareholders, 


At the start of fiscal 2020, we could not 
have imagined what we would have to 
face this year: the wide-ranging social 
and economic impacts of the COVID-19 
pandemic; the resulting changes to 
businesses and how we work; and the 
grim reminders of social injustice that have 
persisted in society for too long. While 
the year has brought many challenges, | 
firmly believe that, with determination and 
focus, we can turn them into opportunities 
and progress. 


Navigating a global crisis with ingenuity 
During difficult times like these, it reminds us 
how strong we are when we come together. 
At the start of the pandemic, we laid out 
some principles to guide our approach 

for supporting our employees, customers, 
partners, and communities. We were 
quickly able to get 95% of our employees 
productively working from home, while also 
hosting a series of weekly video check-ins 
with guest speakers and medical and mental 
health experts to discuss issues that were 
top-of-mind. To support our customers’ 
business continuity, our teams worked 
around the clock to scale our collaboration 
and security capabilities, and we introduced 
a variety of free offers and trials to make 
sure everyone had the tools they needed 

to operate. 


Our employees also came together to do all 
they could to help the communities most in 
need. They found ways to 3D-print surgical 
face shields for healthcare workers, and they 
suggested that our DX80 video units, instead 
of sitting idle in our offices during lockdowns, 
could be shipped to hospitals to enable 
families to communicate with patients. These 
are just a few examples of the significant 
contributions we made to the pandemic 
response. | am tremendously proud of what 
our teams and IT teams around the world 
have accomplished in delivering digital 
connections despite the huge challenges 
they faced. 


In the first half of fiscal 2020, we continued 
to feel the effects of an increasingly 
uncertain global macro environment. 

This uncertainty was exacerbated by the 
pandemic, which further impacted our 
financial results in the second half of the 
year. Although there continues to be a 

lot of uncertainty, we believe our role and 


2 Cisco 2020 Annual Report 


responsibility have never been greater, as 
businesses around the world are running on 
Cisco technology to stay connected, secure, 
and productive. By helping our customers 
digitize for the future and inspiring new 
possibilities for them, | am confident we will 
emerge from this challenging time an even 
stronger company than before. 


With the rapid shift to remote operations 
and automation, many customers are 
increasingly reliant on our broad portfolio 
of technologies. As we prepare for what 
comes next, we are helping our customers 
modernize their infrastructure while 
developing business resiliency solutions to 
support new ways of working. 


Defining the future of the Internet with 
unparalleled innovation 

Our new business resiliency solutions build 
upon some of our recent innovations. In 
the applications space, we introduced new 
technologies that provide deep insights 
into the physical and virtual network 
infrastructure through the lens of the 
application, enabling real-time correction 
and using automation to resolve issues 
before they happen. Our acquisition of 
ThousandEyes complements our portfolio 
by providing deeper and broader visibility 
and analytics across networks and 
applications. By integrating these SaaS- 
based capabilities with our AppDynamics 
application intelligence portfolio and Cisco 
Intersight-our cloud-based management 
platform, we believe we can provide 
unparalleled observability, intelligence, and 
insights at cloud-scale. 


In the collaboration space, our portfolio is 
at the center of our customers' strategies 
for empowering teams and increasing 
productivity. We take a security-first 
approach and continue to scale our 
analytics capabilities. We acquired Voicea, 
which brought artificial intelligence (Al) and 
automation capabilities to Webex, and we 
introduced the Webex Assistant feature 
for Webex Meetings, which captures 
content and action items. We also acquired 
CloudCherry, adding advanced analytics 
and rich customer journey mapping to our 
Contact Center portfolio. 


Key milestones 


© 


Le. 


| 


Achieved our target of 
50% of revenue from 
software and services 
in fiscal 2020 


Introduced Cisco 
Silicon One, a 

single, unified silicon 
architecture, the 
Cisco 8000 carrier- 
class router family, 
and our new IOS XR7 
operating system 


Announced new 
flexible purchasing 
options that 

enable customers 
to consume our 
technology however 
they choose 


Met our target of 
80% employee 
participation in 
community impact in 
fiscal 2020 


Ranked #1 Best Place 
to Work in the World 

in 2019 and 2020 by 
Great Place to Work® 


££ As we look to the 
future, we will continue 
to focus on what we can 
control, operate with 
transparency, keep 

our minds and hearts 
open, and have the 
conviction to drive 
progress — both inside 
and outside Cisco. 37 


In security, we introduced Cisco SecureX, 
a broad cloud-based security platform 
connecting the breadth of our portfolio and 
our customers' security infrastructure by 
providing unified visibility and automation 
across applications, the network, endpoints, 
and the cloud. We also integrated Cisco 
SD-WAN with Cisco Umbrella, helping 
customers evolve toward a SASE (Secure 
Access Service Edge) architecture. This 
future secure networking model, which 
delivers security and networking services 
together from the cloud, is intended to 
enable organizations to securely connect 
any user or device to any application with 
the best experience. 


The broad and accelerating adoption 

of multicloud and modern application 
environments is changing how the world's 
argest networks are built, operated, and 
secured, and Cisco is at the center of 

his transition. We have made significant 
investments in the development of software, 
silicon, and optics—the building blocks for 

he Internet for the future. We believe this 
strategy will change the economics of how 

he Internet will be built to support 5G and 
400G, while helping our customers innovate 
faster than ever before. During fiscal 2020, we 
introduced Cisco Silicon One, a single, unified 
Silicon architecture, as well as the Cisco 8000 
carrier-class router family built on Silicon 

One, and our new IOS XR7 operating system. 
We also announced new flexible purchasing 
options that help enable customers to 
consume our technology however they 
choose. We collaborated closely with several 
of the largest webscale companies throughout 
the development process, and they are strong 
advocates of our strategy. 


Our customers' experience with Cisco and the 
trust they place in us matter now more than 
ever. They rely on us to help connect, secure, 
and automate their environments so they can 
achieve their desired outcomes. We have the 
opportunity to leverage our broad portfolio 

of turnkey solutions and strong customer 
relationships to provide differentiated value 
and cost savings for our customers. We want 
to continue to make it as easy as possible for 
our customers to consume our technology. 
As a result, we are accelerating our efforts 

to offer everything in our portfolio as a 
service and cloud-delivered, simplifying and 
automating as much as possible, and being 
more flexible in its delivery. 


We will also accelerate our investments 

in areas such as cloud security and 
collaboration, increased automation in 

the enterprise, the future of work, and 
application insights and analytics. At the 
same time, we will continue our focus on 
multicloud investment, 5G and WiFi-6, 
400G, optical networking, next-generation 
silicon, Al, and more. 


Accelerating our shift to more software 
and services 

Throughout fiscal 2020, we demonstrated 
operational resilience based on our solid 
financial foundation, strong customer 
relationships, differentiated innovation, and a 
compelling strategic shift to more software 
and subscription-based offerings built on the 
strength of our key technology platforms. 


In fiscal 2017, we set a three-year goal for 
3096 of our revenue to come from software, 
and while we achieved 2996 in fiscal 2020, 
we did achieve 3196 in the fourth quarter. In 
fiscal 2020, 7496 of our software revenue 
was sold as subscription, exceeding our 
target of 66%. We also delivered 51% of our 
revenue from software and services in fiscal 
2020, exceeding our target of 5096. 


The momentum in shifting our business model 
is contributing to cur solid profitability. In fiscal 
2020, we delivered another year of expanding 
gross and operating margins. We also grew 
our earnings per share in fiscal 2020 despite 
the challenging environment. 


Looking to a brighter future with 

renewed purpose 

For 20 years, Cisco's purpose was to change 
the way the world lived, worked, played, and 
learned by building networks that shaped the 
Internet we all know and rely on today. This 


past year, we paused to reflect and ask: what 
comes next? We know our responsibilities 
don't end with technology; we want to make a 
better world possible. We concluded that our 
new purpose is to power an inclusive future 
for all. This purpose can be fulfilled not only 
through our technologies, which connect the 
world, but also through our corporate social 
responsibility activities, which are intended 

to create positive opportunity for everyone. I 
can't think of a purpose more fitting for Cisco 
or more relevant for today. 


We also developed a new framework for our 
esponse to a crisis, an injustice, or a global 
challenge. We will focus our efforts on the 
most vulnerable; families and community; 
esearch and resilience; and strategic 
ecovery. We are committed to thinking 
beyond our initial response and using all our 
resources and capabilities to work toward 
ong-term partnerships and solutions that 
improve lives all around the world. 


The Cisco of today is more agile, innovative, 
and focused. Thanks to our hard work over 
recent years, we have delivered on our 
financial commitments, brought market- 
leading innovation to our customers, 
transitioned our business model, and 
fostered a culture that has truly shined. As 
we look to the future, we will continue to 
focus on what we can control, to operate 
with transparency, to keep our minds and 
hearts open, and to have the conviction 

to drive progress—both inside and outside 
Cisco. | am confident we will emerge from 
fiscal 2020 even better positioned to create 
value for all our stakeholders. 


Thank you for your continued support. 


[fat Ge 


Chuck Robbins 
Chairman and Chief Executive Officer 
October 19, 2020 
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Financial highlights 
for fiscal 2020 


Revenue Trend Revenue Revenue 
(SB) by product category and services* by geographical segment 
60 
51.9 
50 49.3 49.3 
40 12.9 
12.6 39.0 13.3 
36.7 36.0 
30 
20 
55% Infrastructure platforms 59% Americas 
10 
11% Applications 26% EMEA 
0 695 Security 15% APJC 
2018 2019 2020 
«195 Other 
= Product revenue 
* Services revenue 27% Services 
Operating cash flow Margins 
(SB) (76) 
20 70 
62.0% 62.9% BRUN 
15.8 15.4 60 
15 13.7 
50 
10 40 
% 27.6% 
30 25.0% mi ae 
5 
20 
0 10 
2018 2019 2020 2018 2019 2020 


== Operating cash flow 


* percentages may not equal 10096 due to rounding 
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«e Gross margin 
= Operating margin 


££ We executed well in fiscal 2020, delivering strong margins despite the very challenging 
environment. Software subscriptions were 74% of our software revenue, and remaining 
performance obligations continued to grow strongly, reflecting the strength of our portfolio 
of software and services. We continue to invest in innovation as we focus on delivering 
long-term growth and shareholder value. 933 


Kelly Kramer 
Chief Financial Officer 


Capital allocation 


Dividends paid per share 


(S) 

2.5 

2.0 

1.5 136 1.42 
1.24 

1.0 

0.5 

0.0 
2018 2019 2020 


=æ Dividends paid per share 


Total shareholder return 


This graph shows a five-year 
comparison of the cumulative total 
shareholder return on Cisco common 
stock with the cumulative total returns 
of the S&P 500 Index and the S&P 
Information Technology Index. The 
graph tracks the performance of a 
$100 investment in Cisco's common 
stock and in each of the indexes (with 
the reinvestment of all dividends) 

on the date specified. Shareholder 
returns over the indicated period are 
based on historical data and should 
not be considered indicative of future 
shareholder returns. 


Share repurchases 
and diluted share count 


Primary uses of cash 


(M) 
500 5000 
432 
4881 418 
400 4780 
300 4560 
4,453 
200 4340 
4,254 
100 4120 51% Repayment of debt 
59 
E 30% Dividends 
0 3900 1396 Share repurchases 


2018 2019 2020 


4% CapEx 
ææ Absolute number of shares repurchased 


= Diluted share count 2% Acquisitions, net 


Comparison of 5-year cumulative total return* 
among Cisco Systems, Inc., the S&P 500 Index, 
and the S&P Information Technology Index 


$300 

= S&P Information 
$250 Technology 
$200 = S&P 500 
$150 == Cisco 

Systems, Inc. 

$100 
$50 


0 
$ | July | July | July | July | July | July | 
2015 2016 2017 2018 2019 2020 


* $100 invested on 7/25/15 in stock or index, including reinvestment of dividends. 
Fiscal year ending July 25. 
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strategy 


As our customers add billions of new connections to their enterprises, and as more applications move to a multicloud environment, 
the network becomes even more critical. Our customers are navigating change at an unprecedented pace and our intent is to inspire 
new possibilities for them by helping transform their infrastructure, expand applications and analytics, address their security needs, 
and empower their teams. We believe that our customers are looking for intent-based networks that provide meaningful business 
value through automation, security, and analytics across private, hybrid, and multicloud environments. Our vision is to deliver highly 
secure, software-defined, automated, and intelligent platforms for our customers. We are expanding our research and development 
investments in certain product areas including cloud security, cloud collaboration, and application insights and analytics. We are 
investing to optimize our product offerings for application to education, healthcare and other specific industries. We are also making 
investments to enable us to increase automation and support the customer as the workplace changes. In addition, we continue to 
remain focused on investments around SD-WAN, multicloud environments, 5G and WiFi-6, 400G speeds, optical networking, next 
generation silicon and Al. We are also accelerating our efforts to enable the delivery of network functionality as a service. 


Our intent-based networking platform is designed to be intelligent, highly secure, 
powered by “intent” and informed by "context"— features aiming to constantly learn, 


f adapt, automate and protect in order to optimize network operations and defend against 
Transforming 


infrastructure 


an evolving cyber threat landscape. Our intent-based networking offerings are designed 
to provide a single, highly secure network fabric that helps ensure policy consistency 
and network assurance; enables faster launches of new business services; and 
significantly improves issue resolution times while being open and extendable. 


In our view, over the next several years, customers will be increasingly writing modern 
Applications software applications that can run on any hybrid cloud, and will be adding billions of 
and analytics connections to their environment. They will need to be able to build applications quickly, 
deploy them nearly anywhere, monitor experiences, and act in real time. 


Our security strategy is focused on delivering an effective cybersecurity architecture 


aes combining network, cloud, and endpoint-based solutions. Our portfolio is designed to 
Security is 


. prevent, detect, and remediate a cyber-attack and to integrate security across networking 
foundational 


domains. Our intent is to enable our customers to secure their networks for a multicloud 
world by delivering a platform that continuously detects threats and verifies trust. 


: As people are an important competitive advantage for our customers, teams need 
Empowering 


t effective and simple ways to work better together and interact with their customers to 
eams 


build better relationships and increase collaboration. 


: We are transforming our offerings to meet the evolving needs of our customers. As our 
Transforming 


our business 
model 


core networking evolves, we expect we will add more common software features across 
our core networking platforms. We are increasing the amount of software offerings that we 


provide and the proportion of subscription software offerings. 
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Leadership 


Cisco’s executive leadership team 


» À 


Chuck Robbins Liz Centoni 
Chairman and Chief SVP, Strategy, Emerging 
Executive Officer Technologies, and 
Incubation 


N S. 
Mark Chandler 
EVP, Chief Legal 
Officer and Chief 

Compliance Officer 


d m j 


Eyal Dagan Jonathan Davidson 
SVP, Common SVP and General 
Hardware Group Manager, Cisco 
Mass-Scale Infrastructure 


Gerri Elliott 
EVP and Chief Sales 
and Marketing Officer 


Francine Katsoudas Kelly A. Kramer Stella Low 
EVP and EVP and Chief Chief Communications 
Chief People Officer Financial Officer* Officer 


Maria Martinez Todd Nightingale Jeetu Patel 
Executive Vice President SVP and General Manager, SVP and 
and Chief Customer Enterprise Networking General Manager, Security 
Experience Officer and Cloud and Applications** 


rU 


dh m 


Mark Patterson Irving Tan Michael D. Timmeny 
SVP, Chief of Staff to EVP, Chief of SVP and Chief 
the Chairman and CEO Operations Government 


Strategy Officer 


* Ms. Kramer notified Cisco of her decision to resign from Cisco. She will continue to 
serve in her role until such time as a successor is appointed. 


** Mr. Patel joined the ELT after the close of fiscal 2020. 


Diverse 
leadership 


53% 
diverse 
based on 
gender 
and 
ethnicity 


At Cisco, diversity, inclusion, 
and collaboration are 
fundamental to who we are, 
how we create the best teams, 
and how we drive success. A 
diverse workplace creates a 
vibrant culture where everyone 
is welcomed, respected, 
valued, and heard. 


Cisco has signed the CEO 
Action for Diversity and 
nclusion™ Pledge. We are 
elivering on our vision of 
ccelerating full-spectrum 
iversity—including gender, 

ge, race, ethnicity, orientation, 
bility, nationality, religion, 
eteran status, background, 
ulture, experience, strengths, 
and perspectives. It starts 

at the top in that 40% of our 
Executive Leadership Team 
(ELT) are women and 53% 

are diverse in terms of gender 
and ethnicity, making Cisco an 
industry leader in ELT diversity. 


(ov (ab) fo 


O = O O 


Leadership@Cisco 
Learn more about Cisco’s 


Executive Leadership Team at 
https://newsroom.cisco.com/ 
exec-bios. 
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Governance and responsibility 


Cisco is committed to shareholder-friendly corporate governance, and the Board of Directors has adopted clear corporate 
policies that promote excellence in corporate governance. 


Shareholder 
engagement 


At Cisco, we recognize the 
importance of regular and transparent 
communication with our shareholders. 
Each year, we continually engage with 
a significant portion of shareholders 
that include our top institutional 
investors. In fiscal 2020, our Chairman 
of the Board and Chief Executive 
Officer, Secretary, and Investor 
Relations team held meetings and 
conference calls with investors 
representing approximately 27% of 
our outstanding shares, including 

65% of our top 30 shareholders. We 
engaged with these shareholders on a 
variety of topics, including our business 
and long-term strategy, corporate 
governance and risk management 
practices, board leadership and 
refreshment, diversity, corporate social 
responsibility initiatives (including 
environmental, social, and governance 
matters), executive compensation 
program, and other matters of 
shareholder interest. 


In fiscal 2020, we reached 

out to investors representing 
approximately 2796 of our outstanding 
shares, including 6596 of our top 

30 shareholders. 
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Risk management approach 


We believe that risk is inherent in innovation and the pursuit of long-term growth 
opportunities. Cisco's management is responsible for day-to-day risk management 
activities. The Board of Directors, acting directly and through its committees, is 
responsible for the oversight of Cisco's risk management. With the oversight of the 
Board of Directors, Cisco has implemented practices, processes, and programs 


designed to help man 


age the risks to which we are exposed in our business and to 


align risk-taking with our efforts to increase shareholder value. 


Cisco's management 


those risks. Cisco's in 
is utilized by the ERM 


to the ERM executive 


ERM operating commi 
ERM executive commi 
ERM operating commi 


has implemented an enterprise risk management (ERM) 


program, managed by Cisco’s internal audit function, that is designed to work across 
the business to identify, assess, govern, and manage risks and Cisco's response to 


ernal audit function performs an annual risk assessment tha 
program. The structure of the ERM program includes both an 
ttee that focuses on risk management-related topics and an 
ttee consisting of members of executive management. The 
ttee conducts global risk reviews and provides regular updates 
committee. 


The Audit Committee, which oversees financial and risk management policies, including 
data protection (comprising both privacy and security), receives regular reports on ERM 


from the chair of the ERM operating committee and regular reports on cybersecurity 
from Cisco's Chief Security and Trust Officer. Other board committees oversee specifi 


c 


categories of risk associated with their respective areas of responsibility. The Board 


of Directors regularly d 


iscusses core subjects with executive management, including 


strategy, operations, information systems, finance, and legal and public policy matters, 


in which risk oversight 


v= 


is an inherent element. 


Policies and practices 


We have adopted these policies and practices consistent with our commitment 
to transparency and best-in-class practices, as well as to ensure compliance 


with the rules and 


regulations of the SEC, the listing requirements of NASDAQ, 


and applicable corporate governance requirements. 


- Shareholder proxy access 


- Annual election of all directors (since IPO) 


- Majority voting 


(since 2007) 


- Robust Lead Independent Director role 


- Shareholder right to call a special meeting (since IPO) 


- No poison pill 


- Recoupment policy (since 2008) 


- Stock ownership guidelines for directors and executive officers 


- Shareholder recommendations for director candidate to the board 


- Shareholder right to act by written consent (since IPO) 


Executive 
compensation 


Our pay practices align with our 
pay-for-performance philosophy 
and underscore our commitment 
to sound compensation and 
governance practices. 


These charts summarize the 

major elements of target total direct 
compensation for our CEO and our 
other named executive officers 
(NEOs') as a group for fiscal 2020 
and demonstrate our continued 
pay-for-performance philosophy. 


| As defined in our Proxy Statement 
for our 2020 Annual Meeting of 
Shareholders 


Ø 
ull 


Our executive 
compensation program 
rewards performance 


- Compensation philosophy 
designed to attract 
and retain, motivate 
performance, and reward 
achievement 


- Performance measures 
aligned with shareholder 
interests 

- Majority of annual total 
direct compensation is 
performance based 


- No dividends paid on 
unvested awards 


15% Variable cash incentive awards 
(performance-based) 


6% Base salary 


59% Performance-based equity 
incentive awards 


20% Time-based equity 
incentive awards 


$ 


NEOs other 


than CEO 


1126 Variable cash incentive awards 
(performance-based) 


7% Base salary 


61% Performance-based equity 
incentive awards 


21% Time-based equity 
incentive awards 


We apply leading executive compensation practices 


- Independent compensation 
committee 

- Independent compensation 
consultant 

- Comprehensive annual 
compensation program risk 
assessment 

- Caps on incentive 
compensation 

- None of our executive 
officers have employment, 
severance or change in 
control agreements 

- Stock ownership guidelines 


- Recoupment policy 


D 


O 


a 


“ 


e 


o single-trigger vesting of 
quity award grants 

o stock option repricing or 
ash-out of underwater equity 
wards 

o perks” policy with limited 
xceptions 


o supplemental executive 


retirement plan or 


e 
p 


xecutive-defined benefit 
ension plan 


No golden parachute tax 


g 


ross-ups 


Broad anti-pledging and 


a 


nti-hedging policies 
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Board of directors 


Cisco’s Board of Directors believes strongly in the value of an independent board of directors. Independent board members 
have consistently comprised over 75% of the members of Cisco’s Board of Directors. All members of the key board 
committees—the Audit Committee, the Compensation and Management Development Committee, and the Nomination and 


Governance Committee—are independent. 


The role of the board of directors in strategy 


One of the Board’s key responsibilities is overseeing management’s formulation and execution of Cisco’s strategy. Throughout 
the year, our CEO, the executive leadership team, and other leaders from across the company provide detailed business and 
strategy updates to the Board. During these reviews, the Board engages with the executive leadership team and other business 
leaders regarding various topics, including business strategy and initiatives, capital allocation, portfolio updates, the competitive 
landscape, talent and culture including inclusion and diversity, ESG concerns including human rights implications of Cisco product 
development and sales, and regulatory developments. Additionally, on an annual basis, the Board reviews and approves Cisco’s 
financial plan. The Lead Independent Director also chairs regularly scheduled executive sessions of the independent directors, 
without Cisco management present, during which Cisco’s strategy is reviewed and other topics are discussed. 


M. Michele Burns, 62 i 
Independent Director Director since: 2003 

Former Chairman and CEO 

Mercer LLC 


Michael D. Capellas, 66 
Lead Independent Director 
Founder and CEO 

Capellas Strategic Partners 


Director since: 2006 


Ms. Burns provides to the Board of Directors expertise in corporate 
finance, accounting, and strategy, including experience gained as the 
chief financial officer of three public companies. Through her experience 
gained as chief executive officer of Mercer, she brings expertise 

in global and operational management, including a background in 
organizational leadership and human resources. Ms. Burns also has 
experience serving as a public company outside director. 


Skills 8 gx e vy A Committees |Au| F] 


CHAIR 


Wesley G. Bush, 59 
Independent Director 

Former Chairman and CEO 
Northrop Grumman Corporation 


Director since: 2019 


Mr. Bush brings to the Board of Directors his extensive international 
business experience, including over 35 years in the aerospace and 
defense industry. In addition, he brings extensive financial, strategic, 
and operational experience. Mr. Bush also has experience serving as 
a public company outside director. 


Skills ** L e A Committees 


Board snapshot 


Board governance 
structure 


9 Independent 
1 Non-independent 


* Categories covered under California law AB 979. 
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Board diversity 


40% Gender/Ethnic/Racial/ 
Sexual Orientation 
diversity* 


Mr. Capellas brings to the Board of Directors experience in executive 
roles and a background of leading global organizations in the 
technology industry. Through this experience, he has developed 
expertise in several valued areas, including strategic product 
development, business development, sales, marketing, and finance. 


Skills 9 Li cs! e 
q® she 


Committees IN| jao] 


CHAIR CHAIR 


Mark Garrett, 62 
Independent Director 
Former CFO 

Adobe Systems Incorporated 


Director since: 2018 


Mr. Garrett brings to the Board of Directors an extensive history of 
leadership in finance and accounting in the technology industry, 
including experience in product and business model transition and 
transformation to the cloud. Mr. Garrett also has experience serving 
as a public company outside director. 


xis 8O ks Committees I] E 


CHAIR 


Director tenure 
5 Directors 0-7 years 
3 Directors 8-14 years 


2 Directors 15+ years 


Dr. Kristina M. Johnson, 63 
Independent Director 
President 

The Ohio State University 


Director since: 2012 


Dr. Johnson brings to the Board of Directors an engineering background 
as well as expertise in science, technology, business, education, 

and government. In addition, she has leadership and management 
experience, both in an academic context as chancellor, provost, and 
dean of nationally recognized academic institutions and in a corporate 
context as a board member of public technology companies. 


M", 
sus RITE M Committees a 


Roderick C. McGeary, 70 

Independent Director Director since: 2003 
Former Vice Chairman, Consulting 

KPMG LLP 


Mr. McGeary brings to the Board of Directors a combination 

of executive experience in management and technology 
consulting. He also has expertise in leading talented teams as 
well as skills in finance, accounting, and auditing with technology 
industry experience. 


Skills 4* Cl! e A Committees m IN 


CHAIR 


Charles H. Robbins, 54 


Chairman and CEO Director since: 2015 


Chairman since: 2017 


4 in 


Mr. Robbins brings to the Board of Directors extensive industry, 
company, and operational experience acquired from having served 
as Cisco's CEO since 2015, and prior to that from having led Cisco's 
global sales and partner teams. He has a thorough knowledge of 
Cisco's segments, technology areas, geographies, and competition. 
He also has a proven track record of driving results and played a 

key role in leading and executing many of Cisco's investments and 
strategy shifts to meet its growth initiatives. 


skis 9L e q® abs 


Board skills and attributes 


Arun Sarin, KBE, 65 
Independent Director 
Former CEO 

Vodafone Group Plc 


Director since: 2009 


Mr. Sarin provides to the Board of Directors a telecommunications 
industry and technology background, as well as leadership skills, 
including his global chief executive experience at Vodafone Group 
Plc. He also provides an international perspective as well as expertise 
in general management, finance, marketing, and operations. In 
addition, Mr. Sarin has experience as a director, including service 

as an outside board member of companies in the information 
technology, banking, financial services, and retail industries. 


Skills nami I ny Committees jaa] 
q® ahs 


Brenton L. Saunders, 50 
Independent Director 
President, CEO and Chairman 
Vesper Healthcare Acquisition 
Corp. 


Director since: 2017 


Mr. Saunders brings to the Board of Directors his extensive 
leadership experience, including his role as chief executive officer of 
two global healthcare companies, as well as his financial, strategic, 
and operational experience. He is a natural innovator and leader with 
a deep understanding of business transformation. 


Skis 9 e q® ads 


Committees jaa] 


Dr. Lisa T. Su, 50 
Independent Director 
President and CEO 
Advanced Micro Devices, Inc. 


Director since: 2020 


Dr. Su brings to the Board of Directors her extensive business 
leadership experience, including her role as president and chief 
executive officer of a global semiconductor company, as well as 
her technology and semiconductor expertise. Dr. Su also provides 
expertise in global strategy, marketing, and engineering, and has 
experience serving as a public company outside director. 


Skills g El e wy © D Committees jaa] 


Key to committees 


"h, Gender/ Audit Committee 
9 Leadership 10 Vy Ethnic/Racial/Sexual mm 4 ul 
Orientation diversity* 
m Acquisition Committee 
jj Sales and 
jel e] ; =a 
opos i i ere Nomination and Governance 
IN | Committee 
Financial a a 
Ld experience — 7 pu ics " i F| Finance Committee 
Global Public company Compensation and Management 
9 business pum 9 Au board experience aD 10 Development Committee 


* Categories covered under California law AB 979. 
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Corporate social responsibility 


Our world is shaped by the expanding capabilities of information technology, which have the potential to create opportunities— 
or deepen inequalities. 


This dynamic defines our purpose: to power an inclusive future for all. We announced this new purpose in 2020 and began 
to develop a framework for how we can fulfill it through our technology, actions, and intentions. Throughout our upcoming 
2020 CSR Impact Report, which we intend to publish in December 2020, there will be examples of how Cisco is bringing this 
purpose to life. By designing inclusive technologies, investing in underserved communities, and engaging our customers and 
peers, there is so much we can do. 


Cisco’s Corporate Social Responsibility (CSR) efforts are organized into several areas that guide our work to power an inclusive 
future for all: trust and responsibility, leading a conscious culture, energy and greenhouse gas (GHG) emissions, circular 
economy, supply chain excellence, and technology for good. Our previous CSR reporting framework comprised three pillars: 
people, society, and planet. For fiscal 2020 we have adjusted those pillars to describe our commitments, goals, and impacts 
more specifically and to focus on the environmental, social, and governance (ESG) topics that are significant to Cisco. 


CSR governance and management 


Cisco Corporate Affairs leads our social investment programs and champions our commitment to CSR performance and 
transparency. This team engages with internal and external stakeholders and leads CSR assessment and reporting activities, 
which are aligned with standards set by the Global Reporting Initiative (GRI). Cisco supports the United Nations’ Sustainable 
Development Goals and aligns its environmental, social, and governance work with them. 


The team works cross-functionally to assess and monitor CSR priorities, drive process for CSR management, and provide 
reporting guidance and coordination across business functions. CSR priorities are owned by business functions and are integrated 
into ongoing business strategy and planning. Business functions set CSR goals, implement plans, and measure performance. 
Where a cross-functional approach is needed, teams are established to implement our commitments. 


The Nomination and Governance Committee of the Board reviews Cisco’s policies and programs concerning corporate social 
responsibility, including environmental, social, and governance matters. This structure is designed to ensure we prioritize the 
right issues as a company, and that we stay on track with our commitments. 


Board of Directors 


Other Board Committees 


Nomination and ; * Acquisition * Compensation and 
Governance Committee : * Audit Management Development 


* Finance 


Corporate CSR Business Functions and Governance, Risk, and Controls 


Champion Cisco’s company-wide commitment Cross-Functional Groups Champion Enterprise Risk Management (ERM) 
to CSR performance and transparency Conduct due diligence and implement policies efforts across the business to identify, assess, 
and programs for specific CSR focus areas and manage risks 


CSR Focus Areas* 


* Ethics and integrity * Product and packaging materials * Local community impact 

* Employee training and development * IT solutions for the environment * Global social impact-IT skills and digital readiness 
* Inclusion and diversity * Data security and privacy * Global social impact-critical human needs 

* Employee wellness and benefits * Digital rights and inclusion and disaster relief 

* Energy and GHG emissions * Socially responsible supply chain * Economic inequality 


* Human Rights 


Employees Supply Chain and Partners 


Certification of Code of Business Conduct Ongoing enforcement of Supplier Code of Conduct 


* These CSR Focus Areas are the significant topics identified in our FY19 Assessment. An updated, detailed assessment will be 
completed for our FY21 CSR Impact report. 
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Trust and responsibility 


More than 80% of the world’s web 
traffic travels across Cisco connections, 
and our software and solutions help 
protect the data of millions of users 
and over 500,000 organizations, from 
hospitals and educational institutions to 
critical infrastructure and government 
agencies to businesses of all sizes 
including the Fortune 500. 


Given the critical nature of the solutions 
we provide, holding ourselves to the 
highest standards as a trustworthy, 
transparent, and accountable 

company is vital to our business and 
our customers. We design and build 
solutions with security and privacy 


embedded from the start. We also 
apply global principles of human rights 
to the sourcing, design, and sale of 
our products and work to integrate 

a human rights perspective across 
Cisco’s global business. 


Earning and upholding stakeholder 
trust goes beyond the integrity of 
solutions and networks. It also speaks 
to our financial transparency and high 
standards of ethical conduct. Cisco 
has forged trusted relationships among 
global stakeholders, and consistently 
appears on lists of the world’s most 
ethical businesses. 


Leading a conscious culture 


Cisco’s relationship with our people is 
one of mutual benefit. Our employees 
bring talent and ingenuity to design our 
products and solutions, help safeguard 
customers’ data, develop programs 
that create competitive advantage, and 
help us power an inclusive future. In 
turn, we provide them with meaningful 
careers and professional development 
opportunities, as well as resources to 
help them be healthy, empowered, and 
purposeful in all aspects of life. 


Our values and expectations are laid out 
in our Code of Business Conduct. Every 
employee must certify compliance with 
he code each year. In fiscal 2020, we 
updated the code to include references 
o our conscious culture. 


When people are respected for who 
hey are and encouraged to seek 
balance between work and personal life, 
we believe they are more productive 
and successful in their jobs and able 

to give their best to their families and 
communities. In fiscal 2020, we met our 
goal for 80% employee participation in 
community impact. Employee actions 
included advocating for causes, 
volunteering, donating, and participating 
in programs that positively impact 
communities. We also doubled our 
Time2Give benefit, which employees 
can use for volunteer service, from 5 

to 10 days for this calendar year. We 
were honored to be ranked 81 on the 
Great Place to Work? list of the World's 


Best Workplaces in 2019, with 9396 of 
employees surveyed saying Cisco is a 
great place to work, and again in 2020. 


We know that we can't become a 
catalyst for social change until we first 
embody that which we seek to build. 
When we see injustice, we act boldly, 
bravely, and deliberately to make 
change, remove barriers, and support 
communities. Recent events have 
forced us all to take a hard look at our 
world and the racism within it and have 
galvanized us to lead needed change. 
We have set out our commitment 

to the African American (AA)/Black 
community and detailed the actions we 
will take in support of Social Justice. 
These actions include influencing 

our ecosystem to support policy, 
legislation and organizations working 
to ensure equal rights for AA/Black 
people in 2020 and beyond; working to 
increase the representation of AA/Black 
employees at all levels of the company; 
delivering anti-discrimination education 
for our workforce; and more. 


We will continually reassess and 
recalibrate our efforts when needed 
to meet our goals and be transparent 
about where we still need to do more 
work. This is how we hold ourselves 
accountable in the service of true 
impact and change, as we continue to 
expand these actions across the full 
spectrum of diversity. 


Selected goals: 


ee 80% 
EE Achieve 80% 


M 


employee 
participation in 
community impact 
by 2020 - Achieved 


New social justice 
and diversity goals: 


T25% 


Achieve a 25% 
increase in 
representation of all 
employees who self- 
identify as AA/Black 
from entry level 
through manager 
level by 2023 


TD 


Achieve a 75% 
increase in 
representation of 
employees who self- 
identify as AA/Black 
from director through 
VP+ level by 2023 
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Selected goals: 


Be -60% 
Reduce total Cisco 
Scope 1 and 2 GHG 
emissions worldwide 
by 60% absolute by 
FY22 (FY07 baseline) 


© 85% 
= Use electricity 
generated from 
renewable sources 
for at least 85% of 
our global electricity 
requirements by FY22 


P 87% 

V Improve large rack- 
mounted equipment 
system power 
efficiency from 7796 
to 87% by FY22 
(FY16 baseline) 


Selected goals: 


gi) 100% 


Design all new 
products and 
packaging using 
circular design 
principles by FY25 


<a +50% 

lid Increase product 
packaging efficiency 
by 50?6, measured by 
package volume per 
weight of product, by 
FY25 (FY19 baseline) 
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Energy and GHG emissions 


The scope of environmental impact 

we consider includes our operations, 
extended operations (supply chain), 
products, and services. We determine 
our environmental priorities based on 
their sustainability and business value. 
We set public goals to address potential 
environmental impacts and meet the 
expectations of our stakeholders. 


In fiscal 2020, Cisco continued its 
ongoing, 13-year effort to reduce our 
total, worldwide Scope 1 and 2 GHG 
emissions. To meet our Scope 1 and 
2 GHG emissions reduction goal, Cisco 
plans to invest $45 million in energy 
efficiency and renewable energy over 
the five-year goal period. At the end 
of fiscal 2019, our emissions were 
4996 below our fiscal 2007 baseline 
and 83% of our global electricity was 
generated by renewable sources.* 


Our collaboration products enable 
teleworking and reduce business travel, 
increasing employee productivity and 
building resilience for our business, 

our partners, and our customers. 

This resilience allowed our customers 
to transition to extended work- 
from-home due to COVID- 19 while 
maintaining employee productivity and 
customer engagement. 


The largest portion of Cisco's carbon 
footprint is from the operation of our 
products by our customers. Cisco has 
set a goal to improve large rack-mounted 
equipment system power efficiency 

from 7796 to 8796 by fiscal 2022 (fiscal 
2016 baseline). This improvement will 
reduce customer operating expense and 
Cisco's carbon footprint. In fiscal 2020, 
we launched the Cisco? 8000 Series 
family of routers, which, compared to 

the prior generation, weighs far less and 
requires only a fraction of the space and 
power. Measured by material usage and 
power, the Cisco 8000 Series is a win for 
the environment. 


Cisco encourages employees to take 
part in our environmental sustainability 
efforts. We provide an online portal, 
educational activities, and volunteer 
opportunities to employees who want 

to make an impact at work and in 

their communities. We also sponsor 
environment-related projects with 
universities and global innovation 
challenges for employees as well as for 
university students and recent graduates. 
These efforts are designed to improve 
recruitment and retention among 
candidate and employee cohorts that 
increasingly make employment decisions 
based on a company's commitment to 
environmental sustainability. 


* Fiscal 2020 performance will be reported in our 2020 Environmental Technical Review and our 
CSR Impact Report scheduled for release in December 2020. 


Circular economy and supply chain excellence 


Making the world a better place with 
technology begins with how that 
technology is designed, made, used, 
and reused. We address environmental 
and social impacts along the entire 
product lifecycle to help ensure we 
respect and uphold human rights, 
promote worker health and well-being, 
and minimize negative environmental 
impacts. A responsible, resilient supply 
chain is critical to our business success 
and supports our ability to move from a 
linear economy to a circular economy. 


As we source raw materials for 
products, we consider how we can 
reduce the demand on finite resources 
and protect human rights during the 
mining process. By designing products 
and packaging grounded in circular 
design, we can eliminate waste and 
facilitate ease of repair, disassembly, 
and reuse at end of life. 


During product assembly, we expect 
our manufacturing suppliers, and 

their suppliers, to uphold Cisco’s 
standards for labor, health and safety, 
environment, and ethics. We also 
partner with suppliers to reduce their 
own GHG emissions, build products 

at zero-waste factories, and facilitate 
our closed-loop material sourcing. Our 
commitment to a circular economy 
includes keeping equipment in use 
longer and building a world-class 
returns program that maximizes the 
value of assets while reducing the 
environmental impact of manufacturing 
and waste on communities. 


We know that collaboration is critical 

to achieving our vision. Cisco was a 
founding partner of the Ellen MacArthur 
Foundation. We were also a founding 
member of the Responsible Business 
Alliance (RBA) and have long adopted the 
RBA Code of Conduct as our Supplier 
Code of Conduct. We actively engage 
in other groups to influence practices 
that promote circularity and responsible 
sourcing across our value chain. 


This work aligns with Cisco’s core 
values and, we believe, directly benefits 
our business outcomes, including 
business continuity, worker retention, 
productivity, and customer satisfaction. 


Tech for good 


The same technology that generates 
sales for our business can also be 
used by nonprofits working to solve our 
greatest challenges, such as critical 
human needs and disaster relief, 
economic inequality, and education, 
including training in digital skills. We are 
helping address these challenges by 
investing in early-stage solutions and 
forming long-term partnerships that 
allow organizations to put technology 
o its highest and best use. We are 
also teaching IT skills to millions of 
students every year through the Cisco 
etworking Academy and through 
investing in entrepreneurs who 
harness technology for social and 
environmental impact. In fiscal 2020, 
2.3 million people participated in Cisco 
Networking Academy courses in 180 
countries, bringing the total to 12.6 
million students since inception. 


Cisco set a goal in 2016 to positively 
impact one billion people through our 
social impact grants and signature 
corporate social responsibility programs. 
We are proud that, by the end of 

fiscal 2019, we had positively impacted 
469 million people with the skills and 
resources needed for an inclusive future.' 


As long as humanitarian crises exist 
around the world, there cannot be an 
inclusive future for all. Similarly, the 
promise of a digital economy-where 
connectivity unleashes new possibilities 
for creativity and innovation-cannot 

be realized until people's basic needs 
for food, water, shelter, and healthcare 
are met. 


Our technology is particularly essential 
when used to restore connectivity in crisis 
zones. Cisco's disaster response team, 
Tactical Operations (TacOps), deploys 
trained team members, supported by 
employee volunteers, to restore mission- 
critical communications in the wake of 
disasters and other events where first 
responders need support. Since the 
program began in 2005, the TacOps 
team has responded to 64 worldwide 
incidents, from natural disasters to forced 
mass migration, providing free crisis 
communication networks to support 
recovery. The team continues to evolve to 
meet changing global needs. 


Whatever challenges lie ahead of us, 
Cisco intends to be ready to support 
those who need it the most. 


For more information about our performance, see our CSR website at CSR.cisco.com. 
Our 2020 CSR Impact Report and Environmental Technical Review are expected to be 


published in December 2020. 


1 Some of our social impact grantees receive funding from other organizations. 
Further details on our progress in fiscal 2020 will be available in our 2020 CSR 


Impact report. 


.0. 
A o 
“A. 


80% 

80% of Cisco 
component, 
manufacturing, and 
logistics suppliers 

by spend will have a 
public absolute GHG 
reduction goal by FY25 


2908 

Reduce Cisco 
upstream supply 
chain-related Scope 3 
GHG emissions by 
3096 absolute by FY30 
(FY19 baseline) 


1 billion 


Positively impact 1 
billion people through 
our social impact 
grants and signature 
programs by 2025 
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stakeholder engagement 


At Cisco, we believe that by offering an attractive value proposition to customers and partners, by creating diverse and 
inclusive workplaces and a conscious culture for employees, and by engaging regularly with shareholders and communities, we 
can create and maximize long-term value. The following chart presents a summary of our key stakeholder groups and some 
examples of how we engage with them. 


Our goal > Who we engage With t» How we engage 


Long- 
term 
value 
creation 


Customers and 
partners 


Global Customer Advisory 


Board 


Cisco Live/Cisco Connect 


events 


Customer satisfaction 
surveys 


| 


Partner Summit 
Partner Education 
Connection 
Online community 
forums 


Communities; 
governments and 
regulators; NGOs/ 
nonprofits; industry 
leaders 


Cisco Foundation 

Cisco Networking 
Academy 

Industry working groups, 
trade associations, and 
standards bodies 


World Economic Forum 
High-tech policy blog 
Advocacy 

Social media channels 


Shareholders 


Annual Shareholder 
Meeting 


Investor meetings 
Company briefings 


- Conferences ~ Tech-Talks 
- Roadshows 
Employees - Regular "Check-In" - Team Space 

company meetings - “We Are Cisco" 

- Functional/regional online community 
“All-Hands” meetings - Inclusion and 

- Leadership Quarterly and Collaboration 
Leader Day community 
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comprising 25+ diverse 
employee groups 
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This Annual Report on Form 10-K, including the “Management’s Discussion and Analysis of Financial Condition and Results 
of Operations,” contains forward-looking statements regarding future events and our future results that are subject to the safe 
harbors created under the Securities Act of 1933 (the “Securities Act”) and the Securities Exchange Act of 1934 (the “Exchange 
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PARTI 
Item 1. Business 


General 


Cisco designs and sells a broad range of technologies that have been powering the Internet since 1984. We are integrating intent- 
based technologies across networking, security, collaboration, applications and the cloud. These technologies are designed 
to help our customers manage more users, devices and things connecting to their networks. This will enable us to provide 
customers with a highly secure, intelligent platform for their digital business. 


We conduct our business globally and manage our business by geography. Our business is organized into the following three 
geographic segments: Americas; Europe, Middle East, and Africa (EMEA); and Asia Pacific, Japan, and China (APJC). 


Our products and technologies are grouped into the following categories: Infrastructure Platforms; Applications; Security and 
Other Products. In addition to our product offerings, we provide a broad range of service offerings, including technical support 
services and advanced services. Increasingly, we are delivering our technologies through software and services. Our customers 
include businesses of all sizes, public institutions, governments, and service providers. These customers often look to us as a 
strategic partner to help them use information technology (IT) to differentiate themselves and drive positive business outcomes. 


We were incorporated in California in December 1984, and our headquarters are in San Jose, California. The mailing address of 
our headquarters is 170 West Tasman Drive, San Jose, California 95134-1706, and our telephone number at that location is (408) 
526-4000. Our website is www.cisco.com. Through a link on the Investor Relations section of our website, we make available 
the following filings as soon as reasonably practicable after they are electronically filed with or furnished to the Securities and 
Exchange Commission (SEC): our Annual Report on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 
8-K, and any amendments to those reports filed or furnished pursuant to Section 13(a) or 15(d) of the Exchange Act. All such 
filings are available free of charge. The information posted on our website is not incorporated into this report. 


Strategy and Priorities 


As our customers add billions of new connections to their enterprises, and as more applications move to a multicloud environment, 
the network becomes even more critical. Our customers are navigating change at an unprecedented pace and our mission is to 
inspire new possibilities for them by helping transform their infrastructure, expand applications and analytics, address their 
security needs, and empower their teams. We believe that our customers are looking for intent-based networks that provide 
meaningful business value through automation, security, and analytics across private, hybrid, and multicloud environments. 
Our vision is to deliver highly secure, software-defined, automated and intelligent platforms for our customers. 


We are expanding our research and development (R&D) investments in certain product areas including cloud security, cloud 
collaboration, and application insights and analytics. We are investing to optimize our product offerings for application to education, 
healthcare and other specific industries. We are also making investments to enable us to increase automation and support the 
customer as the workplace changes. In addition, we continue to remain focused on investments around Software-Defined Wide 
Area Network (SD-WAN), multicloud environments, 5G and WiFi-6, 400G speeds, optical networking, next generation silicon and 
artificial intelligence (AT). We are also accelerating our efforts to enable the delivery of network functionality as a service. 


Transforming Infrastructure 


Our intent-based networking strategy began with Software-Defined Access (SD-Access) technology, one of our leading 
enterprise architectures. We announced the initial development of new network product offerings featuring our intent-based 
networking technology with the launch of the Catalyst 9000 series of switches. Our intent-based networking platform is designed 
to be intelligent, highly secure, powered by “intent” and informed by “context”— features aiming to constantly learn, adapt, 
automate and protect in order to optimize network operations and defend against an evolving cyber threat landscape. Our intent- 
based networking offerings are designed to provide a single, highly secure network fabric that helps ensure policy consistency 
and network assurance; enables faster launches of new business services; and significantly improves issue resolution times while 
being open and extendable. SD-Access, built on the principles of Cisco Digital Networking Architecture (DNA), provides what 
we see as a transformational shift in the building and managing of networks. Our Catalyst 9000 series of switches represented the 
initial build in our campus portfolio of our intent-based networking capabilities and provide highly differentiated advancements 
in security, programmability, and performance while lowering operating costs through innovations in hardware and software. 


Since the initial launch, we have continued to transform our enterprise access portfolio by bringing together several technologies 
to form the only integrated, intent-based architecture, with security at the foundation. This architecture is designed to help our 
customers connect their users and devices over any network, to applications and data, no matter where they are. 


We have introduced several innovations that extend our intent-based networking capabilities to wireless and enterprise routing 
products, including SD-WAN and Internet of Things (IoT) edge platforms. Our SD-WAN solutions are designed to provide direct 
branch to cloud connectivity, enabling the workforce to access their software-as-a-service (SaaS) applications and workloads in 
an optimized and highly secure manner. 


To further our innovation in this area, we are applying the latest technologies such as machine learning and advanced analytics 
to operate and enhance network capabilities. These new network product offerings are designed to enable customers to detect 
cybersecurity threats, for instance in encrypted traffic. We have created what is in our view the only network that is designed 
for security while maintaining privacy. 


Our customers are operating in multicloud environments with private, public and hybrid clouds. For the data center, our strategy 
is to deliver multicloud architectures that bring policy and operational consistency regardless of where applications or data 
reside by extending our Application Centric Infrastructure (ACT) and our hyperconverged offerings. 


In fiscal 2020, we announced details of our technology strategy for the Internet for the Future aimed at addressing the broad 
adoption of multicloud and application environments. We have made significant investments in the development of software, 
silicon and optics — what we believe are the building blocks for the Internet for the future. 


We introduced Cisco Silicon One, a single unified silicon architecture, as well as the Cisco 8000 carrier-class router family built 
on Silicon One and our new operating system. 


Applications and Analytics 


In our view, over the next several years, customers will be increasingly writing modern software applications that can run on 
any hybrid cloud, and will be adding billions of connections to their environment. They will need to be able to build applications 
quickly, deploy them nearly anywhere, monitor experiences, and act in real time. 


We believe we are uniquely positioned to enable successful business outcomes for customers in hybrid and multicloud 
environments. In our view, the network is increasingly critical to business success and we believe our customers will benefit 
from the insights and intelligence that we are making accessible through our highly differentiated platforms. 


As our customers navigate the multicloud world, the need to connect new devices, protect their assets and monitor cloud 
consumption, they will require advisory cloud services that are provided in a consistent manner. We are focused on enabling 
simple, intelligent, automated and highly secure clouds by delivering the infrastructure to navigate complex IT environments 
through our software and subscription-based offerings including Webex, Meraki cloud networking, and certain other Security 
and Application offerings. We believe that customers and partners view our approach to the cloud as differentiated and unique, 
recognizing that we offer a solution for all cloud environments, including private, hybrid and public clouds. 


Security is Foundational 


We believe data is one of our customers' most strategic assets, and this data is increasingly distributed across every organization 
and ecosystem, on customer premises, at the edge of the network, and in the cloud. As such, we believe that security is the top IT 
priority for many of our customers. Our security strategy is focused on delivering an effective cybersecurity architecture combining 
network, cloud and endpoint-based solutions. Our portfolio is designed to prevent, detect, and remediate a cyber-attack and to 
integrate security across networking domains. Our intent is to enable our customers to secure their networks for a multicloud world 
by delivering a platform that continuously detects threats and verifies trust. By combining a number of security technologies, we 
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are delivering an end-to-end, zero-trust architecture. Additionally, through our offerings we help our customers shorten the time 
between threat detection and response. 


Empowering Teams 


Our customers’ communications continue to evolve as we move to a digital, cloud-based world. As people are an important competitive 
advantage for our customers, teams need effective and simple ways to work better together and interact with their customers to build 
better relationships and increase collaboration. As an example, we believe our collaboration portfolio which includes our subscription- 
based Webex conferencing platform, is at the center of our customers’ strategy for enabling teams to increase productivity. 


Transforming our Business Model 


We are transforming our offerings to meet the evolving needs of our customers. Historically, our various networking technology 
products have aligned with their respective product categories. However, increasingly our offerings are crossing multiple product 
categories. As our core networking evolves, we expect we will add more common software features across our core networking 
platforms. We are increasing the amount of software offerings that we provide and the proportion of subscription software 
offerings. We have various types of software arrangements including system software, on premise software, hybrid software 
and SaaS offerings. In terms of monetization, our software offerings fall into the broad categories of subscription arrangements, 
including SaaS and term licenses, and perpetual licenses. 


As part of the transformation of our business, we continued to make strides during fiscal 2020 to develop and sell more software 
and subscription-based offerings. We are also focused on the entire customer lifecycle to drive expansion and renewals. 


For a discussion of the risks associated with our strategy, see “Item 1A. Risk Factors,” including the risk factor entitled “We 
depend upon the development of new products and services, and enhancements to existing products and services, and if we fail to 
predict and respond to emerging technological trends and customers’ changing needs, our operating results and market share may 
suffer.” For information regarding sales of our major products and services, see Note 19 to the Consolidated Financial Statements. 


Products and Services 


Our products and services are grouped into the following categories: 


Infrastructure Platforms 


Infrastructure Platforms consist of our core networking technologies of switching, routing, wireless, and data center products 
that are designed to work together to deliver networking capabilities and transport and/or store data. These technologies 
consist of both hardware and software offerings that help our customers build networks, automate, orchestrate, integrate, and 
digitize data. We believe it is critical for us to continue to deliver continuous value to our customers. We continued to make 
progress in shifting more of our business to software and subscriptions across our core networking portfolio, and in expanding 
our software offerings. Our objective is to continue moving to cloud-managed solutions across our enterprise networking 
portfolio. We continue to expand on our intent-based infrastructure, which focuses on simplicity, automation, and security, 
allowing enterprises to manage and govern the interactions of users, devices and applications across their IT environments. We 
started with our Nexus 9000 series of switches for the data center, which along with ACI provide enhancements in security, 
programmability and performance while lowering operating costs. Our Cisco Catalyst 9000 series of switches were developed 
for security, mobility, IoT, and the cloud. These switches formed the foundation for our leading enterprise architectures, built on 
the principles of Cisco DNA. We continued to expand on this technology by extending SD-Access and Cisco DNA Center across 
our enterprise networking portfolio and by extending ACI to the public and private cloud. In addition, we now have a unified 
operating system and policy management platform for our enterprise networking portfolio to drive simplicity and consistency 
across our customers' networks. 


Our switching portfolio encompasses campus switching as well as data center switching offerings. Our campus switching 
offerings provide the foundation for converged data, voice, video, and IoT services. These switches offer enhanced security and 
reliability and are designed to scale efficiently as our customers grow. Within campus switching are our Catalyst 9000 series of 
switches that include hardware with embedded software, along with a software subscription referred to as Cisco DNA. Cisco 
DNA provides automation, analytics and security features and can be centrally monitored, managed, and configured. Our data 
center switching offerings provide the foundation for mission critical data centers with high availability, scalability, and security 
across traditional data centers and private and public cloud data centers. We continue to add deeper and broader visibility and 
analytics across our networks and applications, enabling us to deliver better experiences for our customers. 


Our routing portfolio interconnects public and private wireline and mobile networks, delivering highly secure and reliable 
connectivity to campus, data center and branch networks. Our routing solutions are designed to meet the scale, reliability, and 
security needs of our customers. We introduced the principles of Cisco DNA into our routing portfolio by integrating SD-WAN 
into our offerings. In fiscal 2020, we launched the Cisco 8000 portfolio, a family of high density, low power next generation 
routing platforms focused on our customers' evolution to support 100G and 400G connectivity speeds. 
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Our Wireless portfolio provides indoor and outdoor wireless coverage designed for seamless roaming use of voice, video, 
and data applications. These products include wireless access points that are standalone, controller appliance-based, switch- 
converged, and Meraki cloud-managed offerings. We expanded our capabilities to include network assurance and automation 
through Cisco DNA and Cisco DNA Spaces location-based services. Our Catalyst and Meraki Wi-Fi 6-based access points are 
designed for high-density public or private environments to improve speed, performance, and capacity for wireless networking 
in both homes and enterprises. 


Our Data Center portfolio incorporates various technologies and solutions including the Cisco Unified Computing System, 
our hyperconverged offering, HyperFlex, and software management capabilities which combine computing, networking, and 
storage infrastructure management and virtualization to deliver agility, simplicity and scale. These products are designed to 
extend the power and simplicity of unified computing for data-intensive workloads, applications at the edge of the network, and 
the next generation of distributed application architectures. 


Applications 


The Applications product category consists primarily of software-related offerings that utilize the core networking and 
data center platforms to provide their functions. Our Applications offerings consist of both hardware and software-based 
solutions, including both software licenses and software-as-a-service. Applications include our collaboration offerings (unified 
communications, Cisco TelePresence and conferencing) as well as AppDynamics and IoT software offerings. 


Our Collaboration strategy is to make communications more effective, comprehensive, and less complex by creating innovative 
solutions through combining the power of software, hardware, and the network. We offer end-to-end solutions which can be 
delivered from the cloud, premise or mixed environments, and which integrate voice, video, and messaging on fixed and mobile 
networks across a wide range of devices/endpoints such as mobile phones, tablets, desktop and laptop computers, video units, 
and collaboration appliances. Our Cognitive Collaboration integrates AI and machine learning across the Webex portfolio, 
bringing intelligence and context to help our customers work smarter and increase productivity. Our Webex Cloud Contact 
Center solution is designed to provide the agility, flexibility, scalability, security, efficiency and innovation in order to enable 
better customer experiences for businesses and their customers. For on-premise collaboration markets, we launched multi-party 
Internet Protocol (IP) Phones to extend our reach into third-party call control platforms as well as a new series of telephony 
headsets which offer innovative integration with our market leading IP phone business. 


Our analytics solutions seek to help businesses deliver consistently high-quality digital experiences by connecting end- 
user experience and application performance to business outcomes. Our applications monitor, correlate, analyze, and act on 
application performance and business performance data in real time. This automated, cross-stack intelligence enables developers, 
IT operations, and business owners to make mission critical and strategic improvements. 


We continue to invest in IoT as the number of connected IoT devices continues to grow. Our Control Center Platform enables 
enterprises to automate the lifecycle of connected devices, including tools designed to automatically and remotely onboard, 
manage, and monetize their IoT devices. 


Security 


The Security product category primarily includes our network security, cloud and email security, identity and access management, 
advanced threat protection, and unified threat management products. Our offerings are powered by cloud-delivered threat 
intelligence based on our Cisco Talos technology. All of these products are part of our integrated cybersecurity architecture that 
is designed to allow our customers to confront risks by continuously defending against threats and verifying trust, across their 
environments. Regardless of size or industry, security continues to be a leading priority for our customers as they defend against 
ongoing ransomware and account breaches that represent risk of compromise and economic loss to their businesses. 


We continue to integrate security across our portfolio as we believe our security solutions can help build a foundation of trust 
between users, devices, and applications; across clouds, networks, and mobile workers. When targeted, our solutions help 
prevent attacks by continuously detecting and remediating the most advanced threats. 


In fiscal 2020, we continued to invest in cloud-delivered security and extended our security platform with the launch of SecureX. 
These investments included extending our zero-trust architecture with the on-going integration of Duo Security (“Duo”) and 
integrating Umbrella with our SD-WAN solutions to help secure our customer's network transformation toward a secure access 
service edge (SASE). Building on our integrated architecture, we launched SecureX, a security platform that brings together the 
breadth of the Cisco Security portfolio helping our customers accelerate responsiveness across the security lifecycle. 


Other Products 
Our Other Products category primarily consists of our cloud and system management and emerging technologies products. 
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Services 


In addition to our product offerings, we provide a broad range of service and support options for our customers. Our overall 
service and support offerings are combined into one organization, Customer Experience, that is responsible for the end-to-end 
customer experience. 


Our support and maintenance services help our customers ensure their products operate efficiently, remain available, and benefit 
from the most up-to-date system, and application software. These services help customers protect their network investments, 
manage risk, and minimize downtime for systems running mission-critical applications. A key example is Cisco Smart Services, 
which leverages the intelligence from the installed base of our products and customer connections to protect and optimize 
network investment for our customers and partners. We have expanded these offerings from traditional hardware support to 
software, solutions, and premium support. 


We also provide comprehensive advisory services that are focused on responsive, preventive, and consultative support of our 
technologies for specific networking needs. We are investing in and expanding advisory services in the areas of software, cloud, 
security, and analytics, which reflects our strategy of selling customer outcomes. We are focused on three priorities including, 
utilizing technology advisory services to drive higher product and services; assessment and migration services providing the 
tools, expertise and methodologies to enable our customers to migrate to new technology platforms; and providing optimization 
services aligned with customers’ business expectations. 


Customers and Markets 


Many factors influence the IT, collaboration, and networking requirements of our customers. These include the size of the 
organization, number and types of technology systems, geographic location, and business applications deployed throughout the 
customer’s network. Our customer base is not limited to any specific industry, geography, or market segment. In each of the past 
three fiscal years, no single customer accounted for 10% or more of revenue. Our customers primarily operate in the following 
markets: enterprise, commercial, service provider, and public sector. 


Enterprise 


Enterprise businesses are large regional, national, or global organizations with multiple locations or branch offices and typically 
employ 1,000 or more employees. Many enterprise businesses have unique IT, collaboration, and networking needs within a 
multivendor environment. We offer service and support packages, financing, and managed network services, primarily through 
our service provider partners. We sell these products through a network of third-party application and technology vendors and 
channel partners, as well as selling directly to these customers. 


Commercial 


We define commercial businesses as organizations which typically have fewer than 1,000 employees. We sell to the larger, or 
midmarket, customers within the commercial market through a combination of our direct sales force and channel partners. These 
customers typically require the latest advanced technologies that our enterprise customers demand, but with less complexity. 
Small businesses, or organizations with fewer than 100 employees, require information technologies and communication 
products that are easy to configure, install, and maintain. We sell to these smaller organizations within the commercial market 
primarily through channel partners. 


Service Providers 


Service providers offer data, voice, video, and mobile/wireless services to businesses, governments, utilities, and consumers 
worldwide. This customer market category includes regional, national, and international wireline carriers, web-scale operators 
as well as Internet, cable, and wireless providers. We also include media, broadcast, and content providers within our service 
provider market, as the lines in the telecommunications industry continue to blur between traditional network-based, content- 
based and application-based services. Service providers use a variety of our products and services for their own networks. 
In addition, many service providers use Cisco data center, virtualization, and collaboration technologies to offer managed or 
Internet-based services to their business customers. Compared with other customers, service providers are more likely to require 
network design, deployment, and support services because of the greater scale and higher complexity of their networks, whose 
requirements are addressed, we believe, by our architectural approach. 


Public Sector 


Public sector entities include federal governments, state and local governments, as well as educational institution customers. 
Many public sector entities have unique IT, collaboration, and networking needs within a multi-vendor environment. We sell 
to public sector entities through a network of third-party application and technology vendors, and channel partners, as well as 
through direct sales. 


Sales Overview 


As of the end of fiscal 2020, our worldwide sales and marketing functions consisted of approximately 25,800 employees, 
including managers, sales representatives, and technical support personnel. We have field sales offices in 95 countries, and we 
sell our products and services both directly and through a variety of channels with support from our salesforce. A substantial 
portion of our products and services is sold through channel partners, and the remainder is sold through direct sales. Channel 
partners include systems integrators, service providers, other resellers, and distributors. 


Systems integrators and service providers typically sell directly to end users and often provide system installation, technical 
support, professional services, and other support services in addition to network equipment sales. Systems integrators also 
typically integrate our products into an overall solution. Some service providers are also systems integrators. 


Distributors typically hold inventory and sell to systems integrators, service providers, and other resellers. We refer to sales through 
distributors as our two-tier system of sales to the end customer. Starting in fiscal 2019, in connection with the adoption of Accounting 
Standards Codification (ASC) 606, Revenue from Contracts with Customers, a new accounting standard related to revenue 
recognition, we started recognizing revenue from two-tier distributors on a sell-in method. Prior to this, we recognized revenue 
based on a sell-through method using point of sales information provided by these distributors. These distributors are generally given 
business terms that allow them to return a portion of inventory, receive credits for changes in selling prices, receive certain rebates, 
and participate in various cooperative marketing programs. 


For information regarding risks related to our channels, see “Item 1A. Risk Factors,” including the risk factors entitled “Disruption 
of or changes in our distribution model could harm our sales and margins” and “Inventory management relating to our sales to 
our two-tier distribution channel is complex, and excess inventory may harm our gross margins.” 


For information regarding risks relating to our international operations, see “Item 1A. Risk Factors,” including the risk factors 
entitled “Our operating results may be adversely affected by unfavorable economic and market conditions and the uncertain 
geopolitical environment;” “Entrance into new or developing markets exposes us to additional competition and will likely increase 
demands on our service and support operations;” “Due to the global nature of our operations, political or economic changes or other 
factors in a specific country or region could harm our operating results and financial condition;” “We are exposed to fluctuations 
in currency exchange rates that could negatively impact our financial results and cash flows;” and “Cyber-attacks, data breaches 
or malware may disrupt our operations, harm our operating results and financial condition, and damage our reputation, and cyber- 
attacks or data breaches on our customers’ networks, or in cloud-based services provided by or enabled by us, could result in claims 
of liability against us, damage our reputation or otherwise harm our business,” among others. 


Our service offerings complement our products through a range of consulting, technical, project, quality, and software 
maintenance services, including 24-hour online and telephone support through technical assistance centers. 


Financing Arrangements 


We provide financing arrangements for certain qualified customers to build, maintain, and upgrade their networks. We believe 
customer financing is a competitive advantage in obtaining business, particularly for those customers involved in significant 
infrastructure projects. Our financing arrangements include the following: 


Leases: 


. Sales-type 
. Direct financing 
. Operating 


Loans 

Financed service contracts 
Channels financing arrangements 
End-user financing arrangements 


Acquisitions, Investments, and Alliances 


The markets in which we compete require a wide variety of technologies, products, and capabilities. Our growth strategy is 
based on the components of innovation, which we sometimes refer to as “build, buy, partner, invest, and co-develop”. This five- 
prong approach to how we innovate can be summarized as follows: 


Build Working within Cisco, with the developer community, or with customers 

Buy Acquiring or divesting, depending on goals 

Partner Strategically partnering to further build out the business 

Invest Making investments in areas where technology is in its infancy or where there is no dominant technology 


Co-develop Developing new solutions with multi-party teams that may include customers, channel partners, startups, 
independent software vendors, and academics 


Acquisitions 


We have acquired many companies, and we expect to make future acquisitions. Mergers and acquisitions of high-technology 
companies are inherently risky, especially if the acquired company has yet to generate revenue. No assurance can be given 
that our previous or future acquisitions will be successful or will not materially adversely affect our financial condition or 
operating results. Prior acquisitions have resulted in a wide range of outcomes, from successful introduction of new products and 
technologies to an inability to do so. The risks associated with acquisitions are more fully discussed in “Item 1A. Risk Factors,” 
including the risk factor entitled “We have made and expect to continue to make acquisitions that could disrupt our operations 
and harm our operating results.” 


Investments in Privately Held Companies 


We make investments in privately held companies that develop technology or provide services that are complementary to our 
products or that provide strategic value. The risks associated with these investments are more fully discussed in “Item 1A. Risk 
Factors,” including the risk factor entitled “We are exposed to fluctuations in the market values of our portfolio investments and 
in interest rates; impairment of our investments could harm our earnings.” 


Strategic Alliances 


We pursue strategic alliances with other companies in areas where collaboration can produce industry advancement and 
acceleration of new markets. The objectives and goals of a strategic alliance can include one or more of the following: technology 
exchange, product development, joint sales and marketing, or new market creation. Companies with which we have added 
or expanded strategic alliances during fiscal 2020 and in recent years include Apple, Google, Microsoft, and Amazon Web 
Services, among others. 


Companies with which we have strategic alliances in some areas may be competitors in other areas, and in our view this trend 
may increase. The risks associated with our strategic alliances are more fully discussed in “Item 1A. Risk Factors,” including 
the risk factor entitled “If we do not successfully manage our strategic alliances, we may not realize the expected benefits from 
such alliances and we may experience increased competition or delays in product development.” 


Competition 


We compete in the networking and communications equipment markets, providing products and services designed to transport, 
and help secure data, voice, and video traffic across cloud, private and public networks and the Internet. These markets are 
characterized by rapid change, converging technologies, and a migration to networking and communications solutions that 
offer relative advantages. These market factors represent both an opportunity and a competitive threat to us. We compete 
with numerous vendors in each product category. The overall number of our competitors providing niche product solutions 
may increase. Also, the identity and composition of competitors may change as we increase our activity in our new product 
markets. As we continue to expand globally, we may see new competition in different geographic regions. In particular, we have 
experienced price-focused competition from competitors in Asia, especially from China, and we anticipate this will continue. 


Our competitors (in each case relative to only some of our products or services) include: Amazon Web Services LLC; 
Arista Networks, Inc.; Broadcom Inc.; CommScope Holding Company, Inc.; Check Point Software Technologies Ltd.; Dell 
Technologies Inc.; Dynatrace; F5 Networks, Inc.; FireEye, Inc.; Fortinet, Inc.; Hewlett-Packard Enterprise Company; Huawei 
Technologies Co., Ltd.; Juniper Networks, Inc.; Lenovo Group Limited; LogMeIn, Inc.; Microsoft Corporation; New Relic, Inc.; 
Nokia Corporation; Nutanix, Inc.; Palo Alto Networks, Inc.; RingCentral, Inc.; Slack Technologies, Inc.; Ubiquiti Networks; 
VMware, Inc.; Zoom Video Communications, Inc.; and Zscaler, Inc.; among others. 


Some of these companies compete across many of our product lines, while others are primarily focused in a specific product 
area. Barriers to entry are relatively low, and new ventures to create products that do or could compete with our products 
are regularly formed. In addition, some of our competitors may have greater resources, including technical and engineering 
resources, than we do. As we expand into new markets, we will face competition not only from our existing competitors but also 
from other competitors, including existing companies with strong technological, marketing, and sales positions in those markets. 
We also sometimes face competition from resellers and distributors of our products. Companies with which we have strategic 
alliances in some areas may be competitors in other areas, and in our view this trend may increase. For example, the enterprise 
data center is undergoing a fundamental transformation arising from the convergence of technologies, including computing, 
networking, storage, and software, that previously were segregated within the data center. Due to several factors, including the 
availability of highly scalable and general purpose microprocessors, application-specific integrated circuits (ASICs) offering 
advanced services, standards-based protocols, cloud computing, and virtualization, the convergence of technologies within 
the enterprise data center is spanning multiple, previously independent, technology segments. Also, some of our current and 
potential competitors for enterprise data center business have made acquisitions, or announced new strategic alliances, designed 
to position them to provide end-to-end technology solutions for the enterprise data center. As a result of all of these developments, 
we face greater competition in the development and sale of enterprise data center technologies, including competition from 
entities that are among our long-term strategic alliance partners. Companies that are strategic alliance partners in some areas of 
our business may acquire or form alliances with our competitors, thereby reducing their business with us. 


The principal competitive factors in the markets in which we presently compete and may compete in the future include: 


. The ability to sell successful business outcomes 

s The ability to provide a broad range of networking and communications products and services 
. Product performance 

. Price 


. The ability to introduce new products, including providing continuous new customer value and products with price- 
performance advantages 


. The ability to reduce production costs 

. The ability to provide value-added features such as security, reliability, and investment protection 
. Conformance to standards 

. Market presence 

$ The ability to provide financing 

. Disruptive technology shifts and new business models 


We also face competition from customers to which we license or supply technology, and suppliers from which we transfer 
technology. The inherent nature of networking requires interoperability. Therefore, we must cooperate and at the same time 
compete with many companies. Any inability to effectively manage these complicated relationships with customers, suppliers, 
and strategic alliance partners could have a material adverse effect on our business, operating results, and financial condition 
and, accordingly affect our chances of success. 


Research and Development 


We regularly introduce new products and features to address the requirements of our markets. We allocate our research and 
development budget among our product categories, which consist of Infrastructure Platforms, Applications, Security, and Other 
Product technologies. Our research and development expenditures are applied generally to all product areas, with specific areas 
of focus being identified from time to time. Recent areas of increased focus include our intent-based networking technologies 
(which encompasses switching, routing, and wireless technologies within Infrastructure Platforms), conferencing, security, and 
analytics products. Our expenditures for research and development costs were expensed as incurred. 


The industry in which we compete is subject to rapid technological developments, evolving standards, changes in customer 
requirements, and new product introductions and enhancements. As a result, our success depends in part upon our ability, on a cost- 
effective and timely basis, to continue to enhance our existing products and to develop and introduce new products that improve 
performance and reduce total cost of ownership. To achieve these objectives, our management and engineering personnel work 
with customers to identify and respond to customer needs, as well as with other innovators of Internet working products, including 
universities, laboratories, and corporations. We also expect to continue to make acquisitions and investments, where appropriate, 
to provide us with access to new technologies. Nonetheless, there can be no assurance that we will be able to successfully 
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develop products to address new customer requirements and technological changes or that those products will achieve 
market acceptance. 


Manufacturing 


We rely on contract manufacturers for our manufacturing needs. We presently use a variety of independent third-party companies 
to provide services related to printed-circuit board assembly, in-circuit test, product repair, and product assembly. Proprietary 
software on electronically programmable memory chips is used to configure products that meet customer requirements and to 
maintain quality control and security. The manufacturing process enables us to configure the hardware and software in unique 
combinations to meet a wide variety of individual customer requirements. The manufacturing process uses automated testing 
equipment and burn-in procedures, as well as comprehensive inspection, testing, and statistical process controls, which are designed 
to help ensure the quality and reliability of our products. The manufacturing processes and procedures are generally certified to 
International Organization for Standardization (ISO) 9001 standards. 


Our arrangements with contract manufacturers generally provide for quality, cost, and delivery requirements, as well as manufacturing 
process terms, such as continuity of supply; inventory management; flexibility regarding capacity, quality, and cost management; 
oversight of manufacturing; and conditions for use of our intellectual property. We have not entered into any significant long-term 
contracts with any manufacturing service provider. We generally have the option to renew arrangements on an as-needed basis. These 
arrangements generally do not commit us to purchase any particular amount or any quantities beyond amounts covered by orders or 
forecasts that we submit covering discrete periods of time. 


Patents, Intellectual Property, and Licensing 


We seek to establish and maintain our proprietary rights in our technology and products through the use of patents, copyrights, 
trademarks, and trade secret laws. We have a program to file applications for and obtain patents, copyrights, and trademarks in 
the United States and in selected foreign countries where we believe filing for such protection is appropriate. We also seek to 
maintain our trade secrets and confidential information by nondisclosure policies and through the use of appropriate confidentiality 
agreements. We have obtained a substantial number of patents and trademarks in the United States and in other countries. There can 
be no assurance, however, that the rights obtained can be successfully enforced against infringing products in every jurisdiction. 
Although we believe the protection afforded by our patents, copyrights, trademarks, and trade secrets has value, the rapidly changing 
technology in the networking industry and uncertainties in the legal process make our future success dependent primarily on the 
innovative skills, technological expertise, and management abilities of our employees rather than on the protection afforded by 
patent, copyright, trademark, and trade secret laws. 


Many of our products are designed to include software or other intellectual property licensed from third parties. While it may 
be necessary in the future to seek or renew licenses relating to various aspects of our products, we believe, based upon past 
experience and standard industry practice that such licenses generally could be obtained on commercially reasonable terms. 
Nonetheless, there can be no assurance that the necessary licenses would be available on acceptable terms, if at all. Our inability 
to obtain certain licenses or other rights or to obtain such licenses or rights on favorable terms, or the need to engage in litigation 
regarding these matters, could have a material adverse effect on our business, operating results, and financial condition. 
Moreover, inclusion in our products of software or other intellectual property licensed from third parties on a nonexclusive basis 
can limit our ability to protect our proprietary rights in our products. 


The industry in which we compete is characterized by rapidly changing technology, a large number of patents, and frequent 
claims and related litigation regarding patent and other intellectual property rights. There can be no assurance that our patents 
and other proprietary rights will not be challenged, invalidated, or circumvented; that others will not assert intellectual property 
rights to technologies that are relevant to us; or that our rights will give us a competitive advantage. In addition, the laws of some 
foreign countries may not protect our proprietary rights to the same extent as the laws of the United States. The risks associated 
with patents and intellectual property are more fully discussed in “Item 1A. Risk Factors,” including the risk factors entitled 
“Our proprietary rights may prove difficult to enforce,” “We may be found to infringe on intellectual property rights of others,” 
and “We rely on the availability of third-party licenses.” 


Employees 


Employees are summarized as follows (approximate numbers): 


July 25, 2020 


Employees by geography: 

United States... oov sais x Y RP dea Ge POG Peon des GU PER Bd ea a ge Edu ree wes 38,900 
RESTO WOE GM o cedes ete tists ata ears AE are E acs ue erste eue anata sure MR cR ud a pale NUR ENTE RR rans, aude Aa y fetu ere oues De 38,600 
Total. cse E E E E E edu d MP PE E e 77,500 


Employees by line item on the Consolidated Statements of Operations: 


(Bo 0)0::1[-- d MC —————————— 22,100 
Research and development........ 0... ccc cece cece cee ee een een hmm] hh n 22,200 
Sales and marketing. .... 2 Rr Ret eR epe exea E E eps e ERR MEER 25,800 
General and administrative: 22. ek E RYE RR de Eia bedi s EG edd qb epe 7,400 
Total eeu e dca) RI EIN NIMIRUM E MM P P 77,500 


® Cost of sales includes manufacturing support, services, and training. 


Information about our Executive Officers 


The following table shows the name, age, and position as of August 31, 2020 of each of our executive officers: 


Name Age Position with the Company 
Charles H. Robbins............ 54 Chairman and Chief Executive Officer 
Mark Chandler ............... 64 Executive Vice President, Chief Legal Officer and Chief Compliance Officer 
Gerri Elliott; oer 64 Executive Vice President and Chief Sales and Marketing Officer 
Kelly A. Kramer.............. 53 Executive Vice President and Chief Financial Officer 
Maria Martinez............... 62 Executive Vice President and Chief Customer Experience Officer 
Irving Tan... sese 50 Executive Vice President, Chief of Operations 


Mr. Robbins has served as Chief Executive Officer since July 2015, as a member of the Board of Directors since May 2015 
and as Chairman of the Board since December 2017. He joined Cisco in December 1997, from which time until March 2002 
he held a number of managerial positions within Cisco's sales organization. Mr. Robbins was promoted to Vice President in 
March 2002, assuming leadership of Cisco's U.S. channel sales organization. Additionally, in July 2005 he assumed leadership 
of Cisco's Canada channel sales organization. In December 2007, Mr. Robbins was promoted to Senior Vice President, U.S. 
Commercial, and in August 2009 he was appointed Senior Vice President, U.S. Enterprise, Commercial and Canada. In July 
2011, Mr. Robbins was named Senior Vice President, Americas. In October 2012, Mr. Robbins was promoted to Senior Vice 
President, Worldwide Field Operations, in which position he served until assuming the role of Chief Executive Officer. He is a 
member of the board of directors of BlackRock, Inc. 


Mr. Chandler joined Cisco in July 1996, upon Cisco's acquisition of StrataCom, Inc., where he served as General Counsel. 
He served as Cisco's Managing Attorney for Europe, the Middle East, and Africa from December 1996 until June 1999; as 
Director, Worldwide Legal Operations from June 1999 until February 2001; and was promoted to Vice President, Worldwide 
Legal Services in February 2001. In October 2001, Mr. Chandler was promoted to Vice President, Legal Services and General 
Counsel, and in May 2003 he additionally was appointed Secretary, a position he held through November 2015. In February 
2006, Mr. Chandler was promoted to Senior Vice President, and in May 2012 he was appointed Chief Compliance Officer. In 
June 2018, Mr. Chandler was promoted to Executive Vice President and Chief Legal Officer. Before joining StrataCom, Mr. 
Chandler had served as Vice President, Corporate Development and General Counsel of Maxtor Corporation. 


Ms. Elliott joined Cisco in April 2018. Ms. Elliott is a former Executive Vice President of Juniper Networks, Inc., where she served 
as EVP and Chief Customer Officer from March 2013 to February 2014, EVP and Chief Sales Officer from July 2011 to March 
2013 and EVP, Strategic Alliances from June 2009 to July 2011. Before joining Juniper, Ms. Elliott held a series of senior executive 
positions with Microsoft Corporation from 2001-2008 including Corporate Vice President of Microsoft's Industry Solutions Group, 
Worldwide Public Sector and North American Enterprise Sales organizations. Prior to joining Microsoft Corporation, Ms. Elliott 
spent 22 years at IBM Corporation, where she held several senior executive positions both in the U.S. and internationally. Since 
2014 Ms. Elliott has served as a director on several public company boards including Whirlpool Corporation (since 2014), Bed 
Bath & Beyond, Inc. (2014-17), Imperva, Inc. (2015-18), Marvell Technology Group Ltd. (2017-18) and Mimecast Ltd. (2017-18), 
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and during this period she also founded and led the development of Broadrooms.com, an informational resource for executive 
women who serve or want to serve on corporate boards in the U.S. 


Ms. Kramer joined Cisco in January 2012 as Senior Vice President, Corporate Finance. She served in that position until 
October 2014 and served as Cisco’s Senior Vice President, Business Technology and Operations Finance from October 2013 
until December 2014. She was appointed to her current position effective January 2015. From January 2009 until she joined 
Cisco, Ms. Kramer served as Vice President and Chief Financial Officer of GE Healthcare Systems. Ms. Kramer served as 
Vice President and Chief Financial Officer of GE Healthcare Diagnostic Imaging from August 2007 to January 2009 and as 
Chief Financial Officer of GE Healthcare Biosciences from January 2006 to July 2007. Prior to that, Ms. Kramer held various 
leadership positions with GE corporate and other GE businesses. She is a member of the board of directors of Gilead Sciences, 
Inc. On August 12, 2020, Ms. Kramer notified Cisco of her decision to resign from Cisco. She will continue to serve in her role 
until such time as a replacement is appointed. 


Ms. Martinez joined Cisco in April 2018. Prior to joining Cisco, she served in a variety of senior executive roles at Salesforce. 
com, inc. including President, Global Customer Success and Latin America from March 2016 to April 2018; President, Sales 
and Customer Success from February 2013 to March 2016; Executive Vice President and Chief Growth Officer from February 
2012 to February 2013; and Executive Vice President, Customers for Life from February 2010 to February 2012. Ms. Martinez’s 
experience prior to Salesforce includes Corporate Vice President of Worldwide Services at Microsoft Corporation, President and 
Chief Executive Officer of Embrace Networks, Inc. and various senior leadership roles at Motorola, Inc. and AT&T Inc./Bell 
Laboratories. Ms. Martinez is a member of the board of directors of McKesson Corporation and was a member of the board of 
directors of Plantronics, Inc. from September 2015 to April 2018. 


Mr. Tan joined Cisco in December 2005, serving in manager-level and director-level positions within Cisco’s Sales and 
Managed Services functions until March 2008, at which time he joined Hewlett Packard Corporation as General Manager of its 
Communications and Media Solutions Group in Asia Pacific and Japan. In April 2009, Mr. Tan rejoined Cisco, serving as Sales 
Director in charge of Malaysia and Singapore, and in February 2013 he was promoted to Vice President, Sales with responsibility 
for the Southeast Asia region. In April 2014, Mr. Tan was promoted to Senior Vice President, Sales with responsibility for Cisco’s 
APJ geography. In January 2018, Mr. Tan was promoted to Senior Vice President, Chief of Operations, and was promoted to 
Executive Vice President, Chief of Operations effective as of July 28, 2019. Mr. Tan is a member of the board of directors of 
Stanley Black & Decker, Inc. 


Item 1A. Risk Factors 


Set forth below and elsewhere in this report and in other documents we file with the SEC are descriptions of the risks and 
uncertainties that could cause our actual results to differ materially from the results contemplated by the forward-looking 
statements contained in this report. 


OUR BUSINESS, RESULTS OF OPERATIONS AND FINANCIAL CONDITION HAVE BEEN ADVERSELY 
AFFECTED AND COULD IN THE FUTURE BE MATERIALLY ADVERSELY AFFECTED BY THE 
COVID-19 PANDEMIC 


The COVID-19 pandemic and the resulting containment measures have caused economic and financial disruptions globally, 
including in most of the regions in which we sell our products and services and conduct our business operations. In the second 
half of fiscal 2020, the COVID-19 pandemic had an impact on our financial results and business operations, with a significant 
impact in the third quarter of fiscal 2020 on our supply chain where we saw manufacturing challenges and component constraints. 
The magnitude and duration of the disruption, its continuing impact on us, and resulting decline in global business activity is 
uncertain. These disruptions include the unprecedented actions taken to try to contain the pandemic such as travel bans and 
restrictions, business closures, and social distancing measures, such as quarantines and shelter-in-place orders. 


The COVID-19 pandemic and the responsive measures taken in many countries have adversely affected and could in the future 
materially adversely affect our business, results of operations and financial condition. Shelter-in-place orders and other measures, 
including work-from-home and other policies implemented to protect workers, has and could in the future impact our supply chain. 
Vendors may be under pressure to allocate product to certain customers for business, regulatory or political reasons, and/or demand 
changes in agreed pricing as a condition of supply. Such disruptions may continue, or worsen, in the future. In addition, current and 
future restrictions or disruptions of transportation, such as reduced availability of air transport, port closures, and increased border 
controls or closures, can also impact our ability to meet customer demand and could materially adversely affect us. Our customers 
have also experienced, and may continue to experience, disruptions in their operations, which can result in delayed, reduced, 
or canceled orders, and increased collection risks, and which may adversely affect our results of operations. The COVID-19 
pandemic may also result in long-term changes in customer needs for our products and services in various sectors, along with IT- 
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related capital spending reductions, or shifts in spending focus, that could materially adversely affect us if we are unable to adjust 
our product and service offerings to match customer needs. 


The recent shift to a remote working environment also creates challenges. For example, governmental lockdowns, restrictions 
or new regulations has and could in the future impact the ability of our employees and vendors to work with the same speed and 
productivity in certain areas, even as other areas do not see negative impact. The extent and/or duration of ongoing workforce 
restrictions and limitations could impact our ability to enhance, develop and support existing products and services, and hold 
product sales and marketing events to the extent we were able to previously. In addition, malefactors are seeking to use the 
COVID-19 pandemic to launch new cyber-attacks. See the risk factors below entitled “Cyber-attacks, data breaches or malware 
may disrupt our operations, harm our operating results and financial condition, and damage our reputation, and cyber-attacks 
or data breaches on our customers’ networks, or in cloud-based services provided by or enabled by us, could result in claims of 
liability against us, damage our reputation or otherwise harm our business” and “Vulnerabilities and critical security defects, 
prioritization decisions regarding remedying vulnerabilities or security defects, failure of third party providers to remedy 
vulnerabilities or security defects, or customers not deploying security releases or deciding not to upgrade products, services or 
solutions could result in claims of liability against us, damage our reputation or otherwise harm our business.” 


The COVID-19 pandemic has also led to increased disruption and volatility in capital markets and credit markets. The pandemic 
and resulting economic uncertainty could adversely affect our liquidity and capital resources in the future. The inputs into 
certain of our judgments, assumptions, and estimates considered the economic implications of the COVID-19 pandemic on our 
critical and significant accounting estimates. The actual results that we experience may differ materially from our estimates. 
As the COVID-19 pandemic continues to develop, many of our estimates could require increased judgment and carry a higher 
degree of variability and volatility. As events continue to evolve our estimates may change materially in future periods. 


We are continuing to monitor the pandemic and take appropriate actions in accordance with the recommendations and requirements 
of relevant authorities. The extent of the impact of the COVID-19 pandemic on our operational and financial performance is 
currently uncertain and will depend on many factors outside our control, including, without limitation, the timing, extent, trajectory 
and duration of the pandemic, the development and availability of effective treatments and vaccines, the imposition of protective 
public safety measures, and the impact of the pandemic on the global economy. Potential negative impacts of these external factors 
include, but are not limited to, material adverse effects on demand for our products and services; our supply chain and sales and 
distribution channels; collectability of customer accounts; our ability to execute strategic plans; impairments; and our profitability 
and cost structure. To the extent the COVID-19 pandemic adversely affects our business, results of operations and financial 
condition, it may also have the effect of exacerbating the other risks discussed in this “Risk Factors” section. 


OUR OPERATING RESULTS MAY FLUCTUATE IN FUTURE PERIODS, WHICH MAY ADVERSELY 
AFFECT OUR STOCK PRICE 


Our operating results have been in the past, and will continue to be, subject to quarterly and annual fluctuations as a result of 
numerous factors, some of which may contribute to more pronounced fluctuations in an uncertain global economic environment. 
These factors include: 


s Fluctuations in demand for our products and services, especially with respect to service providers and Internet 
businesses, in part due to changes in the global economic environment 


. Changes in sales and implementation cycles for our products and reduced visibility into our customers' spending 
plans and associated revenue 


. Our ability to maintain appropriate inventory levels and purchase commitments 


. Price and product competition in the communications and networking industries, which can change rapidly due to 
technological innovation and different business models from various geographic regions 


. The overall movement toward industry consolidation among both our competitors and our customers 


. The introduction and market acceptance of new technologies and products, and our success in new and evolving 
markets, and in emerging technologies, as well as the adoption of new standards 


. The transformation of our business to deliver more software and subscription offerings where revenue is recognized 
over time 


° Variations in sales channels, product costs, mix of products sold, or mix of direct sales and indirect sales 
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° The timing, size, and mix of orders from customers 
. Manufacturing and customer lead times 
. Fluctuations in our gross margins, and the factors that contribute to such fluctuations, as described below 


. The ability of our customers, channel partners, contract manufacturers and suppliers to obtain financing or to fund 
capital expenditures, especially during a period of global credit market disruption or in the event of customer, channel 
partner, contract manufacturer or supplier financial problems 


° Actual events, circumstances, outcomes, and amounts differing from judgments, assumptions, and estimates used in 
determining the values of certain assets (including the amounts of related valuation allowances), liabilities, and other 
items reflected in our Consolidated Financial Statements 


$ How well we execute on our strategy and operating plans and the impact of changes in our business model that could 
result in significant restructuring charges 


. Our ability to achieve targeted cost reductions 
$ Benefits anticipated from our investments in engineering, sales, service, and marketing 
$ Changes in tax laws or accounting rules, or interpretations thereof 


As a consequence, operating results for a particular future period are difficult to predict, and, therefore, prior results are not 
necessarily indicative of results to be expected in future periods. Any of the foregoing factors, or any other factors discussed 
elsewhere herein, could have a material adverse effect on our business, results of operations, and financial condition that could 
adversely affect our stock price. 


OUR OPERATING RESULTS MAY BE ADVERSELY AFFECTED BY UNFAVORABLE ECONOMIC AND 
MARKET CONDITIONS AND THE UNCERTAIN GEOPOLITICAL ENVIRONMENT 


Challenging economic conditions worldwide have from time to time contributed, and may continue to contribute, to slowdowns 
in the communications and networking industries at large, as well as in specific segments and markets in which we operate, 
resulting in: 


. Reduced demand for our products as a result of continued constraints on IT-related capital spending by our customers, 
particularly service providers, and other customer markets as well 


. Increased price competition for our products, not only from our competitors but also as a consequence of customers 
disposing of unutilized products 


. Risk of excess and obsolete inventories 

. Risk of supply constraints 

. Risk of excess facilities and manufacturing capacity 

. Higher overhead costs as a percentage of revenue and higher interest expense 


The global macroeconomic environment continues to be challenging and inconsistent, and is being significantly impacted by 
the COVID-19 pandemic. During fiscal 2020, we continued to see a more broad-based weakening in the global macroeconomic 
environment which impacted our commercial and enterprise markets. We also experienced continuing weakness in the service 
provider market and emerging countries, and we expect ongoing uncertainty in these markets. Additionally, instability in the 
global credit markets, the impact of uncertainty regarding global central bank monetary policy, the instability in the geopolitical 
environment in many parts of the world including as a result of the United Kingdom “Brexit” withdrawal from the European 
Union, the current economic challenges in China, including global economic ramifications of Chinese economic difficulties, 
and other disruptions may continue to put pressure on global economic conditions. If global economic and market conditions, 
or economic conditions in key markets, remain uncertain or deteriorate further, we may experience material impacts on our 
business, operating results, and financial condition. 
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Our operating results in one or more segments may also be affected by uncertain or changing economic conditions particularly 
germane to that segment or to particular customer markets within that segment. For example, emerging countries in the aggregate 
experienced a decline in product orders in fiscal 2020, and in certain prior periods. 


In addition, reports of certain intelligence gathering methods of the U.S. government could affect customers’ perception of the 
products of IT companies which design and manufacture products in the United States. Trust and confidence in us as an IT 
supplier is critical to the development and growth of our markets. Impairment of that trust, or foreign regulatory actions taken in 
response to reports of certain intelligence gathering methods of the U.S. government, could affect the demand for our products 
from customers outside of the United States and could have an adverse effect on our operating results. 


WE HAVE BEEN INVESTING AND EXPECT TO CONTINUE TO INVEST IN KEY PRIORITY AND 
GROWTH AREAS AS WELL AS MAINTAINING LEADERSHIP IN INFRASTRUCTURE PLATFORMS 
AND IN SERVICES, AND IF THE RETURN ON THESE INVESTMENTS IS LOWER OR DEVELOPS MORE 
SLOWLY THAN WE EXPECT, OUR OPERATING RESULTS MAY BE HARMED 


We expect to realign and dedicate resources into key priority and growth areas, such as Security and Applications, while also 
focusing on maintaining leadership in Infrastructure Platforms and in Services. However, the return on our investments may 
be lower, or may develop more slowly, than we expect. If we do not achieve the benefits anticipated from these investments 
(including if our selection of areas for investment does not play out as we expect), or if the achievement of these benefits is 
delayed, our operating results may be adversely affected. 


OUR REVENUE FOR A PARTICULAR PERIOD IS DIFFICULT TO PREDICT, AND A SHORTFALL IN 
REVENUE MAY HARM OUR OPERATING RESULTS 


As a result of a variety of factors discussed in this report, our revenue for a particular quarter is difficult to predict, especially 
in light of a challenging and inconsistent global macroeconomic environment, the significant impacts of the COVID-19 
pandemic, and related market uncertainty. During fiscal 2020, we continued to see a more broad-based weakening in the 
global macroeconomic environment which impacted our commercial and enterprise markets. We also experienced continuing 
weakness in the service provider market and emerging countries, and we expect ongoing uncertainty in these markets. 


Our revenue may grow at a slower rate than in past periods or decline as it did during fiscal 2020, and in certain prior periods on 
a year-over-year basis. Our ability to meet financial expectations could also be adversely affected if the nonlinear sales pattern 
seen in some of our past quarters recurs in future periods. We have experienced periods of time during which shipments have 
exceeded net bookings or manufacturing issues have delayed shipments, leading to nonlinearity in shipping patterns. In addition 
to making it difficult to predict revenue for a particular period, nonlinearity in shipping can increase costs, because irregular 
shipment patterns result in periods of underutilized capacity and periods in which overtime expenses may be incurred, as well as 
in potential additional inventory management-related costs. In addition, to the extent that manufacturing issues and any related 
component shortages result in delayed shipments in the future, and particularly in periods in which our contract manufacturers 
are operating at higher levels of capacity, it is possible that revenue for a quarter could be adversely affected if such matters occur 
and are not remediated within the same quarter. 


The timing of large orders can also have a significant effect on our business and operating results from quarter to quarter, primarily 
in the United States and in emerging countries. From time to time, we receive large orders that have a significant effect on our 
operating results in the period in which the order is recognized as revenue. The timing of such orders is difficult to predict, and the 
timing of revenue recognition from such orders may affect period to period changes in revenue. As a result, our operating results 
could vary materially from quarter to quarter based on the receipt of such orders and their ultimate recognition as revenue. 


Inventory management remains an area of focus. We have experienced longer than normal manufacturing lead times in the past 
which have caused some customers to place the same order multiple times within our various sales channels and to cancel the 
duplicative orders upon receipt of the product, or to place orders with other vendors with shorter manufacturing lead times. Such 
multiple ordering (along with other factors) or risk of order cancellation may cause difficulty in predicting our revenue and, as 
a result, could impair our ability to manage parts inventory effectively. In addition, our efforts to improve manufacturing lead- 
time performance may result in more variability and less predictability in our revenue and operating results. In addition, when 
facing component supply-related challenges we have increased our efforts in procuring components in order to meet customer 
expectations, which in turn contribute to an increase in purchase commitments. Increases in our purchase commitments to shorten 
lead times could also lead to excess and obsolete inventory charges if the demand for our products is less than our expectations. 


We plan our operating expense levels based primarily on forecasted revenue levels. These expenses and the impact of long- 
term commitments are relatively fixed in the short term. A shortfall in revenue could lead to operating results being below 
expectations because we may not be able to quickly reduce these fixed expenses in response to short-term business changes. 


Any of the above factors could have a material adverse impact on our operations and financial results. 
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WE EXPECT GROSS MARGIN TO VARY OVER TIME, AND OUR LEVEL OF PRODUCT GROSS MARGIN 
MAY NOT BE SUSTAINABLE 


Although our product gross margin increased in fiscal 2020, our level of product gross margins declined in the fourth quarter 
of fiscal 2020 and have declined in certain prior periods on a year-over-year basis, and could decline in future periods due to 
adverse impacts from various factors, including: 


. Changes in customer, geographic, or product mix, including mix of configurations within each product group 


e Introduction of new products, including products with price-performance advantages, and new business models 
including the transformation of our business to deliver more software and subscription offerings 


. Our ability to reduce production costs 


. Entry into new markets or growth in lower margin markets, including markets with different pricing and cost 
structures, through acquisitions or internal development 


° Sales discounts 


. Increases in material, labor or other manufacturing-related costs, which could be significant especially during 
periods of supply constraints such as those impacting the market for memory components 


. Excess inventory and inventory holding charges 

. Obsolescence charges 

. Changes in shipment volume 

. The timing of revenue recognition and revenue deferrals 


$ Increased cost (including those caused by tariffs), loss of cost savings or dilution of savings due to changes in 
component pricing or charges incurred due to inventory holding periods if parts ordering does not correctly anticipate 
product demand or if the financial health of either contract manufacturers or suppliers deteriorates 


. Lower than expected benefits from value engineering 

. Increased price competition, including competitors from Asia, especially from China 
. Changes in distribution channels 

. Increased warranty costs 

. Increased amortization of purchased intangible assets, especially from acquisitions 

s How well we execute on our strategy and operating plans 


Changes in service gross margin may result from various factors such as changes in the mix between technical support services 
and advanced services, as well as the timing of technical support service contract initiations and renewals and the addition of 
personnel and other resources to support higher levels of service business in future periods. 


SALES TO THE SERVICE PROVIDER MARKET ARE ESPECIALLY VOLATILE, AND WEAKNESS IN 
ORDERS FROM THIS INDUSTRY MAY HARM OUR OPERATING RESULTS AND FINANCIAL CONDITION 


Sales to the service provider market have been characterized by large and sporadic purchases, especially relating to our router sales 
and sales of certain other Infrastructure Platforms and Applications products, in addition to longer sales cycles. Service provider 
product orders decreased during fiscal 2020 and in certain prior periods, and at various times in the past, including in recent 
quarters, we have experienced significant weakness in product orders from service providers. Product orders from the service 
provider market could continue to decline and, as has been the case in the past, such weakness could persist over extended periods 
of time given fluctuating market conditions. Sales activity in this industry depends upon the stage of completion of expanding 
network infrastructures; the availability of funding; and the extentto which service providers are affected by regulatory, economic, 
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and business conditions in the country of operations. Weakness in orders from this industry, including as a result of any 
slowdown in capital expenditures by service providers (which may be more prevalent during a global economic downturn, or 
periods of economic, political or regulatory uncertainty), could have a material adverse effect on our business, operating results, 
and financial condition. Such slowdowns may continue or recur in future periods. Orders from this industry could decline 
for many reasons other than the competitiveness of our products and services within their respective markets. For example, 
in the past, many of our service provider customers have been materially and adversely affected by slowdowns in the general 
economy, by overcapacity, by changes in the service provider market, by regulatory developments, and by constraints on capital 
availability, resulting in business failures and substantial reductions in spending and expansion plans. These conditions have 
materially harmed our business and operating results in the past, and some of these or other conditions in the service provider 
market could affect our business and operating results in any future period. Finally, service provider customers typically have 
longer implementation cycles; require a broader range of services, including design services; demand that vendors take on a 
larger share of risks; often require acceptance provisions, which can lead to a delay in revenue recognition; and expect financing 
from vendors. All these factors can add further risk to business conducted with service providers. 


DISRUPTION OF OR CHANGES IN OUR DISTRIBUTION MODEL COULD HARM OUR SALES AND MARGINS 


If we fail to manage distribution of our products and services properly, or if our distributors’ financial condition or operations 
weaken, our revenue and gross margins could be adversely affected. 


A substantial portion of our products and services is sold through our channel partners, and the remainder is sold through direct sales. 
Our channel partners include systems integrators, service providers, other resellers, and distributors. Systems integrators and service 
providers typically sell directly to end users and often provide system installation, technical support, professional services, and other 
support services in addition to network equipment sales. Systems integrators also typically integrate our products into an overall 
solution, and a number of service providers are also systems integrators. Distributors stock inventory and typically sell to systems 
integrators, service providers, and other resellers. We refer to sales through distributors as our two-tier system of sales to the end 
customer. These distributors are generally given business terms that allow them to return a portion of inventory, receive credits for 
changes in selling prices, and participate in various cooperative marketing programs. If sales through indirect channels increase, this 
may lead to greater difficulty in forecasting the mix of our products and, to a degree, the timing of orders from our customers. 


Historically, we have seen fluctuations in our gross margins based on changes in the balance of our distribution channels. 
Although variability to date has not been significant, there can be no assurance that changes in the balance of our distribution 
model in future periods would not have an adverse effect on our gross margins and profitability. 


Some factors could result in disruption of or changes in our distribution model, which could harm our sales and margins, 
including the following: 


s We compete with some of our channel partners, including through our direct sales, which may lead these channel 
partners to use other suppliers that do not directly sell their own products or otherwise compete with them 


. Some of our channel partners may demand that we absorb a greater share of the risks that their customers may ask 
them to bear 


. Some of our channel partners may have insufficient financial resources and may not be able to withstand changes 
and challenges in business conditions 


. Revenue from indirect sales could suffer if our distributors' financial condition or operations weaken 


In addition, we depend on our channel partners globally to comply with applicable regulatory requirements. To the extent that 
they fail to do so, that could have a material adverse effect on our business, operating results, and financial condition. Further, 
sales of our products outside of agreed territories can result in disruption to our distribution channels. 


THE MARKETS IN WHICH WE COMPETE ARE INTENSELY COMPETITIVE, WHICH COULD 
ADVERSELY AFFECT OUR ACHIEVEMENT OF REVENUE GROWTH 


The markets in which we compete are characterized by rapid change, converging technologies, and a migration to networking and 
communications solutions that offer relative advantages. These market factors represent a competitive threat to us. We compete 
with numerous vendors in each product category. The overall number of our competitors providing niche product solutions may 
increase. Also, the identity and composition of competitors may change as we increase our activity in newer product areas, and in 
key priority and growth areas. For example, as products related to network programmability, such as software defined networking 
(SDN) products, become more prevalent, we expect to face increased competition from companies that develop networking products 
based on commoditized hardware, referred to as *white box" hardware, to the extent customers decide to purchase those product 
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offerings instead of ours. In addition, the growth in demand for technology delivered as a service enables new competitors to enter 
the market. 


As we continue to expand globally, we may see new competition in different geographic regions. In particular, we have 
experienced price-focused competition from competitors in Asia, especially from China, and we anticipate this will continue. 
For information regarding our competitors, see the section entitled “Competition” contained in Item 1. Business of this report. 


Some of our competitors compete across many of our product lines, while others are primarily focused in a specific product area. 
Barriers to entry are relatively low, and new ventures to create products that do or could compete with our products are regularly 
formed. In addition, some of our competitors may have greater resources, including technical and engineering resources, than 
we do. As we expand into new markets, we will face competition not only from our existing competitors but also from other 
competitors, including existing companies with strong technological, marketing, and sales positions in those markets. We also 
sometimes face competition from resellers and distributors of our products. Companies with which we have strategic alliances 
in some areas may be competitors in other areas, and in our view this trend may increase. 


For example, the enterprise data center is undergoing a fundamental transformation arising from the convergence of technologies, 
including computing, networking, storage, and software, that previously were segregated. Due to several factors, including 
the availability of highly scalable and general purpose microprocessors, ASICs offering advanced services, standards based 
protocols, cloud computing and virtualization, the convergence of technologies within the enterprise data center is spanning 
multiple, previously independent, technology segments. Also, some of our current and potential competitors for enterprise data 
center business have made acquisitions, or announced new strategic alliances, designed to position them to provide end-to-end 
technology solutions for the enterprise data center. As a result of all of these developments, we face greater competition in the 
development and sale of enterprise data center technologies, including competition from entities that are among our long-term 
strategic alliance partners. Companies that are strategic alliance partners in some areas of our business may acquire or form 
alliances with our competitors, thereby reducing their business with us. 


The principal competitive factors in the markets in which we presently compete and may compete in the future include: 
. The ability to sell successful business outcomes 
s The ability to provide a broad range of networking and communications products and services 
. Product performance 
G Price 


. The ability to introduce new products, including providing continuous new customer value and products with price- 
performance advantages 


. The ability to reduce production costs 

. The ability to provide value-added features such as security, reliability, and investment protection 
. Conformance to standards 

. Market presence 

. The ability to provide financing 

. Disruptive technology shifts and new business models 


We also face competition from customers to which we license or supply technology and suppliers from which we transfer 
technology. The inherent nature of networking requires interoperability. As such, we must cooperate and at the same time 
compete with many companies. Any inability to effectively manage these complicated relationships with customers, suppliers, 
and strategic alliance partners could have a material adverse effect on our business, operating results, and financial condition 
and accordingly affect our chances of success. 
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INVENTORY MANAGEMENT RELATING TO OUR SALES TO OUR TWO-TIER DISTRIBUTION CHANNEL 
IS COMPLEX, AND EXCESS INVENTORY MAY HARM OUR GROSS MARGINS 


We must manage inventory relating to sales to our distributors effectively, because inventory held by them could affect our results 
of operations. Our distributors may increase orders during periods of product shortages, cancel orders if their inventory is too 
high, or delay orders in anticipation of new products. They also may adjust their orders in response to the supply of our products 
and the products of our competitors that are available to them, and in response to seasonal fluctuations in end-user demand. Our 
distributors are generally given business terms that allow them to return a portion of inventory, receive credits for changes in 
selling price, and participate in various cooperative marketing programs. Inventory management remains an area of focus as we 
balance the need to maintain strategic inventory levels to ensure competitive lead times against the risk of inventory obsolescence 
because of rapidly changing technology and customer requirements. When facing component supply-related challenges, we have 
increased our efforts in procuring components in order to meet customer expectations. If we ultimately determine that we have 
excess inventory, we may have to reduce our prices and write down inventory, which in turn could result in lower gross margins. 


SUPPLY CHAIN ISSUES, INCLUDING FINANCIAL PROBLEMS OF CONTRACT MANUFACTURERS OR 
COMPONENT SUPPLIERS, ORASHORTAGE OFADEQUATE COMPONENT SUPPLY OR MANUFACTURING 
CAPACITY THAT INCREASED OUR COSTS OR CAUSED A DELAY IN OURABILITY TO FULFILL ORDERS, 
COULD HAVE AN ADVERSE IMPACT ON OUR BUSINESS AND OPERATING RESULTS, AND OUR FAILURE 
TO ESTIMATE CUSTOMER DEMAND PROPERLY MAY RESULT IN EXCESS OR OBSOLETE COMPONENT 
SUPPLY, WHICH COULD ADVERSELY AFFECT OUR GROSS MARGINS 


The fact that we do not own or operate the bulk of our manufacturing facilities and that we are reliant on our extended supply 
chain could have an adverse impact on the supply of our products and on our business and operating results: 


. Any financial problems of either contract manufacturers or component suppliers could either limit supply or 
increase costs 


. Reservation of manufacturing capacity at our contract manufacturers by other companies, inside or outside of our 
industry, could either limit supply or increase costs 


. Industry consolidation occurring within one or more component supplier markets, such as the semiconductor market, 
could either limit supply or increase costs 


A reduction or interruption in supply, including disruptions on our global supply chain as a result of the COVID-19 pandemic; a 
significant increase in the price of one or more components; a failure to adequately authorize procurement of inventory by our contract 
manufacturers; a failure to appropriately cancel, reschedule, or adjust our requirements based on our business needs; or a decrease in 
demand for our products could materially adversely affect our business, operating results, and financial condition and could materially 
damage customer relationships. Furthermore, as a result of binding price or purchase commitments with suppliers, we may be obligated 
to purchase components at prices that are higher than those available in the current market. In the event that we become committed to 
purchase components at prices in excess of the current market price when the components are actually used, our gross margins could 
decrease. We have experienced longer than normal lead times in the past. Although we have generally secured additional supply or 
taken other mitigation actions when significant disruptions have occurred, if similar situations occur in the future, they could have a 
material adverse effect on our business, results of operations, and financial condition. See the risk factor above entitled “Our revenue 
for a particular period is difficult to predict, and a shortfall in revenue may harm our operating results." 


Our growth and ability to meet customer demands depend in part on our ability to obtain timely deliveries of parts from our suppliers 
and contract manufacturers. We have experienced component shortages in the past, including shortages caused by manufacturing 
process issues, that have affected our operations. We may in the future experience a shortage of certain component parts as a result 
of our own manufacturing issues, manufacturing issues at our suppliers or contract manufacturers, capacity problems experienced 
by our suppliers or contract manufacturers including capacity or cost problems resulting from industry consolidation, or strong 
demand in the industry for those parts. Growth in the economy is likely to create greater pressures on us and our suppliers to 
accurately project overall component demand and component demands within specific product categories and to establish optimal 
component levels and manufacturing capacity, especially for labor-intensive components, components for which we purchase a 
substantial portion of the supply, or the re-ramping of manufacturing capacity for highly complex products. During periods 
of shortages or delays the price of components may increase, or the components may not be available at all, and we may also 
encounter shortages if we do not accurately anticipate our needs. We may not be able to secure enough components at reasonable 
prices or of acceptable quality to build new products in a timely manner in the quantities or configurations needed. Accordingly, 
our revenue and gross margins could suffer until other sources can be developed. Our operating results would also be adversely 
affected if, anticipating greater demand than actually develops, we commit to the purchase of more components than we need, 
which is more likely to occur in a period of demand uncertainties such as we are currently experiencing. There can be no assurance 
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that we will not encounter these problems in the future. Although in many cases we use standard parts and components for our 
products, certain components are presently available only from a single source or limited sources, and a global economic downturn 
and related market uncertainty could negatively impact the availability of components from one or more of these sources, especially 
during times such as we have recently seen when there are supplier constraints based on labor and other actions taken during 
economic downturns. We may not be able to diversify sources in a timely manner, which could harm our ability to deliver products 
to customers and seriously impact present and future sales. 


We believe that we may be faced with the following challenges in the future: 


s New markets in which we participate may grow quickly, which may make it difficult to quickly obtain significant 
component capacity 


$ As we acquire companies and new technologies, we may be dependent, at least initially, on unfamiliar supply chains 
or relatively small supply partners 


E We face competition for certain components that are supply-constrained, from existing competitors, and companies 
in other markets 


Manufacturing capacity and component supply constraints could continue to be significant issues for us. We purchase components 
from a variety of suppliers and use several contract manufacturers to provide manufacturing services for our products. During 
the normal course of business, in order to improve manufacturing lead-time performance and to help ensure adequate component 
supply, we enter into agreements with contract manufacturers and suppliers that either allow them to procure inventory based 
upon criteria as defined by us or that establish the parameters defining our requirements. In certain instances, these agreements 
allow us the option to cancel, reschedule, and adjust our requirements based on our business needs prior to firm orders being 
placed. When facing component supply-related challenges we have increased our efforts in procuring components in order 
to meet customer expectations, which in turn contributes to an increase in purchase commitments. Increases in our purchase 
commitments to shorten lead times could also lead to excess and obsolete inventory charges if the demand for our products is less 
than our expectations. If we fail to anticipate customer demand properly, an oversupply of parts could result in excess or obsolete 
components that could adversely affect our gross margins. For additional information regarding our purchase commitments with 
contract manufacturers and suppliers, see Note 14 to the Consolidated Financial Statements. 


WE DEPEND UPON THE DEVELOPMENT OF NEW PRODUCTS AND SERVICES, AND ENHANCEMENTS 
TO EXISTING PRODUCTS AND SERVICES, AND IF WE FAIL TO PREDICT AND RESPOND TO EMERGING 
TECHNOLOGICAL TRENDS AND CUSTOMERS' CHANGING NEEDS, OUR OPERATING RESULTS AND 
MARKET SHARE MAY SUFFER 


The markets for our products and services are characterized by rapidly changing technology, evolving industry standards, new 
product and service introductions, and evolving methods of building and operating networks. Our operating results depend on 
our ability to develop and introduce new products and services into existing and emerging markets and to reduce the production 
costs of existing products. If customers do not purchase and/or renew our offerings our business could be harmed. The COVID-19 
pandemic may also result in long-term changes in customer needs for our products and services in various sectors, along with 
IT-related capital spending reductions, or shifts in spending focus, that could materially adversely affect us if we are unable to 
adjust our product and service offerings to match customer needs. 


The process of developing new technology, including intent-based networking, more programmable, flexible and virtual 
networks, and technology related to other market transitions— such as security, digital transformation and IoT, and cloud— 
is complex and uncertain, and if we fail to accurately predict customers' changing needs and emerging technological trends 
our business could be harmed. We must commit significant resources, including the investments we have been making in our 
strategic priorities to developing new products and services before knowing whether our investments will result in products 
and services the market will accept. In particular, if our model of the evolution of networking does not emerge as we believe 
it will, or if the industry does not evolve as we believe it will, or if our strategy for addressing this evolution is not successful, 
many of our strategic initiatives and investments may be of no or limited value. For example, if we do not introduce products 
related to network programmability, such as software-defined-networking products, in a timely fashion, or if product offerings 
in this market that ultimately succeed are based on technology, or an approach to technology, that differs from ours, such as, 
for example, networking products based on *white box" hardware, our business could be harmed. Similarly, our business could 
be harmed if we fail to develop, or fail to develop in a timely fashion, offerings to address other transitions, or if the offerings 
addressing these other transitions that ultimately succeed are based on technology, or an approach to technology, different from 
ours. In addition, our business could be adversely affected in periods surrounding our new product introductions if customers 
delay purchasing decisions to qualify or otherwise evaluate the new product offerings. 
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We have also been transforming our business to move from selling individual products and services to selling products and 
services integrated into architectures and solutions, and we are seeking to meet the evolving needs of customers which include 
offering our products and solutions in the manner in which customers wish to consume them. As a part of this transformation, 
we continue to make changes to how we are organized and how we build and deliver our technology, including changes in our 
business models with customers. If our strategy for addressing our customer needs, or the architectures and solutions we develop 
do not meet those needs, or the changes we are making in how we are organized and how we build and deliver or technology is 
incorrect or ineffective, our business could be harmed. 


Furthermore, we may not execute successfully on our vision or strategy because of challenges with regard to product planning 
and timing, technical hurdles that we fail to overcome in a timely fashion, or a lack of appropriate resources. This could result in 
competitors, some of which may also be our strategic alliance partners, providing those solutions before we do and loss of market 
share, revenue, and earnings. In addition, the growth in demand for technology delivered as a service enables new competitors 
to enter the market. The success of new products and services depends on several factors, including proper new product and 
service definition, component costs, timely completion and introduction of these products and services, differentiation of new 
products and services from those of our competitors, and market acceptance of these products and services. There can be no 
assurance that we will successfully identify new product and services opportunities, develop and bring new products and 
services to market in a timely manner, or achieve market acceptance of our products and services or that products, services 
and technologies developed by others will not render our products, services or technologies obsolete or noncompetitive. The 
products and technologies in our other product categories and key priority and growth areas may not prove to have the market 
success we anticipate, and we may not successfully identify and invest in other emerging or new products and services. 


CHANGES IN INDUSTRY STRUCTURE AND MARKET CONDITIONS COULD LEAD TO CHARGES 
RELATED TO DISCONTINUANCES OF CERTAIN OF OUR PRODUCTS OR BUSINESSES, ASSET 
IMPAIRMENTS AND WORKFORCE REDUCTIONS OR RESTRUCTURINGS 


In response to changes in industry and market conditions, we may be required to strategically realign our resources and to 
consider restructuring, disposing of, or otherwise exiting businesses. Any resource realignment, or decision to limit investment 
in or dispose of or otherwise exit businesses, may result in the recording of special charges, such as inventory and technology- 
related write-offs, workforce reduction or restructuring costs, charges relating to consolidation of excess facilities, or claims 
from third parties who were resellers or users of discontinued products. Our estimates with respect to the useful life or ultimate 
recoverability of our carrying basis of assets, including purchased intangible assets, could change as a result of such assessments 
and decisions. Although in certain instances our supply agreements allow us the option to cancel, reschedule, and adjust our 
requirements based on our business needs prior to firm orders being placed, our loss contingencies may include liabilities for 
contracts that we cannot cancel with contract manufacturers and suppliers. Further, our estimates relating to the liabilities for 
excess facilities are affected by changes in real estate market conditions. Additionally, we are required to perform goodwill 
impairment tests on an annual basis and between annual tests in certain circumstances, and future goodwill impairment tests 
may result in a charge to earnings. 


We initiated a restructuring plan in the first quarter of fiscal 2021, which includes a voluntary early retirement program. The 
implementation of this restructuring plan may be disruptive to our business, and following completion of the restructuring 
plan our business may not be more efficient or effective than prior to implementation of the plan. Our restructuring activities, 
including any related charges and the impact of the related headcount restructurings, could have a material adverse effect on our 
business, operating results, and financial condition. 


OVER THE LONG TERM WE INTEND TO INVEST IN ENGINEERING, SALES, SERVICE AND MARKETING 
ACTIVITIES, AND THESE INVESTMENTS MAY ACHIEVE DELAYED, OR LOWER THAN EXPECTED, 
BENEFITS WHICH COULD HARM OUR OPERATING RESULTS 


While we intend to focus on managing our costs and expenses, over the long term, we also intend to invest in personnel and other 
resources related to our engineering, sales, service and marketing functions as we realign and dedicate resources on key priority 
and growth areas, such as Security and Applications, and we also intend to focus on maintaining leadership in Infrastructure 
Platforms and in Services. We are likely to recognize the costs associated with these investments earlier than some of the 
anticipated benefits, and the return on these investments may be lower, or may develop more slowly, than we expect. If we do 
not achieve the benefits anticipated from these investments, or if the achievement of these benefits is delayed, our operating 
results may be adversely affected. 
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OUR BUSINESS SUBSTANTIALLY DEPENDS UPON THE CONTINUED GROWTH OF THE INTERNET 
AND INTERNET-BASED SYSTEMS 


A substantial portion of our business and revenue depends on growth and evolution of the Internet, including the continued 
development of the Internet and the anticipated market transitions, and on the deployment of our products by customers who 
depend on such continued growth and evolution. To the extent that an economic slowdown or uncertainty and related reduction 
in capital spending adversely affect spending on Internet infrastructure, including spending or investment related to anticipated 
market transitions, we could experience material harm to our business, operating results, and financial condition. 


Because of the rapid introduction of new products and changing customer requirements related to matters such as cost- 
effectiveness and security, we believe that there could be performance problems with Internet communications in the future, 
which could receive a high degree of publicity and visibility. Because we are a large supplier of networking products, our 
business, operating results, and financial condition may be materially adversely affected, regardless of whether or not these 
problems are due to the performance of our own products. Such an event could also result in a material adverse effect on the 
market price of our common stock independent of direct effects on our business. 


WE HAVE MADE AND EXPECT TO CONTINUE TO MAKE ACQUISITIONS THAT COULD DISRUPT 
OUR OPERATIONS AND HARM OUR OPERATING RESULTS 


Our growth depends upon market growth, our ability to enhance our existing products, and our ability to introduce new products 
on a timely basis. We intend to continue to address the need to develop new products and enhance existing products through 
acquisitions of other companies, product lines, technologies, and personnel. Acquisitions involve numerous risks, including the 
following: 


. Difficulties in integrating the operations, systems, technologies, products, and personnel of the acquired companies, 
particularly companies with large and widespread operations and/or complex products 


. Diversion of management's attention from normal daily operations of the business and the challenges of managing 
larger and more widespread operations resulting from acquisitions 


s Potential difficulties in completing projects associated with in-process research and development intangibles 


. Difficulties in entering markets in which we have no or limited direct prior experience and where competitors in such 
markets have stronger market positions 


. Initial dependence on unfamiliar supply chains or relatively small supply partners 
$ Insufficient revenue to offset increased expenses associated with acquisitions 


. The potential loss of key employees, customers, distributors, vendors and other business partners of the companies 
we acquire following and continuing after announcement of acquisition plans 


Acquisitions may also cause us to: 
ë Issue common stock that would dilute our current shareholders’ percentage ownership 
. Use a substantial portion of our cash resources, or incur debt 


. Significantly increase our interest expense, leverage and debt service requirements if we incur additional debt to pay 
for an acquisition 


° Assume liabilities 


. Record goodwill and intangible assets that are subject to impairment testing on a regular basis and potential periodic 
impairment charges 


. Incur amortization expenses related to certain intangible assets 
. Incur tax expenses related to the effect of acquisitions on our legal structure 
E Incur large write-offs and restructuring and other related expenses 


. Become subject to intellectual property or other litigation 
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Mergers and acquisitions of high-technology companies are inherently risky and subject to many factors outside of our control, 
and no assurance can be given that our previous or future acquisitions will be successful and will not materially adversely 
affect our business, operating results, or financial condition. Failure to manage and successfully integrate acquisitions could 
materially harm our business and operating results. Prior acquisitions have resulted in a wide range of outcomes, from successful 
introduction of new products and technologies to a failure to do so. Even when an acquired company has already developed and 
marketed products, there can be no assurance that product enhancements will be made in a timely fashion or that pre-acquisition 
due diligence will have identified all possible issues that might arise with respect to such products. 


In addition, our effective tax rate for future periods is uncertain and could be impacted by mergers and acquisitions. Risks 
related to new product development also apply to acquisitions. See the risk factors above, including the risk factor entitled “We 
depend upon the development of new products and services, and enhancements to existing products and services, and if we fail 
to predict and respond to emerging technological trends and customers’ changing needs, our operating results and market share 
may suffer” for additional information. 


ENTRANCE INTO NEW OR DEVELOPING MARKETS EXPOSES US TO ADDITIONAL COMPETITION 
AND WILL LIKELY INCREASE DEMANDS ON OUR SERVICE AND SUPPORT OPERATIONS 


As we focus on new market opportunities and key priority and growth areas, we will increasingly compete with large 
telecommunications equipment suppliers as well as startup companies. Several of our competitors may have greater resources, 
including technical and engineering resources, than we do. Additionally, as customers in these markets complete infrastructure 
deployments, they may require greater levels of service, support, and financing than we have provided in the past, especially in 
emerging countries. Demand for these types of service, support, or financing contracts may increase in the future. There can be 
no assurance that we can provide products, service, support, and financing to effectively compete for these market opportunities. 


Further, entry into other markets has subjected and will subject us to additional risks, particularly to those markets, including 
the effects of general market conditions and reduced consumer confidence. For example, as we add direct selling capabilities 
globally to meet changing customer demands, we will face increased legal and regulatory requirements. 


INDUSTRY CONSOLIDATION MAY LEAD TO INCREASED COMPETITION AND MAY HARM OUR 
OPERATING RESULTS 


There has been a trend toward industry consolidation in our markets for several years. We expect this trend to continue as 
companies attempt to strengthen or hold their market positions in an evolving industry and as companies are acquired or are 
unable to continue operations. For example, some of our current and potential competitors for enterprise data center business 
have made acquisitions, or announced new strategic alliances, designed to position them with the ability to provide end-to- 
end technology solutions for the enterprise data center. Companies that are strategic alliance partners in some areas of our 
business may acquire or form alliances with our competitors, thereby reducing their business with us. We believe that industry 
consolidation may result in stronger competitors that are better able to compete as sole-source vendors for customers. This could 
lead to more variability in our operating results and could have a material adverse effect on our business, operating results, and 
financial condition. Furthermore, particularly in the service provider market, rapid consolidation will lead to fewer customers, 
with the effect that loss of a major customer could have a material impact on results not anticipated in a customer marketplace 
composed of more numerous participants. 


PRODUCT QUALITY PROBLEMS COULD LEAD TO REDUCED REVENUE, GROSS MARGINS, AND NET 
INCOME 


We produce highly complex products that incorporate leading-edge technology, including both hardware and software. Software 
typically contains bugs that can unexpectedly interfere with expected operations. There can be no assurance that our pre-shipment 
testing programs will be adequate to detect all defects, either ones in individual products or ones that could affect numerous 
shipments, which might interfere with customer satisfaction, reduce sales opportunities, or affect gross margins. From time 
to time, we have had to replace certain components and provide remediation in response to the discovery of defects or bugs in 
products that we had shipped. There can be no assurance that such remediation, depending on the product involved, would not 
have a material impact. An inability to cure a product defect could result in the failure of a product line, temporary or permanent 
withdrawal from a product or market, damage to our reputation, inventory costs, or product reengineering expenses, any of 
which could have a material impact on our revenue, margins, and net income. For example, in the second quarter of fiscal 2017 
we recorded a charge to product cost of sales of $125 million related to the expected remediation costs for anticipated failures in 
future periods of a widely-used component sourced from a third party which is included in several of our products, and in the 
second quarter of fiscal 2014 we recorded a pre-tax charge of $655 million related to the expected remediation costs for certain 
products sold in prior fiscal years containing memory components manufactured by a single supplier between 2005 and 2010. 
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DUE TO THE GLOBAL NATURE OF OUR OPERATIONS, POLITICAL OR ECONOMIC CHANGES OR 
OTHER FACTORS IN A SPECIFIC COUNTRY OR REGION COULD HARM OUR OPERATING RESULTS 
AND FINANCIAL CONDITION 


We conduct significant sales and customer support operations in countries around the world. As such, our growth depends in 
part on our increasing sales into emerging countries. We also depend on non-U.S. operations of our contract manufacturers, 
component suppliers and distribution partners. Our business in emerging countries in the aggregate experienced a decline in 
orders in fiscal 2020, and in certain prior periods. We continue to assess the sustainability of any improvements in our business 
in these countries and there can be no assurance that our investments in these countries will be successful. Our future results 
could be materially adversely affected by a variety of political, economic or other factors relating to our operations inside and 
outside the United States, including impacts from global central bank monetary policy; issues related to the political relationship 
between the United States and other countries that can affect regulatory matters, affect the willingness of customers in those 
countries to purchase products from companies headquartered in the United States or affect our ability to procure components 
if a government body were to deny us access to those components; government-related disruptions or shutdowns; and the 
challenging and inconsistent global macroeconomic environment, any or all of which could have a material adverse effect on 
our operating results and financial condition, including, among others, the following: 


. Foreign currency exchange rates 
. Political or social unrest 


. Economic instability or weakness or natural disasters in a specific country or region, including the current economic 
challenges in China and global economic ramifications of Chinese economic difficulties; instability as a result of 
Brexit; environmental protection measures, trade protection measures such as tariffs, and other legal and regulatory 
requirements, some of which may affect our ability to import our products, to export our products from, or sell our 
products in various countries or affect our ability to procure components 


. Political considerations that affect service provider and government spending patterns 


. Health or similar issues, including pandemics or epidemics such as the COVID-19 pandemic which could continue 
to affect customer purchasing decisions 


. Difficulties in staffing and managing international operations 
E Adverse tax consequences, including imposition of withholding or other taxes on our global operations 


WE ARE EXPOSED TO THE CREDIT RISK OF SOME OF OUR CUSTOMERS AND TO CREDIT EXPOSURES 
IN WEAKENED MARKETS, WHICH COULD RESULT IN MATERIAL LOSSES 


Most of our sales are on an open credit basis, with typical payment terms of 30 days in the United States and, because of local 
customs or conditions, longer in some markets outside the United States. We monitor individual customer payment capability 
in granting such open credit arrangements, seek to limit such open credit to amounts we believe the customers can pay, and 
maintain reserves we believe are adequate to cover exposure for doubtful accounts. Beyond our open credit arrangements, we 
have also experienced demands for customer financing and facilitation of leasing arrangements. 


We believe customer financing is a competitive factor in obtaining business, particularly in serving customers involved in significant 
infrastructure projects. Our loan financing arrangements may include not only financing the acquisition of our products and services 
but also providing additional funds for other costs associated with network installation and integration of our products and services. 


Our exposure to the credit risks relating to our financing activities described above may increase if our customers are adversely 
affected by a global economic downturn or periods of economic uncertainty. Although we have programs in place that are 
designed to monitor and mitigate the associated risk, including monitoring of particular risks in certain geographic areas, there 
can be no assurance that such programs will be effective in reducing our credit risks. 


In the past, there have been significant bankruptcies among customers both on open credit and with loan or lease financing 
arrangements, particularly among Internet businesses and service providers, causing us to incur economic or financial losses. There 
can be no assurance that additional losses will not be incurred. Although these losses have not been material to date, future losses, 
if incurred, could harm our business and have a material adverse effect on our operating results and financial condition. A portion 
of our sales is derived through our distributors. These distributors are generally given business terms that allow them to return a 
portion of inventory, receive credits for changes in selling prices, and participate in various cooperative marketing programs. We 
maintain estimated accruals and allowances for such business terms. However, distributors tend to have more limited financial 
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resources than other resellers and end-user customers and therefore represent potential sources of increased credit risk, because they 
may be more likely to lack the reserve resources to meet payment obligations. Additionally, to the degree that turmoil in the credit 
markets makes it more difficult for some customers to obtain financing, those customers’ ability to pay could be adversely impacted, 
which in turn could have a material adverse impact on our business, operating results, and financial condition. 


WE ARE EXPOSED TO FLUCTUATIONS IN THE MARKET VALUES OF OUR PORTFOLIO INVESTMENTS 
AND IN INTEREST RATES; IMPAIRMENT OF OUR INVESTMENTS COULD HARM OUR EARNINGS 


We maintain an investment portfolio of various holdings, types, and maturities. Our portfolio includes available-for-sale debt 
investments and equity investments, the values of which are subject to market price volatility. If such investments suffer market 
price declines, as we experienced with some of our investments in the past, we may recognize in earnings the decline in the fair 
value of our investments below their cost basis. Our non-marketable equity and other investments are subject to risk of loss of 
investment capital. These investments are inherently risky because the markets for the technologies or products they have under 
development are typically in the early stages and may never materialize. We could lose our entire investment in these companies. 
For information regarding the market risks associated with the fair value of portfolio investments and interest rates, refer to the 
section titled “Quantitative and Qualitative Disclosures About Market Risk.” 


WE ARE EXPOSED TO FLUCTUATIONS IN CURRENCY EXCHANGE RATES THAT COULD NEGATIVELY 
IMPACT OUR FINANCIAL RESULTS AND CASH FLOWS 


Because a significant portion of our business is conducted outside the United States, we face exposure to adverse movements 
in foreign currency exchange rates. These exposures may change over time as business practices evolve, and they could have a 
material adverse impact on our financial results and cash flows. Historically, our primary exposures have related to nondollar- 
denominated sales in Japan, Canada, and Australia and certain nondollar-denominated operating expenses and service cost of 
sales in Europe, Latin America, and Asia, where we sell primarily in U.S. dollars. Additionally, we have exposures to emerging 
market currencies, which can have extreme currency volatility. An increase in the value of the dollar could increase the real cost 
to our customers of our products in those markets outside the United States where we sell in dollars and a weakened dollar could 
increase the cost of local operating expenses and procurement of raw materials to the extent that we must purchase components 
in foreign currencies. 


We enter into foreign exchange forward contracts and options to reduce the short-term impact of foreign currency fluctuations on 
certain foreign currency receivables, investments, and payables. In addition, we periodically hedge anticipated foreign currency 
cash flows. Our attempts to hedge against these risks may result in an adverse impact on our net income. 


OUR PROPRIETARY RIGHTS MAY PROVE DIFFICULT TO ENFORCE 


We generally rely on patents, copyrights, trademarks, and trade secret laws to establish and maintain proprietary rights in our 
technology and products. Although we have been issued numerous patents and other patent applications are currently pending, 
there can be no assurance that any of these patents or other proprietary rights will not be challenged, invalidated, or circumvented 
or that our rights will, in fact, provide competitive advantages to us. Furthermore, many key aspects of networking technology 
are governed by industrywide standards, which are usable by all market entrants. In addition, there can be no assurance that 
patents will be issued from pending applications or that claims allowed on any patents will be sufficiently broad to protect our 
technology. In addition, the laws of some foreign countries may not protect our proprietary rights to the same extent as do the 
laws of the United States. The outcome of any actions taken in these foreign countries may be different than if such actions were 
determined under the laws of the United States. Although we are not dependent on any individual patents or group of patents for 
particular segments of the business for which we compete, if we are unable to protect our proprietary rights to the totality of the 
features (including aspects of products protected other than by patent rights) in a market, we may find ourselves at a competitive 
disadvantage to others who need not incur the substantial expense, time, and effort required to create innovative products that 
have enabled us to be successful. 


WE MAY BE FOUND TO INFRINGE ON INTELLECTUAL PROPERTY RIGHTS OF OTHERS 


Third parties, including customers, have in the past and may in the future assert claims or initiate litigation related to exclusive 
patent, copyright, trademark, and other intellectual property rights to technologies and related standards that are relevant to us. 
These assertions have increased over time as a result of our growth and the general increase in the pace of patent claims assertions, 
particularly in the United States. Because of the existence of a large number of patents in the networking field, the secrecy of some 
pending patents, and the rapid rate of issuance of new patents, it is not economically practical or even possible to determine in 
advance whether a product or any of its components infringes or will infringe on the patent rights of others. The asserted claims 
and/or initiated litigation can include claims against us or our manufacturers, suppliers, or customers, alleging infringement of their 
proprietary rights with respect to our existing or future products or components of those products. Regardless of the merit of these 
claims, they can be time-consuming, result in costly litigation and diversion of technical and management personnel, or require 
us to develop a non-infringing technology or enter into license agreements. Where claims are made by customers, resistance 
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even to unmeritorious claims could damage customer relationships. There can be no assurance that licenses will be available 
on acceptable terms and conditions, if at all, or that our indemnification by our suppliers will be adequate to cover our costs if 
a claim were brought directly against us or our customers. Furthermore, because of the potential for high court awards that are 
not necessarily predictable, it is not unusual to find even arguably unmeritorious claims settled for significant amounts. If any 
infringement or other intellectual property claim made against us by any third party is successful, if we are required to indemnify a 
customer with respect to a claim against the customer, or if we fail to develop non-infringing technology or license the proprietary 
rights on commercially reasonable terms and conditions, our business, operating results, and financial condition could be materially 
and adversely affected. For additional information regarding our indemnification obligations, see Note 14(e) to the Consolidated 
Financial Statements contained in this report. 


Our exposure to risks associated with the use of intellectual property may be increased as a result of acquisitions, as we 
have a lower level of visibility into the development process with respect to such technology or the care taken to safeguard 
against infringement risks. Further, in the past, third parties have made infringement and similar claims after we have acquired 
technology that had not been asserted prior to our acquisition. 


WE RELY ON THE AVAILABILITY OF THIRD-PARTY LICENSES 


Many of our products are designed to include software or other intellectual property licensed from third parties. It may be 
necessary in the future to seek or renew licenses relating to various aspects of these products. There can be no assurance that 
the necessary licenses would be available on acceptable terms, if at all. The inability to obtain certain licenses or other rights 
or to obtain such licenses or rights on favorable terms, or the need to engage in litigation regarding these matters, could have a 
material adverse effect on our business, operating results, and financial condition. Moreover, the inclusion in our products of 
software or other intellectual property licensed from third parties on a nonexclusive basis could limit our ability to protect our 


proprietary rights in our products. 


OUR OPERATING RESULTS MAY BE ADVERSELY AFFECTED AND DAMAGE TO OUR REPUTATION 
MAY OCCUR DUE TO PRODUCTION AND SALE OF COUNTERFEIT VERSIONS OF OUR PRODUCTS 


As is the case with leading products around the world, our products are subject to efforts by third parties to produce counterfeit 
versions of our products. While we work diligently with law enforcement authorities in various countries to block the manufacture 
of counterfeit goods and to interdict their sale, and to detect counterfeit products in customer networks, and have succeeded in 
prosecuting counterfeiters and their distributors, resulting in fines, imprisonment and restitution to us, there can be no guarantee 
that such efforts will succeed. While counterfeiters often aim their sales at customers who might not have otherwise purchased 
our products due to lack of verifiability of origin and service, such counterfeit sales, to the extent they replace otherwise 
legitimate sales, could adversely affect our operating results. 


OUR OPERATING RESULTS AND FUTURE PROSPECTS COULD BE MATERIALLY HARMED BY 
UNCERTAINTIES OF REGULATION OF THE INTERNET 


Currently, few laws or regulations apply directly to access or commerce on the Internet. We could be materially adversely 
affected by regulation of the Internet and Internet commerce in any country where we operate. Such regulations could include 
matters such as voice over the Internet or using IP, encryption technology, sales or other taxes on Internet product or service 
sales, and access charges for Internet service providers. The adoption of regulation of the Internet and Internet commerce could 
decrease demand for our products and, at the same time, increase the cost of selling our products, which could have a material 
adverse effect on our business, operating results, and financial condition. 


CHANGES IN TELECOMMUNICATIONS REGULATION AND TARIFFS COULD HARM OUR PROSPECTS 
AND FUTURE SALES 


Changes in telecommunications requirements, or regulatory requirements in other industries in which we operate, in the 
United States or other countries could affect the sales of our products. In particular, we believe that there may be future changes 
in U.S. telecommunications regulations that could slow the expansion of the service providers’ network infrastructures and 
materially adversely affect our business, operating results, and financial condition, including “net neutrality” rules to the extent 
they impact decisions on investment in network infrastructure. 


Future changes in tariffs by regulatory agencies or application of tariff requirements to currently untariffed services could affect 
the sales of our products for certain classes of customers. Additionally, in the United States, our products must comply with 
various requirements and regulations of the Federal Communications Commission and other regulatory authorities. In countries 
outside of the United States, our products must meet various requirements of local telecommunications and other industry 
authorities. Changes in tariffs or failure by us to obtain timely approval of products could have a material adverse effect on our 
business, operating results, and financial condition. 
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FAILURE TO RETAIN AND RECRUIT KEY PERSONNEL WOULD HARM OUR ABILITY TO MEET KEY 
OBJECTIVES 


Our success has always depended in large part on our ability to attract and retain highly skilled technical, managerial, sales, and 
marketing personnel. Competition for these personnel is intense, especially in the Silicon Valley area of Northern California. 
Stock incentive plans are designed to reward employees for their long-term contributions and provide incentives for them to 
remain with us. Volatility or lack of positive performance in our stock price or equity incentive awards, or changes to our 
overall compensation program, including our stock incentive program, resulting from the management of share dilution and 
share-based compensation expense or otherwise, may also adversely affect our ability to retain key employees. As a result of 
one or more of these factors, we may increase our hiring in geographic areas outside the United States, which could subject us 
to additional geopolitical and exchange rate risk. The loss of services of any of our key personnel; the inability to retain and 
attract qualified personnel in the future; or delays in hiring required personnel, particularly engineering and sales personnel, 
could make it difficult to meet key objectives, such as timely and effective product introductions. In addition, companies in our 
industry whose employees accept positions with competitors frequently claim that competitors have engaged in improper hiring 
practices. We have received these claims in the past and may receive additional claims to this effect in the future. 


ADVERSE RESOLUTION OF LITIGATION OR GOVERNMENTAL INVESTIGATIONS MAY HARM OUR 
OPERATING RESULTS OR FINANCIAL CONDITION 


We are a party to lawsuits in the normal course of our business. Litigation can be expensive, lengthy, and disruptive to normal 
business operations. Moreover, the results of complex legal proceedings are difficult to predict. For example, Brazilian authorities 
have investigated our Brazilian subsidiary and certain of its former employees, as well as a Brazilian importer of our products, 
and its affiliates and employees, relating to alleged evasion of import taxes and alleged improper transactions involving the 
subsidiary and the importer. Brazilian tax authorities have assessed claims against our Brazilian subsidiary based on a theory of 
joint liability with the Brazilian importer for import taxes, interest, and penalties. The asserted claims by Brazilian federal tax 
authorities which remain are for calendar years 2003 through 2007, and the asserted claims by the tax authorities from the state 
of Sao Paulo are for calendar years 2005 through 2007. The total remaining asserted claims by Brazilian state and federal tax 
authorities aggregate to $155 million for the alleged evasion of import and other taxes, $756 million for interest, and $383 million 
for various penalties, all determined using an exchange rate as of July 25, 2020. We have completed a thorough review of the 
matters and believe the asserted claims against our Brazilian subsidiary are without merit, and we are defending the claims 
vigorously. While we believe there is no legal basis for the alleged liability, due to the complexities and uncertainty surrounding 
the judicial process in Brazil and the nature of the claims asserting joint liability with the importer, we are unable to determine 
the likelihood of an unfavorable outcome against our Brazilian subsidiary and are unable to reasonably estimate a range of loss, 
if any. We do not expect a final judicial determination for several years. An unfavorable resolution of lawsuits or governmental 
investigations could have a material adverse effect on our business, operating results, or financial condition. For additional 
information regarding certain of the matters in which we are involved, see Note 14 to the Consolidated Financial Statements, 
subsection (f) “Legal Proceedings.” 


CHANGES IN OUR PROVISION FOR INCOME TAXES OR ADVERSE OUTCOMES RESULTING FROM 
EXAMINATION OF OUR INCOME TAX RETURNS COULD ADVERSELY AFFECT OUR RESULTS 


Our provision for income taxes is subject to volatility and could be adversely affected by earnings being lower than anticipated 
in countries that have lower tax rates and higher than anticipated in countries that have higher tax rates; by changes in the 
valuation of our deferred tax assets and liabilities; by changes to domestic manufacturing deduction, foreign-derived intangible 
income, global intangible low-tax income and base erosion and anti-abuse tax laws, regulations, or interpretations thereof; by 
expiration of or lapses in tax incentives; by transfer pricing adjustments, including the effect of acquisitions on our legal structure; 
by tax effects of nondeductible compensation; by tax costs related to intercompany realignments; by changes in accounting 
principles; or by changes in tax laws and regulations, treaties, or interpretations thereof, including changes to the taxation of 
earnings of our foreign subsidiaries, the deductibility of expenses attributable to foreign income, and the foreign tax credit rules. 
Significant judgment is required to determine the recognition and measurement attribute prescribed in the accounting guidance 
for uncertainty in income taxes. The Organisation for Economic Co-operation and Development (OECD), an international 
association comprised of 37 countries, including the United States, has made changes to numerous long-standing tax principles. 
There can be no assurance that these changes, once adopted by countries, will not have an adverse impact on our provision for 
income taxes. Further, as a result of certain of our ongoing employment and capital investment actions and commitments, our 
income in certain countries was subject to reduced tax rates. Our failure to meet these commitments could adversely impact 
our provision for income taxes. In addition, we are subject to the continuous examination of our income tax returns by the 
Internal Revenue Service and other tax authorities. We regularly assess the likelihood of adverse outcomes resulting from these 
examinations to determine the adequacy of our provision for income taxes. There can be no assurance that the outcomes from 
these continuous examinations will not have an adverse effect on our operating results and financial condition. 
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OUR BUSINESS AND OPERATIONS ARE ESPECIALLY SUBJECT TO THE RISKS OF EARTHQUAKES, 
FLOODS, AND OTHER NATURAL CATASTROPHIC EVENTS 


Our corporate headquarters, including certain of our research and development operations are located in the Silicon Valley 
area of Northern California, a region known for seismic activity. Additionally, a certain number of our facilities are located 
near rivers that have experienced flooding in the past. Also certain of our suppliers and logistics centers are located in regions 
that have been or may be affected by earthquake, tsunami and flooding activity which in the past has disrupted, and in the 
future could disrupt, the flow of components and delivery of products. A significant natural disaster, such as an earthquake, a 
hurricane, volcano, or a flood, could have a material adverse impact on our business, operating results, and financial condition. 


CYBER-ATTACKS, DATA BREACHES OR MALWARE MAY DISRUPT OUR OPERATIONS, HARM OUR 
OPERATING RESULTS AND FINANCIAL CONDITION, AND DAMAGE OUR REPUTATION, AND CYBER- 
ATTACKS OR DATA BREACHES ON OUR CUSTOMERS’ NETWORKS, OR IN CLOUD-BASED SERVICES 
PROVIDED BY OR ENABLED BY US, COULD RESULT IN CLAIMS OF LIABILITY AGAINST US, DAMAGE 
OUR REPUTATION OR OTHERWISE HARM OUR BUSINESS 


Despite our implementation of security measures, the products and services we sell to customers, and our servers, data centers and 
the cloud-based solutions on which our data, and data of our customers, suppliers and business partners are stored, are vulnerable 
to cyber-attacks, data breaches, malware, and similar disruptions from unauthorized access or tampering by malicious actors 
or inadvertent error. Any such event could compromise our products, services, and networks or those of our customers, and the 
information stored on our systems or those of our customers could be improperly accessed, processed, disclosed, lost or stolen, 
which could subject us to liability to our customers, suppliers, business partners and others, give rise to legal/regulatory action, 
and could have a material adverse effect on our business, operating results, and financial condition and may cause damage to our 
reputation. Efforts to limit the ability of malicious actors to disrupt the operations of the Internet or undermine our own security 
efforts may be costly to implement and meet with resistance, and may not be successful. Breaches of security in our customers’ 
networks, or in cloud-based services provided by or enabled by us, regardless of whether the breach is attributable to a vulnerability 
in our products or services, could result in claims of liability against us, damage our reputation or otherwise harm our business. 


VULNERABILITIES AND CRITICAL SECURITY DEFECTS, PRIORITIZATION DECISIONS REGARDING 
REMEDYING VULNERABILITIES OR SECURITY DEFECTS, FAILURE OF THIRD PARTY PROVIDERS TO 
REMEDY VULNERABILITIES OR SECURITY DEFECTS, OR CUSTOMERS NOT DEPLOYING SECURITY 
RELEASES OR DECIDING NOT TO UPGRADE PRODUCTS, SERVICES OR SOLUTIONS COULD RESULT IN 
CLAIMS OF LIABILITY AGAINST US, DAMAGE OUR REPUTATION OR OTHERWISE HARM OUR BUSINESS 


The products and services we sell to customers, and our cloud-based solutions, inevitably contain vulnerabilities or critical security 
defects which have not been remedied and cannot be disclosed without compromising security. We may also make prioritization 
decisions in determining which vulnerabilities or security defects to fix, and the timing of these fixes, which could result in an 
exploit which compromises security. Customers also need to test security releases before they can be deployed which can delay 
implementation. In addition, we rely on third-party providers of software and cloud-based service and we cannot control the rate at 
which they remedy vulnerabilities. Customers may also not deploy a security release, or decide not to upgrade to the latest versions 
of our products, services or cloud-based solutions containing the release, leaving them vulnerable. Vulnerabilities and critical 
security defects, prioritization errors in remedying vulnerabilities or security defects, failure of third-party providers to remedy 
vulnerabilities or security defects, or customers not deploying security releases or deciding not to upgrade products, services or 
solutions could result in claims of liability against us, damage our reputation or otherwise harm our business. 


TERRORISM AND OTHER EVENTS MAY HARM OUR BUSINESS, OPERATING RESULTS AND 
FINANCIAL CONDITION 


The continued threat of terrorism and heightened security and military action in response to this threat, or any future acts 
of terrorism, may cause further disruptions to the economies of the United States and other countries and create further 
uncertainties or otherwise materially harm our business, operating results, and financial condition. Likewise, events such as loss 
of infrastructure and utilities services such as energy, transportation, or telecommunications could have similar negative impacts. 
To the extent that such disruptions or uncertainties result in delays or cancellations of customer orders or the manufacture or 
shipment of our products, our business, operating results, and financial condition could be materially and adversely affected. 


IF WE DO NOT SUCCESSFULLY MANAGE OUR STRATEGIC ALLIANCES, WE MAY NOT REALIZE 
THE EXPECTED BENEFITS FROM SUCH ALLIANCES AND WE MAY EXPERIENCE INCREASED 
COMPETITION OR DELAYS IN PRODUCT DEVELOPMENT 


We have several strategic alliances with large and complex organizations and other companies with which we work to offer 
complementary products and services and in the past have established a joint venture to market services associated with our Cisco 
Unified Computing System products. These arrangements are generally limited to specific projects, the goal of which is generally 
to facilitate product compatibility and adoption of industry standards. There can be no assurance we will realize the expected 


27 


benefits from these strategic alliances or from the joint venture. If successful, these relationships may be mutually beneficial and 
result in industry growth. However, alliances carry an element of risk because, in most cases, we must compete in some business 
areas with a company with which we have a strategic alliance and, at the same time, cooperate with that company in other 
business areas. Also, if these companies fail to perform or if these relationships fail to materialize as expected, we could suffer 
delays in product development or other operational difficulties. Joint ventures can be difficult to manage, given the potentially 
different interests of joint venture partners. 


OUR STOCK PRICE MAY BE VOLATILE 


Historically, our common stock has experienced substantial price volatility, particularly as a result of variations between our 
actual financial results and the published expectations of analysts and as a result of announcements by our competitors and 
us. Furthermore, speculation in the press or investment community about our strategic position, financial condition, results of 
operations, business, security of our products, or significant transactions can cause changes in our stock price. In addition, the 
stock market has experienced extreme price and volume fluctuations that have affected the market price of many technology 
companies, in particular, and that have often been unrelated to the operating performance of these companies. These factors, 
as well as general economic and political conditions and the announcement of proposed and completed acquisitions or other 
significant transactions, or any difficulties associated with such transactions, by us or our current or potential competitors, 
may materially adversely affect the market price of our common stock in the future. Additionally, volatility, lack of positive 
performance in our stock price or changes to our overall compensation program, including our stock incentive program, may 
adversely affect our ability to retain key employees, virtually all of whom are compensated, in part, based on the performance 
of our stock price. 


THERE CAN BE NO ASSURANCE THAT OUR OPERATING RESULTS AND FINANCIAL CONDITION 
WILL NOT BE ADVERSELY AFFECTED BY OUR INCURRENCE OF DEBT 


As of the end of fiscal 2020, we have senior unsecured notes outstanding in an aggregate principal amount of $14.5 billion that 
mature at specific dates from calendar year 2021 through 2040. We have also established a commercial paper program under 
which we may issue short-term, unsecured commercial paper notes on a private placement basis up to a maximum aggregate 
amount outstanding at any time of $10.0 billion, and we had no commercial paper notes outstanding under this program as of 
July 25, 2020. The outstanding senior unsecured notes bear fixed-rate interest payable semiannually. The fair value of the long- 
term debt is subject to market interest rate volatility. The instruments governing the senior unsecured notes contain certain 
covenants applicable to us and our wholly-owned subsidiaries that may adversely affect our ability to incur certain liens or 
engage in certain types of sale and leaseback transactions. In addition, we will be required to have available in the United States 
sufficient cash to service the interest on our debt and repay all of our notes on maturity. There can be no assurance that our 
incurrence of this debt or any future debt will be a better means of providing liquidity to us than would our use of our existing 
cash resources. Further, we cannot be assured that our maintenance of this indebtedness or incurrence of future indebtedness 
will not adversely affect our operating results or financial condition. In addition, changes by any rating agency to our credit 
rating can negatively impact the value and liquidity of both our debt and equity securities, as well as the terms upon which we 
may borrow under our commercial paper program or future debt issuances. 
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Item 1B. Unresolved Staff Comments 
None. 
Item 2. Properties 


Our corporate headquarters are located at an owned site in San Jose, California, in the United States of America. The locations 
of our headquarters by geographic segment are as follows: 


Americas EMEA APJC 
San Jose, California, USA Amsterdam, Netherlands Singapore 


In addition to our headquarters site, we own additional sites in the United States, which include facilities in the surrounding 
areas of San Jose, California; Research Triangle Park, North Carolina; Richardson, Texas; Lawrenceville, Georgia; and 
Boxborough, Massachusetts. We also own land for expansion in some of these locations. In addition, we lease office space in 
many U.S. locations. 


Outside the United States our operations are conducted primarily in leased sites. Other significant sites (in addition to the two 
non-U.S. headquarters locations) are located in Australia, Belgium, Canada, China, Germany, India, Japan, Mexico, Poland, 
and the United Kingdom. 


We believe that our existing facilities, including both owned and leased, are in good condition and suitable for the conduct of 
our business. 


Item 3. Legal Proceedings 


For a description of our material pending legal proceedings, see Note 14 “Commitments and Contingencies - (f) Legal 
Proceedings” of the Notes to Consolidated Financial Statements included in Item 8 of this Annual Report on Form 10-K, which 
is incorporated herein by reference. 


Item 4. Mine Safety Disclosures 


Not applicable. 
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PART II 


Item 5. Market for Registrant’s Common Equity, Related Stockholder Matters, and Issuer Purchases of 


Equity Securities 


(a) Cisco common stock is traded on the Nasdaq Global Select Market under the symbol CSCO. Information regarding 
quarterly cash dividends declared on Cisco’s common stock during fiscal 2020 and 2019 may be found in Supplementary 


Financial Data on page 104 of this report. There were 37,920 registered shareholders as of August 28, 2020. 


(b) None. 


(c Issuer purchases of equity securities (in millions, except per-share amounts): 


Total 
Number of 
Shares 
Period Purchased 


Average Price Paid 


per Share 


Total Number of Shares 
Purchased as Part of 
Publicly Announced 


Plans or Programs 


Approximate Dollar 
Value of Shares 
That May Yet Be 
Purchased Under 
the Plans or 


Programs 


April 26, 2020 to May 23, 2020..............0.. - 
May 24, 2020 to June 20, 2020 ................. — 
June 21, 2020 to July 25, 2020...............00. = 
Total "T — 


AAAA 


10,841 
10,841 
10,841 


On September 13, 2001, we announced that our Board of Directors had authorized a stock repurchase program. As of July 25, 
2020, the remaining authorized amount for stock repurchases under this program, including the additional authorization, is 


approximately $10.8 billion with no termination date. 


For the majority of restricted stock units granted, the number of shares issued on the date the restricted stock units vest is net of 
shares withheld to meet applicable tax withholding requirements. Although these withheld shares are not issued or considered 
common stock repurchases under our stock repurchase program and therefore are not included in the preceding table, they are 
treated as common stock repurchases in our financial statements as they reduce the number of shares that would have been 
issued upon vesting (see Note 15 to the Consolidated Financial Statements). 
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Stock Performance Graph 


The information contained in this Stock Performance Graph section shall not be deemed to be “soliciting material” or “ filed” 
or incorporated by reference in future filings with the SEC, or subject to the liabilities of Section 18 of the Securities Exchange 
Act of 1934, except to the extent that Cisco specifically incorporates it by reference into a document filed under the Securities 
Act of 1933 or the Securities Exchange Act of 1934. 


The following graph shows a five-year comparison of the cumulative total shareholder return on Cisco common stock with the 
cumulative total returns of the S&P 500 Index, and the S&P Information Technology Index. The graph tracks the performance 
of a $100 investment in the Company’s common stock and in each of the indexes (with the reinvestment of all dividends) on the 
date specified. Shareholder returns over the indicated period are based on historical data and should not be considered indicative 
of future shareholder returns. 


Comparison of 5-Year Cumulative Total Return Among Cisco Systems, Inc., 
the S&P 500 Index, and the S&P Information Technology Index 


$300 
$250 
$200 
$150 
$100 
$50 
$0 
July 2015 July 2016 July 2017 July 2018 July 2019 July 2020 
—E Cisco Systems, Inc. --Æ-- S&P 500 -G - S&P Information Technology 
July 2015 July 2016 July 2017 July 2018 July 2019 July 2020 
Cisco Systems, Inc... eese er $ 100.00 $ 111.26 $ 11893 $ 165.80 $ 226.27 $ 191.66 
S&P 500 esamas iinne i REP $ 100.00 $ 106.87 $ 12410 $ 14426 $ 158.02 $ 171.27 
S&P Information Technology........... $ 100.00 $ 110.10 $ 143.32 $ 185.90 $ 216.69 $ 280.40 
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Item 6. Selected Financial Data 


Five Years Ended July 25, 2020 (in millions, except per-share amounts) 


Years Ended July 25,2020 July 27,2019 July 28,2018 July 29, 2017 July 30, 2016 9 
Revenue; ;.24 2 Love e xx dag Reg $ 49,301 $ 51,904 $ 49,330 $ 48,005 $ 49,247 
Netincome 42:22:22 e ba eee 6 $ 11,214 $ 11,621 $ 110 $ 9,609 $ 10,739 
Net income per share—basic............... $ 2.65 $ 2.68 $ 0.02 $ 1.92 $ 2.13 
Net income per share—diluted.............. $ 2.64 $ 2.61 $ 0.02 $ 1.90 $ 2.11 
Shares used in per-share calculation—basic . . . 4,236 4,419 4,837 5,010 5,053 
Shares used in per-share calculation—diluted. . . 4,254 4,453 4,881 5,049 5,088 
Cash dividends declared per common share... $ 1.2 $ 136 $ 124 $ 110 $ 0.94 
Net cash provided by operating activities ..... $ 15,426 $ 15,831 $ 13,666 $ 13,876 $ 13,570 
July 25, 2020 July 27, 2019 July 28, 2018 July 29, 2017 July 30, 2016 
Cash and cash equivalents and investments.... $ 29,419 $ 33,413 $ 46,548 $ 70,492 $ 65,756 
Total assets 5.55 eode pt v RESO E E TS $ 94,853 $ 97,793 $ 108,784 $ 129,818 $ 121,652 
I ———— ———— bees’ $ 14,583 $ 24,666 $ 25,569 $ 33,717 $ 28,643 
Deferred revenue ........ sess esee $ 20,446 $ 18,467 $ 19,685 $ 18,494 $ 16,472 


© Tn the second quarter of fiscal 2019, we completed the sale of the Service Provider Video Software Solutions (SPVSS) business. As a result, 
revenue from the SPVSS business did not recur in future periods. Revenue for the years ended July 27, 2019 and July 28, 2018 include SPVSS 
revenue of $168 million and $903 million, respectively. 


© Tn connection with the Tax Cuts and Jobs Act (“the Tax Act"), we recorded an $872 million charge which was the reversal of the previously 
recorded benefit associated with the U.S. taxation of deemed foreign dividends recorded in fiscal 2018 as a result of a retroactive final 
U.S. Treasury regulation issued during the fourth quarter of fiscal 2019. 


© Tn fiscal 2018, Cisco recorded a provisional tax expense of $10.4 billion related to the enactment of the Tax Act comprised of $8.1 billion 
of U.S. transition tax, $1.2 billion of foreign withholding tax, and $1.1 billion re-measurement of net deferred tax assets and liabilities (DTA). 


9 Tn the second quarter of fiscal 2016, Cisco completed the sale of the SP Video CPE Business. As a result, revenue from this portion of the 
Service Provider Video product category did not recur in future periods. The sale resulted in a pre-tax gain of $253 million net of certain 
transaction costs. The year ended July 30, 2016 includes SP Video CPE Business revenue of $504 million. 


© Tn fiscal 2016 Cisco recognized total tax benefits of $593 million for the following: i) the Internal Revenue Service (IRS) and Cisco settled 
all outstanding items related to Cisco's federal income tax returns for fiscal 2008 through fiscal 2010, as a result of which Cisco recorded 
a net tax benefit of $367 million; and ii) the Protecting Americans from Tax Hikes Act of 2015 reinstated the U.S. federal R&D tax credit 
permanently, as a result of which Cisco recognized tax benefits of $226 million. 


At the beginning of fiscal 2019, we adopted Accounting Standards Codification (ASC) 606, a new accounting standard related 
to revenue recognition, using the modified retrospective method to those contracts that were not completed as of July 28, 2018. 


No other factors materially affected the comparability of the information presented above. 
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Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations 


Forward-Looking Statements 


This Annual Report on Form 10-K, including this Management’s Discussion and Analysis of Financial Condition and Results of 
Operations, contains forward-looking statements regarding future events and our future results that are subject to the safe harbors 
created under the Securities Act of 1933 (the “Securities Act”) and the Securities Exchange Act of 1934 (the “Exchange Act”). 
All statements other than statements of historical facts are statements that could be deemed forward-looking statements. These 
statements are based on current expectations, estimates, forecasts, and projections about the industries in which we operate and 
the beliefs and assumptions of our management. Words such as “expects,” “anticipates,” “targets,” “goals,” “projects,” “intends,” 
“plans,” “believes,” “momentum,” “seeks,” “estimates,” “continues,” “endeavors,” “strives,” “may,” variations of such words, and 
similar expressions are intended to identify such forward-looking statements. In addition, any statements that refer to projections 
of our future financial performance, our anticipated growth and trends in our businesses, future responses to and effects of the 
COVID-19 pandemic, and other characterizations of future events or circumstances are forward-looking statements. Readers 
are cautioned that these forward-looking statements are only predictions and are subject to risks, uncertainties, and assumptions 
that are difficult to predict, including those under “Part I, Item 1A. Risk Factors,” and elsewhere herein. Therefore, actual results 
may differ materially and adversely from those expressed in any forward-looking statements. We undertake no obligation to 
revise or update any forward-looking statements for any reason. 


» 66 » 66 » € 


» 66 » € » 66 » 


OVERVIEW 


Cisco designs and sells a broad range of technologies that have been powering the Internet since 1984. We are integrating intent- 
based technologies across networking, security, collaboration, applications and the cloud. These technologies are designed 
to help our customers manage more users, devices and things connecting to their networks. This will enable us to provide 
customers with a highly secure, intelligent platform for their digital business. 


A summary of our results is as follows (in millions, except percentages and per-share amounts): 


Three Months Ended Years Ended 
July 25, July 27, July 25, July 27, 
2020 2019 Variance 2020 2019 Variance 
Revenue Os lc Lleodebperer eve POP E d $ 12,154  $ 13,428 (9)96 $ 49,301 $51,904 (5)96 
Gross margin percentage .................. 63.2% 63.9% (0.7) pts 64.3% 62.9% 14 pts 
Research and development................. $ 1565 $ 1,753 (11)96 $ 6347 $ 6,577 (3)96 
Sales and marketing ...............0000005 $ 2,218 $ 2,487 (11)% $ 9,169 $ 9,571 (4)% 
General and administrative ................ $ 494 $ 566 (1396 $ 1925 $ 1,827 5% 
Total R&D, sales and marketing, 
general and administrative................. $ 4277 $ 4,806 (11)96 $ 17,441 $17,975 (3)% 
Total as a percentage of revenue............. 35.2% 35.8% (0.6) pts 35.4% 34.6% 0.8 pts 
Amortization of purchased intangible assets 
included in operating expenses ............. $ 33 $ 38 (13)96 $ 14 $ 150 (6)% 
Restructuring and other charges 
included in operating expenses ............. $ 127 $ 40 218% $ 481 $ 322 49% 
Operating income as a percentage of revenue . . 26.7% 27.5% (0.8) pts 27.6% 27.4% 0.2 pts 
Interest and other income (loss), net.......... $ 59 $ 14 32196 $ 350 $ 32 (1)% 
Income tax percentage ® ...............0.. 20.3% 40.4% (20.1) pts 19.7% 20.2% (0.5) pts 
Net income @ 2.2.2... Lee ee ee eee $ 2,636  $ 2,206 19% $ 11,214 $ 11,621 (4)% 
Net income as a percentage of revenue ....... 21.7% 16.4% 5.3 pts 22.7% 22.4% 0.3 pts 
Earnings per share—diluted ®.............. $ 062 $ 051 2296 $ 264 $ 2.61 196 


® During the second quarter of fiscal 2019, we completed the sale of our SPVSS business. As a result, revenue from this business will not 
recur in future periods. Includes SPVSS business revenue of $168 million for fiscal 2019. 


Includes a $0.9 billion charge for the fourth quarter of fiscal 2019 and fiscal 2019 related to the Tax Act. 
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Fiscal 2020 Compared with Fiscal 2019 


In fiscal 2020, we delivered growth in margins and earnings per share in a very challenging environment with the COVID-19 
pandemic. Total revenue decreased by 5% compared with fiscal 2019. Our product revenue declined in Infrastructure Platforms 
and Applications, partially offset by growth in Security, and we continued to make progress in the transition of our business 
model to increased software and subscriptions. We remain focused on accelerating innovation across our portfolio, and we believe 
that we have made continued progress on our strategic priorities. We continue to operate in a challenging macroeconomic and 
highly competitive environment. We saw broad-based weakening in the global macroeconomic environment during the fiscal 
year which impacted our commercial and enterprise markets. We also experienced continuing weakness in the service provider 
market and emerging countries, and we expect ongoing uncertainty in these markets. While the overall environment remains 
uncertain, we continue to aggressively invest in priority areas with the objective of driving profitable growth over the long term. 


Within total revenue, product revenue decreased 8% and service revenue increased by 3%. Total gross margin increased by 
1.4 percentage points, driven primarily by productivity benefits and product mix partially offset by unfavorable impacts from 
pricing. As a percentage of revenue, research and development, sales and marketing, and general and administrative expenses, 
collectively, increased by 0.8 percentage points. Operating income as a percentage of revenue increased by 0.2 percentage 
points. Diluted earnings per share increased by 1%, driven by a decrease in diluted share count of 199 million shares, partially 
offset by a decrease in net income of 4%. 


In terms of our geographic segments, revenue from the Americas decreased by $1.6 billion, driven in large part by a product 
revenue decline in the United States. EMEA revenue decreased by $0.4 billion and revenue in our APJC segment decreased 
by $0.5 billion. The “BRICM” countries experienced a product revenue decline of 25% in the aggregate, driven by decreased 
product revenue in the emerging countries of India, China, Mexico and Brazil. 


From a customer market standpoint, we experienced product revenue declines across all customer segments, with the most 
significant declines in the commercial and service provider markets. During fiscal 2020, we saw a decline in business 
momentum in the commercial and enterprise markets, which we believe was significantly related to weakness in the global 
macroeconomic environment. 


From a product category perspective, total product revenue decreased 8% year over year. The decrease was driven by declines 
in revenue in Infrastructure Platforms and Applications of 10% and 4%, respectively. These declines were partially offset by a 
product revenue increase in Security of 12%. 
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Fourth Quarter Snapshot 


For the fourth quarter of fiscal 2020, as compared with the fourth quarter of fiscal 2019, total revenue decreased by 9%. 
Within total revenue, product revenue decreased by 13% and service revenue was flat. With regard to our geographic segment 
performance, on a year-over-year basis, revenue in the Americas, EMEA and APJC decreased by 12%, 6% and 7% respectively. 
From a product category perspective, we experienced product revenue declines in Infrastructure Platforms and Applications, 
offset by growth in Security. Total gross margin decreased by 0.7 percentage points, driven by unfavorable pricing partially 
offset by favorable product mix. As a percentage of revenue, research and development, sales and marketing, and general and 
administrative expenses collectively decreased by 0.6 percentage points. Operating income as a percentage of revenue decreased 
by 0.8 percentage points. Diluted earnings per share increased by 22% and net income increased by 19%. The fourth quarter of 
fiscal 2019 included a $0.9 billion tax charge related to the Tax Act. 


COVID-19 Pandemic Response Summary 


During this extraordinary time, our priority has been supporting our employees, customers, partners and communities, while 
positioning Cisco for the future. The pandemic has driven organizations across the globe to digitize their operations and support 
remote workforces at a faster speed and greater scale than ever before. We remain focused on providing the technology and 
solutions our customers need to accelerate their digital organizations. The actions we are taking include: 


Employees 
$ Most of our global workforce working from home. 


: Seamless transition to work from home with a long-standing flexible work policy, and we build the technologies that 
allow organizations to stay connected, secure and productive. 


s For the remainder who must be in the office to perform their roles, we are focused on their health and safety, and are 
taking all of the necessary precautions. 


Customer and Partners 


. Introduced a variety of free offers and trials for our Webex and security technologies as they dramatically shifted 
entire workforces to be remote. 


. Announced a Cisco Capital Business Resiliency Program leveraging currently available funds to provide 
organizations with access to financing solutions to offer financial flexibility and support business continuity. This 
will help customers and partners access the technology they need now, invest for recovery, and defer most of the 
payments until early 2021. 


Communities 
. Committed significant funds to support both global and local pandemic response efforts. 
. Providing technology and financial support for non-profits, first responders, and governments. 


. Donating personal protective equipment to hospital workers including N95 masks and face shields 3D-printed by 
Cisco volunteers around the world. 


Strategy and Priorities 


As our customers add billions of new connections to their enterprises, and as more applications move to a multicloud environment, 
the network becomes even more critical. Our customers are navigating change at an unprecedented pace and our mission is to 
inspire new possibilities for them by helping transform their infrastructure, expand applications and analytics, address their 
security needs, and empower their teams. We believe that our customers are looking for intent-based networks that provide 
meaningful business value through automation, security, and analytics across private, hybrid, and multicloud environments. 
Our vision is to deliver highly secure, software-defined, automated and intelligent platforms for our customers. 


For a full discussion of our strategy and priorities, see “Item 1. Business.” 
Other Key Financial Measures 


The following is a summary of our other key financial measures for fiscal 2020 compared with fiscal 2019 (in millions): 


Fiscal 2020 Fiscal 2019 


Cash and cash equivalents and investments. ......... 0.00. cece cece eee eee ee $ 29,419 $ 33,413 
Cash provided by operating activities... 6.0... ccc eee ee nee ene eeee $ 15,426 $ 15,831 
Deferred revenue 2... 0... ccc ce hh] hh en $ 20,446 $ 18,467 
Repurchases of common stock—stock repurchase prograM........ 2... 0. eee eee eee eee eee $ 2,619 $ 20,577 
TVA GOING Soe yee tes ari ce ead cede edger goa even eb nse eet $ 6,016 $ 5,979 
Inventories: 224 nectare ees Sette inde ive due e dei d teet aur Debe be $ 1282 $ 1,383 


CRITICAL ACCOUNTING ESTIMATES 


The preparation of financial statements and related disclosures in conformity with accounting principles generally accepted 
in the United States requires us to make judgments, assumptions, and estimates that affect the amounts reported in the 
Consolidated Financial Statements and accompanying notes. Note 2 to the Consolidated Financial Statements describes the 
significant accounting policies and methods used in the preparation of the Consolidated Financial Statements. The accounting 
policies described below are significantly affected by critical accounting estimates. Such accounting policies require significant 
judgments, assumptions, and estimates used in the preparation of the Consolidated Financial Statements, and actual results 
could differ materially from the amounts reported based on these policies. 


The inputs into certain of our judgments, assumptions and estimates considered the economic implications of the COVID-19 
pandemic on our critical and significant accounting estimates. The COVID-19 pandemic did not have a material impact on 
our significant judgments, assumptions and estimates that are reflected in our results for fiscal 2020. These estimates include: 
goodwill and identified purchased intangible assets and income taxes, among other items. The actual results that we experience 
may differ materially from our estimates. As the COVID-19 pandemic continues to develop, many of our estimates could require 
increased judgment and carry a higher degree of variability and volatility. As events continue to evolve our estimates may 
change materially in future periods. 


Revenue Recognition 


We enter into contracts with customers that can include various combinations of products and services which are generally 
distinct and accounted for as separate performance obligations. As a result, our contracts may contain multiple performance 
obligations. We determine whether arrangements are distinct based on whether the customer can benefit from the product or 
service on its own or together with other resources that are readily available and whether our commitment to transfer the product 
or service to the customer is separately identifiable from other obligations in the contract. We classify our hardware, perpetual 
software licenses, and SaaS as distinct performance obligations. Term software licenses represent multiple obligations, which 
include software licenses and software maintenance. In transactions where we deliver hardware or software, we are typically 
the principal and we record revenue and costs of goods sold on a gross basis. 


We recognize revenue upon transfer of control of promised goods or services in a contract with a customer in an amount that 
reflects the consideration we expect to receive in exchange for those products or services. Transfer of control occurs once the 
customer has the contractual right to use the product, generally upon shipment or once title and risk of loss has transferred 
to the customer. Transfer of control can also occur over time for software maintenance and services as the customer receives 
the benefit over the contract term. Our hardware and perpetual software licenses are distinct performance obligations where 
revenue is recognized upfront upon transfer of control. Term software licenses include multiple performance obligations where 
the term licenses are recognized upfront upon transfer of control, with the associated software maintenance revenue recognized 
ratably over the contract term as services and software updates are provided. SaaS arrangements do not include the right for 
the customer to take possession of the software during the term, and therefore have one distinct performance obligation which 
is satisfied over time with revenue recognized ratably over the contract term as the customer consumes the services. On our 
product sales, we record consideration from shipping and handling on a gross basis within net product sales. We record our 
revenue net of any associated sales taxes. 


Revenue is allocated among these performance obligations in a manner that reflects the consideration that we expect to be entitled 
to for the promised goods or services based on standalone selling prices (SSP). SSP is estimated for each distinct performance 
obligation and judgment may be required in their determination. The best evidence of SSP is the observable price of a product 
or service when we sell the goods separately in similar circumstances and to similar customers. In instances where SSP is not 
directly observable, we determine SSP using information that may include market conditions and other observable inputs. 


We apply judgment in determining the transaction price as we may be required to estimate variable consideration when determining 
the amount of revenue to recognize. Variable consideration includes potential contractual penalties and various rebate, cooperative 
marketing and other incentive programs that we offer to our distributors, channel partners and customers. When determining 
the amount of revenue to recognize, we estimate the expected usage of these programs, applying the expected value or most 
likely estimate and update the estimate at each reporting period as actual utilization becomes available. We also consider the 
customers’ right of return in determining the transaction price, where applicable. If actual credits received by distributors under 
these programs were to deviate significantly from our estimates, which are based on historical experience, our revenue could be 
adversely affected. 


See Note 3 to the Consolidated Financial Statements for more details. 
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Loss Contingencies 


We are subject to the possibility of various losses arising in the ordinary course of business. We consider the likelihood of 
impairment of an asset or the incurrence of a liability, as well as our ability to reasonably estimate the amount of loss, in 
determining loss contingencies. An estimated loss contingency is accrued when it is probable that an asset has been impaired or 
a liability has been incurred and the amount of loss can be reasonably estimated. We regularly evaluate information available to 
us to determine whether such accruals should be made or adjusted and whether new accruals are required. 


Third parties, including customers, have in the past and may in the future assert claims or initiate litigation related to exclusive 
patent, copyright, trademark, and other intellectual property rights to technologies and related standards that are relevant to us. 
These assertions have increased over time as a result of our growth and the general increase in the pace of patent claims assertions, 
particularly in the United States. If any infringement or other intellectual property claim made against us by any third party is 
successful, or if we fail to develop non-infringing technology or license the proprietary rights on commercially reasonable terms 
and conditions, our business, operating results, and financial condition could be materially and adversely affected. 


Goodwill and Purchased Intangible Asset Impairments 


Our methodology for allocating the purchase price relating to purchase acquisitions is determined through established valuation 
techniques. Goodwill represents a residual value as of the acquisition date, which in most cases results in measuring goodwill 
as an excess of the purchase consideration transferred plus the fair value of any noncontrolling interest in the acquired company 
over the fair value of net assets acquired, including contingent consideration. We perform goodwill impairment tests on an annual 
basis in the fourth fiscal quarter and between annual tests in certain circumstances for each reporting unit. The assessment of 
fair value for goodwill and purchased intangible assets is based on factors that market participants would use in an orderly 
transaction in accordance with the new accounting guidance for the fair value measurement of nonfinancial assets. 


In response to changes in industry and market conditions, we could be required to strategically realign our resources and 
consider restructuring, disposing of, or otherwise exiting businesses, which could result in an impairment of goodwill. There 
was no impairment of goodwill in fiscal 2020, 2019, and 2018. For the annual impairment testing in fiscal 2020, the excess of 
the fair value over the carrying value for each of our reporting units was $72.8 billion for the Americas, $51.6 billion for EMEA, 
and $31.3 billion for APJC. 


During the fourth quarter of fiscal 2020, we performed a sensitivity analysis for goodwill impairment with respect to each of 
our respective reporting units and determined that a hypothetical 10% decline in the fair value of each reporting unit would not 
result in an impairment of goodwill for any reporting unit. 


The fair value of acquired technology and patents, as well as acquired technology under development, is determined at acquisition 
date primarily using the income approach, which discounts expected future cash flows to present value. The discount rates used 
in the present value calculations are typically derived from a weighted-average cost of capital analysis and then adjusted to 
reflect risks inherent in the development lifecycle as appropriate. We consider the pricing model for products related to these 
acquisitions to be standard within the high-technology communications industry, and the applicable discount rates represent the 
rates that market participants would use for valuation of such intangible assets. 


We make judgments about the recoverability of purchased intangible assets with finite lives whenever events or changes in 
circumstances indicate that an impairment may exist. Recoverability of purchased intangible assets with finite lives is measured 
by comparing the carrying amount of the asset to the future undiscounted cash flows the asset is expected to generate. We 
review indefinite-lived intangible assets for impairment annually or whenever events or changes in circumstances indicate 
that the asset might be impaired. If the asset is considered to be impaired, the amount of any impairment is measured as the 
difference between the carrying value and the fair value of the impaired asset. Assumptions and estimates about future values 
and remaining useful lives of our purchased intangible assets are complex and subjective. They can be affected by a variety of 
factors, including external factors such as industry and economic trends, and internal factors such as changes in our business 
strategy and our internal forecasts. Our ongoing consideration of all the factors described previously could result in impairment 
charges in the future, which could adversely affect our net income. 


Income Taxes 


We are subject to income taxes in the United States and numerous foreign jurisdictions. Our effective tax rates differ from the 
statutory rate, primarily due to the tax impact of state taxes, foreign operations, R&D tax credits, domestic manufacturing 
deductions, foreign-derived intangible income deductions, global intangible low-taxed income, tax audit settlements, 
nondeductible compensation, international realignments, and transfer pricing adjustments. Our effective tax rate was 19.7%, 
20.2%, and 99.2% in fiscal 2020, 2019, and 2018, respectively. 


During fiscal 2018 and fiscal 2019, we recorded a total tax charge of $11.3 billion, consisting of $9 billion of tax expense for the 
U.S. transition tax on accumulated earnings of foreign subsidiaries, $1.2 billion of foreign withholding tax, and $1.1 billion of 
tax expense for DTA re-measurement as a result of the Tax Act. 
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Significant judgment is required in evaluating our uncertain tax positions and determining our provision for income taxes. 
Although we believe our reserves are reasonable, no assurance can be given that the final tax outcome of these matters will not 
be different from that which is reflected in our historical income tax provisions and accruals. We adjust these reserves in light of 
changing facts and circumstances, such as the closing of a tax audit or the refinement of an estimate. To the extent that the final 
tax outcome of these matters is different than the amounts recorded, such differences will impact the provision for income taxes 
in the period in which such determination is made. The provision for income taxes includes the impact of reserve provisions and 
changes to reserves that are considered appropriate, as well as the related net interest and penalties. 


Significant judgment is also required in determining any valuation allowance recorded against deferred tax assets. In assessing 
the need for a valuation allowance, we consider all available evidence, including past operating results, estimates of future 
taxable income, and the feasibility of tax planning strategies. In the event that we change our determination as to the amount of 
deferred tax assets that can be realized, we will adjust our valuation allowance with a corresponding impact to the provision for 
income taxes in the period in which such determination is made. 


Our provision for income taxes is subject to volatility and could be adversely impacted by earnings being lower than anticipated 
in countries that have lower tax rates and higher than anticipated in countries that have higher tax rates; by changes in the 
valuation of our deferred tax assets and liabilities; by changes to domestic manufacturing deduction, foreign-derived intangible 
income deduction, global intangible low-tax income and base erosion and anti-abuse tax laws, regulations, or interpretations 
thereof; by expiration of or lapses in tax incentives; by transfer pricing adjustments, including the effect of acquisitions on our 
legal structure; by tax effects of nondeductible compensation; by tax costs related to intercompany realignments; by changes 
in accounting principles; or by changes in tax laws and regulations, treaties, or interpretations thereof, including changes to the 
taxation of earnings of our foreign subsidiaries, the deductibility of expenses attributable to foreign income, and the foreign 
tax credit rules. Significant judgment is required to determine the recognition and measurement attributes prescribed in the 
accounting guidance for uncertainty in income taxes. The Organisation for Economic Co-operation and Development (OECD), 
an international association comprised of 37 countries, including the United States, has made changes to numerous long-standing 
tax principles. There can be no assurance that these changes, once adopted by countries, will not have an adverse impact on our 
provision for income taxes. As a result of certain of our ongoing employment and capital investment actions and commitments, 
our income in certain countries was subject to reduced tax rates. Our failure to meet these commitments could adversely impact 
our provision for income taxes. In addition, we are subject to the continuous examination of our income tax returns by the 
Internal Revenue Service (IRS) and other tax authorities. We regularly assess the likelihood of adverse outcomes resulting from 
these examinations to determine the adequacy of our provision for income taxes. There can be no assurance that the outcomes 
from these continuous examinations will not have an adverse impact on our operating results and financial condition. 
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RESULTS OF OPERATIONS 


A discussion regarding our financial condition and results of operations for fiscal 2020 compared to fiscal 2019 is presented 
below. A discussion regarding our financial condition and results of operations for fiscal 2019 compared to fiscal 2018 can 
be found under Item 7 in our Annual Report on Form 10-K for the fiscal year ended July 27, 2019, filed with the SEC on 
September 5, 2019, which is available free of charge on the SEC’s website at www.sec.gov and our Investor Relations website 
at investor.cisco.com. 


Revenue 


The following table presents the breakdown of revenue between product and service (in millions, except percentages): 


Years Ended 2020 vs. 2019 
July 25, July 27, July 28, Variance Variance 
2020 2019 2018 in Dollars in Percent ® 
Revenue: 
PRODUCES 605.00 c4ed de hr RE VS Res $ 35,978 $ 39,005 $ 36,709 $ (3,027) (8)96 
Percentage of revenue ...........lless less 73.096 75.196 74.496 
Servic EUCH ———— m 13,323 12,899 12,621 424 3% 
Percentage of revenue ...........0..0 ee eee 27.0% 24.9% 25.6% 
Total i2 estatus yea agate balle dx $ 49,301 $ 51,904 $ 49,330 $ (2,603) (5)96 


(? Total revenue and product revenue not including the SPVSS business in the prior year decreased 596 and 796, respectively. Service revenue 
not including the SPVSS business in the prior year increased 396. 


We manage our business primarily on a geographic basis, organized into three geographic segments. Our revenue, which 
includes product and service for each segment, is summarized in the following table (in millions, except percentages): 


Years Ended 2020 vs. 2019 
July 25, July 27, July 28, Variance Variance 
2020 2019 2018 in Dollars in Percent 
Revenue: 
AMCTICAS MERC" $ 29,291 $ 30,927 $ 29,070 $ (1,636) (5)96 
Percentage of revenue .......... lesse. 59.496 59.696 58.996 
EMEA ice eee ENEE EEEN ER 12,659 13,100 12,425 (441) (3)% 
Percentage of revenue ...........0. eee eee eee 25.7% 25.2% 25.2% 
PPI Cohiba tte saek t EP erbe teer eras ay 7,352 7,877 7,834 (525) (7)96 
Percentage of revenue ...........ll esses. 14.996 15.296 15.996 
Nlnclpe rp $ 49,301 $ 51,904 $ 49,330 $ (2,603) (5)96 


Amounts may not sum and percentages may not recalculate due to rounding. 


Total revenue in fiscal 2020 decreased by 596 compared with fiscal 2019. Product revenue decreased by 8% and service revenue 
increased by 3%. Our total revenue reflected declines across each of our geographic segments. Product revenue for the emerging 
countries of BRICM, in the aggregate, experienced a 2596 product revenue decline, with decreases in India, China, Mexico 
and Brazil. 


In addition to the impact of macroeconomic factors, including a reduced IT spending environment and reductions in spending 
by government entities, revenue by segment in a particular period may be significantly impacted by several factors related to 
revenue recognition, including the complexity of transactions such as multiple performance obligations; the mix of financing 
arrangements provided to channel partners and customers; and final acceptance of the product, system, or solution, among other 
factors. In addition, certain customers tend to make large and sporadic purchases, and the revenue related to these transactions 
may also be affected by the timing of revenue recognition, which in turn would impact the revenue of the relevant segment. 
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Product Revenue by Segment 


The following table presents the breakdown of product revenue by segment (in millions, except percentages): 


Years Ended 2020 vs. 2019 
July 25, July 27, July 28, Variance Variance 
2020 2019 2018 in Dollars in Percent 
Product revenue: 
Ameritas a p aue eae $ 21,006 3$ 22,754 $ 21088 $ (1,748) (8)% 
Percentage of product revenue ............... 58.4% 58.3% 57.5% 
EMEA p04 s0e edu. theo nuno dp i a a 9,647 10,246 9,671 (599) (6)% 
Percentage of product revenue ............... 26.8% 26.3% 26.3% 
jiener 5,326 6,005 5,950 (679) (11)96 
Percentage of product revenue ..............- 14.896 15.496 16.296 
Totål sieer auia e hr ete ede ed $ 35,978  $ 39,005 $ 36,709 $ (3,027) (8)96 


Amounts may not sum and percentages may not recalculate due to rounding. 
Americas 


Product revenue in the Americas segment decreased by 896. The product revenue decrease was across all of our customer 
segments. From a country perspective, product revenue decreased by 7% in the United States, 13% in Canada, 2796 in Mexico 
and 1496 in Brazil. 


EMEA 


The decrease in product revenue in the EMEA segment of 696 was driven by declines in the service provider, commercial and 
enterprise markets, partially offset by growth in the public sector market. Product revenue from emerging countries within 
EMEA decreased by 496, and product revenue for the remainder of the EMEA segment, which primarily consists of countries in 
Western Europe, decreased by 6%. From a country perspective, product revenue decreased in the United Kingdom and France 
by 1296 and 796, respectively, partially offset by a product revenue increase of 296 in Germany. 


APJC 
Product revenue in the APJC segment decreased by 1196, driven by declines across all of our customer segments. From a country 


perspective, product revenue decreased in Australia, India and China by 1696, 2996 and 3496, respectively, partially offset by a 
product revenue increase of 896 in Japan. 
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Product Revenue by Groups of Similar Products 


In addition to the primary view on a geographic basis, we also prepare financial information related to groups of similar 
products and customer markets for various purposes. We report our product revenue in the following categories: Infrastructure 
Platforms, Applications, Security, and Other Products. This aligns our product categories with our evolving business model. 
Prior period amounts have been reclassified to conform to the current period’s presentation. 


The following table presents revenue for groups of similar products (in millions, except percentages): 


Years Ended 2020 vs. 2019 
July 25, July 27, July 28, Variance Variance 
2020 2019 2018 in Dollars in Percent 
Product revenue: 

Infrastructure Platforms ........... sees $ 27,122 $ 30,099 $ 28,286 $ (2,977)  (10)96 
AND plicatiolS:u.. ise eec eoe ex as E ER eere edge i e ere 5,568 5,803 5,036 (235) (4)96 
Secullty «eco cde eas Saale eee wi e Ro P RUP eR Pg 3,154 2,821 2,388 333 1296 
Other ProductS....... 0... cece cece eee tenn ences 135 281 999 (146) (52)% 
Total T ——————M $ 35,978 $ 39,005 $ 36,709 $ (3,027) (8)96 


Amounts may not sum and percentages may not recalculate due to rounding. 


Infrastructure Platforms 


The Infrastructure Platforms product category represents our core networking offerings related to switching, routing, wireless, 
and the data center. Infrastructure Platforms revenue decreased by 1096, or $3.0 billion. This was the product area most impacted 
by the COVID-19 pandemic environment in the second half of fiscal 2020. Switching revenue declined in both campus switching 
and data center switching, although we had revenue growth in our intent-based networking Catalyst 9000 Series. We experienced 
a decrease in sales of routing products, with declines primarily in the service provider and enterprise markets. Revenue from 
wireless products declined, although we saw revenue growth in our Meraki and WiFi6 products. Revenue from data center 
declined driven by continued market contraction impacting primarily our servers products. 


Applications 


The Applications product category includes our collaboration offerings (unified communications, Cisco TelePresence and 
conferencing) as well as IoT and AppDynamics analytics software offerings. Revenue in our Applications product category 
decreased by 496, or $235 million, with a decline in Unified Communications and Cisco TelePresence partially offset by double 
digit growth in AppDynamics and growth in IoT software offerings and Webex. 


Security 


Revenue in our Security product category increased 1296, or $333 million, driven by higher sales of identity and access, advanced 
threat security, unified threat management and web security products. Revenue from our cloud security portfolio reflected 
strong double-digit growth and continued momentum with our Duo and Umbrella offerings. 


Other Products 


The decrease in revenue from our Other Products category was primarily driven by a decrease in revenue from the SPVSS 
business which we divested in the second quarter of fiscal 2019. 
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Service Revenue by Segment 


The following table presents the breakdown of service revenue by segment (in millions, except percentages): 


Years Ended 2020 vs. 2019 
July 25, July 27, July 28, Variance Variance 
Years Ended 2020 2019 2018 in Dollars in Percent 
Service revenue: 
Americas «22 25v RE besee doers scenes $ 8285 $ 8173 $ 7982 $ 112 1% 
Percentage of service revenue.............++. 62.2% 63.4% 63.3% 
EMEA ..25 ker hA ER REGERE RE 3,012 2,854 2,754 158 696 
Percentage of service revenue.............+-. 22.696 22.196 21.896 
Pldo "LL 2,026 1,872 1,885 154 896 
Percentage of service revenue.............++. 15.296 14.596 14.996 
Total 5.1.1 bere eter eed $ 13,3223 $ 12,899 $ 12,621 $ 424 396 


Amounts may not sum and percentages may not recalculate due to rounding. 


Service revenue increased 396, driven by an increase in software and solution support offerings. Service revenue increased in 
all geographic segments. 


Gross Margin 


The following table presents the gross margin for products and services (in millions, except percentages): 


AMOUNT PERCENTAGE 
Years Ended July 25,2020 July 27,2019  July28,2018 July 25, 2020 July 27,2019 July 28, 2018 
Gross margin: 
Prodüct. 1222 oc bre tenet ae haces $ 22,779 $ 24142 $ 22,282 63.3% 61.9% 60.7% 
SÉEVICe re os ibaa e ERO HER eR aane ote 8,904 8,524 8,324 66.8% 66.1% 66.0% 
Total) ...Gc.cseeitoe ee S $ 31,683 $ 32,666 $ 30,606 64.3% 62.9% 62.0% 


Product Gross Margin 


The following table summarizes the key factors that contributed to the change in product gross margin percentage from fiscal 
2019 to fiscal 2020: 


Product 
Gross Margin 
Percentage 
Fiscal 2019 . eco ERE ATO eee eben eda eee Gags putas rp preis 61.996 
Productivity © PLAUTUM 1.9% 
Product pricing . pps EUR URERPRRTP dates ERGO ede eG ae Hh woedre dew Sa adG aw aq dua b daa (1.3)% 
Mix of products sold... uuo ERR PRESE ERGO EUER PES RA PAGG EV ER RE ER 0.9% 
Impact from divestiture of SPVSS business... 0.1% 
Othere: 2 oot resto erga tes tttm dtu edes deena he shen opes aie adn decem en cdc ND EE DA ede (0.2)% 
Fiscal 2020 rm 63.3% 


© Productivity includes overall manufacturing-related costs, such as component costs, warranty expense, provision for inventory, freight, 
logistics, shipment volume, and other items not categorized elsewhere. 


Product gross margin increased by 1.4 percentage points driven by productivity improvements and favorable product mix, 
partially offset by unfavorable impacts from product pricing. In the second half of fiscal 2020 as a result of the COVID-19 
pandemic, we incurred additional logistics costs, such as freight which had a negative impact on product gross margin. Our 
product gross margin benefited slightly from the sale of our lower margin SPVSS business during the second quarter of 
fiscal 2019. 


Productivity improvements were driven by memory cost savings and other cost reductions including value engineering efforts 
(e.g. component redesign, board configuration, test processes and transformation processes) and continued operational efficiency 
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in manufacturing operations. The negative pricing impact, which was higher than the year-over-year impact we experienced 
in fiscal 2019, was driven by typical market factors and impacted each of our geographic segments. The favorable product mix 
impact was driven by impacts from each of our product categories. 


Service Gross Margin 


Our service gross margin percentage increased by 0.7 percentage point primarily due to higher sales volume. 


Our service gross margin normally experiences some fluctuations due to various factors such as the timing of contract initiations 
in our renewals, our strategic investments in headcount, and the resources we deploy to support the overall service business. 
Other factors include the mix of service offerings, as the gross margin from our advanced services is typically lower than the 
gross margin from technical support services. 


Gross Margin by Segment 


The following table presents the total gross margin for each segment (in millions, except percentages): 


AMOUNT PERCENTAGE 
Years Ended July 25,2020 July 27,2019 July 28, 2018 July 25,2020 July 27,2019 July 28, 2018 
Gross margin: 
ASnericaS. «sese coh wees E ERE CEN $ 19,547 $ 20,38 $ 18,792 66.7% 65.8% 64.6% 
EMEA e ine bee Sacha ange acer S eae aes 8,304 8,457 7,945 65.6% 64.6% 63.9% 
APPIO i eet eR US esses 4,688 4,683 4,726 63.896 59.596 60.396 
Segment total ........ sells ess. 32,538 33,479 31,463 66.096 64.596 63.896 
Unallocated corporate items ®.......... (855) (813) (857) 
Total vues crhasantyneislewagiean ES $ 31683 $ 32,666 $ 30,606 64.3% 62.9% 62.0% 


© The unallocated corporate items include the effects of amortization and impairments of acquisition-related intangible assets, share-based 
compensation expense, significant litigation settlements and other contingencies, charges related to asset impairments and restructurings, 
and certain other charges. We do not allocate these items to the gross margin for each segment because management does not include such 
information in measuring the performance of the operating segments. 


Amounts may not sum and percentages may not recalculate due to rounding. 


We experienced a gross margin percentage increase in our Americas segment due to productivity improvements and favorable 
product mix, partially offset by unfavorable impacts from pricing. 


Product gross margin in our EMEA segment increased due to productivity improvements and, to a lesser extent, favorable 
product mix, partially offset by negative impacts from pricing. 


The APJC segment gross margin percentage increase was due to productivity improvements and favorable product mix, partially 
offset by negative impacts from pricing. Higher service gross margin also contributed to the increase in the gross margin in this 
geographic segment. 


The gross margin percentage for a particular segment may fluctuate, and period-to-period changes in such percentages may or 
may not be indicative of a trend for that segment. 
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Research and Development (“R&D”), Sales and Marketing, and General and Administrative (“G&A”) Expenses 


R&D, sales and marketing, and G&A expenses are summarized in the following table (in millions, except percentages): 


Years Ended 2020 vs. 2019 
July 25, July 27, July 28, Variance Variance 
2020 2019 2018 in Dollars in Percent 
Research and development........... 0000 cee cece e eee aes $ 6,347 $ 657 $ 6332 $ (230) (3)% 
Percentage of revenue ........... 0c cece eee ee eee eee ee 12.9% 12.7% 12.8% 
Sales and marketing ......s soie eese se es 9,169 9,571 9,242 (402) (4)96 
Percentage of revenue ....... llle 18.6% 18.4% 18.7% 
General and administrative ....... 0.0.0.0... ccc ee eee eee 1,925 1,827 2,144 98 5% 
Percentage of revenue ............ cece cece eect teen eee 3.9% 3.5% 4.3% 
jr T $ 17,441 $ 17,975 $ 17,718 $ (534) (3)96 
Percentage of revenue. ....... llle 35.496 34.696 35.996 


R&D Expenses 


R&D expenses decreased due to lower headcount-related expenses, lower discretionary spending and lower contracted services 
spending, partially offset by higher share-based compensation expense. 


We continue to invest in R&D in order to bring a broad range of products to market in a timely fashion. If we believe that we 
are unable to enter a particular market in a timely manner with internally developed products, we may purchase or license 
technology from other businesses, or we may partner with or acquire businesses as an alternative to internal R&D. 


Sales and Marketing Expenses 


Sales and marketing expenses decreased primarily due to lower discretionary spending and contracted services spending. 


G&A Expenses 


G&A expenses increased due to the benefit from the $400 million litigation settlement with Arista Networks, Inc. ("Arista") in 
fiscal 2019 and higher discretionary spending, partially offset by gains recognized on the sale of property that had been held 
for sale, lower headcount-related expenses, lower contracted services spending, and lower share-based compensation expense. 


Effect of Foreign Currency 


In fiscal 2020, foreign currency fluctuations, net of hedging, decreased the combined R&D, sales and marketing, and G&A 
expenses by approximately $141 million, or 0.896, compared with fiscal 2019. 


Amortization of Purchased Intangible Assets 


The following table presents the amortization of purchased intangible assets (in millions): 


Years Ended July25,2020 July 27,2019 July 28, 2018 

Amortization of purchased intangible assets: 
CGOStiOf sales RR HELME $ 659 $ 624 $ 640 
Operating expellSB5:;. ioa seus sled dale hides pereo ea tst teg sco ea Doe R eed Strut pedo 141 150 221 
TOT All c uid Sin: Sod redi tse Pete Rigid ever u epus Paros babere based d bte ante $ 800 $ 774 $ 861 


The increase in amortization of purchased intangible assets was due largely to the amortization of purchased intangibles from 
our recent acquisitions. 
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Restructuring and Other Charges 


In the first quarter of fiscal 2021, we initiated a restructuring plan, which includes a voluntary early retirement program, in 
order to realign the organization and enable further investment in key priority areas. The total pretax charges are estimated to 
be approximately $900 million. We expect the plan to be substantially completed in fiscal 2021 and estimate it will generate cost 
savings of approximately $1.0 billion on an annualized basis over the next few quarters. 


The following table presents restructuring and other charges (in millions): 


Years Ended July 25,2020 July 27,2019 July 28, 2018 
Restructuring and other charges included in operating expenses................--- $ 481 $ 322 $ 358 


We initiated a restructuring plan during fiscal 2020 in order to realign the organization and enable further investment in key 
priority areas, with estimated pretax charges of approximately $300 million. In connection with this restructuring plan, we 
incurred charges of $255 million during fiscal 2020. We expect this restructuring plan to be substantially completed in fiscal 
2021. 


We incurred total restructuring and other charges of $481 million in fiscal 2020. We incurred charges of $255 million related to 
the restructuring plan initiated during fiscal 2020 and the remainder of which was related to the restructuring plan announced 
during fiscal 2018. 


These charges were primarily cash-based and consisted of employee severance and other one-time termination benefits, and 
other costs. We expect to reinvest substantially all of the cost savings from these restructuring actions in our key priority areas. 
As a result, the overall cost savings from these restructuring actions are not expected to be material for future periods. 


Operating Income 


The following table presents our operating income and our operating income as a percentage of revenue (in millions, except 
percentages): 


Years Ended July 25, 2020 July 27, 2019 July 28, 2018 
Operating Income...» 2euebersr e e RPREEEE Rd Ee prre anie Reed $ 13,620 $ 14,219 $ 12,309 
Operating income as a percentage of revenue ....... l.l ese 2-02 27.6% 27.4% 25.0% 


Operating income decreased by 4%, and as a percentage of revenue operating income increased by 0.2 percentage points. These 
changes resulted primarily from: a revenue decrease, the impact of the benefit from the $400 million litigation settlement with 
Arista in the first quarter of fiscal 2019 and higher restructuring and other charges, partially offset by a gross margin percentage 
increase (driven by productivity improvements and product mix, partially offset by unfavorable impacts from pricing). 


Interest and Other Income (Loss), Net 


Interest Income (Expense), Net The following table summarizes interest income and interest expense (in millions): 


Years Ended 2020 vs. 2019 
July 25, July 27, July 28, Variance 
2020 2019 2018 in Dollars 
Interest INCOME ....... eee ee he e e ehh heh hehe as $ 920 $ 1,308 $ 1,508 $ (388) 
Interest expense 2e RR uer ewe eb eee a (585) (859) (943) 274 
Interest income (expense), Net... ..... eee cee eee eene $ 335 $ 449 $ 565 $ 114 


Interest income decreased driven by a lower average balance of cash and available-for-sale debt investments and lower interest 
rates. The decrease in interest expense was driven by a lower average debt balance and the impact of lower effective interest rates. 
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Other Income (Loss), Net The components of other income (loss), net, are summarized as follows (in millions): 


Years Ended 2020 vs. 2019 
July 25, July 27, July 28, Variance 
2020 2019 2018 in Dollars 
Gains (losses) on investments, net: 
Available-for-sale debt investments. . ......... 00.000 eee cece cece $ 42 $ (13) $ (242) $ 55 
Marketable equity investments ............ 00.0. cece eee eee eee (5) (3) 529 (2) 
Non-marketable equity and other investments .................--. 95 6 11 89 
Net gains (losses) on investments ............ 0.0. e cece eee 132 (10) 298 142 
Other gains (losses), Net... 0.0... ccc cece ee enhn (117) (87) (133) (30) 
Other income (loss), net ........ 0... cece eee eee eens $ 15 $ (97) $ 165 $ 112 


The total change in net gains (losses) on available-for-sale debt investments was primarily attributable to higher realized gains 
as a result of market conditions, and the timing of sales of these investments. The change in net gains (losses) on non-marketable 
equity and other investments was primarily due to higher realized gains and higher unrealized gains, partially offset by higher 
impairment charges. The change in other gains (losses), net was primarily driven by higher donation expense as related to 
COVID-19 programs, partially offset by net favorable foreign exchange impacts. 


Provision for Income Taxes 


The provision for income taxes resulted in an effective tax rate of 19.796 for fiscal 2020, compared with 20.296 for fiscal 2019. 
The net 0.5 percentage point decrease in the effective tax rate was primarily due to a decrease in net discrete tax charges. 


For a full reconciliation of our effective tax rate to the U.S. federal statutory rate of 2196 and for further explanation of our 
provision for income taxes, see Note 18 to the Consolidated Financial Statements. 
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LIQUIDITY AND CAPITAL RESOURCES 


The following sections discuss the effects of changes in our balance sheet, our capital allocation strategy including stock 
repurchase program and dividends, our contractual obligations, and certain other commitments and activities on our liquidity 
and capital resources. 


Balance Sheet and Cash Flows 


Cash and Cash Equivalents and Investments The following table summarizes our cash and cash equivalents and investments 
(in millions): 


Increase 
July 25, 2020 July 27, 2019 (Decrease) 
Cash and cash equivalents... ..... 0... cc cee cc cee cece eee nent e eens $ 11,809 $ 11,750 $ 59 
Available-for-sale debt investments. ......... 0.0... cece cece ee eee eens 17,610 21,660 (4,050) 
Marketable equity securities... 02.0... llle — 3 (3) 
MOM eM c P""rrcrE— ao $ 29,419 $ 33,413 $ (3,994) 


The net decrease in cash and cash equivalents and investments from fiscal 2019 to fiscal 2020 was primarily driven by a net 
decrease in debt of $10.2 billion, cash returned to shareholders in the form of repurchases of common stock of $2.7 billion 
under the stock repurchase program and cash dividends of $6.0 billion, capital expenditures of $0.8 billion and net cash 
paid for acquisitions and divestitures of $0.3 billion. These uses of cash were partially offset by cash provided by operating 
activities of $15.4 billion. 


In addition to cash requirements in the normal course of business, on July 9, 2019 we announced our intent to acquire Acacia 
Communications, Inc. for a net purchase consideration of approximately $2.6 billion in cash. Additionally, approximately $0.7 
billion of the U.S. transition tax on accumulated earnings for foreign subsidiaries and $3.0 billion of long-term debt outstanding 
at July 25, 2020 will mature within the next 12 months from the balance sheet date. See further discussion of liquidity and future 
payments under “Contractual Obligations” and “Liquidity and Capital Resource Requirements” below. 


We maintain an investment portfolio of various holdings, types, and maturities. We classify our investments as short-term 
investments based on their nature and their availability for use in current operations. We believe the overall credit quality of our 
portfolio is strong, with our cash equivalents and our available-for-sale debt investment portfolio consisting primarily of high 
quality investment-grade securities. We believe that our strong cash and cash equivalents and investments position is critical at 
this time of uncertainty due to the COVID-19 pandemic and allows us to use our cash resources for strategic investments to gain 
access to new technologies, for acquisitions, for customer financing activities, for working capital needs, and for the repurchase 
of shares of common stock and payment of dividends as discussed below. 


Securities Lending We periodically engage in securities lending activities with certain of our available-for-sale debt investments. 
These transactions are accounted for as a secured lending of the securities, and the securities are typically loaned only on 
an overnight basis. We require collateral equal to at least 102% of the fair market value of the loaned security and that the 
collateral be in the form of cash or liquid, high-quality assets. We engage in these secured lending transactions only with highly 
creditworthy counterparties, and the associated portfolio custodian has agreed to indemnify us against collateral losses. We did 
not experience any losses in connection with the secured lending of securities during the periods presented. 


Free Cash Flow and Capital Allocation As part of our capital allocation strategy, we intend to return a minimum of 50% of our 
free cash flow annually to our shareholders through cash dividends and repurchases of common stock. 


We define free cash flow as net cash provided by operating activities less cash used to acquire property and equipment. The 
following table reconciles our net cash provided by operating activities to free cash flow (in millions): 


Years Ended July 25,2020 July 27,2019 July 28, 2018 
Net cash provided by operating activities ............ 00... cece eee ee eee $ 15,426 $ 15,831 $ 13,666 
Acquisition of property and equipment ........... 00... eee eee eee eee (770) (909) (834) 
Erée:cashi LOW Li iei Cer CP E edet ads $ 14,656 $ 14922 $ 12,832 


We expect that cash provided by operating activities may fluctuate in future periods as a result of a number of factors, including 
fluctuations in our operating results, the rate at which products are shipped during the quarter (which we refer to as shipment 
linearity), the timing and collection of accounts receivable and financing receivables, inventory and supply chain management, 
deferred revenue and the timing and amount of tax and other payments. For additional discussion, see “Part I, Item 1A. Risk 
Factors" in this report. 
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We consider free cash flow to be a liquidity measure that provides useful information to management and investors because 
of our intent to return a stated percentage of free cash flow to shareholders in the form of dividends and stock repurchases. 
We further regard free cash flow as a useful measure because it reflects cash that can be used to, among other things, invest in 
our business, make strategic acquisitions, repurchase common stock, and pay dividends on our common stock, after deducting 
capital investments. A limitation of the utility of free cash flow as a measure of financial performance and liquidity is that 
the free cash flow does not represent the total increase or decrease in our cash balance for the period. In addition, we have 
other required uses of cash, including repaying the principal of our outstanding indebtedness. Free cash flow is not a measure 
calculated in accordance with U.S. generally accepted accounting principles and should not be regarded in isolation or as an 
alternative for net cash provided by operating activities or any other measure calculated in accordance with such principles, and 
other companies may calculate free cash flow in a different manner than we do. 


The following table summarizes the dividends paid and stock repurchases (in millions, except per-share amounts): 


DIVIDENDS STOCK REPURCHASE PROGRAM TOTAL 
Weighted-Average 
Years Ended Per Share Amount Shares Price per Share Amount Amount 
July 25,2020 oeei earann sieaa sasika s $ 1.42 $ 6,016 59 $ 44.36 $ 2,619 $ 8,635 
July 27, 2019 4... coe mno] Res $ 136 $ 5,979 418 $ 49.22 $ 20,577 $ 26,556 
July 28, 2018 iis oso loe rerin e eb ES $ 124 $ 5,968 432 $ 40.88 $ 17,661 $ 23,629 


Any future dividends are subject to the approval of our Board of Directors. 
The remaining authorized amount for stock repurchases under this program is approximately $10.8 billion, with no termination date. 


Accounts Receivable, Net The following table summarizes our accounts receivable, net (in millions): 


Increase 
July 25, 2020 July 27, 2019 (Decrease) 
Accounts receivable, net... 0... 0... ccc E E es $ 5472 $ 5,491 $ (19) 


Our accounts receivable net, as of July 25, 2020 was flat compared with the end of fiscal 2019. 


Inventory Supply Chain The following table summarizes our inventories and purchase commitments with contract manufacturers 
and suppliers (in millions): 


Increase 
July 25, 2020 July 27, 2019 (Decrease) 
Inventories e a uerus tert eee we estere veceue de nce einen oes ee e beoe he dis $ 1282 $ 1,3833 $ (101) 
Purchase commitments with contract manufacturers and suppliers. ............. $ 4406 $ 4967 $ (561) 


Inventory as of July 25, 2020 decreased by 796 from our inventory balance at the end of fiscal 2019, and for the same period 
purchase commitments with contract manufacturers and suppliers decreased by approximately 1196. On a combined basis, 
inventories and purchase commitments with contract manufacturers and suppliers decreased by 1096 compared with the end 
of fiscal 2019. The decrease in inventory was primarily due to a decrease in finished goods and lower deferred cost of sales, 
partially offset by an increase in raw materials. 


We purchase components from a variety of suppliers and use several contract manufacturers to provide manufacturing services 
for our products. During the normal course of business, in order to manage manufacturing lead times and help ensure adequate 
component supply, we enter into agreements with contract manufacturers and suppliers that allow them to procure inventory 
based upon criteria as defined by us or that establish the parameters defining our requirements and our commitment to securing 
manufacturing capacity. 


Our purchase commitments are for short-term product manufacturing requirements as well as for commitments to suppliers 
to secure manufacturing capacity. Certain of our purchase commitments with contract manufacturers and suppliers relate to 
arrangements to secure long-term pricing for certain product components for multi-year periods. A significant portion of our 
reported purchase commitments arising from these agreements are firm, noncancelable, and unconditional commitments. In 
certain instances, these agreements allow us the option to cancel, reschedule, and adjust our requirements based on our business 
needs prior to firm orders being placed. We believe our inventory and purchase commitments levels are in line with our current 
demand forecasts. 
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Inventory and supply chain management remain areas of focus as we balance the need to maintain supply chain flexibility to 
help ensure competitive lead times with the risk of inventory obsolescence because of rapidly changing technology and customer 
requirements. We believe the amount of our inventory and purchase commitments is appropriate for our revenue levels. 


Financing Receivables and Guarantees The following table summarizes our financing receivables (in millions): 


Increase 
July 25, 2020 July 27, 2019 (Decrease) 
Lease receivables, net .... 0.0... 0. eee ee RR es $ 2,088 $ 2,326 $ (238) 
Loan receivables, net.... 0... 0. cette n 5,856 5,367 489 
Financed service contracts, net... 2,821 2,360 461 
Total, nët .0csi deta e bat eas Dea ends tees eee RE PE XY des $ 10765 $ 10,053 $ 712 


Financing Receivables Our financing arrangements include leases, loans, and financed service contracts. Lease receivables 
include sales-type leases. Arrangements related to leases are generally collateralized by a security interest in the underlying 
assets. Our loan receivables include customer financing for purchases of our hardware, software and services and also may 
include additional funds for other costs associated with network installation and integration of our products and services. We 
also provide financing to certain qualified customers for long-term service contracts, which primarily relate to technical support 
services. The majority of the revenue from these financed service contracts is deferred and is recognized ratably over the period 
during which the services are performed. Financing receivables increased by 7%. 


Financing Guarantees In the normal course of business, third parties may provide financing arrangements to our customers 
and channel partners under financing programs. The financing arrangements to customers provided by third parties are related 
to leases and loans and typically have terms of up to three years. In some cases, we provide guarantees to third parties for 
these lease and loan arrangements. The financing arrangements to channel partners consist of revolving short-term financing 
provided by third parties, with payment terms generally ranging from 60 to 90 days. During fiscal 2020, we expanded the 
payment terms on certain of our channel partner financing programs by 30 days in response to the COVID-19 pandemic 
environment. In certain instances, these financing arrangements result in a transfer of our receivables to the third party. The 
receivables are derecognized upon transfer, as these transfers qualify as true sales, and we receive payments for the receivables 
from the third party based on our standard payment terms. 


The volume of channel partner financing was $26.9 billion, $29.6 billion, and $28.2 billion in fiscal 2020, 2019, and 2018, 
respectively. These financing arrangements facilitate the working capital requirements of the channel partners, and in some 
cases, we guarantee a portion of these arrangements. The balance of the channel partner financing subject to guarantees was 
$1.1 billion and $1.4 billion as of July 25, 2020 and July 27, 2019, respectively. We could be called upon to make payments under 
these guarantees in the event of nonpayment by the channel partners or end-user customers. Historically, our payments under 
these arrangements have been immaterial. Where we provide a guarantee, we defer the revenue associated with the channel 
partner and end-user financing arrangement in accordance with revenue recognition policies, or we record a liability for the fair 
value of the guarantees. In either case, the deferred revenue is recognized as revenue when the guarantee is removed. As of July 
25, 2020, the total maximum potential future payments related to these guarantees was approximately $207 million, of which 
approximately $28 million was recorded as deferred revenue. 


COVID-19 Business Resiliency Program At the end of the third quarter of fiscal 2020, we initiated a new Business Resiliency 
Program designed to help customers and channel partners mitigate financial challenges resulting from the COVID-19 pandemic. 
This program includes $2.5 billion in currently available funds to provide organizations with access to financing solutions. The 
new Business Resiliency Program offered by us includes an up-front 90-day payment holiday and allows a customer to defer 95 
percent of the payments for a new product or solution until calendar 2021, which in turn protects their business and increases 
their existing cash flow. 
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Borrowings 


Senior Notes The following table summarizes the principal amount of our senior notes (in millions): 


Maturity Date July 25,2020 July 27, 2019 
Senior notes: 
Floating-rate notes: 
Three-month LIBOR plus 0.34%... 0.0.02... ccc eeeee eee September 20, 2019 $ — $ 500 
Fixed-rate notes: 

1:4096 1.4 bbe bd bane a Oe adda oe ae September 20, 2019 — 1,500 
214590: elis Deka Bear esd Renta ed aa Ra Oda qaa eR au SEU January 15, 2020 — 2,500 
2:590: sacs arva y ed pd ebay sees ed Raw tek oo anche June 15, 2020 — 1,500 
2.2096. a EN NEP MN Oen NND ip February 28, 2021 2,500 2,500 
pop "X" "rc March 4, 2021 500 500 
1.8596 4.19 EROR a bh ee p er e PR ES September 20, 2021 2,000 2,000 
SD --—— —————— 'É——— June 15, 2022 500 500 

A SD STIL" February 28, 2023 500 500 
PP September 20, 2023 750 750 
Ov" rrEL—T—ETM March 4, 2024 1,000 1,000 
Scip roc a a a a r A O EDES June 15, 2025 500 500 

PAS DARREN CET a a anon OT TIU ETT TT February 28, 2026 750 750 
275090 x stirbt ee PURI UR URS UP DEDE S September 20, 2026 1,500 1,500 
MP" February 15, 2039 2,000 2,000 
OMG etus dee rto e Re SACRE Rer beoe psc ee Ce as January 15, 2040 2,000 2,000 
Total 422 exvRPDEPEO RR E bebe tek eet A ER ER $ 14500 $ 20,500 


Interest is payable semiannually on each class of the senior fixed-rate notes, each of which is redeemable by us at any time, 
subject to a make-whole premium. We were in compliance with all debt covenants as of July 25, 2020. 


Commercial Paper We have a short-term debt financing program in which up to $10.0 billion is available through the issuance 
of commercial paper notes. We use the proceeds from the issuance of commercial paper notes for general corporate purposes. 
We had no commercial paper notes outstanding as of July 25, 2020. We had $4.2 billion in commercial paper notes outstanding 
as of July 27, 2019. 


Credit Facility On May 15, 2020, we entered into a 364-day credit agreement with certain institutional lenders that provides for 
a $2.75 billion unsecured revolving credit facility that is scheduled to expire on May 14, 2021. The credit agreement is structured 
as an amendment and restatement of our five-year credit facility which would have terminated on May 15, 2020, the end of its 
five-year term. As of July 25, 2020, we were in compliance with the required interest coverage ratio and the other covenants, 
and we had not borrowed any funds under the credit facility. Any advances under the credit agreement will accrue interest 
at rates that are equal to, based on certain conditions, either (i) the highest of (a) the Federal Funds rate plus 0.5096, (b) Bank 
of America's “prime rate” as announced from time to time, or (c) LIBOR, or a comparable or successor rate that is approved 
by the Administrative Agent (“Eurocurrency Rate"), for an interest period of one month plus 1.00%, or (ii) the Eurocurrency 
Rate, plus a margin that is based on our senior debt credit ratings as published by Standard & Poor's Financial Services, LLC 
and Moody's Investors Service, Inc., provided that in no event will the Eurocurrency Rate be less than 0.2596. We may also, 
upon the agreement of either the then-existing lenders or additional lenders not currently parties to the agreement, increase the 
commitments under the credit facility by up to an additional $2.0 billion. This credit agreement requires that we comply with 
certain covenants, including that we maintain an interest coverage ratio as defined in the agreement. 
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Deferred Revenue The following table presents the breakdown of deferred revenue (in millions): 


Increase 

July 25, 2020 July 27,2019 (Decrease) 

SEVICE oe excute te ete sie acs Gs p ama sho putet trece a Dt RUM tm EE $ 12,551 $ 11,709 $ 842 

PHO GUC Eo: 564 625 aera a ba ede eg oe vn ae vb ear A Gao Oh alba eal ae eee noma eK 7,895 6,758 1,137 

Totale tSv et Seir RUE ARR ERROR Sf voice Ls NE Ee RS $ 20,46 $ 18,467 $ 1,979 
Reported as: 

Curent oid eda dono EO Seren Reg ead beo o obere disi wood icto d Tac $ 11,406 $ 10,668 $ 738 

NONCHE D 5.54.6. 2o here PE Sees GOST Oe AE eae oan Hd e e + Oe a 9,040 7,799 1,241 

Total T $ 20,46 $ 18,467 $ 1,979 


Total deferred revenue increased 11% in fiscal 2020. The increase in deferred product revenue of 17% was primarily due to 
increased deferrals related to our recurring software offerings. The increase in deferred service revenue was driven by the 
impact of contract renewals, partially offset by amortization of deferred service revenue. 


Remaining Performance Obligations The following table presents the breakdown of remaining performance obligations 
(in millions): 


Increase 
July 25, 2020 July 27, 2019 (Decrease) 
innui PP" $ 11261 $ 9,603 $ 1,658 
SEVICE sicut nevib deb eu P i a adcssbedeic Ponda beta acd pea SiS Ce PE 17,093 15,702 1,391 
jnre """----—EETTT $ 28,54 $ 25,305 $ 3,049 


Total remaining performance obligations increased 12% in fiscal 2020. Remaining performance obligations for product and 
service increased 17% and 9%, respectively, compared to fiscal 2019. 


Contractual Obligations 


The impact of contractual obligations on our liquidity and capital resources in future periods should be analyzed in conjunction 
with the factors that impact our cash flows from operations discussed previously. In addition, we plan for and measure our 
liquidity and capital resources through an annual budgeting process. The following table summarizes our contractual obligations 
at July 25, 2020 (in millions): 


PAYMENTS DUE BY PERIOD 


Less than 1to3 3to5 More than 

July 25, 2020 Total 1 Year Years Years 5 Years 
Operating leases... 1... eee eens $ 1,033 $ 354 $ 439 $ 188 $ 52 
Purchase commitments with contract manufacturers 
and supplier$..... seller Ree RR ERR tee 4,406 3,994 412 — — 
Other purchase obligations....................-. 1,226 522 423 209 72 
Senior nOl9s.. ius aoo pri On ERAI RO Hace dS 14,500 3,000 3,000 2,250 6,250 
Transition tax payable.............. 00.0000 ee eee 7,638 727 1,455 3,183 2,273 
Other long-term liabilities ............ lees. 1,405 — 358 93 954 

Total by period ........... 0c cece ee eee $ 30,208 $ 8,597 $ 6,087 $ 5923 $ 9,601 
Other long-term liabilities (uncertainty in the timing 
of future payments).............. 00.0 eee eee eee 2,007 

TOGA ace, oco gets nites Sod eade Ihr aude say $ 32,215 


Operating Leases For more information on our operating leases, see Note 8 to the Consolidated Financial Statements. 


Purchase Commitments with Contract Manufacturers and Suppliers We purchase components from a variety of suppliers and use 
several contract manufacturers to provide manufacturing services for our products. Our purchase commitments are for short-term 
product manufacturing requirements as well as for commitments to suppliers to secure manufacturing capacity. Certain of our 
purchase commitments with contract manufacturers and suppliers relate to arrangements to secure long-term pricing for certain 
product components for multi-year periods. A significant portion of our reported estimated purchase commitments arising from 
these agreements are firm, noncancelable, and unconditional commitments. We record a liability for firm, noncancelable, and 
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unconditional purchase commitments for quantities in excess of our future demand forecasts consistent with the valuation of our 
excess and obsolete inventory. See further discussion in “Inventory Supply Chain.” 


Other Purchase Obligations Other purchase obligations represent an estimate of all contractual obligations in the ordinary 
course of business, other than operating leases and commitments with contract manufacturers and suppliers, for which we 
have not received the goods or services. Purchase orders are not included in the preceding table as they typically represent our 
authorization to purchase rather than binding contractual purchase obligations. 


Long-Term Debt The amount of long-term debt in the preceding table represents the principal amount of the respective debt 
instruments. See Note 12 to the Consolidated Financial Statements. 


Transition Tax Payable Transition tax payable represents future cash tax payments associated with the one-time U.S. transition 
tax on accumulated earnings of foreign subsidiaries as aresult of the Tax Act. See Note 18 to the Consolidated Financial Statements. 


Other Long-Term Liabilities Other long-term liabilities primarily include noncurrent income taxes payable, accrued liabilities 
for deferred compensation, deferred tax liabilities, and certain other long-term liabilities. Due to the uncertainty in the timing 
of future payments, our noncurrent income taxes payable of approximately $1.9 billion and deferred tax liabilities of $81 million 
were presented as one aggregated amount in the total column on a separate line in the preceding table. Noncurrent income taxes 
payable include uncertain tax positions. See Note 18 to the Consolidated Financial Statements. 


Other Commitments 


In connection with our acquisitions, we have agreed to pay certain additional amounts contingent upon the achievement of 
certain agreed-upon technology, development, product, or other milestones or the continued employment with us of certain 
employees of the acquired entities. See Note 14 to the Consolidated Financial Statements. 


We also have certain funding commitments primarily related to our non-marketable equity and other investments, some of 
which may be based on the achievement of certain agreed-upon milestones, and some of which are required to be funded on 
demand. The funding commitments were $0.3 billion as of each of July 25, 2020 and July 27, 2019. 


Off-Balance Sheet Arrangements 


We consider our investments in unconsolidated variable interest entities to be off-balance sheet arrangements. In the ordinary 
course of business, we have non-marketable equity and other investments and provide financing to certain customers. Certain 
of these investments are considered to be variable interest entities. We evaluate on an ongoing basis our non-marketable 
equity and other investments and customer financings, and we have determined that as of July 25, 2020 there were no material 
unconsolidated variable interest entities. 


On an ongoing basis, we reassess our non-marketable equity and other investments and customer financings to determine if 
they are variable interest entities and if we would be regarded as the primary beneficiary pursuant to the applicable accounting 
guidance. As a result of this ongoing assessment, we may be required to make additional disclosures or consolidate these 
entities. Because we may not control these entities, we may not have the ability to influence these events. 


We provide financing guarantees, which are generally for various third-party financing arrangements extended to our channel 
partners and end-user customers. We could be called upon to make payments under these guarantees in the event of nonpayment 
by the channel partners or end-user customers. See the previous discussion of these financing guarantees under “Financing 
Receivables and Guarantees.” 


Liquidity and Capital Resource Requirements 


While the COVID-19 pandemic has not materially impacted our liquidity and capital resources to date, it has led to increased 
disruption and volatility in capital markets and credit markets. The pandemic and resulting economic uncertainty could adversely 
affect our liquidity and capital resources in the future. Based on past performance and current expectations, we believe our cash 
and cash equivalents, investments, cash generated from operations, and ability to access capital markets and committed credit 
lines will satisfy, through at least the next 12 months, our liquidity requirements, both in total and domestically, including the 
following: working capital needs, capital expenditures, investment requirements, stock repurchases, cash dividends, contractual 
obligations, commitments, principal and interest payments on debt, pending acquisitions, future customer financings, and other 
liquidity requirements associated with our operations. There are no other transactions, arrangements, or relationships with 
unconsolidated entities or other persons that are reasonably likely to materially affect the liquidity and the availability of, as well 
as our requirements for, capital resources. 
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Item 7A. Quantitative and Qualitative Disclosures About Market Risk 


Our financial position is exposed to a variety of risks, including interest rate risk, equity price risk, and foreign currency 
exchange risk. We have seen an increase in these risks and related uncertainties with increased volatility in the financial markets 
in the current environment with the COVID-19 pandemic. 


Interest Rate Risk 


Available-for-Sale Debt Investments We maintain an investment portfolio of various holdings, types, and maturities. Our 
primary objective for holding available-for-sale debt investments is to achieve an appropriate investment return consistent 
with preserving principal and managing risk. At any time, a sharp rise in market interest rates could have a material adverse 
impact on the fair value of our available-for-sale debt investment portfolio. Conversely, declines in interest rates as has also 
happened recently, including the impact from lower credit spreads, could have a material adverse impact on interest income for 
our investment portfolio. We may utilize derivative instruments designated as hedging instruments to achieve our investment 
objectives. We had no outstanding hedging instruments for our available-for-sale debt investments as of July 25, 2020. Our 
available-for-sale debt investments are held for purposes other than trading. Our available-for-sale debt investments are not 
leveraged as of July 25, 2020. We monitor our interest rate and credit risks, including our credit exposures to specific rating 
categories and to individual issuers. We believe the overall credit quality of our portfolio is strong. 


The following tables present the hypothetical fair values of our available-for-sale debt investments, including the hedging effects 
when applicable, as a result of selected potential market decreases and increases in interest rates. The market changes reflect 
immediate hypothetical parallel shifts in the yield curve of plus or minus 50 basis points (BPS), plus 100 BPS, and plus 150 BPS. 
The hypothetical fair values as of July 25, 2020 and July 27, 2019 are as follows (in millions): 


VALUATION OF SECURITIES VALUATION OF SECURITIES 
GIVEN AN INTEREST RATE FAIR VALUE GIVEN AN INTEREST RATE 
DECREASE OF X BASIS POINTS AS OF INCREASE OF X BASIS POINTS 
(150 BPS) (100 BPS)  (S0BPS) JULY 25, 2020 50 BPS 100 BPS 150 BPS 
Available-for-sale debt investments . . . $17,877 $17,788 $17,699 $17,610 $17,522 $17,433 $17,344 
VALUATION OF SECURITIES VALUATION OF SECURITIES 
GIVEN AN INTEREST RATE FAIR VALUE GIVEN AN INTEREST RATE 
DECREASE OF X BASIS POINTS AS OF INCREASE OF X BASIS POINTS 
(150 BPS)  (100BPS)  (50BPS) JULY 27,2019 50 BPS 100 BPS 150 BPS 
Available-for-sale debt investments . . . $22,017 $21,898 $21,779 $21,660 $21,541 $21,421 $21,302 


Financing Receivables As of July 25, 2020, our financing receivables had a carrying value of $10.8 billion, compared with 
$10.1 billion as of July 27, 2019. As of July 25, 2020, a hypothetical 50 BPS increase or decrease in market interest rates would 
change the fair value of our financing receivables by a decrease or increase of approximately $0.1 billion, respectively. 


Debt As of July 25, 2020, we had $14.5 billion in principal amount of senior fixed-rate notes outstanding. The carrying amount 
of the senior notes was $14.6 billion, and the related fair value based on market prices was $17.4 billion. As of July 25, 2020, a 
hypothetical 50 BPS increase or decrease in market interest rates would change the fair value of the fixed-rate debt, excluding 
the $2.5 billion of hedged debt, by a decrease or increase of approximately $0.5 billion, respectively. However, this hypothetical 
change in interest rates would not impact the interest expense on the fixed-rate debt that is not hedged. 


Equity Price Risk 


Marketable Equity Investments The fair value of our marketable equity investments is subject to market price volatility. We 
may hold equity securities for strategic purposes or to diversify our overall investment portfolio. These equity securities are held 
for purposes other than trading. We had no outstanding marketable equity securities as of July 25, 2020. 


Non-marketable Equity and Other Investments These investments are recorded in other assets in our Consolidated Balance 
Sheets. As of July 25, 2020, the total carrying amount of our non-marketable equity and other investments was $1.3 billion, 
compared with $1.2 billion at July 27, 2019. Some of these companies in which we invested are in the startup or development 
stages. These investments are inherently risky because the markets for the technologies or products these companies are 
developing are typically in the early stages and may never materialize. We could lose our entire investment in these companies. 
Our evaluation of non-marketable equity and other investments is based on the fundamentals of the businesses invested in, 
including, among other factors, the nature of their technologies and potential for financial return. 
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Foreign Currency Exchange Risk 
Our foreign exchange forward contracts outstanding at fiscal year-end are summarized in U.S. dollar equivalents as follows 


(in millions): 


July 25, 2020 July 27, 2019 


Notional Amount Fair Value Notional Amount Fair Value 


Forward contracts: 
Purchased. § 2's sesice RR CERE RR PC RERO $ 2,441 $ 


1 2,2239 $ 14 
sj m $ 1,874 $ 4 


$ 
$ 1441 $ (14) 
At July 25, 2020 and July 27, 2019, we had no option contracts outstanding. 


We conduct business globally in numerous currencies. The direct effect of foreign currency fluctuations on revenue has not 
been material because our revenue is primarily denominated in U.S. dollars. However, if the U.S. dollar strengthens relative to 
other currencies, such strengthening could have an indirect effect on our revenue to the extent it raises the cost of our products 
to non-U.S. customers and thereby reduces demand. A weaker U.S. dollar could have the opposite effect. However, the precise 
indirect effect of currency fluctuations is difficult to measure or predict because our revenue is influenced by many factors in 
addition to the impact of such currency fluctuations. 


Approximately 7096 of our operating expenses are U.S.-dollar denominated. In fiscal 2020, foreign currency fluctuations, 
net of hedging, decreased our combined R&D, sales and marketing, and G&A expenses by approximately $141 million, or 
0.896, as compared with fiscal 2019. To reduce variability in operating expenses and service cost of sales caused by non-U.S.- 
dollar denominated operating expenses and costs, we may hedge certain forecasted foreign currency transactions with currency 
options and forward contracts. These hedging programs are not designed to provide foreign currency protection over long time 
horizons. In designing a specific hedging approach, we consider several factors, including offsetting exposures, significance of 
exposures, costs associated with entering into a particular hedge instrument, and potential effectiveness of the hedge. The gains 
and losses on foreign exchange contracts mitigate the effect of currency movements on our operating expenses and service cost 
of sales. 


We also enter into foreign exchange forward and option contracts to reduce the short-term effects of foreign currency fluctuations 
on receivables and payables that are denominated in currencies other than the functional currencies of the entities. The market 
risks associated with these foreign currency receivables, investments, and payables relate primarily to variances from our 
forecasted foreign currency transactions and balances. We do not enter into foreign exchange forward or option contracts for 
speculative purposes. 
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Report of Independent Registered Public Accounting Firm 
To the Board of Directors and Shareholders of Cisco Systems, Inc. 
Opinions on the Financial Statements and Internal Control over Financial Reporting 


We have audited the accompanying consolidated balance sheets of Cisco Systems, Inc. and its subsidiaries (the “Company”) as 
of July 25, 2020 and July 27, 2019, and the related consolidated statements of operations, comprehensive income (loss), equity 
and cash flows for each of the three years in the period ended July 25, 2020, including the related notes and schedule of valuation 
and qualifying accounts for each of the three years in the period ended July 25, 2020 appearing under Item 15 (collectively 
referred to as the “consolidated financial statements”). We also have audited the Company’s internal control over financial 
reporting as of July 25, 2020, based on criteria established in Internal Control - Integrated Framework (2013) issued by the 
Committee of Sponsoring Organizations of the Treadway Commission (COSO). 


In our opinion, the consolidated financial statements referred to above present fairly, in all material respects, the financial 
position of the Company as of July 25, 2020 and July 27, 2019, and the results of its operations and its cash flows for each of the 
three years in the period ended July 25, 2020 in conformity with accounting principles generally accepted in the United States 
of America. Also in our opinion, the Company maintained, in all material respects, effective internal control over financial 
reporting as of July 25, 2020, based on criteria established in Internal Control - Integrated Framework (2013) issued by the COSO. 


Changes in Accounting Principles 


As discussed in Note 2 to the consolidated financial statements, the Company changed the manner in which it accounts for 
leases in 2020 and the manner in which it accounts for revenue from contracts with customers in 2019. 


Basis for Opinions 


The Company's management is responsible for these consolidated financial statements, for maintaining effective internal control 
over financial reporting, and for its assessment of the effectiveness of internal control over financial reporting, included in the 
accompanying Management’s Report on Internal Control over Financial Reporting. Our responsibility is to express opinions 
on the Company’s consolidated financial statements and on the Company's internal control over financial reporting based on 
our audits. We are a public accounting firm registered with the Public Company Accounting Oversight Board (United States) 
(PCAOB) and are required to be independent with respect to the Company in accordance with the U.S. federal securities laws 
and the applicable rules and regulations of the Securities and Exchange Commission and the PCAOB. 


We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perform 
the audits to obtain reasonable assurance about whether the consolidated financial statements are free of material misstatement, 
whether due to error or fraud, and whether effective internal control over financial reporting was maintained in all material respects. 


Our audits of the consolidated financial statements included performing procedures to assess the risks of material misstatement 
of the consolidated financial statements, whether due to error or fraud, and performing procedures that respond to those risks. 
Such procedures included examining, on a test basis, evidence regarding the amounts and disclosures in the consolidated 
financial statements. Our audits also included evaluating the accounting principles used and significant estimates made by 
management, as well as evaluating the overall presentation of the consolidated financial statements. Our audit of internal control 
over financial reporting included obtaining an understanding of internal control over financial reporting, assessing the risk that 
a material weakness exists, and testing and evaluating the design and operating effectiveness of internal control based on the 
assessed risk. Our audits also included performing such other procedures as we considered necessary in the circumstances. We 
believe that our audits provide a reasonable basis for our opinions. 


Definition and Limitations of Internal Control over Financial Reporting 


A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the 
reliability of financial reporting and the preparation of financial statements for external purposes in accordance with generally 
accepted accounting principles. A company’s internal control over financial reporting includes those policies and procedures that 
(i) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and dispositions 
of the assets of the company; (ii) provide reasonable assurance that transactions are recorded as necessary to permit preparation 
of financial statements in accordance with generally accepted accounting principles, and that receipts and expenditures of the 
company are being made only in accordance with authorizations of management and directors of the company; and (iii) provide 
reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s 
assets that could have a material effect on the financial statements. 


Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, 
projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate 
because of changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate. 
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Critical Audit Matters 


The critical audit matter communicated below is a matter arising from the current period audit of the consolidated financial 
statements that was communicated or required to be communicated to the audit committee and that (i) relates to accounts or 
disclosures that are material to the consolidated financial statements and (ii) involved our especially challenging, subjective, 
or complex judgments. The communication of critical audit matters does not alter in any way our opinion on the consolidated 
financial statements, taken as a whole, and we are not, by communicating the critical audit matter below, providing a separate 
opinion on the critical audit matter or on the accounts or disclosures to which it relates. 


Revenue recognition — identification of contractual terms in certain customer arrangements 


As described in Note 2 to the consolidated financial statements, management assesses relevant contractual terms in its customer 
arrangements to determine the transaction price and recognizes revenue upon transfer of control of the promised goods or 
services in an amount that reflects the consideration the Company expects to receive in exchange for those products or services. 
Management applies judgment in determining the transaction price which is dependent on the contractual terms. In order to 
determine the transaction price, management may be required to estimate variable consideration when determining the amount 
and timing of revenue recognition. 


The principal considerations for our determination that performing procedures relating to the identification of contractual terms 
in customer arrangements to determine the transaction price is a critical audit matter are there was significant judgment by 
management in identifying contractual terms due to the volume and customized nature of the Company’s customer arrangements. 
This in turn led to significant effort in performing our audit procedures which were designed to evaluate whether the contractual 
terms used in the determination of the transaction price and the timing of revenue recognition were appropriately identified and 
determined by management and to evaluate the reasonableness of management’s estimates. 


Addressing the matter involved performing procedures and evaluating audit evidence in connection with forming our overall 
opinion on the consolidated financial statements. These procedures included testing the effectiveness of controls relating to the 
revenue recognition process, including those related to the identification of contractual terms in customer arrangements that impact 
the determination of the transaction price and revenue recognition. These procedures also included, among others, (i) testing the 
completeness and accuracy of management’s identification of the contractual terms by examining customer arrangements on a test 
basis, and (ii) testing management’s process for determining the appropriate amount and timing of revenue recognition based on 
the contractual terms identified in the customer arrangements. 


San Jose, California 
September 3, 2020 


We have served as the Company’s auditor since 1988. 
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Reports of Management 
Statement of Management’s Responsibility 


Cisco’s management has always assumed full accountability for maintaining compliance with our established financial 
accounting policies and for reporting our results with objectivity and the highest degree of integrity. It is critical for investors 
and other users of the Consolidated Financial Statements to have confidence that the financial information that we provide is 
timely, complete, relevant, and accurate. Management is responsible for the fair presentation of Cisco’s Consolidated Financial 
Statements, prepared in accordance with accounting principles generally accepted in the United States of America, and has full 
responsibility for their integrity and accuracy. 


Management, with oversight by Cisco’s Board of Directors, has established and maintains a strong ethical climate so that our 
affairs are conducted to the highest standards of personal and corporate conduct. Management also has established an effective 
system of internal controls. Cisco’s policies and practices reflect corporate governance initiatives that are compliant with the 
listing requirements of Nasdaq and the corporate governance requirements of the Sarbanes-Oxley Act of 2002. 


We are committed to enhancing shareholder value and fully understand and embrace our fiduciary oversight responsibilities. We 
are dedicated to ensuring that our high standards of financial accounting and reporting, as well as our underlying system of internal 
controls, are maintained. Our culture demands integrity, and we have the highest confidence in our processes, our internal controls 
and our people, who are objective in their responsibilities and who operate under the highest level of ethical standards. 


Management’s Report on Internal Control over Financial Reporting 


Management is responsible for establishing and maintaining adequate internal control over financial reporting for Cisco. Internal 
control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of financial 
reporting and the preparation of financial statements for external purposes in accordance with generally accepted accounting 
principles. Internal control over financial reporting includes those policies and procedures that (i) pertain to the maintenance 
of records that in reasonable detail accurately and fairly reflect the transactions and dispositions of the assets of the Company; 
(ii) provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial statements in 
accordance with generally accepted accounting principles and that receipts and expenditures of the Company are being made 
only in accordance with authorizations of management and directors of the Company; and (iii) provide reasonable assurance 
regarding prevention or timely detection of unauthorized acquisition, use, or disposition of the Company’s assets that could have 
a material effect on the financial statements. 


Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, 
projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate 
because of changes in conditions or that the degree of compliance with the policies or procedures may deteriorate. 


Management (with the participation of the principal executive officer and principal financial officer) conducted an evaluation 
of the effectiveness of Cisco’s internal control over financial reporting based on the framework in Internal Control— 
Integrated Framework (2013) issued by the Committee of Sponsoring Organizations of the Treadway Commission. Based 
on this evaluation, management concluded that Cisco’s internal control over financial reporting was effective as of July 25, 
2020. PricewaterhouseCoopers LLP, an independent registered public accounting firm, has audited the effectiveness of Cisco’s 
internal control over financial reporting and has issued a report on Cisco’s internal control over financial reporting, which is 
included in their report on the preceding pages. 


Yh a (ht Mel e. — 


Charles H. Robbins Kelly A. Kramer 
Chairman and Chief Executive Officer Executive Vice President and Chief Financial Officer 
September 3, 2020 September 3, 2020 
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CISCO SYSTEMS, INC. 
Consolidated Balance Sheets 
(in millions, except par value) 


ASSETS 
Current assets: 


Cash and cash equivalents ........... 0... ccc eee eee nee ee eens 
Investments «i. cece ere ex Re e ns wae she ERREUR NR wae ERE RE Re 


Accounts receivable, net of allowance for doubtful accounts 


of $143 at July 25, 2020 and $136 at July 27, 2019.......... 0.0.00. 0000 
IHaventorles sess, “cid decd ee ree ea a e MUS ano as are Sie M RERO Aa D ar aes 
Financing receivables, net .............eseiseeeeeeeeeeeeeeeeeeeeee 
Other current assets: esce crores Rer e eee ee wes Dea VERE LENT T 


Property and equipment, net...... 0... 0... eee eee ee eee teens 
Financing receivables, net .....04.50.040s cee eren ur] here Eee 
Goodwill e Tm 
Purchased intangible assets, net ...... 2.0... ee eee eee eee eee ene 
Deferred tax assets... cease exce sawn REED IQ a ERRARE RN AUR 
Other assets «usse Ru Ra UR db aae QUERER RR Ma eR 


LIABILITIES AND EQUITY 
Current liabilities: 


Short-term debt PTT" 
Accounts payable... err pe Reb C PRU Rb Ee REPRE ee 
Income taxes payable. ............leeeeseesseeeeee eese ee 
Accrued compensation. ..........leeseeeeeseeeee eh hn 
Deterred revenue sisi educ E Ra shaw estado dane Ras MU a aaa 


Long-term debt .....o cese e meme] rey rk E 
Income taxes payable. es ssrorereo serii irasi en e re er Ru Ree d en 
Deferred revenue cesser 4000s ED eR RERERIOEREPTA UI CREE RP ERA eR rp iren 
Other long-term liabilities. .........llllll eese 

Total liabilities: 15... 2 E ux RR ER ERR RR RR ERE RGH seeded ate 


Commitments and contingencies (Note 14) 
Equity: 
Cisco shareholders' equity: 


Preferred stock, no par value: 5 shares authorized; none issued and outstanding 
Common stock and additional paid-in capital, $0.001 par value: 20,000 shares 
authorized; 4,237 and 4,250 shares issued and outstanding at July 25, 2020 and 


July 27, 2019, respectively ics. corte ee mter eoe nene gis 
Accumulated deficit.....2. lesse le t RU CER ERRRERPS 
Accumulated other comprehensive loss ......... 00.0.0: e scene eee eee 
Total equity. ad shia dae pu Re RR Ru ERR seeae Phase e A Ed 
TOTAL LIABILITIES AND EQUITY....................seesees 


See Notes to Consolidated Financial Statements. 
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July 25, 2020 


July 27, 2019 


1,809 $ 11750 
17,610 21,663 
5,472 5,491 
1,282 1,383 
5,051 5,095 
2,349 2,373 
43,573 47,755 
2,453 2,789 
5,714 4,958 
33,806 33,529 
1,576 2,201 
3,990 4,065 
3,741 2,496 
94,853 $ 97,793 
3,005 $ 10,91 
2,218 2,059 
839 1,149 
3,122 3,221 
11,406 10,668 
4,741 4,424 
25,331 31,712 
11,578 14,475 
8,837 8,927 
9,040 7,799 
2,147 1,309 
56,933 64,222 
41,202 40,266 
(2,763) (5,903) 
(519) (792) 
37,920 33,571 
94853 $ 97,793 


CISCO SYSTEMS, INC. 
Consolidated Statements of Operations 
(in millions, except per-share amounts) 


Years Ended July 25, 2020 July 27, 2019 July 28, 2018 
REVENUE: 
Product fined ee Graeme E E E Anns Ra Red ed $ 35,978 39,005 36,709 
xu PLI "————m 13,323 12,899 12,621 
Total teyene ....5.12 sodes bees posed ee PR e ER Re RES M Ede 49,301 51,904 49,330 
COST OF SALES: 
PEOGHCL. ide buc E Pe ER edid. 13,199 14,863 14,427 
sagi c PL" 4,419 4,375 4,297 
Total cost:of Sales... boh ere GU ERE rs 17,618 19,238 18,724 
GROSS MARGIN Mee ep EXE dex ERTPEDUVRERTERESUEER SS 31,683 32,666 30,606 
OPERATING EXPENSES: 
Research and development..... 0.2.2.0... 000 c cece eee cece eee eens 6,347 6,577 6,332 
Sales and marketing. srice eorr iinei bees aad selene eed s 9,169 9,571 9,242 
General and administrative... 0... 0.0... ccc cee eee eee eee 1,925 1,827 2,144 
Amortization of purchased intangible assets.................00--00 00) 141 150 221 
Restructuring and other charges .......... 0... cece eee eee eee eee ee 481 322 358 
Total operating expenses ....... 20... 0 cece eee nne 18,063 18,447 18,297 
OPERATING INCOME............ 0. cece cece ce enhn 13,620 14,219 12,309 
Tnterest TM COMME «eene ee eere wen ERR or EROR ERREUR REO rw Gees 920 1,308 1,508 
Interest expense. sores PR UR n ee REI RUP nS (585) (859) (943) 
Other income (loss), Met... ....... cece ec cece ce eee ehh hne 15 (97) 165 
Interest and other income (loss), net ........... 0... e eee eee eee 350 352 730 
INCOME BEFORE PROVISION FOR INCOME TAXES............. 13,970 14,571 13,039 
Provision for income taxeS ......... 0... cece eee eee nee nee Eaa 2,756 2,950 12,929 
NET INCOME. *)sis¢cacad20aaglee reann RE de EERSI ER RR ER EE ES $ 11,214 11,621 110 
Net income per share: 
BàasiG.z iste a-$-4 E nue Lee debba etd hated ead E bed $ 2.65 2.63 0.02 
Dilüted M "TREE $ 2.64 2.61 0.02 
Shares used in per-share calculation: 
lot" "-—-—————————rT 4,236 4,419 4,837 
Dilite 254.5% ied E SEES Rd Ae AR Ud Wa RA EM gas 4,254 4,453 4,881 


See Notes to Consolidated Financial Statements. 
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CISCO SYSTEMS, INC. 


Consolidated Statements of Comprehensive Income (Loss) 


(in millions) 


Years Ended 
Net income 


Available-for-sale investments: 
Change in net unrealized gains and losses, net of tax benefit (expense) 
of $(84), $(101), and $(11) for fiscal 2020, 2019, and 2018, respectively 
Net (gains) losses reclassified into earnings, net of tax expense (benefit) 
of $21, $6, and $104 for fiscal 2020, 2019, and 2018, respectively 


Cash flow hedging instruments: 
Change in unrealized gains and losses, net of tax benefit (expense) 
of $0, $0, and $(3) for fiscal 2020, 2019, and 2018, respectively 
Net (gains) losses reclassified into earnings, net of tax (benefit) expense 
of $0, $0, and $7 for fiscal 2020, 2019, and 2018, respectively 


Net change in cumulative translation adjustment and actuarial 

gains and losses, net of tax benefit (expense) of $(5), $15, and $(8) 

for fiscal 2020, 2019, and 2018, respectively 
Other comprehensive income (loss) 
Comprehensive income (loss) 


See Notes to Consolidated Financial Statements. 
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July 25, 2020 July 27, 2019 July 28, 2018 


$ 11214 $ 11,621 $ 110 
336 459 (554) 
(21) 19 (183) 
315 478 (737) 
7 = 18 
1 (3) (61) 
8 (3) (43) 
(50) (250) (160) 
273 225 (940) 


$ 11487 3$ 11,846 $ (830) 


CISCO SYSTEMS, INC. 
Consolidated Statements of Cash Flows 
(in millions) 


Years Ended July 25, 2020 July 27, 2019 July 28, 2018 
Cash flows from operating activities: 
INGbIMCOMEG yn. 225i 0264 pd OD tei RO Ed bodt thin bad ent $ 11214 $ 11,621 $ 110 


Adjustments to reconcile net income to net cash 
provided by operating activities: 


Depreciation, amortization, and other................ 0c ce eee eeee 1,808 1,897 2,192 
Share-based compensation expense........... 00.0 cee esses 1,569 1,570 1,576 
Provision (benefit) for receivables............. 00. c cece eee eens 93 40 (134) 
Deferred income tàxes ........... cece eee etc eee hn (38) (350) 900 
(Gains) losses on divestitures, investments and other, net............. (138) (24) (322) 


Change in operating assets and liabilities, net of effects 
of acquisitions and divestitures: 


Accounts receivable ....... 0... ccc ccc cnet ene e eens (107) (84) (269) 
InventoriéeS chee haces aeaa dae ea De eA eta LEE RP EAT EP E 84 131 (244) 
Financing receivables... su 6. cacaced ewan e RR EUREN RE FER EE (797) (249) (219) 
Otherassets ii. ecco ve das Pee CHECK UCET FR EE RD 96 (955) 66 
Accounts. payable... ise e e epe e qe Ree e RYE 141 87 504 
Income taxes; net «24s ves aeg EROR ae sh dau gee buses EEI (322) 312 8,118 
Accrued compensation. ...... esses hn (78) 277 100 
Deferred revenue .... 0.0... een nee eens 2,011 1,407 1,205 
Other liábilitié$. 0.454.046 44.0044 RARE RE RE RP PER de (110) 151 83 
Net cash provided by operating activities ...................04. 15,426 15,831 13,666 
Cash flows from investing activities: 
Purchases of investments. ........ 0... cece eee cee eene (9,212) (2,416) (14,285) 
Proceeds from sales of investments......... 0.0... cece eee ee ee ee 5,631 7,388 17,706 
Proceeds from maturities of investments ............. 0.000 e cee eee eee 7,975 12,928 15,769 
Acquisitions and divestitures... 0.0.0.0... 0. c cece cece eee eee (327) (2,175) (2,979) 
Purchases of investments in privately held companies.................. (190) (148) (267) 
Return of investments in privately held companies .................... 224 159 168 
Acquisition of property and equipment............. 0.0... eee eee eee (770) (909) (834) 
Proceeds from sales of property and equipment.................-..05. 179 22 59 
DJ CPP" """-——r—E T (10) (12) (19) 
Net cash provided by investing activities...................000. 3,500 14,837 15,318 
Cash flows from financing activities: 
Issuances of common stock. ......... 0... e cece cece eee eee 655 640 623 
Repurchases of common stock - repurchase program.................-- (2,659) (20,717) (17,547) 
Shares repurchased for tax withholdings on vesting 
of restricted stock units snes ronen ccc tenn nes (727) (862) (703) 
Short-term borrowings, original maturities of 90 days or less, net ........ (3,470) 3,446 (2,502) 
Issuances of debt ....2 ecc Li De REPE EA ERI ERE — 2,250 6,877 
Repayments of debt... «esce etr Rer Ee TERES Eee ee ERG RR (6,720) (6,780) (12,375) 
Dividends paid ...... secre rer Rer eR Sha ae ba ae ee ea E (6,016) (5,979) (5,968) 
Bin "PREMIT" 51 113 (169) 
Net cash used in financing activities ........... llle. (18,886) (27,889) (31,764) 
Net increase (decrease) in cash, cash equivalents, and restricted cash. ........ 40 2,779 (2,780) 
Cash, cash equivalents, and restricted cash, beginning of fiscal year......... 11,772 8,993 11,773 
Cash, cash equivalents, and restricted cash, end of fiscal year............... $ 11812 $ 11,77 $ 8,993 
Supplemental cash flow information: 
Cash paid for interest... 2.0... ccc cence en $ 603 $ 892 $ 911 
Cash paid for income taxes, Net... 0... ce cece eee ee $ 3,116 $ 2,86 $ 3,911 


See Notes to Consolidated Financial Statements. 
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BALANCE AT JULY 29, 2017 


Net income 


Other comprehensive income (loss) 
Issuance of common stock 
Repurchase of common stock 
Shares repurchased for tax withholdings 
on vesting of restricted stock units 


CISCO SYSTEMS, INC. 
Consolidated Statements of Equity 
(in millions, except per-share amounts) 


Cash dividends declared ($1.24 per common share) ........... 


Effect of adoption of accounting standards 
Share-based compensation 
Purchase acquisitions and other 
BALANCE AT JULY 28, 2018 


Net income 


Other comprehensive income (loss) 
Issuance of common stock 
Repurchase of common stock 
Shares repurchased for tax withholdings 
on vesting of restricted stock units 


Cash dividends declared ($1.36 per common share) ........... 


Effect of adoption of accounting standards 
Share-based compensation 
BALANCE AT JULY 27, 2019 


Net income 


Other comprehensive income (loss) 
Issuance of common stock 
Repurchase of common stock 
Shares repurchased for tax withholdings 
on vesting of restricted stock units 


Cash dividends declared ($1.42 per common share). ........ 


Share-based compensation 
BALANCE AT JULY 25, 2020 


See Notes to Consolidated Financial Statements. 
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Common Stock 
Shares of and 


Retained 
Earnings 


Accumulated 
Other 


Common Additional (Accumulated Comprehensive 
Deficit) Income (Loss) Total Equity 


Stock  Paid-In Capital 


4,983 $ 45,253 $ 20,838 $ 46 $ 66,137 
110 110 

(940) (940) 

83 623 623 
(432) (3,950) (13,711) (17,661) 
(20) (703) (703) 
(5,968) (5,968) 

(36) 45 9 

1,576 1,576 

21 21 

4,614 $ 42,820 $ 1,233 $ (849) $ 43,204 
11,621 11,621 

225 225 

71 640 640 
(418) (3,902) (16,675) (20,577) 
(17) (862) (862) 
(5,979) (5,979) 

3,897 (168) 3,729 

1,570 1,570 

4,250 $ 40,266 $ (5,903) $ (792) $ 33,571 
11,214 11,214 

273 273 

61 655 655 
(59) (561) (2,058) (2,619) 
(15) (727) (727) 
(6,016) (6,016) 

1,569 1,569 

4237 $ 41,202 $ (2,763) $ (519) $ 37,920 


CISCO SYSTEMS, INC. 
Notes to Consolidated Financial Statements 


1. Basis of Presentation 
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The fiscal year for Cisco Systems, Inc. (the “Company,” “Cisco,” “we,” “us,” or “our”) is the 52 or 53 weeks ending on the last 
Saturday in July. Fiscal 2020, fiscal 2019 and fiscal 2018 were each 52-week fiscal years. The Consolidated Financial Statements 
include the accounts of ours and those of our subsidiaries. All intercompany accounts and transactions have been eliminated. 
We conduct business globally and are primarily managed on a geographic basis in the following three geographic segments: the 
Americas; Europe, Middle East, and Africa (EMEA); and Asia Pacific, Japan, and China (APJC). 


Our consolidated financial statements include our accounts and entities consolidated under the variable interest and voting models. 
The noncontrolling interests attributed to these investments, if any, are presented as a separate component from our equity in the 
equity section of the Consolidated Balance Sheets. The share of earnings attributable to the noncontrolling interests are not presented 
separately in the Consolidated Statements of Operations as these amounts are not material for any of the fiscal periods presented. 


Certain reclassifications have been made to the amounts for prior years in order to conform to the current year’s presentation. 
We have evaluated subsequent events through the date that the financial statements were issued. 


2. Summary of Significant Accounting Policies 


(a) Cash and Cash Equivalents We consider all highly liquid investments purchased with an original or remaining maturity 
of three months or less at the date of purchase to be cash equivalents. Cash and cash equivalents are maintained with various 
financial institutions. 


(b) Available-for-Sale Debt Investments We classify our investments in fixed income securities as available-for-sale debt 
investments. Our available-for-sale debt investments primarily consist of U.S. government, U.S. government agency, corporate 
debt, and U.S. agency mortgage-backed securities. These available-for-sale debt investments are primarily held in the custody 
of a major financial institution. A specific identification method is used to determine the cost basis of available-for-sale debt 
investments sold. These investments are recorded in the Consolidated Balance Sheets at fair value. Unrealized gains and losses 
on these investments, to the extent the investments are unhedged, are included as a separate component of accumulated other 
comprehensive income (AOC), net of tax. We classify our investments as current based on the nature of the investments and 
their availability for use in current operations. 


(c Equity Instruments Our equity investments are accounted for as follows: 


. Marketable equity securities have readily determinable fair value (RDFV) that are measured and recorded at fair value 
through income. 


= Non-marketable equity securities do not have RDFV and are measured using a measurement alternative recorded at cost 
less any impairment, plus or minus changes resulting from qualifying observable price changes. For certain of these 
securities, we have elected to apply the net asset value (NAV) practical expedient. The NAV is the estimated fair value of 
these investments. 


à Equity method investments are securities we do not control, but are able to exert significant influence over the investee. 
These investments are measured at cost less any impairment, plus or minus our share of equity method investee income 
or loss. 


(d) Impairments of Investments When the fair value of a debt security is less than its amortized cost, it is deemed impaired, 
and we will assess whether the impairment is other than temporary. An impairment is considered other than temporary if (i) we 
have the intent to sell the security, (ii) it is more likely than not that we will be required to sell the security before recovery of 
the entire amortized cost basis, or (iii) we do not expect to recover the entire amortized cost basis of the security. If impairment 
is considered other than temporary based on condition (i) or (ii) described earlier, the entire difference between the amortized 
cost and the fair value of the debt security is recognized in earnings. If an impairment is considered other than temporary 
based on condition (iii), the amount representing credit losses (defined as the difference between the present value of the cash 
flows expected to be collected and the amortized cost basis of the debt security) will be recognized in earnings, and the amount 
relating to all other factors will be recognized in other comprehensive income (OCI). 


We hold non-marketable equity and other investments which are included in other assets in the Consolidated Balance Sheets. We 
monitor these investments for impairments and make reductions in carrying values if we determine that an impairment charge 
is required based primarily on the financial condition and near-term prospects of these companies. 
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(e) Inventories Inventories are stated at the lower of cost or market. Cost is computed using standard cost, which approximates 
actual cost, on a first-in, first-out basis. We provide inventory write-downs based on excess and obsolete inventories determined 
primarily by future demand forecasts. The write-down is measured as the difference between the cost of the inventory and 
market based upon assumptions about future demand and charged to the provision for inventory, which is a component of cost 
of sales. At the point of the loss recognition, a new, lower cost basis for that inventory is established, and subsequent changes in 
facts and circumstances do not result in the restoration or increase in that newly established cost basis. In addition, we record 
a liability for firm, noncancelable, and unconditional purchase commitments with contract manufacturers and suppliers for 
quantities in excess of our future demand forecasts consistent with our valuation of excess and obsolete inventory. 


(f) Allowance for Doubtful Accounts The allowance for doubtful accounts is based on our assessment of the collectibility 
of customer accounts. We regularly review the allowance by considering factors such as historical experience, credit quality, 
age of the accounts receivable balances, economic conditions that may affect a customer's ability to pay, and expected default 
frequency rates. Trade receivables are written off at the point when they are considered uncollectible. 


(g) Financing Receivables and Guarantees We provide financing arrangements, including leases, financed service contracts, 
and loans, for certain qualified end-user customers to build, maintain, and upgrade their networks. Lease receivables primarily 
represent sales-type and direct-financing leases. Leases have on average a four-year term and are usually collateralized by a 
security interest in the underlying assets. Loan receivables include customers financing purchases of our hardware, software 
and services and also may include additional funds for other costs associated with network installation and integration of our 
products and services. Loan receivables have terms of three years on average. Financed service contracts typically have terms 
of one to three years and primarily relate to technical support services. 


We determine the adequacy of our allowance for credit loss by assessing the risks and losses inherent in our financing receivables 
by portfolio segment. The portfolio segment is based on the types of financing offered by us to our customers: lease receivables, 
loan receivables, and financed service contracts. 


We assess the allowance for credit loss related to financing receivables on either an individual or a collective basis. We consider 
various factors in evaluating lease and loan receivables and the earned portion of financed service contracts for possible 
impairment on an individual basis. These factors include our historical experience, credit quality and age of the receivable 
balances, and economic conditions that may affect a customer's ability to pay. When the evaluation indicates that it is probable 
that all amounts due pursuant to the contractual terms of the financing agreement, including scheduled interest payments, are 
unable to be collected, the financing receivable is considered impaired. All such outstanding amounts, including any accrued 
interest, are assessed and reserved at the customer level. Our internal credit risk ratings are categorized as 1 through 10, with the 
lowest credit risk rating representing the highest quality financing receivables. Typically, we also consider financing receivables 
with a risk rating of 8 or higher to be impaired and will include them in the individual assessment for allowance. We evaluate 
the remainder of our financing receivables portfolio for impairment on a collective basis and record an allowance for credit loss 
at the portfolio segment level. When evaluating the financing receivables on a collective basis, we use historical default rates 
and expected default frequency rates published by major third-party credit-rating agencies as well as our own historical loss rate 
in the event of default, while also systematically giving effect to economic conditions, concentration of risk, and correlation. 


Expected default frequency rates and historical default rates are published quarterly by major third-party credit-rating agencies, 
and the internal credit risk rating is derived by taking into consideration various customer-specific factors and macroeconomic 
conditions. These factors, which include the strength of the customer's business and financial performance, the quality of the 
customer's banking relationships, our specific historical experience with the customer, the performance and outlook of the 
customer's industry, the customer's legal and regulatory environment, the potential sovereign risk of the geographic locations in 
which the customer is operating, and independent third-party evaluations, are updated regularly or when facts and circumstances 
indicate that an update is deemed necessary. 


Financing receivables are written off at the point when they are considered uncollectible, and all outstanding balances, including 
any previously earned but uncollected interest income, will be reversed and charged against the allowance for credit loss. We do 
not typically have any partially written-off financing receivables. 


Outstanding financing receivables that are aged 31 days or more from the contractual payment date are considered past due. We 
do not accrue interest on financing receivables that are considered impaired or more than 120 days past due unless either the 
receivable has not been collected due to administrative reasons or the receivable is well secured and in the process of collection. 
Financing receivables may be placed on nonaccrual status earlier if, in management's opinion, a timely collection of the full 
principal and interest becomes uncertain. After a financing receivable has been categorized as nonaccrual, interest will be 
recognized when cash is received. A financing receivable may be returned to accrual status after all of the customer's delinquent 
balances of principal and interest have been settled, and the customer remains current for an appropriate period. 
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We facilitate arrangements for third-party financing extended to channel partners, consisting of revolving short-term financing, 
generally with payment terms ranging from 60 to 90 days. In certain instances, these financing arrangements result in a transfer 
of our receivables to the third party. The receivables are derecognized upon transfer, as these transfers qualify as true sales, and 
we receive a payment for the receivables from the third party based on our standard payment terms. These financing arrangements 
facilitate the working capital requirements of the channel partners, and, in some cases, we guarantee a portion of these arrangements. 
We also provide financing guarantees for third-party financing arrangements extended to end-user customers related to leases and 
loans, which typically have terms of up to three years. We could be called upon to make payments under these guarantees in the 
event of nonpayment by the channel partners or end-user customers. Deferred revenue relating to these financing arrangements is 
recorded in accordance with revenue recognition policies or for the fair value of the financing guarantees. 


(h) Leases We lease real estate, information technology (IT) and other equipment and vehicles. We also have arrangements 
with certain suppliers and contract manufacturers which includes the leasing of dedicated space and equipment costs. Our leases 
have the option to extend or terminate the lease when it is reasonably certain that we will exercise that option. 


As a lessee, we determine if an arrangement is a lease at commencement. Our ROU lease assets represent our right to use an 
underlying asset for the lease term and lease liabilities represent our obligation to make lease payments related to the lease. 
Operating lease ROU assets and liabilities are recognized at the commencement date based on the present value of lease payments 
over the lease term. We use incremental borrowing rates based on information available at the commencement date to determine 
the present value of our lease payments. Certain of our lease agreements contain variable lease payments. Our variable lease 
payments can fluctuate depending on the level of activity or the cost of certain services where we have elected to combine lease 
and non-lease components. While these payments are not included as part of our lease liabilities, they are recognized as variable 
lease expense in the period they are incurred. 


We provide leasing of our equipment and complementary third-party products primarily through our channel partners and 
distributors, for which the income arising from these leases is recognized through interest income. As a lessor, we determine if 
an arrangement is a lease at inception. We provide leasing arrangements for our equipment to certain qualified customers. Our 
lease portfolio primarily consists of sales-type leases. We allocate the consideration in a bundled contract with our customers 
based on relative standalone selling prices of our lease and non-lease components. The residual value on our leased equipment is 
determined at the inception of the lease based on an analysis of estimates of the value of equipment, market factors and historical 
customer behavior. Residual value estimates are reviewed on a periodic basis and other-than-temporary declines are expensed in 
the period they occur. Our leases generally provide an end-of-term option for the customer to extend the lease under mutually- 
agreed terms, return the leased equipment, or purchase the equipment for either the then-market value of the equipment or a 
pre-determined purchase price. If a customer chooses to terminate their lease prior to the original end of term date, the customer 
is required to pay all remaining lease payments in full. 


For additional information, see Note 8. 


(i) Depreciation and Amortization Property and equipment are stated at cost, less accumulated depreciation or amortization, 
whenever applicable. Depreciation and amortization expenses for property and equipment were approximately $0.9 billion, $1.0 
billion, and $1.1 billion for fiscal 2020, 2019, and 2018, respectively. Depreciation and amortization are computed using the 
straight-line method, generally over the following periods: 


Asset Category Period 

Butlin SS Pr P -—————oEERERM 25 years 

Building improvements .......... 0... ccc cece cece eee nh 10 years 

Leasehold improvements ........... 0... cece eee eee eee eee ene Shorter of remaining lease term or up to 10 years 
Computer equipment and related software................-.00000- 30 to 36 months 

Production, engineering, and other equipment .................... Up to 5 years 

Operating lease assets......... 0... cece cette eens Based on lease term 

Furniture:and fixtures 5.4.00 esce rS EROR RE paged pea EEG 5 years 


(j) Business Combinations We allocate the fair value of the purchase consideration of our acquisitions to the tangible assets, 
liabilities, and intangible assets acquired, including in-process research and development (IPR&D), based on their estimated 
fair values. The excess of the fair value of purchase consideration over the fair values of these identifiable assets and liabilities 
is recorded as goodwill. IPR&D is initially capitalized at fair value as an intangible asset with an indefinite life and assessed for 
impairment thereafter. When an IPR&D project is completed, the IPR&D is reclassified as an amortizable purchased intangible 
asset and amortized over the asset's estimated useful life. Acquisition-related expenses and related restructuring costs are 
recognized separately from the business combination and are expensed as incurred. 
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(k) Goodwill and Purchased Intangible Assets Goodwill is tested for impairment on an annual basis in the fourth fiscal quarter 
and, when specific circumstances dictate, between annual tests. When impaired, the carrying value of goodwill is written down 
to fair value. Identifying a potential impairment consists of comparing the fair value of a reporting unit with its carrying amount, 
including goodwill. Purchased intangible assets with finite lives are carried at cost, less accumulated amortization. Amortization 
is computed over the estimated useful lives of the respective assets. See “Long-Lived Assets" for our policy regarding impairment 
testing of purchased intangible assets with finite lives. Purchased intangible assets with indefinite lives are assessed for potential 
impairment annually or when events or circumstances indicate that their carrying amounts might be impaired. 


(1)_Long-Lived Assets Long-lived assets that are held and used by us are reviewed for impairment whenever events or changes 
in circumstances indicate that the carrying amount of such assets may not be recoverable. Determination of recoverability of 
long-lived assets is based on an estimate of the undiscounted future cash flows resulting from the use of the asset and its eventual 
disposition. Measurement of an impairment loss for long-lived assets that management expects to hold and use is based on the 
difference between the fair value of the asset and its carrying value. Long-lived assets to be disposed of are reported at the lower 
of carrying amount or fair value less costs to sell. 


(m) Fair Value Fair value is defined as the price that would be received from selling an asset or paid to transfer a liability in 
an orderly transaction between market participants at the measurement date. When determining the fair value measurements 
for assets and liabilities required or permitted to be either recorded or disclosed at fair value, we consider the principal or most 
advantageous market in which we would transact, and we also consider assumptions that market participants would use when 
pricing the asset or liability. 


The accounting guidance for fair value measurement requires an entity to maximize the use of observable inputs and minimize 
the use of unobservable inputs when measuring fair value. The standard establishes a fair value hierarchy based on the level 
of independent, objective evidence surrounding the inputs used to measure fair value. A financial instrument’s categorization 
within the fair value hierarchy is based upon the lowest level of input that is significant to the fair value measurement. 


The fair value hierarchy is as follows: 
Level 1 applies to assets or liabilities for which there are quoted prices in active markets for identical assets or liabilities. 


Level 2 applies to assets or liabilities for which there are inputs other than quoted prices that are observable for the asset or 
liability such as quoted prices for similar assets or liabilities in active markets; quoted prices for identical assets or liabilities 
in markets with insufficient volume or infrequent transactions (less active markets); or model-derived valuations in which 
significant inputs are observable or can be derived principally from, or corroborated by, observable market data. We use inputs 
such as actual trade data, benchmark yields, broker/dealer quotes, and other similar data, which are obtained from quoted market 
prices, independent pricing vendors, or other sources, to determine the ultimate fair value of assets or liabilities. 


Level 3 applies to assets or liabilities for which there are unobservable inputs to the valuation methodology that are significant 
to the measurement of the fair value of the assets or liabilities. The fair values are determined based on model-based techniques 
such as discounted cash flow models using inputs that we could not corroborate with market data. 


(n) Derivative Instruments We recognize derivative instruments as either assets or liabilities and measure those instruments 
at fair value. The accounting for changes in the fair value of a derivative depends on the intended use of the derivative and the 
resulting designation. For a derivative instrument designated as a fair value hedge, the gain or loss is recognized in earnings 
in the period of change together with the offsetting loss or gain on the hedged item attributed to the risk being hedged. For a 
derivative instrument designated as a cash flow hedge, the effective portion of the derivative's gain or loss is initially reported 
as a component of AOCI and subsequently reclassified into earnings when the hedged exposure affects earnings. The ineffective 
portion of the gain or loss is reported in earnings immediately. For a derivative instrument designated as a net investment hedge 
of our foreign operations, the gain or loss is recorded in the cumulative translation adjustment within AOCI together with the 
offsetting loss or gain of the hedged exposure of the underlying foreign operations. Any ineffective portion of the net investment 
hedges is reported in earnings during the period of change. For derivative instruments that are not designated as accounting 
hedges, changes in fair value are recognized in earnings in the period of change. We record derivative instruments in the 
statements of cash flows to operating, investing, or financing activities consistent with the cash flows of the hedged item. 


Hedge effectiveness for foreign exchange forward contracts used as cash flow hedges is assessed by comparing the change in 
the fair value of the hedge contract with the change in the fair value of the forecasted cash flows of the hedged item. Hedge 
effectiveness for equity forward contracts and foreign exchange net investment hedge forward contracts is assessed by comparing 
changes in fair value due to changes in spot rates for both the derivative and the hedged item. For foreign exchange option 
contracts, hedge effectiveness is assessed based on the hedging instrument's entire change in fair value. Hedge effectiveness for 
interest rate swaps is assessed by comparing the change in fair value of the swap with the change in the fair value of the hedged 
item due to changes in the benchmark interest rate. 
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(o) Foreign Currency Translation Assets and liabilities of non-U.S. subsidiaries that operate in a local currency environment, 
where that local currency is the functional currency, are translated to U.S. dollars at exchange rates in effect at the balance sheet 
date, with the resulting translation adjustments directly recorded to a separate component of AOCI. Income and expense accounts 
are translated at average exchange rates during the year. Remeasurement adjustments are recorded in other income (loss), net. The 
effect of foreign currency exchange rates on cash and cash equivalents was not material for any of the fiscal years presented. 


(p) Concentrations of Risk Cash and cash equivalents are maintained with several financial institutions. Deposits held with 
banks may exceed the amount of insurance provided on such deposits. Generally, these deposits may be redeemed upon demand 
and are maintained with financial institutions with reputable credit and therefore bear minimal credit risk. We seek to mitigate 
our credit risks by spreading such risks across multiple counterparties and monitoring the risk profiles of these counterparties. 


We perform ongoing credit evaluations of our customers and, with the exception of certain financing transactions, do not require 
collateral from our customers. We receive certain of our components from sole suppliers. Additionally, we rely on a limited 
number of contract manufacturers and suppliers to provide manufacturing services for our products. The inability of a contract 
manufacturer or supplier to fulfill our supply requirements could materially impact future operating results. 


(q) Revenue Recognition We enter into contracts with customers that can include various combinations of products and services 
which are generally distinct and accounted for as separate performance obligations. As a result, our contracts may contain 
multiple performance obligations. We determine whether arrangements are distinct based on whether the customer can benefit 
from the product or service on its own or together with other resources that are readily available and whether our commitment 
to transfer the product or service to the customer is separately identifiable from other obligations in the contract. We classify our 
hardware, perpetual software licenses, and SaaS as distinct performance obligations. Term software licenses represent multiple 
obligations, which include software licenses and software maintenance. In transactions where we deliver hardware or software, 
we are typically the principal and we record revenue and costs of goods sold on a gross basis. We refer to our term software 
licenses, security software licenses, SaaS, and associated service arrangements as subscription offers. 


We recognize revenue upon transfer of control of promised goods or services in a contract with a customer in an amount that 
reflects the consideration we expect to receive in exchange for those products or services. Transfer of control occurs once the 
customer has the contractual right to use the product, generally upon shipment or once title and risk of loss has transferred 
to the customer. Transfer of control can also occur over time for software maintenance and services as the customer receives 
the benefit over the contract term. Our hardware and perpetual software licenses are distinct performance obligations where 
revenue is recognized upfront upon transfer of control. Term software licenses include multiple performance obligations where 
the term licenses are recognized upfront upon transfer of control, with the associated software maintenance revenue recognized 
ratably over the contract term as services and software updates are provided. SaaS arrangements do not include the right for 
the customer to take possession of the software during the term, and therefore have one distinct performance obligation which 
is satisfied over time with revenue recognized ratably over the contract term as the customer consumes the services. On our 
product sales, we record consideration from shipping and handling on a gross basis within net product sales. We record our 
revenue net of any associated sales taxes. 


An allowance for future sales returns is established based on historical trends in product return rates. The allowance for future 
sales returns as of July 25, 2020 and July 27, 2019 was $79 million and $84 million, respectively, and was recorded as a reduction 
of our accounts receivable and revenue. 


Significant Judgments 


Revenue is allocated among these performance obligations in a manner that reflects the consideration that we expect to be entitled 
to for the promised goods or services based on standalone selling prices (SSP). SSP is estimated for each distinct performance 
obligation and judgment may be required in their determination. The best evidence of SSP is the observable price of a product or 
service when we sell the goods separately in similar circumstances and to similar customers. In instances where SSP is not directly 
observable, we determine SSP using information that may include market conditions and other observable inputs. 


We apply judgment in determining the transaction price as we may be required to estimate variable consideration when 
determining the amount of revenue to recognize. Variable consideration includes potential contractual penalties and various 
rebate, cooperative marketing and other incentive programs that we offer to our distributors, channel partners and customers. 
When determining the amount of revenue to recognize, we estimate the expected usage of these programs, applying the expected 
value or most likely estimate and update the estimate at each reporting period as actual utilization becomes available. We also 
consider the customers' right of return in determining the transaction price, where applicable. 


We assess certain software licenses, such as for security software, that contain critical updates or upgrades which customers can 
download throughout the contract term. Without these updates or upgrades, the functionality of the software would diminish over 
a relatively short time period. These updates or upgrades provide the customer the full functionality of the purchased security 
software licenses and are required to maintain the security license's utility as the risks and threats in the environment are rapidly 
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changing. In these circumstances, the revenue from these software arrangements is recognized as a single performance obligation 
satisfied over the contract term. 


We adopted ASC 606 at the beginning of fiscal 2019 using the modified retrospective method to those contracts that were not 
completed as of July 28, 2018. For the additional information, see Note 3. 


() Advertising Costs We expense all advertising costs as incurred. Advertising costs included within sales and marketing 
expenses were approximately $187 million, $204 million, and $166 million for fiscal 2020, 2019, and 2018, respectively. 


(s) Share-Based Compensation Expense We measure and recognize the compensation expense for all share-based awards 
made to employees and directors, including employee stock options, restricted stock units (RSUS), performance-based restricted 
stock units (PRSUs), and employee stock purchases related to the Employee Stock Purchase Plan (Employee Stock Purchase 
Rights) based on estimated fair values. The fair value of employee stock options is estimated on the date of grant using a lattice- 
binomial option-pricing model (Lattice-Binomial Model) or the Black-Scholes model, and for employee stock purchase rights 
we estimate the fair value using the Black-Scholes model. The fair value for time-based stock awards and stock awards that are 
contingent upon the achievement of financial performance metrics is based on the grant date share price reduced by the present 
value of the expected dividend yield prior to vesting. The fair value of market-based stock awards is estimated using an option- 
pricing model on the date of grant. Share-based compensation expense is reduced for forfeitures. 


(t) Software Development Costs Software development costs, including costs to develop software sold, leased, or otherwise 
marketed, that are incurred subsequent to the establishment of technological feasibility are capitalized if significant. Costs 
incurred during the application development stage for internal-use software are capitalized if significant. Capitalized software 
development costs are amortized using the straight-line amortization method over the estimated useful life of the applicable 
software. Such software development costs required to be capitalized have not been material to date. 


(u) IncomeTaxes Incometax expense is based on pretax financial accounting income. Deferred tax assets and liabilities are recognized 
for the expected tax consequences of temporary differences between the tax bases of assets and liabilities and their reported amounts. 
Valuation allowances are recorded to reduce deferred tax assets to the amount that will more likely than not be realized. 


We account for uncertainty in income taxes using a two-step approach to recognizing and measuring uncertain tax positions. 
The first step is to evaluate the tax position for recognition by determining if the weight of available evidence indicates that it is 
more likely than not that the position will be sustained on audit, including resolution of related appeals or litigation processes, 
if any. The second step is to measure the tax benefit as the largest amount that is more than 5096 likely of being realized upon 
settlement. We classify the liability for unrecognized tax benefits as current to the extent that we anticipate payment (or receipt) 
of cash within one year. Interest and penalties related to uncertain tax positions are recognized in the provision for income taxes. 


(v) Computation of Net Income per Share Basic net income per share is computed using the weighted-average number of 
common shares outstanding during the period. Diluted net income per share is computed using the weighted-average number 
of common shares and dilutive potential common shares outstanding during the period. Diluted shares outstanding includes the 
dilutive effect of in-the-money options, unvested restricted stock, and restricted stock units. The dilutive effect of such equity 
awards is calculated based on the average share price for each fiscal period using the treasury stock method. Under the treasury 
stock method, the amount the employee must pay for exercising stock options and the amount of compensation cost for future 
service that we have not yet recognized are collectively assumed to be used to repurchase shares. 


(w) Consolidation of Variable Interest Entities Our approach in assessing the consolidation requirement for variable interest 
entities focuses on identifying which enterprise has the power to direct the activities that most significantly impact the variable 
interest entity's economic performance and which enterprise has the obligation to absorb losses or the right to receive benefits 
from the variable interest entity. Should we conclude that we are the primary beneficiary of a variable interest entity, the assets, 
liabilities, and results of operations of the variable interest entity will be included in our Consolidated Financial Statements. 
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(x) Use of Estimates The preparation of financial statements and related disclosures in conformity with accounting principles 
generally accepted in the United States requires management to make estimates and judgments that affect the amounts reported 
in the Consolidated Financial Statements and accompanying notes. Estimates are used for the following, among others: 


. Revenue recognition 

= Allowances for accounts receivable, sales returns, and financing receivables 

3 Inventory valuation and liability for purchase commitments with contract manufacturers and suppliers 
a Loss contingencies and product warranties 

a Fair value measurements and other-than-temporary impairments 

. Goodwill and purchased intangible asset impairments 

" Income taxes 


The inputs into certain of our judgments, assumptions, and estimates considered the economic implications of the COVID-19 
pandemic on our critical and significant accounting estimates. The actual results experienced by us may differ materially from our 
estimates. As the COVID-19 pandemic continues to develop, many of our estimates could require increased judgment and carry 
a higher degree of variability and volatility. As events continue to evolve our estimates may change materially in future periods. 


(y) New Accounting Updates Recently Adopted 


Leases In February 2016, the Financial Accounting Standards Board (FASB) issued Accounting Standards Codification (ASC) 
842, Leases, a new standard requiring lessees to recognize operating and finance lease liabilities on the balance sheet, as well 
as corresponding right-of-use (ROU) assets. This standard also made some changes to lessor accounting and aligns key aspects 
of the lessor accounting model with the revenue recognition standard. We adopted this standard at the beginning of fiscal 2020 
and applied it at the beginning of the period of adoption and did not restate prior periods. In connection with the adoption of 
ASC 842, we recognized $1.2 billion of operating lease ROU assets, which was included in other assets and $1.2 billion of 
operating lease liabilities which was included in other current liabilities and other long-term liabilities. There were no transition 
adjustments recorded from the adoption of ASC 842 as a lessor. 


We elected to apply the package of practical expedients permitted under the transition guidance within ASC 842 which does not 
require reassessment of initial direct costs, classification of a lease and definition of a lease. We also elected additional practical 
expedients which resulted in: i) allowing us not to reassess the accounting treatment for existing or expired land easements in 
transition; ii) combining lease and non-lease components and iii) not recording leases with an initial term of less than 12 months 
on our Consolidated Balance Sheet. 


(z) Recent Accounting Standards or Updates Not Yet Effective as of Fiscal Year End 


Credit Losses of Financial Instruments In June 2016, the FASB issued an accounting standard update that requires measurement 
and recognition of expected credit losses for financial assets held based on historical experience, current conditions, and 
reasonable and supportable forecasts that affect the collectibility of the reported amount. The new standard replaces the incurred 
loss impairment model. Under this standard, we will be required to use a forward-looking expected credit loss model for 
accounts receivable, financing receivables, contract assets, and other financial instruments. Credit losses relating to available- 
for-sale debt securities will also be recorded through an allowance for credit losses rather than as a reduction in the amortized 
cost basis of the securities. We will adopt this standard at the beginning of our first quarter of fiscal 2021 on a modified 
retrospective basis with the cumulative effect of adoption recorded as an adjustment to retained earnings. This standard will not 
have a material impact on our consolidated financial statements at adoption. 
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3. Revenue 
(a) Disaggregation of Revenue 


We disaggregate our revenue into groups of similar products and services that depict the nature, amount, and timing of revenue 
and cash flows for our various offerings. The sales cycle, contractual obligations, customer requirements, and go-to-market 
strategies differ for each of our product categories, resulting in different economic risk profiles for each category. 


The following table presents this disaggregation of revenue (in millions): 


Years Ended July 25,2020 July 27,2019 July 28, 2018 

Revenue: 
Infrastructure Platforms. «223 exer rrr deemed Nae ed e EE Sealed a $ 27,22 $ 30,099 $ 28,286 
Applicationg;« 2e i3 nesini oo hte E NOUS ER ORE RR Rue e dire E EA 5,568 5,803 5,036 
SECY £o oret esses esee settore xe euet cele e ob eso ee A det Ru eios 3,154 2,821 2,388 
Other Products: «34er er ae RNC NEC M EAT xui ies vx 135 281 999 
Total Product: deserri ebore oso o pace ae oe a CR ee oe OU A URS 35,978 39,005 36,709 
Services 115i us dte see ebd a E E EE dence ideo ida ib essi 13,323 12,899 12,621 
Total 91. auctae cade ters htm tue pd a Me C A DUET $ 49,301 $ 51,904 $ 49,330 


Amounts may not sum due to rounding. We have made certain reclassifications to the product revenue amounts for prior years 
to conform to the current year's presentation. 


® During the second quarter of fiscal 2019, we completed the divestiture of the Service Provider Video Software Solutions (SPVSS) business. 
Total revenue includes SPVSS business revenue of $168 million and $903 million for fiscal 2019 and 2018, respectively. 


Infrastructure Platforms consist of our core networking technologies of switching, routing, wireless, and data center products 
that are designed to work together to deliver networking capabilities and transport and/or store data. These technologies consist 
of both hardware and software offerings, including software licenses and software-as-a-service (SaaS), that help our customers 
build networks, automate, orchestrate, integrate, and digitize data. We are shifting and expanding more of our business to 
software and subscriptions across our core networking portfolio. Our hardware and perpetual software in this category are 
distinct performance obligations where revenue is recognized upfront upon transfer of control. Term software licenses are 
multiple performance obligations where the term license is recognized upfront upon transfer of control with the associated 
software maintenance revenue recognized ratably over the contract term. SaaS arrangements in this category have one distinct 
performance obligation which is satisfied over time with revenue recognized ratably over the contract term. 


Applications consists of offerings that utilize the core networking and data center platforms to provide their functions. The 
products consist primarily of software offerings, including software licenses and SaaS, as well as hardware. Our perpetual 
software and hardware in this category are distinct performance obligations where revenue is recognized upfront upon transfer of 
control. Term software licenses are multiple performance obligations where the term license is recognized upfront upon transfer 
of control with the associated software maintenance revenue recognized ratably over the contract term. SaaS arrangements in 
this category have one distinct performance obligation which is satisfied over time with revenue recognized ratably over the 
contract term. 


Security primarily includes our network security, cloud and email security, identity and access management, advanced threat 
protection, and unified threat management products. These products consist of both hardware and software offerings, including 
software licenses and SaaS. Updates and upgrades for the term software licenses are critical for our software to perform its 
intended commercial purpose because of the continuous need for our software to secure our customers' network environments 
against frequent threats. Therefore, security software licenses are generally represented by a single distinct performance 
obligation with revenue recognized ratably over the contract term. Our hardware and perpetual software in this category are 
distinct performance obligations where revenue is recognized upfront upon transfer of control. SaaS arrangements in this category 
have one distinct performance obligation which is satisfied over time with revenue recognized ratably over the contract term. 


Other Products primarily include our Service Provider Video Software Solutions and cloud and system management products. 
On October 28, 2018, we completed the sale of the SPVSS business. These products include both hardware and software licenses. 
Our offerings in this category are distinct performance obligations where revenue is recognized upfront upon transfer of control. 


In addition to our product offerings, we provide a broad range of service and support options for our customers, including 
technical support services and advanced services. Technical support services represent the majority of these offerings which are 
distinct performance obligations that are satisfied over time with revenue recognized ratably over the contract term. Advanced 
services are distinct performance obligations that are satisfied over time with revenue recognized as services are delivered. 
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The sales arrangements as discussed above are typically made pursuant to customer purchase orders based on master purchase 
or partner agreements. Cash is received based on our standard payment terms which is typically 30 days. We provide financing 
arrangements to customers for all of our hardware, software and service offerings. Refer to Note 9 for additional information. 
For these arrangements, cash is typically received over time. 


(b) Contract Balances 


Accounts receivable, net was $5.5 billion as of each of July 25, 2020 and July 27, 2019, as reported on the Consolidated 
Balance Sheet. 


Contract assets consist of unbilled receivables and are recorded when revenue is recognized in advance of scheduled billings to 
our customers. These amounts are primarily related to software and service arrangements where transfer of control has occurred 
but we have not yet invoiced. As of July 25, 2020 and July 27, 2019, our contract assets for these unbilled receivables were 
$1.2 billion and $860 million, respectively, and were included in other current assets and other assets. 


Contract liabilities consist of deferred revenue. Deferred revenue was $20.4 billion as of July 25, 2020 compared to $18.5 billion 
as of July 27, 2019. We recognized approximately $10.6 billion of revenue during fiscal 2020 that was included in the deferred 
revenue balance at July 27, 2019. 


(c) Capitalized Contract Acquisition Costs 


We capitalize direct and incremental costs incurred to acquire contracts, primarily sales commissions, for which the associated 
revenue is expected to be recognized in future periods. We incur these costs in connection with both initial contracts and 
renewals. These costs are initially deferred and typically amortized over the term of the customer contract which corresponds 
to the period of benefit. Deferred sales commissions were $732 million and $750 million as of July 25, 2020 and July 27, 2019, 
respectively, and were included in other current assets and other assets. The amortization expense associated with these costs 
was $477 million and $471 million for fiscal 2020 and 2019, respectively, and was included in sales and marketing expenses. 


4. Acquisitions and Divestitures 
(a) Acquisition Summary 


We completed six acquisitions during fiscal 2020. A summary of the allocation of the total purchase consideration is presented 
as follows (in millions): 


Net Tangible 
Assets 
Acquired Purchased 
Purchase (Liabilities Intangible 
Fiscal 2020 Consideration Assumed) Assets Goodwill 
Total acquisitions (six in total) ............. 0... cece eee ee $ 359 $ (11) 172 198 


The total purchase consideration related to our acquisitions completed during fiscal 2020 consisted of cash consideration and 


vested share-based awards assumed. The total cash and cash equivalents acquired from these acquisitions was approximately 
$23 million. 


Fiscal 2019 Acquisitions 


Allocation of the purchase consideration for acquisitions completed in fiscal 2019 is summarized as follows (in millions): 


Net Tangible 
Assets 

Acquired Purchased 

Purchase (Liabilities Intangible 
Fiscal 2019 Consideration Assumed) Assets Goodwill 
| MM $ 2,005 $ (57) $ 342 $ 1,740 
UT NOTER NOTUM 596 (19) 319 296 
Others (three in total) ;.. dccem eR rer RR REESE Ry 65 2 11 52 
gloire rr $ 2,686 $ (74) 672 $ 2,088 


On September 28, 2018, we completed our acquisition of privately held Duo Security, Inc. (“Duo”), a leading provider of unified 


access security and multi-factor authentication delivered through the cloud. Revenue from the Duo acquisition has been included 
in our Security product category. 


On February 6, 2019, we completed our acquisition of Luxtera, Inc. ("Luxtera"), a privately held semiconductor company. 
Revenue from the Luxtera acquisition has been included in our Infrastructure Platforms product category. 
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The total purchase consideration related to our acquisitions completed during fiscal 2019 consisted of cash consideration and 
vested share-based awards assumed. The total cash and cash equivalents acquired from these acquisitions was approximately 
$100 million. 


Fiscal 2018 Acquisitions 


In fiscal 2018, we completed eight acquisitions for total purchase consideration of $3.2 billion. 
(b) Divestiture of Service Provider Video Software Solutions Business 


On October 28, 2018, we completed the sale of the Service Provider Video Software Solutions business. This business had 
tangible assets of approximately $160 million (primarily comprised of accounts receivables, inventories and various other 
current and long-term assets) and net intangible assets and goodwill (based on relative fair value) of $340 million. In addition, 
the business had total liabilities of approximately $200 million (primarily comprised of deferred revenue and various other 
current and long-term liabilities). We recognized an immaterial gain from this transaction in fiscal 2019. 


We completed two divestitures during fiscal 2018. The financial statement impact of these divestitures was not material for 
fiscal 2018. 


(c) Pending Acquisitions at Year End 


On July 9, 2019, we announced our intent to acquire Acacia Communications, Inc. (“Acacia”), a public fabless semiconductor 
company that develops, manufactures and sells high-speed coherent optical interconnect products that are designed to transform 
communications networks through improvements in performance, capacity and cost. 


Under the terms of the agreement, we have agreed to pay total consideration of approximately $2.6 billion, net of cash and 
marketable securities, to acquire Acacia. The acquisition is expected to close during the first half of fiscal 2021, subject to 
customary closing conditions and regulatory approvals. Upon close of the acquisition, revenue from Acacia will be included in 
our Infrastructure Platforms product category. 


On August 7, 2020, we completed the acquisition of ThousandEyes, Inc. (“ThousandEyes”), a privately-held company. 
ThousandEyes’ Internet and Cloud intelligence platform delivers deep visibility and insights into the digital delivery of 
applications and services over the internet. We expect that most of the purchase price for the acquisition of ThousandEyes will 
be allocated to goodwill and purchased intangible assets. The financial statement impact of this acquisition will not have a 
material impact to our consolidated financial statements. 


(d) Other Acquisition and Divestiture Information 


Total transaction costs related to our acquisition and divestiture activities during fiscal 2020, 2019, and 2018 were $21 million, $21 
million, and $41 million, respectively. These transaction costs were expensed as incurred in G&A expenses in the Consolidated 
Statements of Operations. 


The goodwill generated from our acquisitions completed during fiscal 2020 is primarily related to expected synergies. The 
goodwill is generally not deductible for income tax purposes. 


The Consolidated Financial Statements include the operating results of each acquisition from the date of acquisition. Pro forma 
results of operations for the acquisitions completed during fiscal 2020, 2019, and 2018 have not been presented because the 
effects of the acquisitions, individually and in the aggregate, were not material to our financial results. 


5. Goodwill and Purchased Intangible Assets 
(a) Goodwill 


The following tables present the goodwill allocated to our reportable segments as of July 25, 2020 and July 27, 2019, as well as 
the changes to goodwill during fiscal 2020 and 2019 (in millions): 


Foreign 
Currency 
Balance at Translation Balance at 

July 27,2019 Acquisitions and Other July 25, 2020 

AmerlCàS. 2596.4 a b eR RETYY C ee E RAE ee e e OA $ 21120 $ 132 $ 52 $ 21304 
BMBEX:. 2 aneniia diate sna diane 9E E RON eee dE LER a Rue EE ware 7,977 44 19 8,040 
niger ITE 4,432 22 8 4,462 
Totakan es EEE anche EE E O Ste Rend A ERN URS ar. $ 33,2529 $ 198 $ 79 $ 33,806 


Foreign 


Currency 
Balance at Acquisitions & Translation Balance at 
July 28, 2018 Divestitures and Other July 27, 2019 
JNnerieas «cotes EPIR EU DOE EH IE eae taped etal $ 19,98 $ 1,240 $ (118) $ 21,120 
EMEA ERR TORT SER TERR ER 7,529 486 (38) 7,977 
[o Rm 4,179 274 (21) 4,432 
Total i pep inteaitinan a UR ERR Pe EU ERI EPIS $ 31706 $ 2,000 $ (177 $ 33,529 


(b) Purchased Intangible Assets 


The following tables present details of our intangible assets acquired through acquisitions completed during fiscal 2020 and 


2019 (in millions, except years): 


INDEFINITE 
FINITE LIVES LIVES 
CUSTOMER 
TECHNOLOGY RELATIONSHIPS OTHER IPR&D TOTAL 
Weighted- Weighted- Weighted- 
Average Useful Average Useful Average Useful 
Fiscal 2020 Life (in Years) Amount Life (in Years) Amount Life (in Years) Amount Amount Amount 
Total acquisitions 
(six in total)............. 48 $ 161 42 $ 10 15 $ 1$ — $ 172 
INDEFINITE 
FINITE LIVES LIVES 
CUSTOMER 
TECHNOLOGY RELATIONSHIPS OTHER IPR&D TOTAL 
Weighted- Weighted- Weighted- 
Average Useful Average Useful Average Useful 
Fiscal 2019 Life (in Years) Amount Life (in Years) ^ Amount Life (in Years) Amount Amount Amount 
IDiO. seio eter hU ES 5.0 $ 153 5.0 $ 94 25 $ 18 $ 77 $ 342 
LUXteld 4 cae sade EE 4.0 2 5.0 58 1.6 3 256 319 
Others (three in total)...... 4.4 11 — — — — — 11 
Totale sec eote sre e $ 166 $ 152 $ 21 $ 333 $ 672 
The following tables present details of our purchased intangible assets (in millions): 
Accumulated 
July 25, 2020 Gross Amortization Net 
Purchased intangible assets with finite lives: 
Technology c esrorei erer setena EEE E NE ewes E E OOE T A $ 3,298 $ (2,336) $ 962 
Customer relationships ..............0.. 0.0 c cece cece een e teen eee nees 760 (365) 395 
Other «22b RRRRESDeEMeDRS ERO e wELIERD E iPad bh does PIECE Wd eei. 26 (20) 6 
Total purchased intangible assets with finite lives....................0.000 00 4,084 (2,721) 1,363 
In-process research and development, with indefinite lives..................... 213 — 213 
Total... ry x bees vee ea weds d vu wale AREE EA GU GUERRA $ 4297 $ (2,721) $ 1576 
Accumulated 
July 27, 2019 Gross Amortization Net 
Purchased intangible assets with finite lives: 
Technology «ioco ex WE px tied Adee bep Sep META DR $ 3270 $ (1933) $ 1337 
Customer relationships ......... 0... cece eee e cece ehh hn 840 (331) 509 
Other ias ease daria. riae aa RU pA Wana aee ure T RO de Gn Gn eeu ERE 41 (22) 19 
Total purchased intangible assets with finitelives............. llle eee eee 4,151 (2,286) 1,865 
In-process research and development, with indefinitelives............... suse. 336 — 336 
Total 4345064 r tho es hh C et e een ecd asap be Sah a e eee MES Run $ 4487 $ (2,286) $ 2201 


Purchased intangible assets include intangible assets acquired through acquisitions as well as through direct purchases or licenses. 
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The following table presents the amortization of purchased intangible assets, including impairment charges (in millions): 


Years Ended July 25,2020 July 27,2019 July 28, 2018 

Amortization of purchased intangible assets: 
Cost of Sales. T mm $ 659 $ 624 $ 640 
Operating exXpeDSES h: essas 424 """""-"-————————————m 141 150 221 
rp ——— m $ 800 $ 774 $ 861 


The estimated future amortization expense of purchased intangible assets with finite lives as of July 25, 2020 is as follows 
(in millions): 


Fiscal Year Amount 

VIE $ 633 
2022. obese LDENA UI MM UD Ut ME EAE $ 371 
2023.15 EL prebere Ee eof ct aec dee eee aps hb eb epa oe P oe pb eiie lec ha hed eee oer $ 229 
2024, —————M—————————————————————— $ 118 
2025 (———————————————————————————— $ 12 


6. Restructuring and Other Charges 


In the first quarter of fiscal 2021, we initiated a restructuring plan (the *Fiscal 2021 Plan"), which includes a voluntary early 
retirement program, in order to realign the organization and enable further investment in key priority areas with estimated 
pretax charges of approximately $900 million. These aggregate pretax charges will be primarily cash-based and will consist 
of severance and other one-time termination benefits, and other costs. We expect the plan to be substantially completed in 
fiscal 2021. 


We initiated a restructuring plan during fiscal 2020 (the “Fiscal 2020 Plan") in order to realign the organization and enable 
further investment in key priority areas. The total pretax charges are estimated to be approximately $300 million. These 
aggregate pretax charges related to the Fiscal 2020 Plan are primarily cash-based and consist of employee severance and other 
one-time termination benefits, and other costs. In connection with the Fiscal 2020 Plan, we incurred charges of $255 million 
during fiscal 2020. We expect the Fiscal 2020 Plan to be substantially completed in fiscal 2021. 


In prior years, we initiated restructuring plans in order to realign our organization and enable further investment in key priority 
areas. The aggregate pretax charges related to these plans were primarily cash-based and consisted of employee severance and 
other one-time termination benefits, and other associated costs. These plans have been completed. 


The following table summarizes the activities related to the restructuring and other charges, as discussed above (in millions): 


FISCAL 2018 AND 


PRIOR PLANS FISCAL 2020 PLAN 
Employee Employee 
Severance Other Severance Other Total 
Liability as of July 29,2017... 0... cece ccc eee eee ees $ 74 $ 4 $ — $ — $ 117 
Charges. ee sai arana bn Qe ERRORES a aa 319 39 — — 358 
Cash payments «3.00 nra era eoe EROR EEEE (335) (37) — — (372) 
Non-cash items. ....... 0... cece cece a E a i 2 (32) — — (30) 
Liability as of July 28, 2018........ 0.0... ccc cee eee 60 13 — — 73 
Charges. .cssvesae canon pee Ku eR e DR GERE: 252 70 — — 322 
Cash payment «uasa ore rER OUR RUE RT E EM (289) (10) — — (299) 
Nónscasli items... arune CER ESI UE AC RSEN (1) (62) — — (63) 
Liability as of July 27, 2019................... 2.2.00. e eee 22 11 — — 33 
Charges... ceres tese erase puedo a d y Ripe eu 209 17 144 111 481 
Cash payments ............. 0... ccc eee (224) (3) (93) (7) (327) 
Non-cash items ......... 20... 0. ccc cece eee nes — (23) — (92) (115) 
Liability as of July 25, 2020 ............... 0.0 e eee eee $ 7 $ 2 $ 51 $ 12 $ 72 
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7. Balance Sheet Details 


The following tables provide details of selected balance sheet items (in millions): 


Cash and cash equivalents.......... 2... cee eee eee eee n Rh mmu 
Restricted cash included in other current assetS....... 0.0... cee eee eee RI 
Restricted cash included in other assets ..... 0.0... ccc cee cece eee eee RR 


Inventories: 

Raw Materials:. 4-05 teu iu eR ep eR Uber beers tuebitur toed een tartar ta@leda 
Work iN procesS PR ————— 

Finished goods: 
Deferred cost of sales... oie ninaa eu RR RR r.a EIER REPE we dade, 
Manufactured finished goods ........... 0... cece cece eee ete ne 
‘Total finished POOdS. eee Rt re eh nahh ERR IP eR ES LE ed 
Seryice-related SpaléS-. wee oet si dc dle ack guards belle tee Ree bte me aeter UR e d vena 
Demonstration Systems... voese a e rne ke rw PES qure ee rer REP Rr Ee d 
Total CP" 


July 25, 2020 


July 27, 2019 


$ 11809 $ 11750 
— 21 

3 1 

$ 1,812 $ 11772 
$ 456 $ 374 
25 10 

59 109 

542 643 

601 752 

184 295 

16 22 

$ 1282 $ 1,383 


Our provision for inventory was $74 million, $77 million, and $63 million in fiscal 2020, 2019, and 2018, respectively. 


Property and equipment, net: 

Gross property and equipment: 
Land, buildings, and building and leasehold improvements.................00 +e seers 
Computer equipment and related software ........ 2.0... cece eee eee eee ee eee 
Production, engineering, and other equipment ........... 00... cee eee ee eee nee 
Operating lease assets oe soo ssec sec aee m eee en eee ea en eee ees 
Furniture, fixtures and Other seoser eraasi ee a n eens 
Total gross property and equipment. .......... 0... cece eee eee eee 
Less: accumulated depreciation and amortization ........ 0.0.0.0 cee cece eee eee 
Total via P "TETTE 


Deferred revenue: 
CE VIGO ge CM P" n———————————————— 
Prodüct. 22. roe REUS ER pepe edet P x ER E E pere ai 


Reported as: 
Gs PPM EIUS 


Remaining Performance Obligations: 
Prodüct. «uses EE REED Ped eR pae er P e do Rita eine SA Dar CQ E S 


$ 4,252 $ 4545 
875 922 

5,163 5,711 

337 485 

387 376 
11,014 12,039 
(8,561) (9,250) 

$ 2,453 $ 2,789 
$ 12,51 $ 11,709 
7,895 6,758 

$ 20,46 $ 18,467 
$ 11406 $ 10,668 
9,040 7,799 

$ 20,46 $ 18,467 
$ 11,261 $ 9,603 
17,093 15,702 

$ 28,54 $ 25,305 


Remaining Performance Obligations (RPO) are comprised of deferred revenue plus unbilled contract revenue. As of July 25, 2020, 
the aggregate amount of RPO was comprised of $20.4 billion of deferred revenue and $7.9 billion of unbilled contract revenue. 
We expect approximately 5496 of this amount to be recognized as revenue over the next year. As of July 27, 2019, the aggregate 
amount of RPO was comprised of $18.5 billion of deferred revenue and $6.8 billion of unbilled contract revenue. Unbilled 
contract revenue represents noncancelable contracts for which we have not invoiced, have an obligation to perform, and revenue 


has not yet been recognized in the financial statements. 
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8. Leases 
(a) Lessee Arrangements 


As of July 25, 2020, our operating lease right-of-use assets were $921 million and were recorded in other assets, and our 
operating lease liabilities were $1.0 billion, of which $341 million was included in other current liabilities and $661 million was 
included in other long-term liabilities. The weighted-average lease term was 4.0 years and the weighted-average discount rate 
was 1.5% as of July 25, 2020. 


The components of our lease expenses were as follows (in millions): 


Year Ended July 25, 2020 
Operating lease OI PME T""-——————————TTMEETm $ 428 
Short-term lease expense 12.4 dies ER era RR REESE QR CH ERI EI e RE Rd MER REC E 69 
Variable lease expense: ; «2 eut ete mee pe sr Ren e RR eer gb idee e see X ede HERE dera EROR eec ena 157 

Total Jease:expelnse..c ior treier ERR RREGD RR RR E APERTE E hard Pas REPE Ie $ 654 


Supplemental information related to our operating leases is as follows (in millions): 


Year Ended July 25, 2020 
Cash paid for amounts included in the measurement of lease liabilities — operating cash flows .............. $ 413 
Right-of-use assets obtained in exchange for operating leases liabilities............. 0.2... ee ee eee eee ee eee $ 197 


The maturities of our operating leases (undiscounted) as of July 25, 2020 are as follows (in millions): 


Fiscal Year Amount 
2021 op edicere Mach rea a and pre aves dyed ed ert eua a be cane tel Ogre ea dee ees $ 354 
ppp ———————————————À 247 
pp" 192 
2024 TDI 120 
yi "rrr 68 
RESI MN PE TC" -———E———— 52 
Total lease payments"... «ecese coe eme IER UP ERR ES NR RO REOR CRUR Cr RR Ve TRA Ble Re XU wR 1,033 
I cand c MP "T"-—O———T (31) 
JC MM "ET" $ 1,002 


Prior to the adoption of the new leasing standard, future minimum lease payments under all noncancelable operating leases with 
an initial term in excess of one year as of July 27, 2019 were as follows (in millions): 


Fiscal Year Amount 
ODO uM $ 441 
202 ————ÓMÁ—————— M——————— —— P 299 
2022 cb abate ik kee d dd ane dnd hee teens dew P oic te ea Pd ces Pu S Rr ada p sab Chee divide see 195 
Uy —————Ó———————————r——————— 120 
p^ cT 70 
Thereafter 4.552 RR Eee eR RR Ger II ene oper e deb eee eure e Ye 54 
CINE $ 1179 


(b) Lessor Arrangements 


Our leases primarily represent sales-type leases with terms of four years on average. We provide leasing of our equipment and 
complementary third-party products primarily through our channel partners and distributors, for which the income arising 
from these leases is recognized through interest income. Interest income for fiscal 2020 was $94 million and was included 
in interest income in the Consolidated Statement of Operations. The net investment of our lease receivables is measured at 
the commencement date as the gross lease receivable, residual value less unearned income and allowance for credit loss. For 
additional information, see Note 9. 
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Future minimum lease payments on our lease receivables as of July 25, 2020 are summarized as follows (in millions): 


Fiscal Year Amount 
Pl $ 946 
2022. 4 car metet taedas ava sei de PE e t nee td fund se ER OD BRUNO S 590 
2023 "rpEECE—————————p————M 353 
pn ——————Á——————————————PÓ——ÉO 166 
pP Prec 72 
Total T"""""-"--——LL—u-——————————————————m 2,127 
Less: Present value of lease payments. ...........l.ssseeeeeeeeeeeee hh s 2,013 
Difference between undiscounted cash flows and discounted cash flows........ 0.0.00. ccc cee ee eee $ 114 


Actual cash collections may differ from the contractual maturities due to early customer buyouts, refinancings, or defaults. 


Prior to the adoption of the new leasing standard, future minimum lease payments on our lease receivables as of July 27, 2019 
were summarized as follows (in millions): 


Fiscal Year Amount 
2020 ET $ 1,028 
2021 EET 702 
2022. ptam Re m RE qd sy ERES REFERRE RENUENG RET EE ARE qES MERGE NEP EE S 399 
ppc ErDPEDETPETTTIUUULITMEUUTUUUTTTT 185 
Ep PT———————— 53 
Tobdlec s oratione eR htt deua II eatd med ed AU ERE IE $ 2,367 


We provide financing of certain equipment through operating leases, and the amounts are included in property and equipment 
in the Consolidated Balance Sheets. Amounts relating to equipment on operating lease assets held by Cisco and the associated 
accumulated depreciation are summarized as follows (in millions): 


July 25, 2020 July 27, 2019 


Operating lease-assetS.. «2.52 eoe sb ees tego eb re e wA ne ER ATE E eiie $ 337 $ 485 
Accumulated depreciation. ....... 0... ccc cece ce E een enn teen hh hh hh (198) (306) 
Operating lease assets, Net... 6... eee rre $ 139 $ 179 


Our lease income for fiscal 2020 was $190 million and was included in product revenue in the Consolidated Statement 
of Operations. 


Minimum future rentals on noncancelable operating leases as of July 25, 2020 are summarized as follows (in millions): 


Fiscal Year Amount 
QQ 2 aa Mite esa ede SiS alo aera Mth wee ihn dear Sai Beak ve E a mln A Segre aS ee E Bote ih wea ao iene nda beets $ 74 
2022... 5.5909 aaa eaaa a E teow eta Hegde et dea bee HM BER ER EP PERI 27 
py ———————————————————— bids 7 
jr IPC PCIe Mr $ 108 


9. Financing Receivables 
(a) Financing Receivables 


Financing receivables primarily consist of lease receivables, loan receivables, and financed service contracts. Lease receivables 
represent sales-type leases resulting from the sale of Cisco's and complementary third-party products and are typically 
collateralized by a security interest in the underlying assets. Lease receivables consist of arrangements with terms of four years 
on average. Loan receivables represent financing arrangements related to the sale of our hardware, software, and services, which 
may include additional funding for other costs associated with network installation and integration of our products and services. 
Loan receivables have terms of three years on average. Financed service contracts include financing receivables related to 
technical support and advanced services. Revenue related to the technical support services is typically deferred and included in 
deferred service revenue and is recognized ratably over the period during which the related services are to be performed, which 
typically ranges from one to three years. 
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A summary of our financing receivables is presented as follows (in millions): 


Lease Loan Financed Service 
July 25, 2020 Receivables Receivables Contracts Total 
GEÓSS. o eor eR OR RD OERRPIE RPPUET ORI PERPE ER $ 2,27 $ 5,937 $ 2,830 $ 10,894 
Residual value ............ 0... ccc cece cee enn ene 123 — — 123 
Unearned income............... 0... c eee eene (114) — — (114) 
Allowance for credit loss... 0.0.0.0... 0.0.0 ccc ccc eee eee (48) (81) (9) (138) 
Total;net....esenccceRI ex RERS UP EE PEE EE NE $ 2,088 $ 5856 $ 2,821 $ 10,765 
Reported as: 
CUP ON soso eee es EP Dea eai baa e VE ROS $ 918 $ 2,692 $ 1441 $ 5,051 
Noncurrent .......0. 0.0... 00 ccc eee ee n 1,170 3,164 1,380 5,714 
gini" $ 2,088 $ 5,856 $ 2,821 $ 10,765 
Lease Loan Financed Service 
July 27, 2019 Receivables Receivables Contracts Total 
(GUI DM" "LT $ 2,367 $ 5,38 $ 2,369 $ 10,174 
Residual valié |... 6 cstneeea woe ieee a eee RE RICE ER 142 — — 142 
Unearned income, 25.2 rec rue Ue Rte ERE (137) — — (137) 
Allowance for credit loss........ 2.0... ce cece eee ee eens (46) (71) (9) (126) 
Total 6E. eser ER eLEECDe ECCE CO RR avert hae ae teeos $ 2,326 $ 5367 $ 2,360 $ 10,053 
Reported as: 
cJ "m $ 1,029 $ 2,653 $ 1,413 $ 5,095 
Nòncurrènt o yx REY YT ERES ae ee E EAE 1,297 2,714 947 4,958 
Total, Net s..4..0.24440604 eei E T E EA $ 2,326 $ 5367 $ 2,360 $ 10,053 


(b) Credit Quality of Financing Receivables 


Gross receivables, excluding residual value, less unearned income categorized by our internal credit risk rating as of July 25, 
2020 and July 27, 2019 are summarized as follows (in millions): 


INTERNAL CREDIT RISK RATING 


July 25, 2020 1to4 5 to6 7 and Higher Total 
Leasereceivables........... llus $ 992 $ 952 $ 69 $ 2,013 
Loan receivables. ............ 0... c ccc cece RR nh 3,808 1,961 168 5,937 
Financed service contracts... cece eee eee 1,645 1,153 32 2,830 
Total vost S ngs a al a e Ses eva d hM ice re teh $ 6445 $ 4,066 $ 269 $ 10,780 
INTERNAL CREDIT RISK RATING 
July 27, 2019 1to4 5 to6 7 and Higher Total 
Lease receivables... 0.00... cc cece cece RR $ 1,204 $ 991 $ 35 $ 2,230 
Loa recelvdbles. 5220-4 rteao d pcr edt tem Red Reo Rabe 3,367 1,920 151 5,438 
Financed service contracts ..... 0.0... cc cece cece eee ee ee eee 1,413 939 17 2,369 
Totas aa ar E E aie ETE ue E EAE A $ 5,984 $ 3,850 $ 203 $ 10,037 


We determine the adequacy of our allowance for credit loss by assessing the risks and losses inherent in our financing receivables 
by portfolio segment. The portfolio segment is based on the types of financing offered by us to our customers, which consist of 
the following: lease receivables, loan receivables, and financed service contracts. 


Our internal credit risk ratings of 1 through 4 correspond to investment-grade ratings, while credit risk ratings of 5 and 6 
correspond to non-investment grade ratings. Credit risk ratings of 7 and higher correspond to substandard ratings. 
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The following tables present the aging analysis of gross receivables, excluding residual value and less unearned income as of 
July 25, 2020 and July 27, 2019 (in millions): 


DAYS PAST DUE 
(INCLUDES BILLED AND UNBILLED) 


Nonaccrual Impaired 


Total Financing Financing 

July 25, 2020 31 - 60 61 - 90 91+ Past Due Current Total Receivables Receivables 
Lease receivables............. $ 29 $ 47 $ 48 $ 124 $ 1,889 $ 2,013 $ 43 $ 43 
Loan receivables.............. 129 78 78 285 5,652 5,937 65 65 
Financed service contracts ..... 69 75 124 268 2,562 2,830 4 4 
Total. «vele dak RES $ 227$ 200 $ 250$ 677 $ 10,103 $ 10,780 $ 112 $ 112 


DAYS PAST DUE 
(INCLUDES BILLED AND UNBILLED) 


Nonaccrual Impaired 


Total Financing Financing 

July 27, 2019 31 - 60 61 - 90 91+ Past Due Current Total Receivables Receivables 
Lease receivables.............. $ 101 $ 42$ 291 $ 434 $ 1,796 $ 2,230 $ 13 $ 13 
Loan receivables .............. 257 67 338 662 4,776 5,438 31 31 
Financed service contracts ...... 145 131 271 547 1,822 2,369 B 3 
Totales manana ae e $ 503 $ 240 $ 900 $ 1,643 $ 8,394 $ 10,037 $ 47 $ 47 


Past due financing receivables are those that are 31 days or more past due according to their contractual payment terms. The data 
in the preceding tables is presented by contract, and the aging classification of each contract is based on the oldest outstanding 
receivable, and therefore past due amounts also include unbilled and current receivables within the same contract. 


As of July 25, 2020, we had financing receivables of $67 million, net of unbilled or current receivables, that were greater than 
120 days plus past due but remained on accrual status as they are well secured and in the process of collection. Such balance 
was $215 million as of July 27, 2019. 


(c) Allowance for Credit Loss Rollforward 


The allowances for credit loss and the related financing receivables are summarized as follows (in millions): 


CREDIT LOSS ALLOWANCES 


Lease Loan Financed Service 
Receivables Receivables Contracts Total 
Allowance for credit loss as of July 27, 2019 ..................... $ 46 $ 71 $ 9 $ 126 
Provisions (benefits). ............ onnan anunn 5 32 1 38 
Recoveries (write-offs), net .......... nuunuu (3) (19) — (22) 
Foreign exchange and other.................. 0.0 e eee cece eee — (3) (1) (4) 
Allowance for credit loss as of July 25, 2020 ..................... $ 48 $ 81 $ 9 $ 138 
CREDIT LOSS ALLOWANCES 
Lease Loan Financed Service 
Receivables Receivables Contracts Total 
Allowance for credit loss as of July 28, 2018..............000000005 $ 135 $ 60 $ 10 $ 205 
Provisions (benefits) ............ lesser (54) 11 27 (16) 
Recoveries (write-offs), net .... 0.2... cee eee ee (14) — (28) (42) 
Foreign exchange and other ......... 2.0... 0c eee e eee cece eens (21) — — (21) 
Allowance for credit loss as of July 27, 2019. ..........lssssuessss. $ 46 $ 71 $ 9 $ 3126 
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CREDIT LOSS ALLOWANCES 


Lease Loan Financed Service 
Receivables Receivables Contracts Total 
Allowance for credit loss as of July 29, 2017..............0 eee eee ee $ 162 $ 103 $ 30 $ 295 
Provisions (benefits); ssri sereu 0... cece cece eee teen eens (26) (43) (20) (89) 
Recoveries (write-offs), net .... 0... cece eects (1) (5) — (6) 
Foreign exchange and other ........... 0... ccc eee cece eee eens — 5 — 5 
Allowance for credit loss as of July 28, 2018..............000000005 $ 135 $ 60 $ 10 $ 205 


10. Available-for-Sale Debt and Equity Investments 


The following table summarizes our available-for-sale debt investments and equity investments (in millions): 


July 25,2020 July 27, 2019 


Available-for-sale debt investments......... 0... 0c eee RR $ 17,610 $ 21,660 
Marketable equity securities . 2... cc cee ce cence er Rr e eee heed en E e Rea — 3 
Total iivestinents-.«.4.- od naera too E Ee EEEE E EE E tn te p UR o UR COR E 17,610 21,663 
Non-marketable equity securities included in other assets. .......... llle eee eee 1,207 1,113 
Equity method investments included in other assets ......... 00... e cece eee eee een eee 71 87 
Totdl c: josie esas back ea cota qb adi dei EEE E E epus $ 18,888 $ 22,863 


(a) Summary of Available-for-Sale Debt Investments 


The following tables summarize our available-for-sale debt investments (in millions): 


Gross Gross 
Amortized Unrealized Unrealized Fair 
July 25, 2020 Cost Gains Losses Value 
U.S. government securities ............. 0.0.0 cece eee eee $ 2,614 $ 71 $ — $ 2,685 
U.S. government agency securities... esses 110 — — 110 
Corporate debt securities ........... 2.0... 0. cc cece eens 11,549 334 (6) 11,877 
U.S. agency mortgage-backed securities.....................0055 1,987 49 (1) 2,035 
Commercial paper ........... 0... 0c e ee cece een 727 — — 727 
Certificates of deposit ........... 0.0... eee eee eee eee 176 — — 176 
Total eere e eg Ne er E RP PERPE RET $ 17,163 $ 454 $ (7) $ 17,610 
Gross Gross 
Amortized Unrealized Unrealized Fair 
July 27, 2019 Cost Gains Losses Value 
U.S. government securities ........ csse ee $ 808 $ 1 $ (1) $ 808 
U.S. government agency securities .......... llle eee 169 — — 169 
Corporate debt securities... 0... 0... cc cece ccc eee een 19,188 103 (29) 19,262 
U.S. agency mortgage-backed securities............. 0.0.00. e eee eee 1,425 7 (11) 1,421 
TOtàl^s e dra eere a EEEE E esum agone ween evs $ 21,590 $ 111 $ (41) $ 21,660 


The following table presents the gross realized gains and gross realized losses related to available-for-sale debt investments (in 
millions): 


Years Ended July25,2020 July 27,2019 July 28, 2018 

Gross realized gain... uei vesci ee P eR m OUR E et Wied RR twee REN. eda $ 70 $ 17 $ 16 

Gross realized JOSS@S «esse e CER RR E RR CY Ea VEA TA IE AR Pe (28) (30) (258) 
TOAD MRTETETC-——-————E————————————— $ 42 $ (13 $ (242) 
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The following tables present the breakdown of the available-for-sale debt investments with gross unrealized losses and the 
duration that those losses had been unrealized at July 25, 2020 and July 27, 2019 (in millions): 


UNREALIZED LOSSES UNREALIZED LOSSES 


LESS THAN 12 MONTHS 12 MONTHS OR GREATER TOTAL 
Gross Gross Gross 
Unrealized Unrealized Unrealized 
July 25, 2020 Fair Value Losses Fair Value Losses Fair Value Losses 
U.S. government agency securities........ $ 33 $ — $ — $ — $ 33 $ = 
Corporate debt securities ............... 1,060 (6) 3 — 1,063 (6) 
U.S. agency mortgage-backed securities . . . 265 (1) — — 265 (1) 
"Total... 52e suh ree E eet de $ 1,358 $ (7) $ 3$ — $ 1,361 $ (7) 
UNREALIZED LOSSES UNREALIZED LOSSES 
LESS THAN 12 MONTHS 12 MONTHS OR GREATER TOTAL 
Gross Gross Gross 
Unrealized Unrealized Unrealized 
July 27, 2019 Fair Value Losses Fair Value Losses Fair Value Losses 
U.S. government securities ............... $ 204 $ — $ 488 $ (1) $ 692 $ (1) 
U.S. government agency securities ......... — — 169 — 169 — 
Corporate debt securities................. 2,362 (4) 5,271 (25) 7,633 (29) 
U.S. agency mortgage-backed securities. .... 123 — 847 (11) 970 (11) 
TOtdlo. idees spe e e Mae e S $ 2,689 $ (4) $ 6,775 $ (37 $ 9,64 $ (41) 


As of July 25, 2020, for available-for-sale debt investments that were in an unrealized loss position, we have determined that no 
other-than-temporary impairments were required to be recognized. 


The following table summarizes the maturities of our available-for-sale debt investments as of July 25, 2020 (in millions): 


Amortized Cost Fair Value 
Within year 22234268 840th ond deeded beeiodendodudddeetide dd REM $ 5,773 $ 5,812 
After 1 year through 5 years. ..... cceli hh 7,360 7,932 
After 5 years through 10 years. 2. ssec sed0dde penc mere cx eat dhaialn pw ET RO ERR RARE 2,032 2,218 
After IO years. ies haw ann aw RU win Meow ERU ERE aio RI RUE RR SIRE EU 11 13 
Mortgage-backed securities with no single maturity. ........... llle eee esee 1,987 2,035 
Total. c.a os dm RR rte RE WR hl Ba oe Ne Ee EE Pa Ml a a $ 17,163 $ 17,610 


Actual maturities may differ from the contractual maturities because borrowers may have the right to call or prepay 
certain obligations. 


(b) Summary of Equity Investments 


Gains and losses recognized on our marketable and non-marketable equity securities are summarized below (in millions): 


July 25, 2020 July 27, 2019 


Net gains and losses recognized during the period on equity investments .................. $ 63 $ 58 
Less: Net gains and losses recognized on equity investments sold .............. 02-00 eee (76) (69) 
Net unrealized gains and losses recognized during reporting period on equity 
securities still held at the reporting date .. 0... eee nee ee nee $ (13) $ (11) 
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We recorded adjustments to the carrying value of our non-marketable equity securities measured using the measurement 
alternative as follows (in millions): 


July 25, 2020 July 27, 2019 


Adjustments to non-marketable equity securities measured using the measurement alternative: 


Upward adjustments... 12: shade mes bade e edu bris RR rbeic uie bneeadaae tae $ 28 $ 26 
Downward adjustments, including impairments. ......... 0.2... 00. cee eee eee eee (41) (57) 
Netàdjusiments.-i-eictesretectebeEmE er ERR eed ela ne dd EE DPI EE ana $ (13) $ (31) 


As of July 25, 2020 and July 27, 2019, we held equity interests in certain private equity funds of $0.7 billion and $0.6 billion, 
respectively, which are accounted for under the NAV practical expedient. 


(c) Variable Interest Entities 


In the ordinary course of business, we have investments in privately held companies and provide financing to certain customers. 
These privately held companies and customers are evaluated for consolidation under the variable interest or voting interest entity 
models. We evaluate on an ongoing basis our investments in these privately held companies and our customer financings, and 
have determined that as of July 25, 2020, there were no significant variable interest or voting interest entities required to be 
consolidated in our Consolidated Financial Statements. 


As of July 25, 2020, the carrying value of our investments in privately held companies was $1.3 billion. $0.7 billion of such 
investments are considered to be in variable interest entities which are unconsolidated. We have total funding commitments of 
$0.3 billion related to these privately held investments, some of which may be based on the achievement of certain agreed-upon 
milestones, and some of which are required to be funded on demand. The carrying value of these investments and the additional 
funding commitments collectively represent our maximum exposure related to these privately held investments. 
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11. Fair Value 
(a) Assets and Liabilities Measured at Fair Value on a Recurring Basis 


Assets and liabilities measured at fair value on a recurring basis were as follows (in millions): 


JULY 25, 2020 JULY 27, 2019 
FAIR VALUE MEASUREMENTS FAIR VALUE MEASUREMENTS 
Total Total 
Level 1 Level 2 Level 3 Balance Level 1 Level 2 Balance 

Assets: 
Cash equivalents: 

Money market funds ................000. $ 10,024 $ — $ — $ 10,024 $ 10,083 $ — $ 10,083 

Corporate debt securities................. — 8 E 8 — = = 
Available-for-sale debt investments: 

U.S. government securities ............... — 2,685 — 2,685 — 808 808 

U.S. government agency securities ......... — 110 — 110 — 169 169 

Corporate debt securities................. — 11,877 — 11,877 — 19,262 19,262 

U.S. agency mortgage-backed securities. .... — 2,035 — 2,035 — 1,421 1,421 

Commercial paper...............-00 008 — 727 — 727 — — — 

Certificates of deposit ........... lusus. — 176 — 176 — — — 
Equity investments: 

Marketable equity securities .............. — — — — 3 — 3 
Derivative asset$ oi. cca ne rene c emn — 190 1 191 — 89 89 

jc Pm $ 10,024 $ 17,808 $ 1 $ 27,833 $ 10,086 $ 21,749 $ 31,835 

Liabilities: 

Derivative liabilities..................... $ — $ 10 $ —$ 10 $ — $ 15 $ 15 

Total 525 p d e GERE ERO $ — $ 10 $ — $ 10 $ — $ 15 $ 15 


Level 1 marketable equity securities are determined by using quoted prices in active markets for identical assets. Level 2 
available-for-sale debt investments are priced using quoted market prices for similar instruments or nonbinding market prices 
that are corroborated by observable market data. Our derivative instruments are primarily classified as Level 2, as they are not 
actively traded and are valued using pricing models that use observable market inputs. We did not have any transfers between 
Level 1 and Level 2 fair value measurements during the periods presented. Level 3 assets include certain derivative instruments, 
the values of which are determined based on discounted cash flow models using inputs that we could not corroborate with 
market data. 


(b) Assets Measured at Fair Value on a Nonrecurring Basis 


The carrying value of our non-marketable equity securities recorded to fair value on a non-recurring basis is adjusted for 
observable transactions for identical or similar investments of the same issuer or impairment. These securities are classified as 
Level 3 in the fair value hierarchy because we estimate the value based on valuation methods using the observable transaction 
price at the transaction date and other unobservable inputs such as volatility, rights, and obligations of the securities we hold. 


The fair value for purchased intangible assets measured at fair value on a nonrecurring basis was categorized as Level 3 due to 
the use of significant unobservable inputs in the valuation. Significant unobservable inputs that were used included expected 
revenues and net income related to the assets and the expected life of the assets. The difference between the estimated fair value 
and the carrying value of the assets was recorded as an impairment charge, which was included in product cost of sales and 
operating expenses as applicable. The remaining carrying value of the specific purchased intangible assets that were impaired 
were zero as of July 25, 2020. 


The fair value of property held for sale was measured with the assistance of third-party valuation models, which used discounted 
cash flow techniques as part of their analysis. The fair value measurement was categorized as Level 3, as significant unobservable 
inputs were used in the valuation report. The impairment charges as a result of the valuations, which represented the difference 
between the fair value less cost to sell and the carrying amount of the assets held for sale, were included in restructuring and 
other charges. We recognized an impairment charge of $65 million during fiscal 2020 and the remaining carrying value of the 
property held for sale that was impaired was $9 million as of July 25, 2020. 
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(c) Other Fair Value Disclosures 


The fair value of our short-term loan receivables and financed service contracts approximates their carrying value due to their 
short duration. The aggregate carrying value of our long-term loan receivables and financed service contracts as of July 25, 2020 
and July 27, 2019 was $4.5 billion and $3.7 billion, respectively. The estimated fair value of our long-term loan receivables and 
financed service contracts approximates their carrying value. We use significant unobservable inputs in determining discounted 
cash flows to estimate the fair value of our long-term loan receivables and financed service contracts, and therefore they are 
categorized as Level 3. 


As of July 25, 2020 and July 27, 2019, the estimated fair value of our short-term debt approximates its carrying value due to the 
short maturities. As of July 25, 2020, the fair value of our senior notes and other long-term debt was $17.4 billion, with a carrying 
amount of $14.6 billion. This compares to a fair value of $22.1 billion and a carrying amount of $20.5 billion as of July 27, 2019. 
The fair value of the senior notes and other long-term debt was determined based on observable market prices in a less active 
market and was categorized as Level 2 in the fair value hierarchy. 


12. Borrowings 
(a) Short-Term Debt 


The following table summarizes our short-term debt (in millions, except percentages): 


July 25, 2020 July 27, 2019 
Amount Effective Rate Amount Effective Rate 
Current portion of long-term debt......... 00.0.0... eee eee eee ee $ 3,005 2.07% $ 5,998 3.20% 
Commercial paper...22 vane Ria ERE ARUM RR RR REED — — 4,193 2.3496 
Total short-term debt .........0. 0.0... cece cece ee eee eee eee $ 3,005 $ 10,191 


We have a short-term debt financing program of up to $10.0 billion through the issuance of commercial paper notes. We use the 
proceeds from the issuance of commercial paper notes for general corporate purposes. 


The effective rates for the short- and long-term debt include the interest on the notes, the accretion of the discount, the issuance 
costs, and, if applicable, adjustments related to hedging. 
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(b) Long-Term Debt 


The following table summarizes our long-term debt (in millions, except percentages): 


July 25, 2020 July 27, 2019 
Maturity Date Amount Effective Rate Amount Effective Rate 
Senior notes: 
Floating-rate notes: 
Three-month LIBOR plus 0.34%....... September 20,2019  $ — = $ 500 2.77% 
Fixed-rate notes: 
VAO% ——— September 20, 2019 — — 1,500 1.4896 
4.4506 1. cx ee PR January 15, 2020 — — 2,500 4.7296 
2:4590. ais. toy led a Rd d € RR ER Pr E June 15, 2020 — — 1,500 2.5496 
2.2096. leg ada ca Pa ede February 28, 2021 2,500 2.30% 2,500 2.30% 
2.0090: sataa AEE snes Svaten March 4, 2021 500 0.9496 500 3.1496 
MOB Orestes sale ure a big bi xe rta September 20, 2021 2,000 1.90% 2,000 1.90% 
3.0096. 1.15 bere ewe heb tee E RPG June 15, 2022 500 1.21% 500 3.36% 
2.600045 need beer e RR aS RR February 28, 2023 500 2.6896 500 2.6896 
2.200015: oreet RE A ERE September 20, 2023 750 2.2796 750 2.2796 
3.625% Em March 4, 2024 1,000 1.06% 1,000 3.25% 
3.5090. 5 i ei aus aan Aaa Gears, aA ae TRS June 15, 2025 500 1.37% 500 3.52% 
250: 4 ena bo greed i Rede b RG E February 28, 2026 750 3.01% 750 3.01% 
2:50 gu cease eiue sic fede September 20, 2026 1,500 2.55% 1,500 2.55% 
5.9096 cec Edad te Grae ae bend February 15, 2039 2,000 6.11% 2,000 6.11% 
500% asian LE o EE We UR eae de January 15, 2040 2,000 5.67% 2,000 5.67% 
Total: 6244.44.04: neat gaan pn 14,500 20,500 
Unaccreted discount/issuance costs .......... (88) (100) 
Hedge accounting fair value adjustments...... 171 73 
TOU All soc dart pda aeae, Sia eae tend $ 14,583 $ 20,473 
Reported as: 
Short-term debt ................0...00 000 $ 3,005 $ 5,998 
Long-term debt 45s re RR 11,578 14,475 
Totál 42i sehebeer PIER $ 14,583 $ 20,473 


We have entered into interest rate swaps in prior periods with an aggregate notional amount of $2.5 billion designated as fair 
value hedges of certain of our fixed-rate senior notes. These swaps convert the fixed interest rates of the fixed-rate notes to 
floating interest rates based on the London InterBank Offered Rate (LIBOR). The gains and losses related to changes in the fair 
value of the interest rate swaps substantially offset changes in the fair value of the hedged portion of the underlying debt that are 
attributable to the changes in market interest rates. For additional information, see Note 13. 


Interest is payable semiannually on each class of the senior fixed-rate notes. Each of the senior fixed-rate notes is redeemable by 
us at any time, subject to a make-whole premium. The senior notes rank at par with the commercial paper notes that have been 
issued in the future pursuant to our short-term debt financing program, as discussed above under “(a) Short-Term Debt." As of 
July 25, 2020, we were in compliance with all debt covenants. 
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As of July 25, 2020, future principal payments for long-term debt, including the current portion, are summarized as follows 
(in millions): 


Fiscal Year Amount 
2021 ia ba Em $ 3,000 
2022 MTM 2,500 
pc" a a a a e a a a aa aa a a aea aeae Ea a aE a E aa 500 
2094. eee eI MENS EAEE A ae gc pace E hag E E ees Mae pE E E EEO edes 1,750 
20 25e EA E EEE ————————— EE AEE A Gut eee 500 
Thereafter a maa e aa P EP E a E aa aa pP b E ede pies 6,250 
Totals ee PET PT" Tv $ 14,00 


(c) Credit Facility 


On May 15, 2020, we entered into a 364-day credit agreement with certain institutional lenders that provides for a $2.75 billion 
unsecured revolving credit facility that is scheduled to expire on May 14, 2021. The credit agreement is structured as an 
amendment and restatement of our five-year credit facility which would have terminated on May 15, 2020, the end of its 
five-year term. As of July 25, 2020, we were in compliance with the required interest coverage ratio and the other covenants, 
and we had not borrowed any funds under the credit facility. 


Any advances under the credit agreement will accrue interest at rates that are equal to, based on certain conditions, either 
(i) the highest of (a) the Federal Funds rate plus 0.5096, (b) Bank of America's “prime rate" as announced from time to time, or 
(c) LIBOR, or a comparable or successor rate that is approved by the Administrative Agent (“Eurocurrency Rate"), for an interest 
period of one-month plus 1.0096, or (ii) the Eurocurrency Rate, plus a margin that is based on our senior debt credit ratings as 
published by Standard & Poor's Financial Services, LLC and Moody's Investors Service, Inc., provided that in no event will the 
Eurocurrency Rate be less than 0.2596. We may also, upon the agreement of either the then-existing lenders or additional lenders 
not currently parties to the agreement, increase the commitments under the credit facility by up to an additional $2.0 billion. 
The credit agreement requires that we comply with certain covenants, including that we maintain an interest coverage ratio as 
defined in the agreement. 


13. Derivative Instruments 
(a) Summary of Derivative Instruments 


We use derivative instruments primarily to manage exposures to foreign currency exchange rate, interest rate, and equity price 
risks. Our primary objective in holding derivatives is to reduce the volatility of earnings and cash flows associated with changes 
in foreign currency exchange rates, interest rates, and equity prices. Our derivatives expose us to credit risk to the extent that the 
counterparties may be unable to meet the terms of the agreement. We do, however, seek to mitigate such risks by limiting our 
counterparties to major financial institutions. In addition, the potential risk of loss with any one counterparty resulting from this 
type of credit risk is monitored. Management does not expect material losses as a result of defaults by counterparties. 


The fair values of our derivative instruments and the line items on the Consolidated Balance Sheets to which they were recorded 
are summarized as follows (in millions): 


DERIVATIVE ASSETS DERIVATIVE LIABILITIES 
July 25, July 27, July 25, July 27, 
Balance Sheet Line Item 2020 2019 Balance Sheet Line Item 2020 2019 
Derivatives designated as hedging instruments: 
Foreign currency derivatives.................04- Other current assets $ 7$ 5 Other current liabilities $ 2$ 8 
Interest rate derivatives ............ccsees ecco Other current assets 6 — Other current liabilities — 1 
Interest rate derivatives .............0.ce ee eeeee Other assets 169 75 Other long-term liabilities — — 
"Total... ice ta one rre ete trie PR rens 182 80 2 9 
Derivatives not designated as hedging instruments: 
Foreign currency derivatives...............00005 Other current assets 8 9 Other current liabilities 8 6 
Equity derivatives .............. oi . cece eee ee Other assets 1 — Other long-term liabilities — — 
Total sue DEET nA E EE PRECOR OEDS 9 9 8 6 
Ioe PEE E E E std aanee DIR EE IEEE $ 191 $ 89 $ 10 $ 15 
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The following amounts were recorded on the Consolidated Balance Sheets related to cumulative basis adjustments for our fair 
value hedges (in millions): 


CUMULATIVE AMOUNT OF 
FAIR VALUE HEDGING 
ADJUSTMENT INCLUDED IN 
CARRYING AMOUNT OF THE THE CARRYING AMOUNT OF 
HEDGED ASSETS/ THE HEDGED ASSETS/ 
(LIABILITIES) LIABILITIES 
Balance Sheet Line Item of Hedged Item July 25, 2020 July 27, 2019 July 25, 2020 July 27, 2019 
Short-term debt........... 000 c cece eee eee eee eee eee $ (506) $ (2,000) $ (6) $ — 
Long-term debt......... 0... ccc cece E ee $ (2,159) $ (2,565) $ (165) $ (73) 


See Note 17 for the effects of our cash flow hedging instruments on other comprehensive income (OCI) and the Consolidated 
Statements of Operations. 


The effect on the Consolidated Statements of Operations of derivative instruments designated as fair value and cash flow hedges 
is summarized as follows (in millions): 


July 25, 2020 July 27, 2019 
Interest Interest 
and and 
other other 
income income 
Cost of Operating (loss), Cost of Operating (loss), 
Revenue sales expenses net Revenue sales expenses net 


Total amounts presented in the Consolidated Statements 
of Operations in which the effects of fair value or cash 
flow hedges are recorded............0.. cee eeeeeeee $49,301 $17,618 $ 18,063 $ 350 $51,904 $19,238 $ 18,447 $ 352 
The effects of fair value and cash flow hedging: 
Gains (losses) on fair value hedging relationships: 
Interest rate derivatives 


Hedged items ............ 0. eee ee eee — — — (98) (138) 
Derivatives designated as 
hedging instruments................. — — — 101 145 


Gains (losses) on cash flow hedging relationships: 
Foreign currency derivatives 
Amount of gains (losses) 


reclassified from AOCI to income ......... (1) — — — 2 — 1 — 
Total gains (losses) ............... $ (0$ —$ —$ 3 $ 2$ — $ 1$ 7 


The effect on the Consolidated Statements of Operations of derivative instruments not designated as hedges is summarized as 
follows (in millions): 


GAINS (LOSSES) FOR 
THE YEARS ENDED 


Line Item in Statements July 25, July 27, July 28, 
Derivatives Not Designated as Hedging Instruments of Operations 2020 2019 2018 
Foreign currency derivatives |... Other income (loss), net $ (5) $ (60) $ (24) 
Total return swaps—deferred compensation..................-. Operating expenses 24 19 50 
Cost of sales 1 2 4 
Other income (loss), net (10) (16) (11) 
Equity derivatives. ...... 0... cc ccc ce cee cece een Other income (loss), net 9 3 (4) 
Total il. ached aca eb xen ER Ead ad ee ERR TERCER $ 19 $ (52) 15 
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The notional amounts of our outstanding derivatives are summarized as follows (in millions): 


July 25, 2020 July 27, 2019 
Derivatives designated as hedging instruments: 


Foreign currency derivatives—cash flow hedges......... 00... cee eee eee eee eee eens $ 743 $ 663 
tnterest'rate derivatives: te «euo sedeer enie cere ob aee Rod a yo re RO o a Ce RR DRE la CR ee AR 2,500 4,500 
Net investment hedging instruments............. 0... ccc cece teen eee eee e ees 331 309 

Derivatives not designated as hedging instruments: 
Foreign currency derivatives ...... 0.0.0... e hn han 3,241 2,708 
Total return swaps—deferred compensation. ............. 00 cece eee eee 580 574 
Totale iesea tae anise EET eed au tee ae eatin Gunde ese en eeeee $ 7,395 $ 8,754 


(b) Offsetting of Derivative Instruments 


We present our derivative instruments at gross fair values in the Consolidated Balance Sheets. However, our master netting 
and other similar arrangements with the respective counterparties allow for net settlement under certain conditions, which are 
designed to reduce credit risk by permitting net settlement with the same counterparty. As of July 25, 2020 and July 27, 2019, the 
potential effects of these rights of set-off associated with the derivative contracts would be a reduction to both derivative assets 
and derivative liabilities of $10 million and $13 million, respectively. 


To further limit credit risk, we also enter into collateral security arrangements related to certain derivative instruments whereby 
cash is posted as collateral between the counterparties based on the fair market value of the derivative instrument. Under these 
collateral security arrangements, the net cash collateral received as of July 25, 2020 and July 27, 2019 was $173 million and 
$76 million, respectively. Including the effects of collateral, this results in a net derivative asset of $8 million and $2 million as 
of July 25, 2020 and July 27, 2019, respectively. 


(c) Foreign Currency Exchange Risk 


We conduct business globally in numerous currencies. Therefore, we are exposed to adverse movements in foreign currency 
exchange rates. To limit the exposure related to foreign currency changes, we enter into foreign currency contracts. We do not 
enter into such contracts for speculative purposes. 


We hedge forecasted foreign currency transactions related to certain revenues, operating expenses and service cost of sales 
with currency options and forward contracts. These currency options and forward contracts, designated as cash flow hedges, 
generally have maturities of less than 24 months. The derivative instrument’s gain or loss is initially reported as a component of 
AOCI and subsequently reclassified into earnings when the hedged exposure affects earnings. During the fiscal years presented, 
we did not discontinue any cash flow hedges for which it was probable that a forecasted transaction would not occur. 


We enter into foreign exchange forward and option contracts to reduce the short-term effects of foreign currency fluctuations on 
assets and liabilities such as foreign currency receivables, including long-term customer financings, investments, and payables. 
These derivatives are not designated as hedging instruments. Gains and losses on the contracts are included in other income 
(loss), net, and substantially offset foreign exchange gains and losses from the remeasurement of intercompany balances or other 
current assets, investments, or liabilities denominated in currencies other than the functional currency of the reporting entity. 


We hedge certain net investments in our foreign operations with forward contracts to reduce the effects of foreign currency 
fluctuations on our net investment in those foreign subsidiaries. These derivative instruments generally have maturities of up 
to six months. 


(d) Interest Rate Risk 


Interest Rate Derivatives Designated as Fair Value Hedges, Long-Term Debt We hold interest rate swaps designated as fair value 
hedges related to fixed-rate senior notes that are due in fiscal 2021 through 2025. Under these interest rate swaps, we receive 
fixed-rate interest payments and make interest payments based on LIBOR plus a fixed number of basis points. The effect of such 
swaps is to convert the fixed interest rates of the senior fixed-rate notes to floating interest rates based on LIBOR. The gains 
and losses related to changes in the fair value of the interest rate swaps are included in interest expense and substantially offset 
changes in the fair value of the hedged portion of the underlying debt that are attributable to the changes in market interest rates. 
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(e) Equity Price Risk 


We may hold marketable equity securities in our portfolio that are subject to price risk. To diversify our overall portfolio, we also 
hold equity derivatives that are not designated as accounting hedges. The change in the fair value of each of these investment 
types are included in other income (loss), net. 


We are also exposed to variability in compensation charges related to certain deferred compensation obligations to employees. 
Although not designated as accounting hedges, we utilize derivatives such as total return swaps to economically hedge this 
exposure and offset the related compensation expense. 


14. Commitments and Contingencies 


(a) Purchase Commitments with Contract Manufacturers and Suppliers 


We purchase components from a variety of suppliers and use several contract manufacturers to provide manufacturing services 
for our products. During the normal course of business, in order to manage manufacturing lead times and help ensure adequate 
component supply, we enter into agreements with contract manufacturers and suppliers that either allow them to procure inventory 
based upon criteria as defined by us or establish the parameters defining our requirements. A significant portion of our reported 
purchase commitments arising from these agreements consists of firm, noncancelable, and unconditional commitments. Certain 
of these purchase commitments with contract manufacturers and suppliers relate to arrangements to secure long-term pricing 
for certain product components for multi-year periods. In certain instances, these agreements allow us the option to cancel, 
reschedule, and adjust our requirements based on our business needs prior to firm orders being placed. As of July 25, 2020 and 
July 27, 2019, we had total purchase commitments for inventory of $4.4 billion and $5.0 billion, respectively. 


We record a liability for firm, noncancelable, and unconditional purchase commitments for quantities in excess of our future 
demand forecasts consistent with the valuation of our excess and obsolete inventory. As of July 25, 2020 and July 27, 2019, the 
liability for these purchase commitments was $141 million and $129 million, respectively, and was included in other current 
liabilities. The provision for the liability related to purchase commitments with contract manufacturers and suppliers was 
$139 million, $95 million, and $105 million in fiscal 2020, 2019, and 2018, respectively. 


(b) Other Commitments 


In connection with our acquisitions, we have agreed to pay certain additional amounts contingent upon the achievement of 
certain agreed-upon technology, development, product, or other milestones or upon the continued employment with Cisco of 
certain employees of the acquired entities. 


The following table summarizes the compensation expense related to acquisitions (in millions): 


July 25, 2020 July 27,2019 July 28, 2018 
Compensation expense related to acquisitions. ............. 00.0 c eee eee $ 214 $ 313 $ 203 


As of July 25, 2020, we estimated that future cash compensation expense of up to $271 million may be required to be recognized 
pursuant to the applicable business combination agreements. 


We also have certain funding commitments, primarily related to our non-marketable equity and other investments, some of 
which are based on the achievement of certain agreed-upon milestones, and some of which are required to be funded on demand. 
The funding commitments were $0.3 billion as of each of July 25, 2020 and July 27, 2019. 


(c) Product Warranties 


The following table summarizes the activity related to the product warranty liability (in millions): 


July 25, 2020 July 27,2019 July 28, 2018 


Balance at beginning of fiscal year... . 0... ccc ee $ 342 $ 359 $ 407 
Provisions for warranties issued. ..........l.lleeleeeeleeeee eh 561 600 582 
Adjustments for pre-existing warranties ............ 00. cece cee eee ee eee eens (8) (12) (38) 
Settlements... rd ek. edad candela teende RV RP EXP e e v pe de ds (564) (603) (592) 
Acquisitions and divestitures... 1... 2.0.0... cece cent ee — (2) — 
Balance at end of fiscal year... 2... nce cnet nn $ 331 $ 342 $ 359 
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We accrue for warranty costs as part of our cost of sales based on associated material product costs, labor costs for technical 
support staff, and associated overhead. Our products are generally covered by a warranty for periods ranging from 90 days to 
five years, and for some products we provide a limited lifetime warranty. 


(d) Financing and Other Guarantees 


In the ordinary course of business, we provide financing guarantees for various third-party financing arrangements extended 
to channel partners and end-user customers. Payments under these financing guarantee arrangements were not material for the 
periods presented. 


Channel Partner Financing Guarantees We facilitate arrangements for third-party financing extended to channel partners, 
consisting of revolving short-term financing, with payment terms generally ranging from 60 to 90 days. During fiscal 2020, 
we expanded the payment terms on certain of our channel partner financing programs by 30 days in response to the COVID-19 
pandemic environment. These financing arrangements facilitate the working capital requirements of the channel partners, 
and, in some cases, we guarantee a portion of these arrangements. The volume of channel partner financing was $26.9 billion, 
$29.6 billion, and $28.2 billion in fiscal 2020, 2019, and 2018, respectively. The balance of the channel partner financing subject 
to guarantees was $1.1 billion and $1.4 billion as of July 25, 2020 and July 27, 2019, respectively. 


End-User Financing Guarantees We also provide financing guarantees for third-party financing arrangements extended to end- 
user customers related to leases and loans, which typically have terms of up to three years. The volume of financing provided by 
third parties for leases and loans as to which we had provided guarantees was $9 million, $14 million, and $35 million in fiscal 
2020, 2019, and 2018, respectively. 


Financing Guarantee Summary The aggregate amounts of financing guarantees outstanding at July 25, 2020 and July 27, 2019, 
representing the total maximum potential future payments under financing arrangements with third parties along with the 
related deferred revenue, are summarized in the following table (in millions): 


July 25, 2020 July 27, 2019 


Maximum potential future payments relating to financing guarantees: 


Channel partner. 52 ice ease Hae ah edhe ha EDMUND ER A hae RE tech des $ 198 $ 197 
End üser zo eteme REPERI i oaan PORTARE REP eC I HN C BERE eS 9 21 
TOtal 25% oa dae Suns deua NP PUDE PCGN dada ted d $ 207 $ 218 
Deferred revenue associated with financing guarantees: 
Channel partnet;. «cde et Ae anaes edd enobr eec Sonohar E EN Ene dr iau ames eie es $ (19) $ (62) 
End SER ssc sent ex TER ER c a Na E a Rr RP e ECTETUR RR gud WAS dh (9) (15) 
UD CI MT" $ (28) $ (77) 
Totals iode delves tate Go tcp er E E iri aut pde E RN e rese pte dor ees $ 179 $ 141 


(e Indemnifications 


In the normal course of business, we indemnify other parties, including customers, lessors, and parties to other transactions 
with us, with respect to certain matters. We have agreed to indemnify against losses arising from a breach of representations or 
covenants or out of intellectual property infringement or other claims made against certain parties. These agreements may limit 
the time within which an indemnification claim can be made and the amount of the claim. 


Charter Communications, Inc. (“Charter”), which acquired Time Warner Cable (“TWC”) in May 2016, is seeking indemnification 
from us for a final judgment obtained by Sprint Communications Company, L.P. (“Sprint”) against TWC in federal court 
in Kansas. Sprint sought monetary damages, alleging that TWC infringed certain Sprint patents by offering VoIP telephone 
services utilizing products provided by us generally in combination with those of other manufacturers. Following a trial on 
March 3, 2017, a jury in Kansas found that TWC willfully infringed five Sprint patents and awarded Sprint $139.8 million in 
damages. The Court awarded Sprint pre and post judgment interest of approximately $10 million and denied TWC’s post-trial 
motions and appeals. Charter reported that it paid the judgment in full. At this time, we are working with Charter to calculate 
the correct amount of indemnification. We do not believe that our indemnity obligations under our agreement will be material. 


We also have been asked to indemnify certain of our service provider customers that have been subject to patent infringement 
claims asserted by Chanbond, LLC (*Chanbond") in the United States District Court for the District of Delaware on 
September 21, 2015. Chanbond alleges that 13 service provider companies, including among others, Comcast Corporation, 
Charter Communications, Inc. (“Charter”), Time Warner Cable, Inc. (subsequently acquired by Charter), Cox Communications, 
Inc. (“Cox”), and Cablevision Systems Corporation, infringe three patents by providing high speed cable internet services to their 
customers utilizing cable modems and cable modem termination systems, consistent with the DOCSIS 3.0 standard, provided by 
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us and other manufacturers generally used in combination with each other. Chanbond seeks monetary damages. On July 15, 2020, 
the Court vacated the August 19, 2020 trial date for Chanbond’s case against Cox and has not yet set a new trial date. The other 
cases against the remaining service provider defendants also have not yet been set for trial. We believe that the service provider 
defendants have strong non-infringement, invalidity and other defenses. Due to uncertainties surrounding the litigation processes, 
we are unable to reasonably estimate the ultimate outcome of the cases at this time, but should Chanbond prevail in its cases against 
the service provider defendants, we do not believe that any potential indemnity liability would be material. 


During fiscal 2018, we recorded legal and indemnification settlement charges of $127 million to product cost of sales related to 
prior indemnification matters resolved in fiscal 2018. 


In addition, we have entered into indemnification agreements with our officers and directors, and our Amended and Restated 
Bylaws contain similar indemnification obligations to our agents. 


It is not possible to determine the maximum potential amount under these indemnification agreements due to uncertainties in the 
litigation process, coordination with other suppliers and the defendants in these cases, and the unique facts and circumstances 
involved in each particular agreement. Historically, payments made by us under these agreements have not had a material effect 
on our operating results, financial position, or cash flows. 


(f) Legal Proceedings 


Brazil Brazilian authorities have investigated our Brazilian subsidiary and certain of its former employees, as well as a Brazilian 
importer of our products, and its affiliates and employees, relating to alleged evasion of import taxes and alleged improper 
transactions involving the subsidiary and the importer. Brazilian tax authorities have assessed claims against our Brazilian 
subsidiary based on a theory of joint liability with the Brazilian importer for import taxes, interest, and penalties. In addition to 
claims asserted by the Brazilian federal tax authorities in prior fiscal years, tax authorities from the Brazilian state of Sao Paulo 
have asserted similar claims on the same legal basis in prior fiscal years. 


During the second quarter of fiscal 2020, $0.8 billion of penalty and interest asserted by the Brazilian federal tax authorities 
against our Brazilian subsidiary on the theory of joint liability was dismissed on its merits. The asserted claims by Brazilian 
federal tax authorities that remain are for calendar years 2003 through 2007, and the asserted claims by the tax authorities from 
the state of Sao Paulo are for calendar years 2005 through 2007. The total remaining asserted claims by Brazilian state and 
federal tax authorities aggregate to $155 million for the alleged evasion of import and other taxes, $756 million for interest, and 
$383 million for various penalties, all determined using an exchange rate as of July 25, 2020. 


We have completed a thorough review of the matters and believe the remaining asserted claims against our Brazilian subsidiary 
are without merit, and we are defending the claims vigorously. While we believe there is no legal basis for the alleged liability, 
due to the complexities and uncertainty surrounding the judicial process in Brazil and the nature of the claims asserting joint 
liability with the importer, we are unable to determine the likelihood of an unfavorable outcome against our Brazilian subsidiary 
and are unable to reasonably estimate a range of loss, if any. We do not expect a final judicial determination for several years. 


SRI International On September 4, 2013, SRI International, Inc. (“SRI”) asserted patent infringement claims against us in the 
U.S. District Court for the District of Delaware, accusing our products and services in the area of network intrusion detection of 
infringing two U.S. patents. SRI sought monetary damages of at least a reasonable royalty and enhanced damages. The trial started 
on May 2, 2016, and, on May 12, 2016, the jury returned a verdict finding willful infringement. The jury awarded SRI damages of 
$23.7 million. On May 25, 2017, the District Court awarded SRI enhanced damages and attorneys’ fees, entered judgment in the 
new amount of $57.0 million, and ordered an ongoing royalty of 3.5% through the expiration of the patents in 2018. We appealed to 
the United States Court of Appeals for the Federal Circuit on various grounds, and after various proceedings, on July 12, 2019, the 
Federal Circuit vacated the enhanced damages award; vacated and remanded in part the willful infringement finding; vacated and 
remanded the attorneys’ fees award for further proceedings; and affirmed the District Court’s other findings. On April 1, 2020, the 
District Court issued a final judgment on the remanded issues, finding no evidence of willful infringement and reinstating the $8 
million award of attorneys’ fees. SRI appealed the judgment of no willful infringement to the Federal Circuit on April 3, 2020, and 
Cisco filed a cross-appeal on the attorneys’ fees award on April 9, 2020. Cisco has paid SRI $28.1 million, representing the portion 
of the judgment that the Federal Circuit previously affirmed, plus interest and royalties on post-verdict sales. While the remaining 
proceedings may result in an additional loss, we do not expect it to be material. 


Centripetal On February 13, 2018, Centripetal Networks, Inc. (“Centripetal”) asserted patent infringement claims against us in 
the U.S. District Court for the Eastern District of Virginia, alleging that several Cisco products and services (including Cisco’s 
Catalyst switches, ASR and ISR series routers, ASAs with FirePOWER services, and Stealthwatch products) infringe eleven 
Centripetal patents. Cisco thereafter petitioned the Patent Trial and Appeal Board (“PTAB”) of the United States Patent and 
Trademark Office to review the validity of nine of the asserted patents. The PTAB instituted inter partes review proceedings (“IPR 
Proceedings”) on six asserted patents and certain claims of another asserted patent. The PTAB has issued Final Written Decisions 
for seven patents in the instituted IPR Proceedings, and all claims of five patents have been found unpatentable and several of the 
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claims of the other two patents have been found unpatentable. Starting on May 6, 2020 and concluding on June 25, 2020, the 
District Court conducted a bench trial by videoconference on the claims in the five patents not subject to the IPR Proceedings, 
including claims in three for which the PTAB declined to institute IPR Proceedings. Centripetal seeks damages, enhanced 
damages for willful infringement, and broad injunctive relief. While the trial result is uncertain, we believe that a District 
Court finding of validity and infringement, finding of willfulness, award of damages including any enhancement, and/or entry 
of injunctive relief are not supported by either the law or the evidence presented at trial. We intend to appeal any adverse 
outcome to the United States Court of Appeals for the Federal Circuit, and we believe that any relief ultimately awarded would 
not be material. On April 29, 2020 and April 30, 2020, Centripetal submitted complaints in the District Court of Dusseldorf 
in Germany against Cisco Systems GmbH and Cisco Systems, Inc., asserting three European patents seeking both injunctive 
relief and damages. Two of the three European patents are counterparts to two U.S. patents Centripetal asserted against us 
in the U.S. District Court proceedings, one of which has been invalidated by the PTAB. We are currently assessing the cases 
filed in Germany. Due to uncertainty surrounding patent litigation processes in the U.S. and Europe, however, we are unable to 
reasonably estimate the ultimate outcome of the cases at this time. 


Oyster Optics On November 24, 2016, Oyster Optics, LLC (“Oyster”) asserted patent infringement claims against us in the U.S. 
District Court for the Eastern District of Texas. Oyster alleged that certain Cisco ONS 15454 and NCS 2000 line cards infringe 
U.S. Patent No. 7,620,327 (“the ‘327 Patent”). Oyster sought monetary damages. Oyster also had filed infringement claims 
based on the ‘327 Patent against other defendants, including ZTE, Nokia, NEC, Infinera, Huawei, Ciena, Alcatel-Lucent, and 
Fujitsu, and the District Court consolidated the cases alleging infringement of the ‘327 Patent. Oyster’s cases against some of 
the defendants were resolved. The District Court vacated the November 4, 2018 trial date set for Oyster’s claims against Cisco 
and one other remaining defendant, pending resolution of Oyster’s December 6, 2018 appeal of the District Court’s summary 
judgment ruling dismissing certain of Oyster’s claims. On May 8, 2020, the Federal Circuit affirmed the District Court’s 
summary judgment ruling. On June 18, 2020, Oyster dismissed its case against us based on the ‘327 Patent with prejudice. 


Finjan On January 6, 2017, Finjan, Inc. (“Finjan”) asserted patent infringement claims against us in the U.S. District Court 
for the Northern District of California, seeking injunctive relief and damages, including enhanced damages for allegations of 
willful infringement. Finjan alleges that Cisco’s AMP and ThreatGrid products and the URL rewrite feature of Cisco’s ESA 
Outbreak Filter product infringe five patents, four of which have expired. Finjan has conceded that they are not entitled to any 
pre-suit damages, accordingly it seeks approximately three weeks of damages for the alleged infringement of the 8,677,494 and 
6,154,844 patents, approximately ten months of damages for the 6,804,780 patent, approximately three years of damages for 
the 7,647,633 patent, and approximately three-and-a-half years of past damages for the 8,141,154 patent and an ongoing royalty 
until its expiration on December 12, 2025. The case is currently set for jury trial starting October 19, 2020. While we believe 
that we have strong non-infringement arguments, that the patents are invalid, that Finjan’s damages theories are not supported 
by prevailing law and that Finjan will not be able to meet its burden required for injunctive relief, we are unable to reasonably 
estimate the ultimate outcome of this litigation at this time due to uncertainties in the litigation processes. If we do not prevail 
in the District Court, we believe that any damages ultimately assessed would not be material. 


In addition, we are subject to legal proceedings, claims, and litigation arising in the ordinary course of business, including 
intellectual property litigation. While the outcome of these matters is currently not determinable, we do not expect that the 
ultimate costs to resolve these matters will have a material adverse effect on our consolidated financial position, results of 
operations, or cash flows. 


For additional information regarding intellectual property litigation, see “Part I, Item 1A. Risk Factors-We may be found to 
infringe on intellectual property rights of others” of this Annual Report on Form 10-K. 
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15. Shareholders’ Equity 
(a) Cash Dividends on Shares of Common Stock 


We declared and paid cash dividends of $1.42, $1.36 and $1.24 per common share, or $6.0 billion each year, on our outstanding 
common stock during fiscal 2020, 2019, and 2018, respectively. 


Any future dividends will be subject to the approval of our Board of Directors. 
(b) Stock Repurchase Program 


In September 2001, our Board of Directors authorized a stock repurchase program. As of July 25, 2020, the remaining authorized 
amount for stock repurchases under this program, including the additional authorization, is approximately $10.8 billion, with 
no termination date. 


Asummary of the stock repurchase activity under the stock repurchase program, reported based on the trade date, is summarized 
as follows (in millions, except per-share amounts): 


Weighted- 
Average Price 
Years Ended Shares per Share Amount 
Jüly 25; 2020 Mm 59 $ 44.36 $ 2,619 
Tuly 27; 2019 eara a hace beer a E a a 418 $ 49.22 $ 20,577 
JULY 28; 2018 EL 432 $ 40.88 $ 17,661 


There were no stock repurchases pending settlement as of July 25, 2020. There were $40 million and $180 million in stock 
repurchases that were pending settlement as of July 27, 2019 and July 28, 2018, respectively. 


The purchase price for the shares of our stock repurchased is reflected as a reduction to shareholders’ equity. 


We are required to allocate the purchase price of the repurchased shares as (i) a reduction to retained earnings or an increase to 
accumulated deficit and (ii) a reduction of common stock and additional paid-in capital. 


(c) Preferred Stock 


Under the terms of our Articles of Incorporation, the Board of Directors may determine the rights, preferences, and terms of our 
authorized but unissued shares of preferred stock. 


16. Employee Benefit Plans 
(a) Employee Stock Incentive Plans 


Stock Incentive Plan Program Description As of July 25, 2020, we had one stock incentive plan: the 2005 Stock Incentive Plan 
(the “2005 Plan”). In addition, we have, in connection with our acquisitions of various companies, assumed the share-based 
awards granted under stock incentive plans of the acquired companies or issued share-based awards in replacement thereof. 
Share-based awards are designed to reward employees for their long-term contributions to us and provide incentives for them 
to remain with Cisco. The number and frequency of share-based awards are based on competitive practices, operating results of 
Cisco, government regulations, and other factors. Our primary stock incentive plan is summarized as follows: 


2005 Plan The 2005 Plan provides for the granting of stock options, stock grants, stock units and stock appreciation rights (SARs), the 
vesting of which may be time-based or upon satisfaction of performance goals, or both, and/or other conditions. Employees (including 
employee directors and executive officers) and consultants of Cisco and its subsidiaries and affiliates and non-employee directors of 
Cisco are eligible to participate in the 2005 Plan. As of July 25, 2020, the maximum number of shares issuable under the 2005 Plan 
over its term was 694 million shares. The 2005 Plan may be terminated by the Board of Directors at any time and for any reason, and 
is currently set to terminate at the 2021 Annual Meeting unless re-adopted or extended by the shareholders prior to or on such date. 


Under the 2005 Plan’s share reserve feature, a distinction is made between the number of shares in the reserve attributable to (i) 
stock options and SARs and (ii) “full value” awards (i.e., stock grants and stock units). Shares issued as stock grants, pursuant to 
stock units or pursuant to the settlement of dividend equivalents are counted against shares available for issuance under the 2005 
Plan on a 1.5-to-1 ratio. For each share awarded as restricted stock or a restricted stock unit award under the 2005 Plan, 1.5 shares 
was deducted from the available share-based award balance. For restricted stock units that were awarded with vesting contingent 
upon the achievement of future financial performance or market-based metrics, the maximum awards that can be achieved upon 
full vesting of such awards. If awards issued under the 2005 Plan are forfeited or terminated for any reason before being exercised 
or settled, then the shares underlying such awards, plus the number of additional shares, if any, that counted against shares available 
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for issuance under the 2005 Plan at the time of grant as a result of the application of the share ratio described above, will become 
available again for issuance under the 2005 Plan. As of July 25, 2020, 183 million shares were authorized for future grant under 
the 2005 Plan. 


(b) Employee Stock Purchase Plan 


We have an Employee Stock Purchase Plan under which 721.4 million shares of our common stock have been reserved for 
issuance as of July 25, 2020. Eligible employees are offered shares through a 24-month offering period, which consists of four 
consecutive 6-month purchase periods. Employees may purchase a limited amount of shares of our stock at a discount of up to 
15% of the lesser of the fair market value at the beginning of the offering period or the end of each 6-month purchase period. The 
Employee Stock Purchase Plan is scheduled to terminate on the earlier of (i) January 3, 2030 and (ii) the date on which all shares 
available for issuance under the Employee Stock Purchase Plan are sold pursuant to exercised purchase rights. We issued 18 
million, 19 million, and 22 million shares under the Employee Stock Purchase Plan in fiscal 2020, 2019, and 2018, respectively. 
As of July 25, 2020, 141 million shares were available for issuance under the Employee Stock Purchase Plan. 


(c) Summary of Share-Based Compensation Expense 


Share-based compensation expense consists primarily of expenses for stock options, stock purchase rights, restricted stock, and 
RSUs granted to employees. The following table summarizes share-based compensation expense (in millions): 


Years Ended July 25,2020 July 27,2019 July 28, 2018 
Cost of sales—product ........ 0... cece ccc eee n $ 93 $ 90 $ 94 
COstiOt saleS—ServiCe ie cain. bes eee culm ER ERREUR RR UEBER MERE ERE ERE Ed 144 130 133 
Share-based compensation expense in cost of sales .......... 0.2... eee eee eee 237 220 227 
Research and development........... 0.06: e cece cece e eee eee e eee a 592 540 538 
Sales and marketing «elec ub taba Deda eae a TER RR 500 519 555 
General and administrative ...........l.elleeeeee eee teen eens 215 250 246 
Restructuring and other charges ........ 0... cee eee eee eens 25 62 33 
Share-based compensation expense in operating expenseS..............-..--0-- 1,332 1,371 1,372 
Total share-based compensation expense. ......... 00. ccc c ee cect nett e eee $ 1,569 $ 1,591 $ 1,599 
Income tax benefit for share-based compensation. .............. 000 eee eee eee $ 452 $ 542 $ 558 


As of July 25, 2020, the total compensation cost related to unvested share-based awards not yet recognized was $3.9 billion, 
which is expected to be recognized over approximately 2.7 years on a weighted-average basis. 


(d) Restricted Stock and Stock Unit Awards 


A summary of the restricted stock and stock unit activity, which includes time-based and performance-based or market-based 
RSUS, is as follows (in millions, except per-share amounts): 


Weighted-Average 
Restricted Stock/ Grant Date Fair Aggregate 


Stock Units Value per Share Fair Value 
UNVESTED BALANCE AT JULY 29,2017 .... 0... 0c ccc 141 $ 26.94 
Granted. EP" 46 35.62 
Assumed from acquisitions .......... 20.0... ccc eee eens 1 28.26 
(nC tue dne ty aes aed gba aaa ne Sate a Se ee Gee te (53) 26.00 $ 1,909 
Canceled/forfeited/other ....... 0... ccc cece cee cece cnet teen hn (16) 28.37 
UNVESTED BALANCE AT JULY 28, 2018 ........ 0.0.0... ccc eee eee 119 30.56 
ecu "Em 45 47.71 
bl TRITT (50) 29.25 $ 2,446 
Canceled/forfeited/other.......... 0... ccc cece cc cette eee (14) 32.01 
UNVESTED BALANCE AT JULY 27, 2019............ 20.0... 0 cee eee 100 38.66 
Granted ecce ted acete oeaiei a sarees OO Sa Rae Dab eb tee a ee 49 42.61 
Vested) ——————————————— (44) 35.20 $ 2,045 
Canceled/forfeited/other.............0 0... ccc eee (9) 40.45 
UNVESTED BALANCE AT JULY 25, 2020................. 00.0000 ee 96 $ 42.03 
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(e) Valuation of Employee Share-Based Awards 


Time-based restricted stock units and PRSUs that are based on our financial performance metrics or non-financial operating 
goals are valued using the market value of our common stock on the date of grant, discounted for the present value of expected 
dividends. On the date of grant, we estimated the fair value of the total shareholder return (TSR) component of the PRSUs using 
a Monte Carlo simulation model. The assumptions for the valuation of time-based RSUs and PRSUs are summarized as follows: 


RESTRICTED STOCK UNITS 

Years Ended July 25, 2020 July 27, 2019 July 28, 2018 
Number of shares granted (in millions) ......................-. 47 43 43 
Grant date fair value per share ............. 00 eee eee ee eee $ 42.68 $ 47.75 $ 35.81 
Weighted-average assumptions/inputs: 

Expected dividend yield ............. 0... cece eee eee eee 3.1% 2.7% 3.2% 

Range of risk-free interest rates ....... 0... eee eee eee ee 0.0% — 2.0% 0.0% — 2.9% 0.0% — 2.7% 

PERFORMANCE BASED RESTRICTED STOCK UNITS 

Years Ended July 25, 2020 July 27, 2019 July 28, 2018 
Number of shares granted (in millions) ....................... 2 2 3 
Grant date fair value per share ............. 00 eee e cece eee ee $ 41.91 $ 47.00 $ 32.69 
Weighted-average assumptions/inputs: 

Expected dividend yield ............ 0.0... eee eee eee eee 2.8% 2.8% 3.5% 

Range of risk-free interest rates ...... 0... 2. eee eee eee ee 1.7% — 2.0% 2.1% — 3.0% 1.0% — 2.7% 

Range of expected volatilities for index .................... 13.7% - 69.0% 13.0% - 65.2% | 12.596 — 82.8% 


The PRSUs granted during the fiscal years presented are contingent on the achievement of our financial performance metrics, 
our comparative market-based returns, or the achievement of financial and non-financial operating goals. For the awards based 
on financial performance metrics or comparative market-based returns, generally 50% of the PRSUs are earned based on the 
average of annual operating cash flow and earnings per share goals established at the beginning of each fiscal year over a 
three-year performance period. Generally, the remaining 50% of the PRSUs are earned based on our TSR measured against 
the benchmark TSR of a peer group over the same period. Each PRSU recipient could vest in 0% to 150% of the target shares 
granted contingent on the achievement of our financial performance metrics or our comparative market-based returns, and 0% 
to 100% of the target shares granted contingent on the achievement of non-financial operating goals. 


The assumptions for the valuation of employee stock purchase rights are summarized as follows: 


EMPLOYEE STOCK PURCHASE RIGHTS 


Years Ended July 25, 2020 July 27,2019 July 28, 2018 
Weighted-average assumptions: 
Expected volatility. «esie ex RReREGR eu RERAGU E aeQavaae ee RERO 22.2% 20.4% 22.1% 
Risk-free interest rate. «coe esecreesr ere EE sl mate UTER ERE E ER e 1.896 1.996 1.396 
Expected dividends. usua cede eee x adage Soe REDEEM RI RR Ee dp rx d ER RU 3.0% 3.0% 3.1% 
Expected life (in years) «...4 isses ere rr e na 9r rhe ren 1.3 1.3 1.3 
Weighted-average estimated grant date fair value per share ...............-..004- $ 10.20 $ 9.060 $ 7.48 


The valuation of employee stock purchase rights and the related assumptions are for the employee stock purchases made during 
the respective fiscal years. 


We used third-party analyses to assist in developing the assumptions used in our Black-Scholes model. We are responsible for 
determining the assumptions used in estimating the fair value of our share-based payment awards. 


We used the implied volatility for traded options (with contract terms corresponding to the expected life of the employee stock 
purchase rights) on our stock as the expected volatility assumption required in the Black-Scholes model. The implied volatility 
is more representative of future stock price trends than historical volatility. The risk-free interest rate assumption is based upon 
observed interest rates appropriate for the term of our employee stock purchase rights. The dividend yield assumption is based 
on the history and expectation of dividend payouts at the grant date. 
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(f) Employee 401(k) Plans 


We sponsor the Cisco Systems, Inc. 401(k) Plan (the *Plan") to provide retirement benefits for our employees. As allowed under 
Section 401(k) of the Internal Revenue Code, the Plan provides for tax-deferred salary contributions and after-tax contributions 
for eligible employees. The Plan allows employees to contribute up to 75% of their annual eligible earnings to the Plan on a 
pretax and after-tax basis, including Roth contributions. Employee contributions are limited to a maximum annual amount as 
set periodically by the Internal Revenue Code. We match pretax and Roth employee contributions up to 100% of the first 4.5% 
of eligible earnings that are contributed by employees. Therefore, the maximum matching contribution that we may allocate 
to each participant’s account will not exceed $12,825 for the 2020 calendar year due to the $285,000 annual limit on eligible 
earnings imposed by the Internal Revenue Code. All matching contributions vest immediately. Our matching contributions to 
the Plan totaled $295 million, $283 million, and $269 million in fiscal 2020, 2019, and 2018, respectively. 


The Plan allows employees who meet the age requirements and reach the Plan contribution limits to make catch-up contributions 
(pretax or Roth) not to exceed the lesser of 75% of their annual eligible earnings or the limit set forth in the Internal Revenue Code. 
Catch-up contributions are not eligible for matching contributions. In addition, the Plan provides for discretionary profit-sharing 
contributions as determined by the Board of Directors. Such contributions to the Plan are allocated among eligible participants 
in the proportion of their salaries to the total salaries of all participants. There were no discretionary profit-sharing contributions 
made in fiscal 2020, 2019, and 2018. 


We also sponsor other 401(k) plans as a result of acquisitions of other companies. Our contributions to these plans were not 
material to Cisco on either an individual or aggregate basis for any of the fiscal years presented. 


(g) Deferred Compensation Plans 


The Cisco Systems, Inc. Deferred Compensation Plan (the “Deferred Compensation Plan”), anonqualified deferred compensation 
plan, became effective in 2007. As required by applicable law, participation in the Deferred Compensation Plan is limited to 
a select group of our management employees. Under the Deferred Compensation Plan, which is an unfunded and unsecured 
deferred compensation arrangement, a participant may elect to defer base salary, bonus, and/or commissions, pursuant to 
such rules as may be established by Cisco, up to the maximum percentages for each deferral election as described in the 
plan. We may also, at our discretion, make a matching contribution to the employee under the Deferred Compensation Plan. 
A matching contribution equal to 4.5% of eligible compensation in excess of the Internal Revenue Code limit for qualified plans 
for calendar year 2020 that is deferred by participants under the Deferred Compensation Plan (with a $1.5 million cap on eligible 
compensation) will be made to eligible participants’ accounts at the end of calendar year 2020. The total deferred compensation 
liability under the Deferred Compensation Plan, together with deferred compensation plans assumed from acquired companies, 
was approximately $704 million and $678 million as of July 25, 2020 and July 27, 2019, respectively, and was recorded primarily 
in other long-term liabilities. 
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17. Comprehensive Income (Loss) 


The components of AOCI, net of tax, and the other comprehensive income (loss), excluding noncontrolling interest, are 


summarized as follows (in millions): 


BALANCE AT JULY 29, 2017 


Other comprehensive income (loss) before reclassifications. . . . 
(Gains) losses reclassified out of AOCI................. 


Tax benefit (expense) 


Total change for the period....................0-0. 
Effect of adoption of accounting standard............... 


BALANCE AT JULY 28, 2018 


Other comprehensive income (loss) before reclassifications. . . . 
(Gains) losses reclassified out of AOCI................. 


Tax benefit (expense) 


BALANCE AT JULY 27, 2019 
Other comprehensive income (loss) before 
reclassifications 
(Gains) losses reclassified out of AOCI 
Tax benefit (expense) 


Total change for the period.....................00. 
Effect of adoption of accounting standard............... 


BALANCE AT JULY 25,2020.................sesssss. 


Net Unrealized Net Unrealized Cumulative 
Gains (Losses) Gains (Losses) Translation Accumulated 
on Available- Cash Flow Adjustment and Other 

for-Sale Hedging Actuarial Gains Comprehensive 
Investments Instruments and Losses Income (Loss) 

es. $ 373 $ 32 $ (359) $ 46 
(543) 21 (159) (681) 
ons (287) (68) 7 (348) 

"- 93 4 (8) 89 
"T (737) (43) (160) (940) 

v 54 = (9) 45 
e (310) (11) (528) (849) 

560 = (267) 293 

T" 13 (3) 2 12 
" (95) = 15 (80) 

or 478 (3) (250) 225 
T (168) — — (168) 
bun = (14) (778) (792) 

aes 420 7 (51) 376 
T (42) 1 6 (35) 
" (63) = (5) (68) 
ade $ 315 $ (6) $ (828) $ (519) 


The net gains (losses) reclassified out of AOCI into the Consolidated Statements of Operations, with line item location, during 


each period were as follows (in millions): 


July 25, 2020 


July 27,2019 July 28, 2018 


Comprehensive Income Components 


Income Before Taxes 


Line Item in Statements of Operations 


Net unrealized gains and losses on 


available-for-sale investments...............0005 $ 42 $ (13) $ 287 
Net unrealized gains and losses on cash 
flow hedging instruments 
Foreign currency derivatives................. (1) 2 — 
Foreign currency derivatives................. — — 16 
Foreign currency derivatives................. — 1 52 
(1) 3 68 
Cumulative translation adjustment and actuarial 
gains andlosses........... lees — — (7) 
Cumulative translation adjustment and actuarial 
gains and losseS.... 0.2.2... eee eee cece eee eens (6) (2) — 
Total amounts reclassified out of AOCI ........... $ 35 $ (12) 348 
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Other income (loss), net 


Revenue 
Cost of sales 


Operating expenses 


Operating expenses 


Other income (loss), net 


18. Income Taxes 
(a) Provision for Income Taxes 


The provision for income taxes consists of the following (in millions): 


Years Ended July 25,2020 July 27,2019 July 28, 2018 
Federal: 
CUERPO ME o coe dn etes Bes at race psoas euet sm dT EE Reti e Ad eta ve ts $ 1,101 $ 1,760 $ 9,900 
Deferred l.i uda sederet e RE RA ne PP UR RE ARE RE RARE ds (374) (84) 1,156 
727 1,676 11,056 
State: 
Current. 21:22] d each ROUEN EE Eau d Add acude Grae ond dcr ep CERTE 264 302 340 
Deferred age via TP P-——————r 287 (2) (232) 
551 300 108 
Foreign: 
aD Gera a a av 1,429 1,238 1,789 
IDs P" ERE 49 (264) (24) 
1,478 974 1,765 
Total eretada deed neal desea eae RE Ri nee eh Saleen $ 2,56 $ 2,950 $ 12,929 


Income before provision for income taxes consists of the following (in millions): 


Years Ended July 25,2020 July 27,2019 July 28, 2018 
United: States.« «ore bi eH Perte baden dive a dumped $ 7,534 $ 7,611 $ 3,765 
International. ;4.2252 rud b e $4044 504G4.0048e tains aa awoke 6,436 6,960 9,274 

Ml" $ 13970 $ 14571 $ 13,039 


The items accounting for the difference between income taxes computed at the federal statutory rate and the provision for 
income taxes consist of the following: 


Years Ended July 25,2020  July27,2019 July 28, 2018 

Federal statutory ràte. ....... ls ccc ce een eee cece ene hen 21.0% 21.0% 27.0% 

Effect of: 
State taxes, net of federal tax benefit.... 0.0.0.0... cece eens 3.5 2.0 0.6 
Foreign income at other than U.S. rates..... 0... . cee cee eee (1.5) (4.5) (5.2) 
PAK CTEM S ia eo EE AE hoe Rds E A E E EOL (0.9) (1.7) (2.5) 
Foreign-derived intangible income deduction.................0 00: e eee eee ee (2.6) (1.3) — 
Domestic manufacturing deduction ............. 0.0 c eee eee dereus — — (0.5) 
Stock-based compensation. ...........lllleleeeeeeeee eh (0.1) (0.6) (0.1) 
Impact of the Tax Act... ceero cR died ond agate S — 6.1 80.1 
Other, uet jis hh det bees beh aa aa ete eben Pte RP pP 0.3 (0.8) (0.2) 

Ine" UEM 19.796 20.296 99.296 


During fiscal 2018 and 2019, we recorded a total tax charge as a result of the Tax Act of $11.3 billion, consisting of $9.0 billion 
of tax expense for the U.S. transition tax on accumulated earnings of foreign subsidiaries, $1.2 billion of foreign withholding tax 
and $1.1 billion of tax expense for DTA re-measurement. 


During fiscal 2020, the Internal Revenue Service (IRS) and Cisco settled all outstanding items related to the audit of our federal 
income tax returns for the fiscal year ended July 30, 2011 through July 27, 2013. As a result of the settlement, we recognized a 
net benefit to the provision for income taxes of $102 million, which included a reduction in interest expense of $4 million. We 
are no longer subject to U.S. federal tax audit through fiscal 2013. 


Foreign taxes associated with the repatriation of earnings of foreign subsidiaries were not provided on a cumulative total of $6.8 
billion of undistributed earnings for certain foreign subsidiaries as of the end of fiscal 2020. We intend to reinvest these earnings 
indefinitely in such foreign subsidiaries. If these earnings were distributed in the form of dividends or otherwise, or if the shares 
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of the relevant foreign subsidiaries were sold or otherwise transferred, we could be subject to additional foreign taxes. The 
amount of potential unrecognized deferred income tax liability related to these earnings is approximately $706 million. 


As aresult of certain employment and capital investment actions, our income in certain foreign countries was subject to reduced 
tax rates. The tax incentives expired at the end of fiscal 2019. As of the end of fiscal 2019 and 2018, the gross income tax 
benefits attributable to tax incentives were estimated to be $0.3 billion and $0.9 billion ($0.08 and $0.19 per diluted share) for 
the respective years. The gross income tax benefits were partially offset by accruals of U.S. income taxes on foreign earnings. 


Unrecognized Tax Benefits 


The aggregate changes in the balance of gross unrecognized tax benefits were as follows (in millions): 


Years Ended July 25,2020 July 27,2019 July 28, 2018 
Beginning balances. 405, s.hca8.6 sd aks re Rd ERR ERRARE EEG e EG anderen $ 1,925 $ 2,000 $ 1,973 
Additions based on tax positions related to the current year................--000- 188 185 251 
Additions for tax positions of prior years. ......... sse 554 84 84 
Reductions for tax positions of prior years ........ 00... cece cee eee eee (136) (283) (129) 
Settlement Sei PPP" (4) (38) (124) 
Lapse of statute of limitations ......... 0.0... cece eect ee (9) (23) (55) 
Ending balance... sates daa goed ate itive nai ERR MP aE dene iue $ 2,518 $ 1,925 $ 2,000 


As of July 25, 2020, $2.2 billion of the unrecognized tax benefits would affect the effective tax rate if realized. During fiscal 
2020, we recognized $104 million of net interest expense and increased our unrecognized tax benefits for prior year tax 
positions by $554 million to reflect expected settlement positions in on-going U.S. federal, state, and foreign income tax return 
examinations. We recognized net interest expense of $30 million and $10 million, respectively, during fiscal 2019 and 2018. 
Our net penalty expense for fiscal 2020, 2019 and 2018 was not material. Our total accrual for interest and penalties was 
$340 million, $220 million, and $180 million as of the end of fiscal 2020, 2019, and 2018, respectively. We are no longer subject 
to U.S. federal income tax audit for returns covering tax years through fiscal 2013. We are no longer subject to foreign or state 
income tax audits for returns covering tax years through fiscal 1999 and fiscal 2008, respectively. 


We regularly engage in discussions and negotiations with tax authorities regarding tax matters in various jurisdictions. We 
believe it is reasonably possible that certain federal, foreign, and state tax matters may be concluded in the next 12 months. 
Specific positions that may be resolved include issues involving transfer pricing and various other matters. We estimate that the 
unrecognized tax benefits at July 25, 2020 could be reduced by $150 million in the next 12 months. 


(b) Deferred Tax Assets and Liabilities 


The following table presents the breakdown for net deferred tax assets (in millions): 


July 25, 2020 July 27, 2019 


Deferred tax assets. ...... ec eee RR RR rs $ 3,990 $ 4,065 
Deferred tax liabilities... euer cere ees ies a 4 ode ka wh eae tue eee P apu RCR (81) (95) 
Total net deferred tax assetS... 0.0... ccc en RR I e $ 3,909 $ 3,970 
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The following table presents the components of the deferred tax assets and liabilities (in millions): 


July 25, 2020 July 27, 2019 


ASSETS 
Allowance for doubtful accounts and returns ...... 2.0.0... cece tect teen ene $ 110 $ 127 
Sales-type and direct-financing leases..... 0... 0.2 eee eect eee ee een eens 179 176 
Inventory write-downs and capitalization... 2.0.20... 6. cece e 350 409 
Deferred foreign income. cco 0065 coles re rb pP eee bee eben DENSE eee ES 253 — 
IPR&D, goodwill, and purchased intangible assets. ....... nunun nnnnn nnen 1,289 1,427 
Deferred revenue 221220 2zvegde Esa RE OUR PR ERE AGdebAa d reds psgdo a a adr 1,182 1,150 
Credits and net operating loss carryforwards .............llelelseeleeeeee ee 1,105 1,241 
Share-based compensation expeMse.......... ccc cc cece cee hh ren 135 164 
Accrüed compensatii sesasi c ad ede REI RUE Sa eee eae tae ede PI REA 353 342 
Lease liabilities), 222 kenne emet oes ue DR RR Rabe P Vai Ae a C gne ene 240 — 
Other..22.409ppRDIERRDRPRE RRRPCRR REP H RRNVREP CRM bend MEER REP ERN 571 419 
Grossdeferred tax assets 55 oreet bee bre b ete dede adobe 5,767 5,455 
Valuation allowance... «ou o Exe RR gp ERG ER E a Ou E Ra Re a esa ee (700) (457) 
Total deferred tàx assets: io. docs isses cos he baee r ERES RENG ORE QURE OG E ERE 5,067 4,998 
LIABILITIES 
Purchased intangible assets &.... 0 sede errio noe eR Ee egies ee ee UR ae e gue (577) (705) 
Depreciation RTL" "————— (179) (141) 
Unrealized gains on investments .......... 0... cee ccc cee ehh (119) (70) 
ROU lease assets: «5s bcd a dnb aw ES CPPREYKRGU xd ex wea Gan hs SVs eel e a Raat (222) — 
Other..iiii44e DER e RERMeERRI nedadecht Medea beaded M PA PIDE ETE US eI (61) (112) 
Total: deferred tàx liabilities orrs ecs aer Re exer RR Meer eene rE REA E REO re ERR (1,158) (1,028) 
Total net deferred tax assets ss. sooo sag Ra ae: I REESE TER RES debe weld $ 3,909 $ 3,970 


As of July 25, 2020, our federal, state, and foreign net operating loss carryforwards for income tax purposes were $405 million, 
$1.2 billion, and $644 million, respectively. A significant amount of the net operating loss carryforwards relates to acquisitions 
and, as a result, is limited in the amount that can be recognized in any one year. If not utilized, the federal net operating loss 
carryforwards will begin to expire in fiscal 2022, and the state and foreign net operating loss carryforwards will begin to expire 
in fiscal 2021. We have provided a valuation allowance of $98 million for deferred tax assets related to foreign net operating 
losses that are not expected to be realized. 


As of July 25, 2020, our federal, state, and foreign tax credit carryforwards for income tax purposes were approximately 
$10 million, $1.2 billion, and $5 million, respectively. The federal tax credit carryforwards will begin to expire in fiscal 2021. 
The majority of state and foreign tax credits can be carried forward indefinitely. We have provided a valuation allowance of 
$541 million for deferred tax assets related to state and foreign tax credits that are not expected to be realized. 


19. Segment Information and Major Customers 
(a Revenue and Gross Margin by Segment 


We conduct business globally and are primarily managed on a geographic basis consisting of three segments: the Americas, 
EMEA, and APJC. Our management makes financial decisions and allocates resources based on the information it receives from 
our internal management system. Sales are attributed to a segment based on the ordering location of the customer. We do not 
allocate research and development, sales and marketing, or general and administrative expenses to our segments in this internal 
management system because management does not include the information in our measurement of the performance of the 
operating segments. In addition, we do not allocate amortization and impairment of acquisition-related intangible assets, share- 
based compensation expense, significant litigation settlements and other contingencies, charges related to asset impairments 
and restructurings, and certain other charges to the gross margin for each segment because management does not include this 
information in our measurement of the performance of the operating segments. 
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Summarized financial information by segment for fiscal 2020, 2019, and 2018, based on our internal management system and 
as utilized by our Chief Operating Decision Maker (CODM), is as follows (in millions): 


Years Ended July 25,2020 July 27,2019 July 28, 2018 
Revenue: 
Americas. «oss ope p ih bee ‘eed pee a EE rere eere en a ie $ 29291 $ 30927 $ 29,070 
EMEA m" ———————— 12,659 13,100 12,425 
AP]JG.. loose o RR ERR wee de eee RP e PES P are 7,352 7,877 7,834 
IC EC RP ECT HEEL $ 49,301 $ 51904 $ 49,330 
Gross margin: 
Pong: "rr $ 19547 $ 20,338 $ 18,792 
EMER: iusserit ncn ues ptas laa ch e eite NS 8,304 8,457 7,945 
APIC T ""-—" n 4,688 4,683 4,726 
Segment total os... eo eeer e rry RR xe heated eee P RR 32,538 33,479 31,463 
Unallocated corporate items ... 6.2... 0... cece eens (855) (813) (857) 
yc $  Á 31,683 $ 32,666 $ 30,606 


Amounts may not sum due to rounding. 
Revenue in the United States was $26.1 billion, $27.4 billion, and $25.5 billion for fiscal 2020, 2019, and 2018, respectively. 


(b) Revenue for Groups of Similar Products and Services 


We design, manufacture, and sell IP-based networking and other products related to the communications and IT industry and 
provide services associated with these products and their use. 


The following table presents revenue for groups of similar products and services (in millions): 


Years Ended July 25,2020 July 27, 2019 July 28, 2018 
Revenue: 

Infrastructure Platforms ........... 00... ce nean $ 27,122 $ 30,099 $ 28,286 
Applications... eo vr s eek IHRER ID ETUR HER Ud e de aos 5,568 5,803 5,036 
SO CUPIEY PET" 3,154 2,821 2,388 
Other Products... ue Shs hee eee he ee Ne bana Ee 135 281 999 
"Total Product 1225320 C RE DRE PC ENCORE 35,978 39,005 36,709 
Services is oiii dvadde trae c tuv RU pri dec rentibus 13,323 12,899 12,621 
NI OTT $ 49,301 $ 51,904 $ 49,330 


® Includes SPVSS business revenue of $168 million and $903 million for fiscal 2019 and 2018, respectively. 


Amounts may not sum due to rounding. We have made certain reclassifications to the product revenue amounts for prior years 
to conform to the current year's presentation. 


(c Additional Segment Information 


The majority of our assets as of July 25, 2020 and July 27, 2019 were attributable to our U.S. operations. In fiscal 2020, 2019, 
and 2018, no single customer accounted for 1096 or more of revenue. 


Our long-lived assets are based on the physical location of the assets. The following table presents our long-lived assets, which 
consists of property and equipment, net and operating lease right-of-use assets information for geographic areas (in millions): 


July 25, 2020 July 27, 2019 July 28, 2018 


Long-lived assets: 


United: States ic. 2e eve erre tate dean Eabb a tee bae a Ip doin $ 2,328 $ 2,266 $ 2,487 
International. oes ge eeina meaa RbRE Sr erre ERREUR XR YU areca a8 1,046 523 519 
Total «a Piva tea ies d tata dene er eb e pA REX ces $ 3,374 $ 2,789 $ 3,006 
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20. Net Income per Share 


The following table presents the calculation of basic and diluted net income per share (in millions, except per-share amounts): 


Years Ended July 25,2020 July 27,2019 July 28, 2018 
Net IHCOITIÉ ede ma ER e ute ent Mp det eerte re Ses ie etd $ 11214 $ 11621 $ 110 
Weighted-average shares—basic ...........l.lllleeeeeeee ees 4,236 4,419 4,837 
Effect of dilutive potential common shares... 18 34 44 
Weighted-average shares—diluted. ......... 2.0... ce cece cee eens 4,254 4,453 4,881 
Net income per share—basic ........ 0... e cece cece cece e $ 2.65 $ 2.68 $ 0.02 
Net income per share—diluted............. 000s cece cece eect eee $ 2.64 $ 2.61 $ 0.02 
Antidilutive employee share-based awards, excluded.............. 002s eee eee 76 55 61 


Employee equity share options, unvested shares, and similar equity instruments granted and assumed by Cisco are treated as 
potential common shares outstanding in computing diluted earnings per share. Diluted shares outstanding include the dilutive 
effect of in-the-money options, unvested restricted stock, and restricted stock units. The dilutive effect of such equity awards 
is calculated based on the average share price for each fiscal period using the treasury stock method. Under the treasury stock 
method, the amount the employee must pay for exercising stock options and the amount of compensation cost for future service 


that has not yet been recognized are collectively assumed to be used to repurchase shares. 
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Supplementary Financial Data (Unaudited) 
(in millions, except per-share amounts) 


Quarters Ended July 25,2020 April 25,2020 January 25,2020 October 26, 2019 
Revenue, oo aw e erbe eR aH e ROHR ee Ree oed $ 12,154 $ 11,983 $ 12,005 $ 13,159 
Gross Margin)... 236664. 6 0 RE PTRPPeLEE DE ERE DT $ 7,684 $ 7,771 $ 7,764 $ 8,464 
Operating income ................ 00 cece eese $ 3,247 $ 3,44 $ 3,380 $ 3,579 
Netincome ........... 00.00. ccc RR e $ 2,636 $ 2,774 $ 2,878 $ 2,926 
Net income per share - basic.............suuuuussssue. $ 0.62 $ 0.66 $ 0.68 $ 0.69 
Net income per share - diluted........................ $ 0.62 $ 0.65 $ 0.68 $ 0.68 
Cash dividends declared per common share............. $ 0.36 $ 0.36 $ 0.35 $ 0.35 
Cash and cash equivalents and investments............. $ 29,419 $ 28,74 $ 27,062 $ 28,035 
Quarters Ended July 27,2019 April 27, 2019 January 26, 2019 October 27, 2018 
RGyVenmue Crate aie scope e UA CAU EROR E UR Ree Rede e $ 13,428 $ 12,958 $ 12,446 $ 13,072 
Grass mOPN sa nan stes dane wba dus Dedit Shue reeds $ 8,574 $ 8,73 $ 7,773 $ 8,146 
Operating income ........ 0... cece eere $ 3,690 $ 3,513 $ 3,211 $ 3,805 
Net income uer see Pace e ow e gc e eed oe $ 2,206 $ 3,044 $ 2,822 $ 3,549 
Net income per share - basic... eee e eens $ 0.52 $ 0.70 $ 0.68 $ 0.78 
Net income per share - diluted................002-0- 000 $ 0.51 $ 0.69 $ 0.68 $ 0.77 
Cash dividends declared per common share. .............. $ 0.35 $ 0.35 $ 0.33 $ 0.33 
Cash and cash equivalents and investments ............... $ 33,13 $ 34,643 $ 40,383 $ 42,593 


© Tn the fourth quarter of fiscal 2019, we recorded an $872 million charge which was the reversal of the previously recorded benefit associated 
with the U.S. taxation of deemed foreign dividends recorded in fiscal 2018 as a result of a retroactive final U.S. Treasury regulation issued 
during the quarter. 


Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosures 
None. 
Item 9A. Controls and Procedures 


Evaluation of Disclosure Controls and Procedures 


Based on our management's evaluation (with the participation of our principal executive officer and principal financial officer), 
as of the end of the period covered by this report, our principal executive officer and principal financial officer have concluded 
that our disclosure controls and procedures (as defined in Rules 13a-15(e) and 15d-15(e) under the Securities Exchange Act of 
1934, as amended, (the *Exchange Act")) are effective to ensure that information required to be disclosed by us in reports that 
we file or submit under the Exchange Act is recorded, processed, summarized and reported within the time periods specified in 
Securities and Exchange Commission rules and forms and is accumulated and communicated to our management, including our 
principal executive officer and principal financial officer, as appropriate to allow timely decisions regarding required disclosure. 


Internal Control over Financial Reporting 


Management's report on our internal control over financial reporting and the report of our independent registered public 
accounting firm on our internal control over financial reporting are set forth, respectively, on page 58 under the caption 
*Management's Report on Internal Control Over Financial Reporting" and on page 56 of this report. 


There was no change in our internal control over financial reporting during our fourth quarter of fiscal 2020 that has materially 
affected, or is reasonably likely to materially affect, our internal control over financial reporting. 
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Item 9B. Other Information 


None. 


PART III 
Item 10. Directors, Executive Officers and Corporate Governance 


The information required by this item relating to our directors and nominees is included under the captions “Proposal No. 1 — 
Election of Directors," *Business Experience and Qualifications of Nominees" and *Board Meetings and Committees" in our 
Proxy Statement related to the 2020 Annual Meeting of Shareholders and is incorporated herein by reference. 


The information required by this item regarding our Audit Committee is included under the caption *Board Meetings and 
Committees" in our Proxy Statement related to the 2020 Annual Meeting of Shareholders and is incorporated herein by reference. 


Pursuant to General Instruction G(3) of Form 10-K, the information required by this item relating to our executive officers is 
included under the caption *Information about our Executive Officers" in Part I of this report. 


With regard to the information required by this item regarding compliance with Section 16(a) of the Exchange Act, we will 
provide disclosure of delinquent Section 16(a) reports, if any, in our Proxy Statement related to the 2020 Annual Meeting of 
Shareholders, and such disclosure, if any, is incorporated herein by reference. 


We have adopted a code of ethics that applies to our principal executive officer and all members of our finance department, 
including the principal financial officer and principal accounting officer. This code of ethics is entitled “Financial Officer Code 
of Ethics: Additional Ethics Obligations for All Finance Employees" and can be found at the *Financial Officer Code of Ethics" 
link in the Corporate Governance section of Cisco's Investor Relations website at investor.cisco.com. 


We intend to satisfy any disclosure requirement under Item 5.05 of Form 8-K regarding an amendment to, or waiver from, a 
provision of this code of ethics by posting such information on our investor relations website 


Item 11. Executive Compensation 


The information required by this item relating to executive compensation is included under the captions *Director Compensation," 
“Compensation Discussion and Analysis,” “Compensation Committee Report,” “Compensation Committee Interlocks and 
Insider Participation,” “Summary Compensation Table,” “Grants of Plan-Based Awards—Fiscal 2020,” “Outstanding Equity 
Awards at 2020 Fiscal Year End,” “Option Exercises and Stock Vested — Fiscal 2020,” “Nonqualified Deferred Compensation 
— Fiscal 2020,” “Potential Payments upon Termination or Change in Control,” “Potential Payments — Accelerated Equity 
Awards,” and “CEO Pay Ratio” in our Proxy Statement related to the 2020 Annual Meeting of Shareholders and is incorporated 
herein by reference. 


Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters 


The information required by this item relating to security ownership of certain beneficial owners and management is included 
under the caption “Ownership of Securities,” and the information required by this item relating to securities authorized for 
issuance under equity compensation plans is included under the caption “Proposal No. 3 — Approval of the Amendment and 
Restatement of the 2005 Stock Incentive Plan,” in each case in our Proxy Statement related to the 2020 Annual Meeting of 
Shareholders, and is incorporated herein by reference. 


Item 13. Certain Relationships and Related Transactions, and Director Independence 


The information required by this item relating to review, approval or ratification of transactions with related persons is included 
under the caption “Certain Relationships and Transactions with Related Persons,” and the information required by this item 
relating to director independence is included under the caption “Independent Directors,” in each case in our Proxy Statement 
related to the 2020 Annual Meeting of Shareholders, and is incorporated herein by reference. 
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Item 14. Principal Accountant Fees and Services 


The information required by this item is included under the captions “Proposal No. 5 — Ratification of Independent Registered 
Public Accounting Firm” in our Proxy Statement related to the 2020 Annual Meeting of Shareholders, and is incorporated herein 
by reference. 


PART IV 
Item 15. Exhibits and Financial Statement Schedules 


(a) 1. Financial Statements 
See the “Index to Consolidated Financial Statements” on page 55 of this report. 


2. Financial Statement Schedule 
See "Schedule II—Valuation and Qualifying Accounts" (below) within Item 15 of this report. 


9. Exhibits 
See the “Index to Exhibits” beginning on page 107 of this report. 


SCHEDULE II 


VALUATION AND QUALIFYING ACCOUNTS 
(in millions) 


July 25,2020 July 27,2019 July 28, 2018 


Allowance for Doubtful Accounts: 


Balance at beginning of fiscal year... . 1... eee cnet eens $ 136 $ 129 $ 211 
Provisions (benefits) 42.4 bep rine OR RICE med ane SAUD Ohad alee ere 55 56 (45) 
Recoveries (write-offs), net ......... llle n (48) (50) (37) 
Foreign exchange and other. ............lllueeeseeeeeseeseee eee eee eee — 1 — 
Balance at end of fiscal year... 0... ccc ccc nee tee eee eee $ 143 $ 136 $ 129 
Allowance for Financing Receivables: 
Balance at beginning of fiscal year... eee $ 126 $ 205 $ 295 
Provisions (benefits) 5.22 6%. deat rer ep bro e More kee Vei E Rae eA 38 (16) (89) 
Recoveries (write-offs), net... 0.0... ec ce eee e teen tenn n (22) (42) (6) 
Foreign exchange and other... .... 0... 0... ccc e ec e ete ce cen cnet eh (4) (21) 5 
Balance at end of fiscal year... 0.0.2... cece ete eee $ 138 $ 126 $ 205 
Deferred Tax Asset Valuation Allowance: 
Balance at beginning of fiscal year ......... nnn cc een eens $ 457 $ 374 $ 244 
AdditioDs «2: RIED oaa a E ER PIPER E EE D OEC EE 279 112 163 
DeductiónS.. esso nord pred a ERI benaG RETE REA (29) (20) (7) 
Wiitesotts. «25 ces Hane ERRERGH ae X Ru eae dad E Een ae nates PESE (7) (8) (26) 
Foreign exchange and other. .......... llle ehh — (1) — 
Balance at end of fiscal year... 6... cece ten eens $ 700 $ 457 $ 374 
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INDEX TO EXHIBITS 


Exhibit Filed 
Number Exhibit Description Incorporated by Reference Herewith 
Form File No. Exhibit Filing Date 
3.1 Restated Articles of Incorporation of Cisco Systems, Inc., S-3 333-56004 4.1 2/21/2001 
as currently in effect 
3.2 Amended and Restated Bylaws of Cisco Systems, Inc.,as 8-K 000-18225 3.1 7/29/2016 
currently in effect 
41 Indenture, dated February 17, 2009, between Cisco 8-K | 000-18225 4.1 2/17/2009 
Systems, Inc. and the Bank of New York Mellon Trust 
Company, N.A., as trustee 
4.2 Indenture, dated November 17, 2009, between Cisco 8-K  000-18225 4.1 11/17/2009 
Systems, Inc. and the Bank of New York Mellon Trust 
Company, N.A., as trustee 
4.3 Indenture, dated March 3, 2014, between the Company 8-K | 000-18225 4.1 3/3/2014 
and The Bank of New York Mellon Trust Company, 
N.A., as trustee 
4.4 Forms of Global Note for the registrant’s 5.9096 8-K . 000-18225 4.1 2/17/2009 
Senior Notes due 2039 
4.5 Forms of Global Note for the registrant's 4.4596 Senior 8-K  000-18225 4.1 11/17/2009 
Notes due 2020 and 5.5096 Senior Notes due 2040 
4.6 Form of Officer's Certificate setting forth the terms of the 8-K — 000-18225 4.2 3/3/2014 
Fixed and Floating Rate Notes issued in March 2014 
4.7 Form of Officer's Certificate setting forth the terms of the 8-K .— 000-18225 4.1 6/18/2015 
Fixed and Floating Notes issued in June 2015 
4.8 Form of Officer's Certificate setting forth the terms of the 8-K 000-18225 4.1 2/29/2016 
Fixed and Floating Notes issued in February 2016 
4.9 Form of Officer's Certificate setting forth the terms of the 8-K .— 000-18225 4.1 9/20/2016 
Fixed and Floating Notes issued in September 2016 
4.10 Description of Registrant’s Securities X 
10:1* Cisco Systems, Inc. 2005 Stock Incentive Plan X 
(including related form agreements) 
10.2* | Cisco Systems, Inc. Employee Stock Purchase Plan 8-K . 000-18225 10.1 — 12/13/2018 
10.3* Cisco Systems, Inc. Deferred Compensation Plan, 10-Q 40000-18225 10.2 2/19/2019 
as amended 
10.4* Cisco Systems, Inc. Executive Incentive Plan 8-K  000-18225 10.2 12/12/2017 
10.5* Form of Executive Officer Indemnification Agreement 10-K  000-18225 107 | 9/20/2004 
10.6* Form of Director Indemnification Agreement 10-K  000-18225 10.8 9/20/2004 
10.7 Credit Agreement dated as of May 15, 2020, by and 10-Q  000-18225 10.1 5/18/2020 
among Cisco Systems, Inc. and Lenders party thereto, 
and Bank of America, N.A., as administration agent, 
swing line lender and an L/C issuer 
10.8 Form of Commercial Paper Dealer Agreement 10-Q  000-18225 10.1 2/23/2011 
10.9 Commercial Paper Issuing and Paying Agent Agreement 10-Q 000-18225 10.2 2/23/2011 
dated January 31, 2011 between the Registrant and Bank 
of America, N.A. 
21.1 Subsidiaries of the Registrant X 
23.1 Consent of Independent Registered Public X 
Accounting Firm 
24.1 Power of Attorney (included on page 109 of this Annual X 


Report on Form 10-K) 
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Exhibit Filed 
Number Exhibit Description Incorporated by Reference Herewith 
Form File No. Exhibit Filing Date 
31.1 Rule 13a—14(a)/15d—14(a) Certification of Principal X 
Executive Officer 
31.2 Rule 13a—14(a)/15d—14(a) Certification of Principal X 
Financial Officer 
32.1 Section 1350 Certification of Principal Executive Officer X 
32.2 Section 1350 Certification of Principal Financial Officer X 
10LINS Inline XBRL Instance Document X 
101.SCH Inline XBRL Taxonomy Extension Schema Document X 
101.CAL Inline XBRL Taxonomy Extension Calculation X 
Linkbase Document 
101.DEF Inline XBRL Taxonomy Extension Definition X 
Linkbase Document 
101.LAB Inline XBRL Taxonomy Extension Label X 
Linkbase Document 
101.PRE Inline XBRL Taxonomy Extension Presentation X 
Linkbase Document 
104 Cover Page Interactive Data File (Embedded within the X 


* [ndicates a management contract or compensatory plan or arrangement. 


Item 16. 


None. 


Inline XBRL document and included in Exhibit 101) 


Form 10-K Summary 
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SIGNATURES 


Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly caused this 
Report on Form 10-K to be signed on its behalf by the undersigned, thereunto duly authorized. 


September 3, 2020 CISCO SYSTEMS, INC. 


/S/ CHARLES H. ROBBINS 
Charles H. Robbins 
Chairman and Chief Executive Officer 


POWER OF ATTORNEY 


KNOW ALL PERSONS BY THESE PRESENTS, that each person whose signature appears below constitutes and appoints 
Charles H. Robbins and Kelly A. Kramer, jointly and severally, his attorney-in-fact, each with the full power of substitution, 
for such person, in any and all capacities, to sign any and all amendments to this Annual Report on Form 10-K, and to file the 
same, with all exhibits thereto and other documents in connection therewith, with the Securities and Exchange Commission, 
granting unto said attorney-in-fact and agent full power and authority to do and perform each and every act and thing requisite 
and necessary to be done in connection therewith, as fully to all intents and purposes as he might do or could do in person 
hereby ratifying and confirming all that each of said attorneys-in-fact and agents, or his substitute, may do or cause to be done 
by virtue hereof. 


Pursuant to the requirements of the Securities Exchange Act of 1934, this Report on Form 10-K has been signed below by the 
following persons on behalf of the registrant and in the capacities and on the dates indicated. 


Signature Title Date 
/S/ CHARLES H. ROBBINS Chairman and Chief Executive Officer September 3, 2020 
Charles H. Robbins (Principal Executive Officer) 
/S/ KELLY A. KRAMER Executive Vice President and Chief Financial Officer September 3, 2020 
Kelly A. Kramer (Principal Financial Officer) 
/S/ PRAT S. BHATT Senior Vice President, Corporate Controller and September 3, 2020 
Prat S. Bhatt Chief Accounting Officer 


(Principal Accounting Officer) 
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Signature 


/S/ M. MICHELE BURNS 


M. Michele Burns 


/S/ WESLEY G. BUSH 


Wesley G. Bush 


/S/ MICHAEL D. CAPELLAS 


Michael D. Capellas 


/S/ MARK GARRETT 


Mark Garrett 


Dr. Kristina M. Johnson 


/S/ RODERICK C. MCGEARY 


Roderick C. McGeary 


/S/ ARUN SARIN 


Arun Sarin 


/S/ BRENTON L. SAUNDERS 


Brenton L. Saunders 


/S/ Lisa T. Su 
Dr. Lisa T. Su 


Lead Independent Director 
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Title 


Director 


Director 


Director 


Director 


Director 


Director 


Director 


Director 


Date 


September 3, 2020 


September 3, 2020 


September 3, 2020 


September 3, 2020 


September 3, 2020 


September 3, 2020 


September 3, 2020 


September 3, 2020 


Shareholder information and 
forward-looking statements 


Executive Officers 


Charles H. Robbins 
Chairman and Chief 
Executive Officer 


Mark Chandler 
Executive Vice President, 
Chief Legal Officer, and 
Chief Compliance Officer 


Gerri Elliott 

Executive Vice President 
and Chief Sales and 
Marketing Officer 


Kelly A. Kramer* 
Executive Vice President 
and Chief Financial Officer 


Maria Martinez 
Executive Vice President 
and Chief Customer 
Experience Officer 


Irving Tan 
Executive Vice President, 
Chief of Operations 


Principal Accounting 
Officer 


Prat S. Bhatt 

Senior Vice President, 
Corporate Controller, and 
Chief Accounting Officer 


Resources 


For more information about 
Cisco, to view the Annual 
Report online, or to obtain 
other financial information 
without charge, contact: 


Investor Relations 

Cisco Systems, Inc. 

170 West Tasman Drive 
San Jose, CA 95134-1706 
1 408 227 CSCO (2726) 
investor.cisco.com 
Cisco’s stock trades on 

the NASDAQ Global Select 
Market under the ticker 
symbol CSCO. 


Independent Registered 
Public Accounting Firm 


PricewaterhouseCoopers LLP 


San Jose, CA 


Transfer Agent and 

Registrar 

Computershare Investor 
Services 

P.O. Box 505000 

Louisville, KY 40233-5000 
WWW-us.computershare.com/ 
investor 


Toll-free: 1 800 254 5194 
International: 1 781 575 2879 


Notice of Annual Meeting 

Date: December 10, 2020 

Time: 8:00 a.m. Pacific time 
Virtual Shareholder Meeting: 
www.virtualshareholdermeeting. 
com/CSCO2020 


* Ms. Kramer notified Cisco of her decision to resign from Cisco. She will continue to serve in her role until such time as a successor 


is appointed. 


Forward-looking statements 


This Annual Report contains forward-looking statements regarding future events and our future results that are subject to the safe harbor provisions 
created under the Securities Act of 1933 and the Securities Exchange Act of 1934, each as amended. These statements are based on current 
expectations, estimates, forecasts, projections, and the beliefs and assumptions of our management. Words such as "expects," "anticipates," "targets," 
"goals," “projects,” "intends," "plans," “believes,” "momentum," “seeks,” “estimates,” “continues,” “endeavors,” "strives," “may,” “will,” variations of 

such words, and similar expressions are intended to identify such forward-looking statements. In addition, any statements that refer to our anticipated 
growth, trends in our business, and other characterizations of future events or circumstances are forward-looking statements. Readers are cautioned that 
these forward-looking statements are only predictions and may differ materially from actual future events or results due to a variety of factors, including 
the impact of the COVID-19 pandemic; business and economic conditions and growth trends in the networking industry; our customer markets and 
various geographic regions; global economic conditions and uncertainties in the geopolitical environment; overall information technology spending; the 
growth and evolution of the Internet and levels of capital spending on Internet-based systems; variations in customer demand for products and services, 
including sales to the service provider market and other customer markets; the return on our investments in certain priorities, key growth areas, and 
certain geographical locations, as well as maintaining leadership in routing, switching, and services; the timing of orders and manufacturing and customer 
lead times; changes in customer order patterns or customer mix; insufficient, excess, or obsolete inventory; variability of component costs; variations in 
sales channels, product costs, or mix of products sold; our ability to successfully acquire businesses and technologies and to successfully integrate and 
operate these acquired businesses and technologies; our ability to achieve expected benefits of our partnerships; increased competition in our product 
and service markets, including the data center market; dependence on the introduction and market acceptance of new product offerings and standards; 
rapid technological and market change; manufacturing and sourcing risks; product defects and returns; litigation involving patents, intellectual property, 
antitrust, shareholder, and other matters, and governmental investigations; our ability to achieve the benefits of the announced restructuring and possible 
changes in the size and timing of the related charges; cyber attacks, data breaches, or malware; vulnerabilities and critical security defects; terrorism; 
natural catastrophic events; any other pandemic or epidemic; our ability to achieve the benefits anticipated from our investments in sales, engineering, 
service, marketing, and manufacturing activities; our ability to recruit and retain key personnel; our ability to manage financial risk and to manage expenses 
during economic downturns; risks related to the global nature of our operations, including our operations in emerging markets; currency fluctuations 

and other international factors; changes in provision for income taxes, including changes in tax laws and regulations or adverse outcomes resulting 

from examinations of our income tax returns; potential volatility in operating results; and other factors listed in Cisco's most recent report on Form 10-K 
contained in this Annual Report. Our results of operations for the year ended July 25, 2020, are not necessarily indicative of our operating results for any 
future periods. We undertake no obligation to revise or update any forward-looking statements for any reason. 


Apafi, 
CISCO. 


Americas Headquarters Asia Pacific Headquarters Europe Headquarters 
San Jose, CA, USA Singapore Amsterdam, The Netherlands 


Cisco has more than 450 offices worldwide. Addresses, phone numbers, and fax numbers are listed on the Cisco website at 
www.cisco.com/go/offices. 
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